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Sparks | 


Maine has gone again. 
+ ” * 
Last week was National Sweat- 
er Week, but the perspiring poli- 
ticians keep trying to pull the 


wool over our eyes. 


* * ™ 


Do those so-called comedians of 
the radio, who pan the auto indus- 
try, recall the ease with which | 
many of them obtain cars? 

* 


Fiery Talks 


What hot-stove league gets hot- 
ter subjects than the automotive 
group around the Round Oak? For 
instance, blast furnace leases. 


The effects of Regulation W is| Maine Automobile Dealers Assn. at Poland S 


more than a tepid topic, too. 
* * * 


Oil Exports Set 


An export quota of 1,450,000 bar- 
rels of residual fuel oil has been 
established for the fourth quarter 
of 1948 and export licenses are now 
being issued against this quota, 
the Department of Commerce says. 

+ * + 


Bars British Cars 


The Massachusetts motor vehicle 
commissioner ruled last week that 
British-made automobiles failed to 
meet state safety requirements. 

They will be barred from the 
state until headlights and tail- 
lights are brought up to par, he 


said. 
. 


Downbeat 


A Detroit used-car dealer, who 
featured balloon notes and low 
daw payments before Regulation 
W was reimposed, declared last 
week that he had less retail sales 
in the week following Sept. 20 
than he ordinarily had in a single 
day’s operation. 


7 * 7 

Inventories Up Slightly 

Total business inventories at the 
end of July were $51.7 billion, only 
slightly above the June level, the 
Department of Commerce reports. 
The rise of $300,000,000 from June 
was concentrated in manufacturers’ 
inventories. Wholesale and retail 
inventories changed only negligibly. 


GM Officials Meet’ 


DETROIT, SEPTEMBER 27, 1948 


Head Dealer Groups 


MAINE DEALERS ELECT NEW SLATE—Officers chosen at the fourth annual convention of 


Hood, Auburn, clerk and manager; William 


Harold Hutchinson, Portiand, (not shown) was 


PASSING THE GAVEL—Herbert G. Roberts 


prin 
E 
L. Berry, Presque Isle, president, and Lewis K 


recently were, left to right, William V. 
oster, Rockland, first vice-president; Olin 
Marshall, Portland, second vice-president 
elected treasurer. 


(left) of Dyersburg, Tenn., accepts the gavel 


| as president of the Tennessee Automotive Assn. from John Wellford, of Memphis, retiring 
| president, at the ninth annual convention held in Memphis last week. Other new officers 


General policy talks and fun) 


highlighted GM’s first postwar con- 


clave for more than 500 executives | 


at Murray Bay, Quebec, last week. 

President C. E. Wilson and 
Chairman Alfred P. Sloan jr. head- 
ed up the group. Such prewar ses- 
sions were held at White Sulphur 
Springs, W. Va. 


Top Cars 
New car registrations for 
seven months, plus 20 states for 
August: 
1948 Pos. 
1—425,161 
2—225,531 
38—199,062 
4—150,824 
5—138,815 
6—128,895 
7—109,571 
8— 88,828 
9— 74,506 
10— 71,683 
11— 70,234 
12— 68,201 
14— 48,328 
15— 47,413 
16— 42,679 
17— 34,244 
18— 16,925 
19— 16,890 Lincoln 14,852—18 
20— 14,643 Willys 14,022—19 
Total All Makes 
2,045,100 1,859,788 
For further details see page 
22, today’s issue. 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Nash 
Hudson 
Kaiser 
Mercury 
Chrysler 
DeSoto 
Packard 
Frazer 
Cadillac 
Crosley 


1947 Pos. 
389,277— 1 
304,427— 2 
186,082— 3 
139,118— 4 
124,172— 5 
119,761— 6 
108,3438— 7 

61,429—10 
64,268— 8 
61,216—11 
24,121—16 
63,559— 9 
54,426—12 
41,410—13 
26,034—15 
22,548—17 
31,221—14 
9,031—20 


include Erskine Sharp, of Pulaski, 


WwW. C. Adams. 


secretary-treasurer, 
John Walker, Allen Moore, George Green, Roy G. Byrn, W. 


Minneapolis Trade Repeats 


and the following vice-presidents: 
C. Hailey, Art F. Kane, and 


Parts Coercion Charges 


By Nathaniel F. Wood 
Staff Correspondent 
INNEAPOLIS. — Charges were 
leveled at automobile manu- 
facturers, tire and oil firms before 
the House Small Business commit- 
tee meeting here last week in fed- 
eral court house to hear spokes- 
men in the automotive, theater and 
food business report “monopolistic” 
trade practices they claim are 
hurting their business. 
The hearings, begun 
Mont., Sept. 3, will continue up to 
election day. Representative Stev- | 
enson of Wisconsin heads the com- | 
mittee, which includes Willis J. | 
Ballinger, economic counsel, and| 
James W. Foristel, St. Louis, exec- | 
utive director of the committee. 
Coincident with the commit- 
tee’s appearance in Minneapolis, 
Morris L. Sayre, president of the 
National Assn. of Manufacturers, 
registered at the same hotel and 
flatly commented that the con- 
gressional committee “is bark- 
ing up the wrong tree.” 
Sayre, here to address the Min- 
nesota Industrial Conference, 
sharply disagreed in interviews 


in Butte, | 


small business” and criticized the 
committee for making a false dis- 
tinction between the problems of 
big and small business. “Of course 
there is some discrimination,” he 
said, “but such cases are the ex- 
ception, not the rule.” 

The score of witnesses, who tes- 
tified orally or with prepared state- 
ments, made the following charges: 

Major oil and gasoline refin- 
eries discriminate in distributing 
supplies against independent fill- 
ing stations in favor of their own 
outlets. 

Automobile manufacturers un- 
load huge quantities of unwanted 

(Continued on Page 47, Col, 1) 


By George M. Slocum 
Publisher, Automotive News 


| TURE. Italy—(By Cahle).—Up- 


wards of a half million persons, 
90 percent of whom can only dream 
of owning the cars they saw, paid 


over the nation’s economic ills and | half-dollar admissions to the 12- 
said, “any small businessman who | day International Automobile Salon 


feels he’s 
against can file complaint with the | 
department of justice. His prob- | 
lem will rate an immediate inves- | 


tigation.” 


* * 


E ADDED that his NAM mem- 


* 


| bership is “more than one-half | 


being discriminated | which closed here Sept. 19, accord- 


ing to early estimates of observers. 
Most of the cars shown were 
much smaller, of course, than our 
own, but it would be unfair to say 
they lack beauty, modern design 
or ingenuity in appearance, 
And most of them show the styl- 
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Chrysler, Packard Roll 
As Briggs Strike Ends; 


Les 


Week’s Output Holds 


At 90,000 Level 


Ge Lae of the Briggs 
strike came too late last week 
to allow any Chrysler plants to 
resume final assembly work before 
Friday, but total U. S. car and 
truck output was near the previ- 
ous week’s level. Chrysler’s Plym- 
outh division and Packard were 
forced to wait until today (Sept. 27) 
to resume output. 


Output at Ford and General Mo- 
tors plants was the susthining 
factor in the past week’s assem- 
bly of 65,414 cars and 25,314 trucks 
—a total of 90,728 units, according 
to Automotive News estimates. 
The previous five-day yield in 

U.S. plants, according to revised 
tabulations, was 65,641 cars and 
26,979 trucks—a total of 92,620 ve- 
hicles. 

Production at Ford Motor Co. 
continued for a second week at a 
postwar high. More than 3,200 
Fords, 800 Mercurys, 250 Lincolns 
and 800 trucks rolled daily from the 
company’s various assembly plants 
throughout the country. 

” * ” 

ORD OFFICIALS confirmed an 

earlier report that such sched- 
ules would likely be maintained 
through the balance of 1948. 

It appeared that Ford had 
solved nearly all its new model 
production problems, but that the 
firm’s outlook for material pro- 
curement will delay the realiza- 
tion of previously hoped-for 
schedules that would have been 
much higher than those of last 
week. 

Meanwhile, General Motors plants 
built an estimated 32,280 passenger 
cars during the past five-day work 
period. GM officials said the pro- 
duction outlook in coming weeks 
was optimistic. Greatly increased 
truck schedules at Chevrolet have 

(Continued on Page 48, Col. 3) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 


102,240 
92,620 


Prev. 1947 
Week Week 


For complete production totals 
by makes, see table, page 48. 


90,728 


Last 
Week 


ing now appearing in the 1949 cars | 


| in America. 

Two British, one each 
France and Switzerland and a 
Studebaker, two ’49 Kaisers and a 
Willys from the U.S. completed the 
foreign representation. 

+ * * 


[HE OUTSTANDING novelty was 
a Fusi 

bubble top and steering wheel in 
the center of the front seat. The 
manufacturer claims that this is the 
ideal way to seat six persons and 
|give visibility and elbow room to 
the driver. 





from | 


Ferro with Plexiglass | 


s Steel Seen for ’49 


Allocations Threaten 
To Tighten Supply 


Wer EFFECT will the govern- 
ment’s expanding voluntary 
steel allocations program have on 
future car and truck production? 


None during 1948, according to 
auto industry production and 
purchasing experts. Both of these 
groups are confident that nearly 
500,000 more vehicles will be 
built this year than in 1947. 

Next year, however, they expect 
a tight steel supply situation to 
get tighter. But how much tighter? 

They don’t know. They say the 
slow but sure increases in the 
amounts of steel which are being 
allocated will unfold the answer 
in a serial-like manner. Each and 
every allocation will give the situa- 
tion another squeeze. 

or + * 

Gane. the experts are in 

agreement on one prediction: 
The auto industry will not be able 
to build more cars in 1949 than it 
will build in 1948. However, only 
a few are apprehensive that next 
year’s production will be appre- 
ciably less. 

All say 1950 
guess.” 

As of last week, about 10 per- 
cent of the nation’s total steel out- 
put had been set aside for priority 
use under 10 allocation programs 
approved by the government. In- 
cluded in that 10 percent was the 
latest allocation of 102,500 tons 
monthly for military purposes. 

The total tonnage represented in 
all the programs amounted to 491,- 
500 tons a month. Auto officials 
said there was little danger in the 
overall tonnage figures, but that 
there was strong reason for specu- 
lation in the specific types of steel 
products being allocated. 

+ * * 

HEY POINTED out that the 

industries which are new bene- 

| fitting under the current alloca- 
tions were in 1947 already getting 
| 343,800 tons of steel products a 
month. 

Thus, the amount of steel 
really being allocated is only 147,- 
700 tons a month. 

Meanwhile, 1948 production of 
finished steel is running well ahead 
of last year’s pace. This year’s 
1948 fourth-quarter output is ex- 
pected to exceed that of last year 
by as much as 900,000 tons. 

This would offset allocations as 
they now stand by 152,300 tons a 
month. That tonnage conceivably 

(Continued on Page 8, Col, 1) 


is “anybody’s 


- Advance Styling Marks Turin Auto Show 


Prices for all the Italian cars, 
of size comparable to the Ameri- 
can cars, are much higher. Alfa 
Romeo showed a beautiful sedan 
selling at about $8,000. An Italian 
editor bought it on the first day 
of the show. 

Shotta Fraschini showed its first 
(Continued on Page 46, Col. 1) 
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GM, Independents 
Increasing Share 


Of Auto Output 


Corporation Tops 42%, 
Smaller Firms 20% 
In 8-Month Period 


By Bernie Thomas 
Associate Editor 


Gaus MOTORS plants, 
which last year produced 40.47 
percent of all the cars built in 
U. S. plants, are building an even 
bigger share of 1948 car output. 

Through the first eight months 

of 1948, GM plants produced 1,053,- 
994 cars or 42.36 percent of the 
2,488,258 built in all plants. Fur- 
ther, with Chrysler plants down 
this month because of the Briggs 
strike, GM’s share is likely to be 
higher when tabulations are made 
at the end of September. 

But despite GM’s share of 1948 
production, the statistics show 
that the “independents” have 
been doing all right, too. 
During the first eight months of 

1948, the independents assembled 
504,537 cars, or 20.27 percent of the 
industry total. In the same period 
of 1947, they built 373,201 cars for 
only a 16.53 share of the U. S. 
total at that time. 


* * * 


ee in 1941, a year of high out- 
put, the independents built 
slightly less than 10 percent of 
total output. But during the post- 
war period, with sales relegated 
by production to a problem of 
minor importance, the prewar ra- 
tio has been vastly changed. 

The big problem since the war’s 
end has been how to procure es- 
sential materials, especially steel. 
The record shows that the inde- 
pendents have been doing just 
as good a job along this line as 
any of the “Big Three.” 

Confirmation for the above is 
available in 1948 statistics which 
show that Chrysler plants are 
building a slightly less share of 
the nation’s passenger car output 


than in 1947. Chrysler’s 1948 share 
(See SHARE, Page 10, Col. 5) 


Studebaker Fills 
2 Regional Posts 


SOUTH BEND.—William Vander 
Meulen has been appointed regional 
manager of Studebaker’s Cincinnati 
branch and Al F. 
Eissler has been 
made assistant re- 
gional manager in 
charge of the St. 
Louis office, ac- 
cording to K. B. 
Elliott, Stude- 
baker vice-presi- 
dent in charge of 
sales. 

Associated with 

William the automobile 

Vander Meulen business since 
1921, Vander Meulen has carried 
out various field assignments for 
Studebaker since joining the com- 
pany in 1929. He became assistant 
regional manager in the St. Louis 
aree in 1945. 

Eissler has been assigned to the 
Cincinnati office since it was estab- 
lished as a regional base in 1945. 
Prior to that he was a district man- 
ager in the territory. 





Indiana Assn. Moves 
INDIANAPOLIS.—The address of 
the Automobile Dealers Assn. of 
Indiana, Inc., after Oct. 1 will be 
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HOOSIER HUDSON DEALERS—Thirty-three Hudson dealers from central Indiana honored 
William Schmelzel, president of Ace Motors, Inc. (Hudson), Indianapolis, upon the occasion 
of a change in Hudson distribution system with all dealers becoming direct factory out- 
lets. Ace Motors, Inc., had served as distributor for a number of years and in appreciation 
of its services to central state dealers, the body presented Schmelizel with a large clock 





at a dinner meeting. E. 


W. Roll, Kokomo dealer, second from the right, is congratulating 


Schmelizel. In the background are Hudson dealers. 





Tucker Finance Shuffle Seen 


As 2 Directors 


CHICAGO. — Resignation of two 
members of the board of Tucker 
Corp. is seen by sources close to 
Tucker as a move in the financial 
reorganization of the prospective 
car builder. 

It was said that the resigna- 
tions open room on the board of 
directors for the men who are ex- 
pected to put additional capital 
into the Tucker venture. 

The board members who left the 
company early last week were Floyd 
D. Cerf, head of the underwriting 
company which handled the initial 
public sale of Tucker stock, and 
Barnett Faroll, partner in Faroll 
Bros., Chicago grain and stock firm. 

Faroll said he had resigned be- 
cause he had no financial interest 
in the firm and didn’t expect to be 
of further service, while Cerf has 
offered no reason for his departure. 

Departure of Cerf and Faroll 
reduced the number of board 
members to eight, and the com- 
pany is authorized to have 15 on 
the board. Five members of the 
board have resigned in the past 
year. 

Reports have persisted that a 
group of Houston (Tex.) oilmen are 
interested in buying into the Tucker 
Corp. under an arrangement which 
would have Preston Tucker in 
charge of operations on a 10-year 
contract. 

It is believed that the main ob- 
stacle to the deal at this time is 
whether or not the Houston group 
is to be represented on the board of 


Conn. Dealers 
Meet Oct. 12 


HARTFORD, Conn.—A bulletin 
from the Connecticut Automotive 
Trade Assn. announces that the 
group’s annual meeting will be held 
at the Hotel Bond here Oct. 12. 

Scheduled to speak at the after- 
noon gathering are William G. En- 
nis, deputy commissioner of labor; 
A. T. Brothers, president of CATA, 
and L. J. Buckland, who will pre- 
sent “20 Facts in 20 Minutes.” 

At an evening banquet, Karl 
Richards of the Automobile Manu- 
facturers Assn. will speak while en- 
tertainment will be provided by 
Kenny Delmar, “Senator Claghorn” 


312 E. Washington St., Indianapolis. ' of Fred Allen’s radio show. 





$1,025,733,000, $880,047,000. 
$256,202,000 in 1947, $168,818,000 in 


047,000. 


Ford Assets Top a Billion 


BOSTON.—Total assets of Ford Motor Co. were above the billion- 
dollar mark as of last Dec. $1, the company stated last week in its 
annual report to the Massachusetts state tax commissioner. 

The 1947 total of $1,025,733,000 in Ford assets compared with $880,- 
047,000 as of Dec. 31, 1946, the report showed. 

Listings on the 1947 balance sheet, compared with those for the 
year previous, follow (parent company only): 

ASSETS—Cash, accounts and notes receivable, securities and pa- 
tent rights, $402,105,000 in 1947, $339,733,000 in 1946; real estate, ma- 
chinery, equipment, tools, furniture and fixtures, $386,183,000, $295,- 
943,000; merchandise and supplies, $231,534,000, $179,817,000; prepaid 
expenses and deferred charges, $5,911,000, $14,549,000; total assets, 


LIABILITIES, RESERVES AND CAPITAL—Current liabilities, 


000; capital stock, $17,265,000, $17,265,000; surplus, $732,019,000, $683,- 
162,000; total liabilities, reserves, and capital, $1,025,733,000, $880,- 



















1946; reserves, $20,247,000, $10,802,- 










Resign 


directors with seven or eight mem- 
bers. 

Tucker admitted in a letter writ- 
ten to his dealers and distributors 
in August that he had signed an 
option “with a very substantial 
financial group” and said “this ac- 
tion has been ratified by the board 
of directors.” 

It was learned that this option, 
which was due to lapse Sept. 20, 
had been renewed for an indefi- 
nite period. 

Chicago sources said that the deal 
was expected to completed very 
shortly, probably within 10 days. 

The Chicago Journal of Com- 
merce reported that Tucker Corp. 
common stock sold up to 4 bid, 4% 
asked, following Tucker’s August 
announcement that he was about to 
conclude negotiations for more cap- 


ital. 

(In Detroit on Sept. 22, the 
stock was quoted at 2% to 3. It 
was introduced at 5.) 

Production plans of the company 
are being held in abeyance pending 
the outcome of the financial nego- 
tiations, a spokesman said. 


OS ALAMOS, N. M.—Residents 

of a U. S. government atomic 
energy project here have ap- 
proached the automobile industry 
with requests for preferential treat- 
ment in the delivery of new auto- 
mobiles, it has been disclosed. 

The project is said to be re- 
moved from established business 
areas and to be without an auto- 
mobile dealership. When resi- 
dents protested that they were 
rebuffed in other cities where 
they attempted to place new-car 
orders, the community council 
drew up a priority plan. 

Of the 7,500 persons living at the 
project, probably over 1,000 want 
new cars, according to a checkup 
by the community council. A pri- 
ority list has been compiled by the 
council which is said to have been 
forwarded to auto makers’ zone 
offices in Albuquerque, Santa Fe, 
Denver and Dallas. In some cases, 


the requects have been referred to| - 


home offices. 
* * . 
p= the arrangement pro- 
moted by the council, residents 
file requests with the council ac- 
cording to their choice by make, 
model, color and special equipment. 

Some auto makers expressed 
the fear that by accommodating 
the Los Alamos request, they 
might be setting into action a 
chain of like requests from many 
separate projects and _ special 
working groups. 

Dealers in nearby areas also are 
caught in the problem. 

“We'll get it in the neck from 
our own customers if we help them 
and we’ll probably catch blazes 
from the factory if we don’t,” one 


dealer said. 
. * * 


that it is allowing four cars a 
month to be allocated to the project 


Atom Sparks Auto Fuss 


Project at Los Alamos Asks Special 
Allocation of New Cars 


Block Incentive, Rising Says. . . 


Union Leaders Accused — 


In Productivity Lag 


By Mac Gordon 


Associate Editor 


NION LEADERS were accused 

last week of holding down man- 
ual productivity by discouraging 
workers against trying to better 
themselves. 

The charge was made by Frank 
Rising, general manager of the Au- 
tomotive & Aviation Parts Manu- 
facturers, Inc., who took part 
Thursday in a labor-management 
relations clinic conducted by the 
American Management Assn. in 
New York. 


“They (union leaders) have | 
confused money and wealth in | 
the minds of their members until 
thousands now believe that it 
isn’t necessary to produce any- 
thing, if you can just get your 
hands on the bucks,” Rising said. 


The productivity problem, speak- 
ers agreed, is taking on an increas- 
ing importance in the current pro- 
duction situation because of the 
dependence of the nation’s economy 
on the maintenance of high output 
levels. 

aa * - 

N DETROIIT, meanwhile, federal 

conciliators announced _settle- 
ment Thursday of the two-week- 
old strike of 170 Briggs Mfg. plant 
guards, which had brought Chrys- 
ler Corp. and Packard car assem- 
blies to a standstill. 


It was estimated that the strike 
had cost production of approxi- 
mately 50,000 cars and idled nearly 
100,000 auto workers. The closing 
of eight Briggs plants, through the 
refusal of UAW-CIO workers to 
cross plant-guard picket lines, had 
also halted station-wagon body pro- 
duction for Willys-Overland. 

Settlement of the Briggs strike 
and resumption of operations at 
the body-making concern enables 

Chrysler Corp. to resume all but 

Plymouth car assemblies Friday. 

Plymouth, along with Packard, 

will reopen today (Sept. 27). 

The settlement gave the Briggs 
plant guard union none of its orig- | 








population. Lincoln-Mercury has 
likewise arranged to meet as many 
of the requests as prove reasonable, 

a company spokesman said. 

Chrysler Corp. denied that it 

had been approached, as yet. 

Chrysler said there is little likeli- 

hood that such a priority list can 

be met in the face of the “dan- 

gerous precedent” that such a 

move would create. 

“It is strictly a dealer problem, a 
local affair that will have to be 
handled by dealers in the area 
where such requests originate,” a 
Chrysler spokesman declared. 

Hudson has not received any such 
requests to date, but suggested that 
such requests would probably be 
sent to its Albuquerque distributor. 

* 


K AISER-FRAZER reported that 
its Albuquerque distributor is 


“taking care of the problem by al- 
(See LOS ALAMOS, Page 47, Col. 5) 





| 10,000-MILE SIGNATURE—R. G. Hudson, s 


plant in South Bend are K. B. 
MacKenzie, chief 


Elliott (left), 





Los Angeles. 


inal demands except a union shop 
The demand for premium pay for 
time spent in preparing for work, 
over which the strike had been 
precipitated, was not granted. 
a . * 
ex MAZEY, UAW secretary- 
treasurer, announced that the 
union had liquid assets totaling $2,- 
032,391 as of Aug. 31 and was in its 
“soundest financial position in a 
number of years.” The union’s as- 
sets increased by $585,437 during 
— ending Aug. 31, Mazey 
said. 
It was reported from Washington 
(Continued on Page 6, Col. 4) 


GM Staff Shifts 
Continue; Norton 


To Aid Wilson 


DETROIT. — Additional changes 
in General Motors’ executive staff 
were announced last week. 

Cc. E. Wilson, 
GM president, re- 
ported that Wil- 
bur H. Norton 
had joined the 
corporation’s 
staff. Former 
president of 
Montgomery 
Ward & Co., Nor- 
ton will work on 
special assign- 
ments and report 

W. H. Norton directly to Wilson. 

At Flint, Otis L. Waller, who suc- 
ceeds W. F. Hufstader as Buick 
general sales manager, named Rob- 








R. E. Rudd F. V. Bridge 


ert E. Rudd as director of merchan- 


dising, John W. Waddell as Pacific 
Coast regional manager and Frank 
V. Bridge as Chicago sales manager 
for the GM divi- 
sion. 

The appoint- 
ments are effec- 
tive Nov. 1 when 
Harlow H. Cur- 
tice, present gen- 
eral manager of 
Buick, assumes 
his new post as 
executive vice- 
president of GM. 
At the same time 
Hufstader will be- 
come vice-president 
GM distribution. 


Rudd, now zone manager at San 





4. W. Waddell 


in charge of 


| Francisco, will succeed A. H. Belfie, 


newly appointed assistant general 
sales manager. 

Waddell, now zone manager at 
Chicago, will succeed J. B. Nash, 
named an assistant general sales 
manager with headquarters in Chi- 
cago. 

Bridge has been zone manager at 





manager of Studebaker 
| Corp.'s truck division, presents to Harry Hartz the keys of the new 1949 '/2-ton pickup 
| truck which Hartz will drive more than 10,000 miles in writing ‘Studebaker’ across the 
nation. Some of the routes to be followed on the journey, described as a safety crusade, 
ORD MOTOR CO. has revealed | are visible on the pylon. Witnessing the presentation outside the new Studebaker truck 


econd from right, 


vice-president in charge of sales, and R. E 


engineer of the truck division. Hartz, well-known former racing champion, 


| handles traffic safety assignments and other special projects for Studebaker. 


, 
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T IS EVIDENT from correspond- 
ence that dealers are seeking an 
answer to avoid public disfavor on 
account of high-priced “nearly new 
used cars.” They feel they can’t af- 


ford to allow the acts of a small | 


percentage of dealers to result in 
an accusing finger of the public be- 
ing pointed at all. 

As typical of many letters this 
column has received on this sub- 
ject, I am quoting one from an 
outstanding dealer located in an 
Atlantic coast state, who has been 
engaged in the business for more 
than 35 years. I am sure what he 
says reflects the thoughts of many 
thousands of other dealers. | 

He indicates a conscientious in- 
terest in this business and, while he 
wants his name withheld, I am sure 
that his thoughts will constitute a 
constructive influence on this trade. 

>. . * 


But Will Plan 
Really Work? 


“TF ELSWORTH DU TEAU of | 


Lincoln, Neb., could convinc- 
ingly carry his idea to the NADA 
convention and all dealers of that 
organization would subscribe to 
what he advocates, it would be a 
grand thing,” writes this dealer. 
“But I doubt that all dealers would 
subscribe because they could not 
make the thing work. 

“1. Each and every dealer would 
have to insist upon the customer 
trading his used car to him at the 
price he set for it; the argument 
that the new-car dealer can sell his 
automobile for several hundred dol- 
lars more than it is offered to the 
trade notwithstanding. Some manu- 
facturers are frowning upon the al- 
leged practice that some dealers 
will insist upon a trade just as they 
are frowning upon the alleged prac- 
tice that dealers are packing the 
new cars with unwanted acces- 
sories. 

“2. The hypothetical example of 
depreciation of a 1941 model of- 


Henderson Raps 
Premium Prices, 


Urges Option Plan 


ROCHESTER, N. Y.—(UTPS)— 
Charles D. Henderson of Albany, 
executive vice-president of the New 
York State Automobile Dealers 
Assn., charged in an interview here 
that 90 percent of the state’s used- 
car dealers and 15 percent of the 
state’s new-car dealers were forcing 
the price of cars beyond the regu- 
lation limit. 

He claimed that as many as 85 
percent of the new-car dealers were 
operating under an option system 
that requires the buyer of a new 
car planning its sale to resell to 
the dealer from whom he pur- 
chased it within a period of from 
30 to 90 days. 

“New cars on the used-car lot,” 
Henderson said, “are of no value 
to the public. They are deteriorat- 
ing and are not being used by the 
people who need them.” 

He said he believed that more 
than 50,000 used cars were being 
constantly shifted from one used- 
car lot to another in the state, and 
that more than a million and a 
half used cars, both used and new, 
were in lots all over the state. 
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(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





| priced offers for used cars. What 








| fered by Mr. DuTeau is sound but 
it will not stand up in practice. 
What are we going to say to the 
customer who reports that he 
needs two cars or that he wants 
to give, or sell, his car to some 


friend? The customer has waited 
18 months to two years for his 
new automobile, perhaps longer, 
and is entitled to delivery unless 
we want to discriminate against 
him. Are we going to question his 
veracity? 

“No doubt we should, but we dare | 
not, especially if this customer has | 
a record of patronage with us for 
some time. Yet, we know that this | 
customer, instead of giving the car) 
or selling it to a member of his) 
family or a close friend, has gone 
to somebody who has offered him | 


ford the generosity of placing the | 

car where he claimed he would. We | 

are right back where we started. 
* 7 * 





What to Do When | 
Chips Are Down 


* Some 
* used, 


new-car dealers, and | 
are advertising high- 


shall we do to combat that? And} 
what shall we do about the man| 
who has no cart to trade, or claims | 
he does not? Are we going to hold 
in abeyance delivery until we make 
a thorough investigation to estab- 
lish as it appears? We have been 
fooled on that one. 


“4, When we deliver the new car, 
are we to hold the title by placing 





a small encumbrance on it for at 
least a year? Many dealers are do- 
ing that; many are not. It is the 
exception to the general rule that | 
causes difficulty. We have seen 
dealers lose transactions prior to} 
the war because of a difference of 
a few dollars in the appraisal of the 
tradein. Regardless of claims of 
honest dealings, good service, gen- 
uine parts and factory-approved | 


methods, etc. 

“5. Regardless of our claims for 
honest and fair dealings and at 
fair prices, and regardless of the 
charges of alleged mulcting of 
the public, I wonder what per- 
centage of the people victimized 
will remember this fair dealing 
when the chips are down and 
there is a difference of only a 
matter of $25 to $50 in the allow- 
ance for the tradein? 


“All of us can idealize and the- 
orize, and no one can object to our 
lofty purposes, but it is one thing | 
to express a golden rule in business | 
and it is another thing to make it 
work, for we are all born with some | 
phase of selfishness. In one breath 
we preach the admonition to guard | 
against spiraling prices, and the | 
next we fight for a few cents more | 
per hour or a ‘hold-the-line’ policy | 
on profits markup. Many of us are | 
vying with each other to build big- | 
ger and better buildings, and that | 
means bigger overhead expense, | 
forgetting that when the chips are | 
down the fellow who got by with a| 
modest establishment can out-trade | 
us to the point of distraction and | 
failure. In the effort to fight for | 
leadership, sub-dealers have been | 
made direct dealers and additional | 
dealers have been and will be ap- | 
pointed where it is thought they | 
could be. If we can hold the line 
after paying exorbitant taxes, we 
will need all the profits we can ac- 
cumulate as reserve funds for that 
period when the chips are down. | 

“And those chips may be down 
earlier than we think because in 
this effort to consider the customer 
on fair takein and selling prices, 
how many dealers will deny that) 
many of our orders on file are| 
duplications of orders placed with | 
other dealers? We know of many 
buyers through this method who 
have owned, sold and again bought | 
several cars in the past year or 18 | 
months on this thing alone. Mr. | 
DuTeau is correct in his analysis, | 
but will it work? It is another case | 
of leading the horse to water, but | 
you cannot make him drink.” 





| 
| 
deserving relative or very close | 





| industry 


so much profit that he cannot af- | ' 
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‘At Maine, Wisconsin Dealer Parleys . . : 





Critics Hit New Styling 


By Robert F. White jr. 


Staff Correspondent 


POLAND SPRING, Me. — Auto- 
mobile manufacturers were accused 
of sacrificing safety for styling at 
the fourth annual convention of 
the Maine Automobile Dealers 
Assn. 

The charge was made by Dean 
A. Fales, an automotive research 
associate at the Massachusetts 
Institute of Technology, before a 
group of delegates that earlier 
had elected Olin L. Berry to 
succeed George Davis as presi- 
dent of the association. 

“Present automobile styles in- 
duce fatigue and must be changed 
if the highways are to be safe,” 
said Fales. : 

Fales is a long-time and respect- 
ed critic of automobiles. While the 
itself does not always 
agree with him, his opinions are 
given serious consideration. 

Without mentioning any car by 

(Continued on Page 10, Col. 1) 


\ ILWAUKEE.—Dealers were 
told here last week that auto 
prices will continue up—probably 
another 6 or 7 percent—and that 
the seller’s market can easily and 
swiftly change to a normal buyer's 
market. 

Speaking at the two-day conven- 
tion of the Wisconsin Automotives 
Trades Assn., President H. F. War- 
sincki cited the possibility of the 
shift in the market, and added: 

“The year 1948 finds WATA 20 
years of age and eager to be of 
service to Wisconsin automobile 
dealers.” 

Edward Payton, auto trade anal- 
yst, predicted that prices would 
rise. 

* + + 
HE SAID that to counter rising 
prices, four or five of the ma- 
jor manufacturers in the next two 
years would bring out models simi- 
lar to Model A Fords and the ear- 
lier Plymouths and Chevrolets. 
(This is opposed to the general 





FUN, THEN BUSINESS—The executive vice-president of New York Automobile Dealers 
Assn., Charlies D. Henderson, got a mouthful of clams from the fork of Edward Schoen, 


secretary of Rochester Automobile Dealers Assn. and a member of Schoen Bros. 
at the annual gathering of RADA at Ridgemont Golf Club. Rochester. Lookin 
(left) Arthur H. Bartlett of Whiting Buick, RADA vice-president, and Edward 
of E. J. Horton, Inc. (Dodge-Plymouth), RADA treasurer. After the clams went down the | 
hatch, Henderson charged that nine out of ten used-car dealers and 15 percent of the 
| new-car firms are forcing the price of cars higher. 





Vermont Dealers Hit Addition 
Of Outlets During Shortage 


RUTLAND, Vt.—With more than 


| 100 dealers present, the Vermont 


Automobile Dealers Assn. con- 


| demned last week the practice of 


opening new dealerships while the 
supply of new cars is still far be- 
low the demands of established 
sellers. 

This resolution was passed at 
the Vermont dealers third annual 
meeting at the Rutland Country 
Club. The dealers called upon 
NADA to secure cooperation in the 
matter from car manufacturers. 


They demanded that automo- 
bile production be _ distributed 
equitably by giving preference to 
established dealers in open ter- 
ritory. 

C. H. Shearer, of Burlington, | 
was elected president of the asso- 
ciation, succeeding T. T. Penrose, 
of Burlington, Vermont director of 





NADA. 


Hubert E. Sargent, Vermont 
highway commissioner, told of the 


5 Speakers Set 
For Minnesota 


Parley Oct. 11 


MINNEAPOLIS. — Five speakers 
have been chosen for the 29th an- | 
nual convention of the Minnesota | 
Automobile Dealers Assn., to be| 
held Oct. 11-12 at Radisson hotel 
here. They are: 

John W. Stokes, tax consultant; 
Richard T. Cannon, of Universal | 
Underwriters; Edward Payton, | 
economist; William W. Squier, di- | 
rector of education, Sun Electric 
Corp., and L. J. Buckland, automo- 





tive analyst. 





(Nash), 
on are 
. Horton 


$3,000,000 program of road work 


opinion in the auto industry. Light- 
er car projects by established auto 
makers have been shelved, and it 
is believed that it would take sev- 
eral years to produce the cars if 
the projects were revived.) 

Meanwhile, officers were elect- 
ed for the coming year. They are 

A. C. Hall, Milwaukee, president; 
J. P. Gillespie, Madison, first 
vice-president; Bryan Roberts, 
Burlington, second vice - presi- 
dent; Harry E. Seidell, Merrill, 
secretary-treasurer, and Louis 
Milan, Milwaukee, executive vice- 
president. 

Payton asserted that manufac- 
turers have to get rid of the gin- 
gerbread in their cars because 
such frills increase insurance costs 
and repair bills. 

He claims that the public is op- 
posing gingerbread now as a high- 
price factor. 

* * + 
AYTON also told the dealers 
that they can expect additional 
competition in the motor overhaul 
field from the mail-order houses. 





| States are regulat- 





now under way in the state. 

In addition to Shearer, officers 
elected were: First vice-president, 
Henry C. Goss, of St. Johnsbury; 
second vice-president, W. H. Ed- 
dington, of Bennington, and sec- 
retary-treasurer, John M. Murphy, 
of Montpelier. 


Named to the board of gover-| Memphis region; 


nors were Larry Simpson, of St. | 
Albans; F. W. Lapham, of Bur-| 
lington; F. W. Lapham jr., of Mid- | 
dlebury; Samuel B. Babbitt, of 
Rutland; Walter Barber, of Ben- 
nington; Edward Boyle, of Spring- 
field; M. H. Blake, of Bradford; 
Oscar Mudgett, of * Morrisville; 
William H. Lillicrap, of Newport, 
and Hector S. Farnham, of Mont- | 
pelier. 


Sears Roebuck, Montgomery Ward 
and Gamble-Skogmo already are in 
(Continued on Page 43, Col. 3) 


TAA Convention 
Warned of Peril 
Of More Curbs 


MEMPHIS.—Nearly 400 dealers 
were warned at the Tennessee Au- 
tomotive Assn. convention here last 
week of the dan- 
ger of increased 
government regu- 
lation. 

In the eyes of 
the public, said 
retiring President 
John Wellford, 
dealers are “in 
the doghouse as 
never before.” 

Wellford point- 
ed out that some 









E. C. Quinn 


ing the financing of automobiles 
and others are threatening to put a 
ceiling on the price of used cars. 
He urged the association “to fill our 
ranks and keep our powder dry.” 
E. C. Quinn, general sales man- 
ager of Dodge, said that while every 
auto maker is trying to build as 
many vehicles as he can, it is doubt- 
ful that the industry will function 


lat capacity in the foreseeable fu- 


ture. 
New president of the association 


|is Herbert G. Roberts, of Dyers- 


burg. 


Dealers also elected Erskine 


| Sharp, of Pulaski, as secretary and 


treasurer, and chose the following 
vice-presidents: 
John Walker, of Covington, 
Allen Moore, 
Humboldt, Jackson _ region; 
George Green, Nashville, Nash- 
ville region; Roy G. Byrn, Mur- 
freesboro, Columbia region; W. C. 
Hailey, Chattanooga, Chattanooga 
region; Art F. Kane, Dandridge, 
Knoxville region, and W. C. Ad- 
ams, of Bristol, Tri-Cities region. 
Named directors were C. W. Bond, 
(See TAA, Page 6, Col. 2) 





On the House .. . 


Tire experts believe they can soon lick the troubles (thumping 
and spotty tread wear) which have beset some cars equipped with 
new super-balloon type casings. Believe it’s due to faulty steering 


18 in Detroit. . 


set up 
makes; it 





Wemhofft 


geometry or too low air pressure... . 
press preview its new “amazing” route vans Oct. 


Dodge will 


. Willys will stage its annual 


International Day Oct. 6 in Toledo... . 

B. C. Anderson, who resigned recently as as- 
sistant general sales manager of Nash, is vaca- 
tioning in Ocean City, N.J.... “Texan’s Map 
of the U. 8S. A.,” sent along recently by Felix 
Doran, Chevrolet dealer in Dallas, is a honey; 
it puts the rest of us guys in our place... . 
Wonder how many franchised auto dealers have 

separate 
looks extensive. 
association makes our face red by reporting first 


to handle foreign 
Buffalo dealers 


companies 


that S. W. Munroe is resigning as Chrysler division's general sales 
manager; it’ll be announced officially Oct. 3. 


—PetTe WEMHOFF 





Ciao. ai ee 
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between manufacturers and 
dealers in motor vehicles, parts and accessories. 42. A fair profit to the 
dealer on every used vehicle accepted in 


artial payment for a new car or 


OUR PLATFORM: |. Fair and equitable contracts 


truck. 43, Every dollar of gasoline tax collected by state or federal govern- 
ments applied to the building and maintenance of highways. § 4. The elimina- 
tion of governmental and bureaucratic controls over this industry. ¢5. A 


return to the peers of independence and the rewards of applied energ 
and ability, which made America and gave more of her citizens more 
the better things of life than anywhere else in the world. 








Are YOU Taking It Easy, 
Or Fighting Diversion? 





Constitutional Amendment against Diversion 


Awe is a map of the United States of America. It’s 
not a united nation, as the shaded and unshaded states 
reveal, for more than half of the commonwealths still per- 
mit motorists’ taxes to be diverted to other than their 
rightful purpose. 

Twenty states already have anti-diversion amendments in 
their constitutions; one more state—Massachusetts—will 
vote on such amendments in November’s elections. 

In Massachusetts, it is estimated that the $44,263,000 
diverted from 1934 to 1946 could have built 509 miles of 
good roads. 

Dealers and other interested parties in Massachusetts 
are working feverishly to get voters to approve the anti- 
diversion amendment this fall. If some of you dealers in 
Massachusetts haven’t already joined in the battle, there’s 
no time to lose. 

But the big question is: What are you dealers in the 
other 26 states of the union doing to combat this drain of 
highway funds to other uses? Are you willing to see mil- 
lions of dollars annually taken away from your customers 
and turned into political capital, or diverted to other uses 
however important they may seem to be? 

Are you going to sit back and allow your customers to 
be cheated out of their rightful money? Don’t you realize 
that every dollar diverted from your state highway funds 
will come back to haunt your business some day—in de- 
creased car sales, in declining service business through 
curtailed use of automobiles? 

It’s never too late to right a wrong, but it’s time yeu 
get into the anti-diversion battle and pitch. 





‘,..a word in edgewise’ 


During the absence of Publisher 
George M. Slocum, who is attend- 
ing auto shows in Italy, France 
and England, his column is being 
conducted by sales leaders in the 
auto industry. 








By J. R. Davis 
Sales Vice-President, Ford 


WHEN GEORGE SLOCUM ask- 
ed me to take over his Edgewise 
column for the Sept. 27 issue, J 
was hesitant about accepting. Na- 
turally, I was complimented by the 
fact that George 
was willing to 
place his editu- 
rial big stick in 
my hands. At the 
same time, I was 
reluctant to try 
to pinch hit for a 
fellow who has 
such a high bat- 
ting average in 
turning out inter- 
esting and pro- 
vocative copy. 
George assured me, however, that 
there would be no restrictions on 
what I might have to say. So here 





4. R. Davis 


S: 

This subject of automobile mer- 
chandising seems to be getting a 
little livelier every day. In fact, 
when the politicians use it as a 
gimmick for getting into public 
office, and the radio comedians use 
it for a sure “audience laugh,” 1 
think it is about time for those of 
us in the industry, who are pri- 
marily concerned with merchan- 
dising practices, to do more about 
it than we have. 

For example, something can be 
done about changing the impres- 
sion the public has at the present 
time that all dealers and all man- 
ufacturers are in the same boat, 
insofar as condoning or practicing 
a type of merchandising that takes 
advantage of the buyer in an ab- 
normal seller’s market. 

. * - 


THE IMPRESSION the public 
has of us today is much the same 
as the blind man feeling only one 
portion of the elephant. He grabs 
the tail and loudly proclaims the 
whole elephant is like a hunk of 
rope. The buyer who brushes up 
against the wrong dealer likewise 
loudly proclaims that the whole in- 
dustry resembles a corkscrew. The 
point is, and we all know it, that 
the industry—the manufacturers 
and the dealers—is being indicted 
for the practices of relatively few. 


And I say relatively few with 
a full knowledge that the ma- 
jority of dealers are making a 
good profit on used cars accepted 
in trade, and are not passing up 
any opportunities to sell a size- 
able package of accessories with 
every new car delivery. 

Since when has it become a 
crime to make a profit 
through aggressive selling? I am 
personally pretty much in sym- 
pathy with those dealers who know 
how it feels when the public is 
“calling the shots” in a buyer’s 
market, and I think an automo- 
bile dealer would be very unwise 
not to capitalize today’s profit- 
making possibilities. Remember, I 
said capitalize, as distinguished 
from “taking advantage” of cus- 
tomers in today’s abnormal mar- 
ket. There is a sharp difference. 

For example, in my opinion, 
when a dealer contemplates a gross 
profit of somewhere between 25-30 
percent on a used car taken in 
trade, this is fully capitalizing on 
today’s market. If, on the other 
hand, the gross profit objective is 
much higher—certainly when it 
gets into the 50-100 percent gross 
profit bracket, or even higher, as 
is happening in some cases, this 
is definitely TAKING ADVAN- 
TAGE of the new car buyer. 


* * * 


ANOTHER EXAMPLE, if the 
buyer can be convinced that a rear 
view mirror, bumper guards, un- 
dercoating and seat covers are ad- 
vantageous and beneficial acces- 
sories, and a great many buyers 
think they are, I think dealers 
should capitalize on the present op- 
portunity to sell such accessories. 
On the other hand, if the purchase 
of the car is a definite “take the 
car as is, or no car,” then it falls 
into the category of taking undue 
advantage of the buyer. 

Unfortunately, the public believes 
all dealers are taking advantage 
of the buyer, and, unfortunately 


0) 

















—— Letterbox 


‘More on Bumpers... . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used if you so request. 
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~ SCHEPULE ? 
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Address Editor, Automotive News, Detroit 26, Mich. 





Why? 

Most bumpers are at the same 
height when the cars are standing 
still or running steadily, but that 
does not make them meet in a col- 
lision. When you put on the brakes 
hard, your car nosedives and rears 
up, and if you run into the rear 
of another car doing the same 
thing, your bumpers may be as 


too, very few steps have been 
taken by the dealers, either indi- 
vidually or as a group, to correct 
this impression. I think it is more 
true, however, in metropolitan 
areas than in single dealer points. 
And, because this is so, it is a very 
logical area, in my opinion, for 
dealer associations to do some ef- 
fective corrective work. 


What “more can be done than 
is now being done” to improve 
the dealer-public relations? I do 
believe that dealers in metropoli- 
tan areas, as a group or as an 
association, can do some adver- 
tising and release publicity de- 
signed to offset wrong public 
impressions of the average deal- 
er’s trade practices. But, frank- 
ly, I believe the situation is 
largely one for the individual 
dealer. 


There are many steps he can 
take with his own customers to 
win and hold good will, and still 
make a good profit while keeping 
his new car buyers happy. He can 
at least make the customer feel 
that he did the dealer a great fa- 
vor by coming to him to purchase 
his new car, rather than be told 
that he is damn lucky to be among 
the favored few who are privileged 
to get delivery of new cars. 


Next week: T. H. Keating, gen- | Oct. 1-2—Atiantic 
meeting 


eral sales manager of Chevrolet. 


much as 10 inches out of line. That - 


is why they don’t meet. 


The English are ahead of us in 
solving this bumper problem; they 
have cars like the “Rover” with 
a knee-action that does not nose- 
dive. Why are not such knee-ac- 
tions used in this country?—Pau. 
Hertier, Paul Heftler & Co., De- 


troit. 
~ oe 


Needs Training Aids 


We have an auto body repair 
school for training veterans and 
are in need of some training aids. 


We would appreciate being put 
on your mailing list for all avail- 
able training aids in the auto body 
repair field.—James F. Hemman, 
director, Jacksonville Auto Body 
Repair School, 931 S. Jackson St., 
Jacksonville, Tex. 


Correction 


It is unfortunate that such a 
good story on Canell’s new Sleeper 
Sports Wagon should have been 
marred by a negative note. The 
address in the story indicated New 
York City, whereas actually the 
Canell Enterprise operates in Jer- 
sey City, N. J.—Harry E. Forws11, 
H. E. Forwell Advertising, New 
York. 


Coming Events 
SEPTEMBER 

Sept. 26-28—New York City (Waldorf-As- 
toria). National Used Car Dealers Assn. 
annual convention. 

Sept. 28—Louisville (Kentucky hotel). Sec- 

ond annual state convention of the Ken- 
tucky Automobile Dealers Assn. 

Sept. wer (Shirley-Savoy hotel). 
Anaual convention of Colorado Motor Car 
Dealers Assn. 


City, Annual Tri-State 
of Pennsylvania Automotive Assn. 


BUIGRE MARKET 
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: These two silhouettes identify 
: America’s most distinctive 
new look in cars and trucks 





FIRST BY FAR WITH A POSTWAR CAR...FIRST BY FAR WITH NEW 1949 TRUCKS 











ASHINGTON. — Kaiser- Frazer 
Corp.’s acquisition of a War 
Assets Administration surplus blast 
furnace at Cleveland was attacked 
on two fronts here last week by 
Wheland Co., Chattanooga, Tenn. 
Wheland, one of the nation’s 
largest production foundries, filed 
suit in U.S. District court here 
against Jess Larson as an individ- 
ual and as War Assets administra- 
tor and Surplus Property adminis- 
trator. 

The foundry also sent a memo- 
randum to Attorney General Tom 
Clark containing Wheland’s rea- 
sons for believing K-F’s lease of 
the Cleveland facilities to be in 
violation of the anti-trust laws. 

The legal action seeks to have 
K-F’s lease of the plant set aside 
on the grounds that the automobile 
company received from Larson “im- 
mediate, private and exclusive” no- 
tice of the availability of the fur- 


nace. 
* + * 


HE MEMORANDUM to the at- 

torney general contends the 
lease violates the anti-trust laws 
because: 

1. In a time of rapidly diminish- 
ing supply of free pig iron it will 
restrict the present market so se- 
verely that a large number of inde- 
pendent foundries may be destroyed 
and competition in the field will be 
severely limited. 

2. It will constitute a combination 
between K-F and a principal sup- 
plier of pig iron which will destroy 
the supply for competition in ob- 
taining pig iron in the same way 
that the Supreme court has con- 
demned in precedent establishing 
cases. 

3. Diversion of critical pig iron 
will accelerate the continuing de- 
struction of the available supply 
of free pig iron, ultimately driv- 
ing independent foundries from 
the nation’s competitive economy. 

Wheland’s attorneys, Arnold, For- 
tas & Porter, released copies of cor- 
respondence between Larson, Whe- 
land Co., K-F and Republic Steel 
Corp. 

+ * + 


EPUBLIC OPERATED the blast 

furnace before it was leased to 
K-F and recently entered into an 
agreement with the auto company 
to continue operation of the plant 
until May 1. 

Republic voiced strenuous objec- 
tion to the K-F lease before a joint 
congressional committee which in- 
vestigated the matter last month. 

Rep. George Bender, head of a 
subcommittee of the House Execu- 
tive Expenditures committee, has 
said his group will continue an in- 
vestigation of the lease and also 
stated that one of the first witnesses 
to be called when the hearings are 
reopened would be Gordon P. Street, | 
president of Wheland Co. 

a 7 + 


ENRY J. KAISER, chairman of 

“ the board of K-F, earlier called 
for a reopening of investigations by 
two congressional committees and 
asked that Street be subpoenaed “to 








Furnace Deal Still Hot 


Wheland Co. Files Suit Against Kaiser-Frazer 
Over WAA Foundry Purchase 








FOR KNEE ACTION—A typical receiving 
dock scene at the Chevrolet Gear and Axle 
plant, Detroit, where thousands of coil 
springs are daily being used. Since this fea- 
ture was introduced in 1934, more than 
12,000,000 coil springs have been used in 
Shevrolet passenger cars. 
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get the truth behind his brazen de- 
mands upon the government to nul- 
lify our contract.” 

Kaiser suggested that (1) Re- 
public build a new blast furnace, 
or (2) Republic supply its own 
pig iron customers out of some of 
the government-built iron and 
steel-making facilities which it is 
now operating, or (3) foundrymen 
could form a cooperative associa- 
tion and either lease or build a 
blast furnace of their own, 

Wheland said it requires 6,000 
tons of pig iron a month to operate 
at capacity, although “in the recent 
past” the acute shortage of pig iron 
has prevented the company from 
operating at more than 60 percent 
of capacity. 





Maine Voters Reject 


Ban on Closed Shop 


AUGUSTA, Me.—Maine voters 
expressed themselves at the 
state’s recent election as over- 
whelmingly opposed to legisla- 
tion outlawing the closed shop. 

A law outlawing the closed 
shop, known as the Tabb bill, 
was put on Maine’s statute books 
by the 1947 state legislature. En- 
forcement, however, was sus- 
pended after the state supreme 
court ruled it would have to go 
to referendum together with the 
Barlow bill, a more stringent 
labor regulatory measure out- 
lawing all forms of compulsory 
unionism and setting up other 
labor curbs. Both the Tabb bill 
and the Barlow bill were reject- 
ed by the voters by a wide 
margin. 





Automotive Newsreel 





DOWN ON THE OH!lO—Studebaker dealers in the Cincinnati region held a farewell party 


aboard a yacht for Al Eissler, who has been named regional manager at 
baker after 10 years as assistant 4 ty: manager at 


L. Loudon; James Ware, Franklin, 


St. Louis by Stude- 
incinnati. Standing, left to right, are: 


tor, Cincinnati Enquirer; Andy Schain; Charles Friedl; Robert Oberting Lawrenceburg, nei 


Paul Wilson, Greenville, O.; H. E. Bacon, Cincinnati Enquirer. Seat 
Koehler jr.; Gus Mauser, Hamilton, O.; Fred Koehler sr.. owner of the | 
Eissler; W. C. Rathkamp; Tom Bywater; Charles Snyder. Kneeling in center is Roger Koehler.© 


ania 


TAA 


(Continued from Page 3) 
Arlington; John M. Walker, Cov- 
ington; J. H. Ozment, Dyersburg; 
and Roberts, all of the Memphis 
region. 

Fred Michie and W. Carl Tisdal, 
both of Jackson; R. C. Tilghman, 
of Kenton, and Moore, all of the 
Jackson region. 

Byrn; Oscar Godwin, Franklin; 
James Dowling, Columbia; John 
McCauley, Cookeville; Edward N. 
Parkes sr.. Lawrenceburg; J. C. 
Brady, McMinnville; and J. Clark 
White and W. A. Rainey, both of 
Nashville, of the Nashville region. 

S. L. Bryant, of Cleveland, and 
Henry Hart, of Chattanooga, for 
the Chattanooga region. 

Rhea Gallaher, Harriman; D. 
Brantley Burns, Roy Cruze and 
Dewey M. Edwards, all of Knox- 


| ville, of the Knoxville region, and 


Jim Clark, Kingsport; Walter C. 
Adams, Bristol, and Hubert Neese, 
both of Greenville, of the Tri-Cities 
region. 

Other addresses included one by 
Milton Raynor, general counsel of 
the National Used Car Dealers 
Assn. 

A feature of the convention was 
an equipment exhibition by Mem- 
phis equipment distributors and 
parts jobbers. 

Quinn said that return of real 
competition in manufacturing and 
selling would bring back a normal 
state of growth and prosperity. He 
deplored the present vicious circle 
in which prices are being driven 
higher and higher. 

He expressed the opinion that the 
future of the automotive industry 
will be largely determined by the 
extent to which all connected with 
it continue to meet their responsi- 
bilities to the American public. 

By resolution of TAA direc- 
tors, Gov. Jim McCord was 
urged to call a special session of 
the Tennessee legislature to take 
action on the diversion of high- 
way funds for non-highway pur- 
poses. The legislature mast clear 
legal obstacles blocking consid- 
eration of a proposed constitu- 
tional amendment before it can 

be placed on the Nov. 2 ballot. 


, left to right: 
acht; Dave Koehler; 


AFTER FLYING IN—One of two rear-engine 
Lines for a dealer showing. John L. Green 
tributor for the French cars. 


Dealer Group 
In S. Calif. 
Meets Oct. 7-11 


LOS ANGELES. — The annual 
conference and golf tournament of 
the Motor Car Dealers Assn. of 
Southern California will be held at 
the Del Mar Turf and Surf hotel, 
Del Mar, Calif., Oct. 7-11, the gen- 
eral committee announced here. 

The convention will include a golf 
Calcutta; a bridge tea for women; 
tour of San Diego harbor, with 
lunch on a battleship for the 
women, and an evening in Tia- 
juana, Mexico, with dinner at Tron 
Ton Palace to view the jai alai 
games. 

The conference will terminate 
with a dinner dance on the patio 
pavilion of Del Mar hotel. 

The general committee is com- 
posed of chairman Walt Tufford, 
San Diego; secretary, Bert Roberts, 
Los Angeles; James Vanetta, Santa 
Barbara; Spencer F’. Honig, Los An- 
geles; F. L. Hastings, Santa Monica, 
and James K. Thrasher, Bakersfield. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 








Rising Accuses Union Leaders 
In Productivity 


Lag 


(Continued from Page 2) 


that Richard T. Leonard, president 
of the UAW’s DeSoto Local 227 and 


| the older men used to take in good 


workmanship. They have hampered 


leader of an anti-administration|the energetic and intelligent, and 


faction in the union, had been of- 
fered a position with the national 
CIO in Arizona, 

The report came several weeks 
after Leonard, former vice-presi- 
dent of the UAW, organized a 
caucus in opposition to the poli- 
cies of UAW President Walter P. 
Keuther. Leonard was said to 
have given tentative acceptance 
to the job offer because of the 
iliness of his wife. 

Meantime, another prominent in- 
dustry supplier was strikebound 
Wednesday. A dispute involving 
wage demands halted production at 
the Hoover Ball & Bearing plant in 
Ann Arbor, Mich. 

7 ” € 

In his blast at union leaders, Ris- 
ing observed that “repetitive wage 
rises, year after year, have not in- 
creased productivity.” 

“The fact is,” he explained, “that 
far too often we find productivity, 
or manhour output, sagging after 
wages have been increased. We find 
increased absenteeism, increased 
scrap, increased dissatisfaction. .. . 

“Did the automobile union call 
on its members to get down to 
work and produce, following the 
recent operation of the escalator 
clause in the General Motors 
agreement? 

“You know what happened—the 
union declared immediately that it 
was not interested in ‘wooden nick- 
els, and called for an unremitting 
fight against reactionary con- 
gressmen and greedy employers!’ 

+ +. . 


In respect to productivity, Rising 
asserted, unions have persistently 
followed a course “that makes no 
sense at all.” 

“They made it seem, somehow, 
that a man must be ashamed of 
honest endeavor, of incentive, of 


Roy O'Brien; Ed Detmer; Bob Beiser, automobile edi-| trying to improve his position,” he 
went on. “They have sneered at the 
old-fashioned pride which some of 











Renault cars flown to Chicago by United Air 


Operations Corp., New York, is U. S. dis- 





have promoted the glib, the self- 
seeker, the slick and the selfish. .. . 

“They have reduced work stand- 
ards to the silly point, time after 
time. In their bombastic listing of 
‘labor’s gains’ they point every time 
to what a man gets, never to what 
he does or what he gives or what 
he produces.” 

Observing that management 
was also at fault in many in- 
stances of low productivity, Ris- 
ing laid equal blame on “the 
vapid, don’t-give-a-damn jerk who 
waits on you in the corner store” 
and “the has-been executive toss- 
ing ten-dollar bills to the help at 
the country club.” 

“I believe,” he affirmed, “that 
productivity will rise to points 
never yet reached, and unit costs 
will come down, only when we get 
back to competition — competition 
for sales, competition for jobs, com- 
petition for the customer’s dollar, 
competition between men for suc- 
cess and good living.” 


Alabama Dealers 
Meet Oct. 3-5; 
Wright to Talk 


MONTGOMERY, Ala.—Frank 
Broadway, executive vice-president 
of the Automobile Dealers Assn. 
of Alabama, announces that the 
association will hold its 13th an- 
nual meeting in Biloxi, Miss., Oct. 
3-5. 

Among the speakers scheduled to 
speak at the meeting are Ben 
Wright, NADA president, and Rep. 
Albert Rains, Alabama Democrat. 

The Alabama association is head- 
ed by Joe M. Edwards of Tuskegee, 
president. 


New Truck Group 
Wins Charter 


HARRISBURG, Pa.— (UTPS) — 
Granting of a non-profit charter to 
the United Truck Owners of Amer- 
ica, Inc., Harrisburg, has been ap- 
proved in Dauphin county court by 
President Judge J. Paul Rupp, cli- 
maxing proceedings of more than a 
year during which the Pennsyl- 
vania Motor Truck Assn. filed a 
protest to the application. 

Incorporators of United are: Lee 
Bonner and W. R. McClenathen, 
both of Akron; Frank Hricko and 
James Witman, both of Harrisburg, 
and William J. Fisher, Steelton, Pa. 

Named master in August, 1947, 
on the contested application, Robert 
E. Knupp, attorney, last April 


recommended to the court that not 
only should the request of United 
be refused, but that a similar char- 
ter held by PMTA should be dis- 
solved. 





GM BOSSES SEE KETTERING PLANT—Top 


officials, as well as members of the press, 


recently toured Oldsmobile's new Kettering engine layout in Lansing. Shown above with 
the new high-compression engine are Harley J. Earl, GM vice-president in charge of styl- 
ing; Charles F. Kettering, research engineer and retired head of GM research laboratories; 


S. E. Skinner, 
president. 


. 
Used-Car Auctions 

. a . * a 

Enjoined in Ohio 

TOLEDO. — Earl (Doc) Greiner 
and Wayne Burke, who operate 
Toledo car auctions, were enjoined 
Thursday by Common Pleas Judge 
Thomas J. O’Connor from conduct- 
ing auctions unless within 48 hours 


of a sale they deposit with the 
Lucas county clerk of courts 2 per- 





general manager of Oldsmobile, 


and M. E. Coyle, GM executive vice- 


cent of gross auction receipts. 

This fund is required of the two 
operators as an offset against fees 
which the state of Ohio claims are 
owed under a 107-year-old auction 
law. Judge O’Connor further ruled 
that the two operators must furnish 
a quarterly accounting of all future 
sales. Greiner went ahead as usual 
with his regular Thursday auction 
pending an appeal to be filed later 
by his attorney. 


—————- 
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Advertisers 


So sure is The Mirror of its ready accep- 


e A guaranteed 
circulation of 


- 100,000 





e Rates comparable 
to established 
competition 


; f tance by Los Angeles that it has based 


its initial advertising rates on a guaran- ‘ . 
e No increase in rates 


P- teed circulation of 100,000. ; ; ; 
i ay : during the first six months 
° The Mirror’s flat rate will be 25 cents 
a ' ace of publication 
a per line...a milline rate of 
en, 
| $2.50. But in America’s third Y Wi All W 
a. 
al largest market, the chances of 0ll inl dys 
ril 
ed a bonus on that circulation Mirror advertisers will pay only for actual circulation up to 
- during the first six months 100,000 . . . and get a free ride above it! Rates will not be 
| are limitless! Your guess increased during the first six months, and any increase will be 
| is as good as ours on announced at least 60 days prior to change. 
» oe 2 ats . 
how big it will be. Never before has a newspaper begun publication with such an ad- 
vertising policy as this. But The Mirror is a new kind of newspaper . . . 
for advertisers as well as readers! 
PAGE SIZE will be 5 columns by 200 
lines. 
ith 
= Represented by 
= ‘ 
‘ OMARA & ORMSBEE, Inc. 
re | New York ¢ Chicago 
= Detroit « San Francisco 
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Allocation Plan May Bar Rise in Auto Output .. . 
Steel Supply Seen Tighter Next Year 


(Continued from Page 1) 
will be classified as “free steel,” 
with the auto industry having a 
good chance of getting some of it. 
+ * + 


OWEVER, the auto industry 
dislikes statistics that lump all 

kinds of steel products together. 
It is interested mainly in shect 
and strip steel, and requirements 
under allocations for these types 
will be about 96,000 tons a month, 
or 6 percent of total output. 

That 6 percent, some auto offi- 
cials say, means that the auto 
industry won’t get the increased 
allotments of sheet and strip 
that had been hoped for in the 
last quarter of 1948. It may get 
as much as it got in the third 
quarter, but little if any more. 

In the case of steel plates, it is 
pointed out that more than 33 per- 
cent of the shipments expected to 
be made during the balance of 1948 
now are earmarked for voluntary 
allocation. 

Auto men find further cause for 
apprehension in a new provision 





‘ Bacause Steel 


Steel Spring Construction 
makes the best upholstery for your cars! 


that was made a part of the latest 
allocation order for military pur- 


poses. 
* + * 

REVIOUSLY, an allocation cus- 

tomer was usually the customer 
who would have gotten the steel 
anyway, without an allocation or- 
der. Indications last week were 
that this will not continue to be 
the case. 

In the military allocation was 
a provision granting companies 
with military orders the privi- 
lege of being allocated steel to 
fill those orders, even though 
they might have steel supplies 
on hand. 

Such a provision is expected to 
become a part of all future military 
allocations. There is little doubt, 
auto men say, that many steel 
users will be hurt if military allo- 
cations are greatly increased and 
some customers get their regular 
quotas, and on top of that get spe- 
cial treatment through voluntary 
allocations. 

Steel men, in order not to dis- 


«WEARS LONGER 


* MAINTAINS ITS SHAPE 


* SUPPORTS WEIGHT BETTER 


rupt too seriously the steel indus- 
try’s own distribution plans, had 
intended to see that customers re- 
ceived their allocated quotas, but 
at the same time deny those same 
customers their full quota under 
the industry’s own allotment plan. 
* + + 


UT NOW, steel officials say, 
equitable distribution will be 
much easier said than done. 
Some auto officials accuse the 
steel industry of crying into a 
handkerchief that never gets wet 
with tears. They say steel men 
“bought” the present allocations 
program to use as an alibi for 
customers difficult to serve. 
Further, they charge govern- 
ment bureaucrats with having 
the whole situation so fouled up 
with fact-and-fiction statistics, 
neither of which is recognizable 
from the other, that a problem 
virtually impossible of discern- 
ment exists. 
The auto industry is against any 
kind of allocation program, volun- 
tary or mandatory. Allocation 








ON THE AIR—When the Pacific Coast Nash dealers gathered in San Francisco for the 
premiere in the West of the 1949 Nash cars, accompanying the Detroit officials was H. C 
Doss, Nash vice-president in charge of sales who addressed the dealers. While in San 
Francisco, Doss was "Guest of the Week'’ on the "Auto News of the Week" radio program. 
Left to right: Hal Smith, vice-president and head of the contract department of the Anglo 
California national bank, sponsor of broadcast, and Doss. Smith interviewed Doss regarding 


Nash and the new model. 





programs of any type are said to|the help of the steel industry, 
smack of regimentation, justifiable | hasn’t resulted in a situation which 
only in wartime. is today largely “psychological.” 

* ¢ * Those holding that opinion say 
reality will come after the presi- 
dential election. But what that 
reality might be, none will haz- 
ard a guess. 

One auto official, asked if there 
was a possibility that steel might 
suddenly become in _ satisfactory 
supply, replied that “satisfactory” 
was a big word when talking about 
steel. 

“Who knows what ‘satisfactory’ 
will be?” he asked. 

He explained that when it is 
known how much of the auto in- 
dustry’s potential market has been 
killed by past and’ looming price 
hikes on motor vehicles, then it 
will be possible to gauge what a 
satisfactory steel supply will be. 

> es . 







UTOMOTIVE circles wonder 
whether the government’s vol- 
untary allocations program, with 


“TE DEALERS are selling cars 
next year instead of merely 
taking orders and making deliv- 
eries—and I think many of them 
have a selling job coming up,” said 
this official, “then it may very well 
develop that the steel industry will 
be able to fully meet the auto in- 
dustry’s supply demands.” 

But in the meantime, the steel 
industry says it expects the auto 
industry’s demands for steel to 
become heavier. It is pointed out 
that most of the new models, 
with the exception of Ford, weigh 
more and require more steel. 

Further, it is cited, a drop in 
steel usage during model change- 
overs is more than offset by in- 
creased orders for the new models, 
despite higher price tags. 

Auto officials retaliate that it 
might not be long before those 
higher price tags will be slapping 


them in the face. 
aa * . 


| ip THE meantime, the auto in- 
dustry has adopted a watch- 
and-wait policy. They are particu- 
larly keeping an eye on the vari- 
ous consuming groups that make 
successful trips to Washington to 
get preferential steel treatment. 

Of such things as allocations 
programs are political footballs in- 
flated, say auto officials. 

Auto executives point out that 
defense requirements sent to steel 











How does steel spring con- 
struction stack up against 
other automobile upholstery 
construction? You get the answer when you look at 
anything that supports weight better, wears longer or 
maintains its shape. 


9 TIMES OUT OF 10, IT’S MADE OF STEEL! 

And that’s why steel springs are the favorite for auto- 
mobile upholstery. 

For steel spring upholstery never sags or becomes 
lumpy. It doesn’t lose its shape or resiliency regardless 
of the service it must perform under. And it usually lasts 
for the lifetime of the car. 

You make no gamble on comfort when you install 
spring upholstery. For in mattresses, in seats in trains, 
buses and airplanes as well as in cars, spring upholstery 


has proved conclusively that the softest thing you can 
ride on or sleep on is steel! 

For a long time, Premier Spring Wire has had a promi- 
nent place in the automobile upholstery field. That’s 
because Premier is better wire; made of fine, selected 
steel, especially treated to be uniform and tough, yet 
have a high degree of resiliency. 

So why not install spring upholstery if you are not 
already doing so? It will cradle your customers in com- 
fort, give dealers another selling point. And be sure the 
springs are made of Premier Spring Wire! 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 


TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM, SOUTHERN DISTRIBUTORS 


UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


PREMIER SPRING WIRE 
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companies so far this year have 
not approached anywhere near the 
tonnage that was talked about 
months ago. 

This, they say, should mean 
temporarily at least a little bet- 
ter flow of steel during the bal- 
ance of the year for other pur- 


However, if allocations are ex- 
panded, it is admitted that such 
a situation will certainly not pre- 
vail in 1949. 

They say that the postwar short- 
ages of other materials, such as 
aluminum, rubber, lead, zinc and 
copper, have been solved. But fu- 
ture shortages of those basic ma- 
terials are still possible in the as 
yet uncertain magnitude of the 
government's stockpiling program. 


—Bernize THOMAS 
- * 7 


U.S. Asks Steel Firms 


For Distribution Data 

PITTSBURGH.—Steel companies 
here last week were busy filling out 
distribution questionnaires sent 
them by the Senate Small Business 
committee. Information required 
included data on shipments of speci- 
fied steel products to every state in 
the union. 
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USTOM COATING 


iv JOB ENGINEERED FOR YOUR INDUSTRY'S NEEDS + TAILORED TO YOUR SPECIFIC REQUIREMENTS 


oh Cs American fire Callin Coating 


nid 
from a standard and limited line. Give American your job 
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Custom Coating! Coating to best fit the fabric to your 


industry's needs. Custom Coating to produce just the right — requirements, and the coated fabric will be job-engineered, 


color, the best texture, the working and wearing qualities tailor-made for your specific needs. 


that increase the value and consumer acceptance of your 





finished products—designed for you, according to your 
specifications. 


It is no longer necessary for you to select a coated fabric 


VANITY CASES 


Custom Coating is American's newest addition to a family 
of finer finishes. This is American’s answer to the multiple 


needs of modern industry. 
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ut In one of the nation’s most modern and completely equipped coating plants, your coating is produced 
under the most rigid and exacting supervision. Actual wearing conditions are simulated and studied in 


American's test laboratories, actually a miniature coating ple 
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ch We urge you to consult us on your coating needs for now or the future. Our rqmgeunr Seirus A Ti, 
technical department will design the exact coating you need. Write, wire or 4 a ~ 
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New Models Assailed 





Researcher Says Makers Sacrifice Safety; 
| Maine Dealers Elect Berry 


(Continued from Page 3) 


name, Fales said that the shift of 
weight from the rear to the front 
in today’s automobiles has reduced 
traction and emergency stopping 
ability. 

He said that current trucks are 
being built for driver utility but 
the cars lack the balance to ne- 
gotiate curves as easily and safe- 
ly as a truck. 

Fales blamed the curved and 
v-shaped windshields common in 
new cars as the greatest cause for 
fatigue among drivers. 

“One of the greatest causes of 
accidents is fatigue,” he said, “and 
with present windshield styling. a 
driver is bound to be overcome by 
fatigue after an hour of traveling.” 

In Fales’ opinion, automobiles 
built in the 1930’s reached the 
height of usefulness “with the 
right distribution of weight.” 

“However,” he stated, “style 

comes first today regardless of 
safety requirements and there are 
too many gadgets to confuse 
drivers.” 


Along that line, the convention's | 
business session heard several au- | 


tomotive authorities stress the 
problem of Maine’s rising highway 
fatality rate and their recommen- | — 
dations to curb them. 

Sgt. John DeWinter, director al. 
highway safety for the Maine state 
police, told the dealers that Maine’s 
highway fatality increase was un- 
necessary inasmuch as all other 
New England states had recorded 
a decrease. 

Paul McDonald, Maine’s deputy 
secretary of state, stressed the 
need for more automobile inspec- 
tion stations and the launching 
of a program which would teach 
improved driving methods. 

Arlyn E. Barnard, manager of 
the Maine Automobile Assn. of 
America, called for a broadening 
of driver training in the state’s 
high schools. He said that the ris- 
ing fatality rate also called for the 
creation of a separate police force 
to patrol the highways. 

Barnard said that such a high- 





DRIVING SCHOOL | 
DVAL CONTROLED CAR 


“Teacher will take over from 
here on, Sanford.” 








way patrol could be financed from 
highway funds. 
Beside the election of Berry as 
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president, the convention chose the | 


following: 

William E. Koster, first vice- 
president; Lewis K. Marshall, sec- 
ond vice-president, and Harold 


Hutchinson and William V. Hood, | 


treasurers. 
Leon Cooper, Roger I. Williams, 


| 


Howard E. Gayton and E. P. or | 


ren were named directors. 


How Makers Are Faring 


Dodge 
Plymouth 
FORD 
Ford . 
Lincoln 
Mercury 
GENERAL MOTORS 
Buick ewhewes 
Cadillac 
Chevrolet 
Oldsmobile 
Pontiac 
KAISER- FRAZER | 
Frazer 
Kaiser 
CROSLEY 
HUDSON 
NASH 
PACKARD 
STUDEBAKER 
WILLYS+ 
TOTAL CARS, U. S 
+Station Wagons and Jeepsters. 





AMERICA'S MOST CELEBRATED CUSTOM- BUILT TYRE 


NEW EXTRA LOW PRESSURE TYPE 












: AND there’s extra profits in the new 
Change-Over Plan . ++ In addition, 


As Featured in FORTUNE 


America's Top Market 


*Reg. Trade-Mark 


VOGUE ~z* 


There's greater safety, greater 


=e 





VOGUE 


CHICAGO 


TYRES 


16, ILLINOTS 


















RUBBER COMPANY 


© 1948 Vogue Rubber Co. 





Output 
for Ist 
8 Months 
1948 
533,476 
78,594 
58,632 
149,965 
246,285 
396,251 
283,142 
20,351 
92,758 
. 1,053,994 
184,090 
42,675 
524,915 
133,251 
169,063 
124,172 
40,729 
83,443 
22,488 
82,927 
85,837 
60,970 
111,036 
17,107 
. .2,488,258 


Output 


1948 Pct. for Ist 1947 Pct 
of 8 Months of 
Total 1947 Total 
21.44 490,945 21.74 
3.16 69,280 3.07 
2.35 49,703 2.20 
6.03 145,899 6.46 
9.90 226,063 10.01 
15.93 466,881 20.67 
11.38 376,911 16.89 
82 18,070 80 
3.73 71,900 3.18 
42.36 927,305 41.06 
7.40 170,585 7.55 
1.72 38,547 1.71 
21.10 450,306 19.98 
5.34 125,476 5.56 
6.30 142,391 6.31 
4.99 15,293 3.33 
1.64 39,729 1.76 
3.35 35,564 1.57 
-90 12,036 53 
3.33 $1,994 3.63 
3.45 75,181 3.33 
2.45 31,959 1.42 
4.46 75,601 3.35 
-69 21,187 94 
100.00 2,258,332 100.00 


. * * 
Share 
(Contniued from Page 2) 


is 21.44 percent, compared with 
21.74 percent in 1947. 
* * * 


ORD’S 1948 share is down to 

15.93 percent from 20.67 percent 

in 1947. Ford’s decline stems large- 

ly from the loss of six weeks’ pro- 

duction during model changeovers. 

Chrysler has been hit by numer- 
ous strikes and supplier tieups. 

Most of the independents have 
had their troubles, too. In ef- 
forts to solve them, they have 
gone so far as to make outright 
purchases of steel mills and other 
properties in order to sustain a 
continuous supply of materials. 

After taking top honors in 1947 
among the independents, Kaiser- 
Frazer appears destined for the 
same spot in 1948. Through the 
first eight months of this year K-F 
produced 4.99 of all U. S. car out- 
put. 

During the same period of 1947 
its share was only 3.33 percent, 
but K-F ended the year with 4.06 
percent for first place among the 
independents after trailing Stude- 
baker for most of the year. 

+ + * 

RRONNING second again this year 

is Studebaker. Its share of car 
output at the end of August was 
4.46 percent, an appreciable in- 
crease over its 3.35 percent for the 
|same period of last year. 
Perhaps the most creditable pro- 
| duction increase this year over last 
has been registered at Packard, 
where 1948 car output is nearly 
| double what it was in 1947. Pack- 
ard’s share of the industry’s output 
at the end of August in 1947 was 
only 1.42 percent. This year it is 
running along at 2.45 percent. 


Hudson’s 1948 share of total 
production is 3.33 percent, slight- 
ly below its 1947 mark of 3.63 
percent. 

Despite being closed all during 
August for a model changeover, 
Nash in 1948 is building 3.45 per- 
cent of all car output as compared 
with 3.33 percent in 1947. 

Crosley’s 1948 showing is impres- 
| sive. Through August, Crosley had 
built .90 percent of total car out- 
|} put, compared with only .53 per- 
}cent in 1947. 


Public Gets Look 
At 1949 Nash 
Within 30 Days 


DETROIT.—The 1949 Nash will 
be introduced to the public within 
| 30 days, Nash Motors said last week 
| following the conclusion of five re- 
| gional dealer and press previews 
| across the country. 
| The new cars, which have been 
jin production since Labor Day, 
| were previewed at Detroit, Kansas 
City, Chicago, San Francisco and 
New York. 

H. C. Doss, vice-president in 
charge of Nash sales, reported that 
response to the °49 cars at the 









private showings “was the most en- 
thusiastic I have ever seen.” 
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41.6% 


CHICAGO 
TRIBUNE 


Percentage of expenditures placed in each 
Chicago newspaper by advertisers of 
automotive products. Year: 1947 


26.2% 18.5% 7.6% 6.1% 
PAPER PAPER PAPER PAPER 
B c D E 


Delivering hundreds of thousands more total circulation, daily and 
Sunday, than other Chicago newspapers, the Tribune today, as since 
the earliest days of the industry, is the newspaper depended on to 
deliver the response that automotive advertisers want. 





Chicago Tribune Representatives: W. E. Bates, Penobscot 

Bidg., Detroit 26; A. W. Dreier, 810 Tribune Tower, Chicago 11; 
E. P. Struhsacker, 220 E. 42nd St., New York City 17; Fitzpatrick 
and Chamberlin, 155 Montgomery St., San Francisco 4; also 448 
S. Hill St., Los Angeles 13. MEMBER: AMERICAN NEWSPAPER 
ADVERTISING NETWORK, INC., FIRST THREE MARKETS GROUP, 
AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 
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You supercharge your promotion for faster getaway in the important Chicago 
market when you build it around dramatic newsprint color in the Chicago Tribune. 


On weekdays or Sundays—any day of the week that best fits in with your plans 
—newsprint color is available in the Chicago Tribune, the medium that reaches 
virtually every new car owner and prospect in Chicago and suburbs. 


Use newsprint color and you give your message maximum power to win and 
hold the attention of the people who account for the bulk of the passenger car 
registrations originating in every neighborhood and suburb of Chicago. 


In addition, you give your promotion new ability to build consumer favor and 
dealer support in the hundreds of cities and towns thruout the central states in 
which the Chicago Tribune is a factor of known importance in building sales and 
prestige. 


To sell with maximum effectiveness and economy in the Chicago territory, ask 
your advertising counsel or a Tribune representative to demonstrate why Chicago 
Tribune newsprint color is well worth its slight extra cost. Call him today. 


August average net paid total circulation: Daily, Over 980,000 — Sunday, Over 1,550,000 
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FOB FACTORY 


Brigg 


(The opinions expressed herein are 
necessarily those o' 


s Workers Censured 


For Backing Strike 
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those of Columnist Allen and are not 
f Automotive News.) 


By A. H. Allen 


EFUSAL of Briggs Mfg. 


Co.’s production forces to go 


to their jobs, all because of a piddling ruckus created 


by a handful of plant guards 


who sought to get themselves 


a raise by the device of getting time-and-a-half pay for 15 


minutes of not working, may 


be cited as an example of 
union solidarity, but it really can 
be more aptly expressed as soli- 
darity of the head. There is little 
credit in upholding a lost cause 
when it means the very bread and 
butter of the upholders. 

For its part, the Briggs manage- 
ment determined to “sit this one 
out.” Plants were open as usual 
and there was plenty of work to do. 
Chrysler and Packard plants were 
out of bodies, but the respite gave 
them time to replenish depleted 
banks of steel and engine castings. 





{Meanwhile there was more than a 
little grumbling 
among isolated 
groups of Briggs 
employes, and 
even hints of 
some back-to- 
work movements. 

The sane-mind- 
ed workers could 
see no point to 
their losing two 
> weeks’ pay sim- 
ply to force a 

A. H. Allen raise for plant 
guards. Possibly the UAW-CIO 








masterminds were figuring that if 
Briggs acceded to the guards’ de- 
mands, then the production forces 
could move in on management and 
say, “Look, if you can do it for the 
guards, how about for us?” 

Parts suppliers were being asked 
to hold a five-day bank in readiness 
to ship on a moment’s notice. In 
some cases this was practical, but 
on high-volume parts with a fast 
turnover it was almost out of the 
question. 

* + * 


Identification 


— OF THE sour grapes spe- 
cialists are hailing as the “de- 
sign achievement of the year” the 
Kaiser stunt of attaching metal 
script letters to the sides of front 
fenders identifying the color of the 
car. Well, at least there is no extra 
charge for this embellishment and 
on a dark night it might help to 
spot which Kaiser is yours. 


* * * 


New V-8 Pistons 

ISTONS on the new Olds V-8 

engines are of unusual design. 
The skirts have an inverted V- 
shape cutout on either side just be- 
low the pin boss, probably to light- 
en up the part. They are perma- 
nent mold aluminum castings, with 








THE TEAM ON TOP—This softball squad sponsored by Joseph Koval, proprietor of Koval 
Bros. (DeSoto-Plyrnouth), Mahanoy City, Pa., has a record of 22 wins and five losses in 


the Mahanoy Valley league. F 


Invar struts cast into two places in 
the inner head. 

This is an expensive type of 
construction, for one reason be- 
cause of the time consumed in 
the foundry in positioning the 
struts in the mold and in segre- 
gating any of the struts from re- 
jects consigned to remelting. 

Finally, the pistons are tin plated 


How to help your automatic 
transmission lead a care=-free life 








N easy way to insure a long, trou- 
ble-free life for your automatic 
transmission is to use Timken tapered 
roller bearings on the countershaft. 


Due to the line contact between 
rolls and races, Timken bearings 
have greater load-carrying capacity. 
They hold the shaft in rigid align- 
ment, keep gears meshing smoothly. 
Deflection and end-movement are 
eliminated. There’s less chance of 
wear... more years of smooth, quiet, 
trouble-free operation. 


Because Timken bearings are tapered 
they carry both radial and thrust loads 
in any combination. Designs can be 
simplified because there’s no need 
for separate thrust bearings or wash- 
ers. And since Timken bearings can 
be adjusted permanently at installa- 
tion, machining tolerances of sur- 
rounding parts don’t need to be 
as close. 


LOOK AT REAR WHEELS FOR EXAMPLE 
.. » Here, and in many other auto- 





motive applications, Timken tapered 
roller bearings have long since 





TRADE-MARK REG. U, S. PAT. OFF. 


TAPERED ROLLER BEARINGS 


proved their ability to take the tough- 
est loads in any combination. 


Our engineering facilities are al- 
ways at your disposal. Feel free to 
call upon us for help or information 
about the bearing applications in 
your design. If you’re designing an 
automatic transmission— CALL IN 
TIMKEN—NOW! In Detroit, phone 
TRinity 5-1380. The Timken Roller 
Bearing Company, Canton 6, Ohio. 
Cable address: ““TIMROSCO”. 


NOTE TO P. A.'s Because every step of the manu- 
facture of Timken bearings is controlled within 
our company... because our vast manufacturing 
facilities are widely dispersed... you will find 
the Timken Company a supply source of out- 
standing reliability. 





NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL AND THRUST —-@)=— LOADS OR ANY COMBINATION we 


to minimize scuffing incident to ini- 
tial run-in. Plating is not generally 
resorted to on aluminum pistons, 
although it is the practice on cast 
iron pistons used by Chevrolet and 
Pontiac. 

The Cadillac V-8 high-compres- 
sion engine, incidentally, is under- 
stood to use neither the invar struts 
nor the tin plating on its aluminum 
pistons. 

o * 


Chevrolet V-6? 


C= AND CADILLAC being 
committed to V-8 valve-in-head 
high-compression designs, the logi- 
cal expectation is for Buick, Pon- 
tiac and Chevrolet to make the 
same turn eventually. Already talk 
is heard of Chevrolet experimenting 
with a V-6 power plant patterned 
along the lines of the V-8. 

It appears a safe bet that within 
five years all General Motor cars 
will have entirely new engines. 
What the rest of the industry will 
do remains conjecture at this stage. 
A Ford engineer, when told of the 
new Olds V-8, just snorted and said, 
“Well, it’s about time.” 


Delco Announces 
New Principle 


In Auto Clocks 


ROCHESTER, N. Y.—Delco Ap- 
pliance division, General Motors 
Corp., has made formal announce- 
ment here of a new type of auto- 
mobile clock. 

The result of 10 year’s research, 
the Delco automobile clock is based 
on an entirely new principle in the 
field of clock manufacturing, and 
provides motorists with a depend- 
able time piece, according to Paul 
H.. Rutherford, division general 
manager. 

“Delco automobile clocks have 
been standard equipment on all 1948 
model Cadillac cars and are now 
available as an accessory item for 
late model Chevrolets. As produc- 
tion increases, it is expected that 
a great many other cars will come 
equipped with Delco automobile 
clocks,” Rutherford stated. 

In the new clock the balance 
wheel is used only to maintain an 
extremely accurate and uniform 
beat. An armature drives the clock 
mechanism and its impulses are 
regulated by an electrical circuit 
controlled by the balance wheel; no 
mechanical connection being neces- 
sary. 

The clock itself consists of four 
major components: balance wheel 
assembly, contact assembly, coil 
and driving armature assembly, and 
reduction gear assembly. 

Each major part is built as a 
separate sub-assembly unit and all 
are mounted on a common base. 
The result is flexibility in manu- 
facture and ready interchangeabili- 
ty of parts. The clock is designed 
to operate satisfactorily at all nor- 
mal voltages present in automobiles, 
according to Rutherford. 





Here We Go Again: 


It’s Back to Maniacs 

DETROIT.—Too late to catch 
Automotive News’ deadline, the 
Auto Maniacs of America met 
again and decided to call them- 
selves by that name rather than 
Automobile Enthusiasts of 
America as decided at the foun- 
ders convention and reported in 
last 'week’s issue of Automotive 
News. 
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CENTER OF INTEREST 


.. for £00,000 New York Families! 


P ICTURE the Yankee Stadium jammed to capacity. 
Multiply this rapt. attentive audience 28 times and 
you have the number of people that read the Journal- 


American every day. 


Here’s a vast readership of over 700,000 families daily. 
To them this newspaper is an essential part of daily 
living ... the center of interest in the home for news, 


features and buying suggestions. 


Above all, these Journal-American “fans” constitute 
a capacity audience among home-going newspapers. 


Let’s take a look at the scoreboard: 


42 out of every 100 New Yorkers who read a 
metropolitan evening newspaper read the Journal- 
American. Actually, more families prefer it than the 
next two evening papers combined. And they buy it 
through choice alone ... at the newsstand and carry 
it home for the entire family’s reading enjoyment. 


Center of interest for the family ... center of sales 
influence for the advertiser. No other evening paper 
scores so heavily with New Yorkers. 


YOUR STORY STRIKES HOME IN THE 
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AUSTIN'S NEW A-90 ATLANTIC—It's a club convertible model, with flowing lines that 
sweep through the front and rear fender, a curved windshield, and a 90-horsepower high- 
compression overhead valve engine. At a dealer meeting last week at the Waldorf-Astoria 
in New York, Leonard P. Lord, chairman of Austin Motor Co., presented the new model. 
Lord recently concluded a trip to Hamilton, Ont., where Austin has purchased a plant to 
assemble Austin cars. Lord, who was accompanied by George W. Harriman, works director, 
said that production should begin within the next few months at Hamilton, where he 
expects that 500 cars will be completed each week. "One of the principal reasons for our 
establishing an assembly plant on this side of the Atlantic has been the very popular 
acceptance of our A40 models, which we first brought to the U. S. less than a year ago. 
Nearly 9,000 of those sedans have already been sold in the U. S. alone."' The convertible's 
New York delivered price, including duty and federal tax, is $3,975. 


by the secretary of state to handle 
Smoak Motors, Inc. General Motors products. Author- 

Smoak Motors, Inc., Bamberg,|ized capital is $30,000. Principals 
S. C., has been granted a charter| are W. W. and J. J. Smoak jr. 





By J. B. Van Tassel 
— IS SOMETHING wrong 
with every used car that stays 
in stock over 10 days. However, it 
is my suggestion 
that used-car 
dealers do not 
wait until the car 
has been in stock 
10 days before 
they attempt to 
find out why it 
has not been sold. 
a In this connec- 
, tion it would be 
a eee ton 
that the used-car 
4. B. Van Tassel §=Gealer or the 
used-car manager personally make 
an inspection of every used car on 
hand once every 24 hours, in order 
to determine why it has not been 
sold. I would suggest that a form 
be developed along the following 
lines in order to check used cars 
systematically. 
In the first column the stock 






- 














Dealer Business Counsel 


Recommendations for Maintaining Brisk Turnover 


In Used-Car Stocks 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 
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number of the used car should be 
shown; in the second column the 
make and year of the used car; 
third column, the model; fourth 
column, days on hand or the 
number of days the car has been 
in stock; ‘fifth column, the cur- 
rent asking price. 

In the next five columns, I would 
record the reasons why the car has 
not been sold today. In the first 
column of these five columns I 
would record as to whether or not 
the car was properly reconditioned; 
second, is the price too high; third, 
what the price should be in order 
to move quickly; fourth, is the car 
well displayed; fifth, record whether 
or not more salesmen are needed to 
do the required selling job. 

* +. * 


N CONNECTION with determin- 
ing whether or not you have 
enough salesmen to do the job, I 
would refer you to my column in 
the Aug. 30 issue of AUTOMOTIVE 
News in which I outline the for- 
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| mula for determining the required 
| manpower to sell a certain number 
| of used cars every day. 

The following suggestions will 
help to insure you of a sound used- 
car operation with a minimum re- 
quired investment in used-car in- 
ventory. Get every used car recon- 
ditioned and on display within 24 
hours. Do everything possible from 
an appearance standpoint that will 
make every used car attractive and 
desirable by keeping in mind the 
price you are asking for the car 
and make your used-car stock the 
best-looking one in town. Keep 
every car priced in line with today’s 
market. Maintain a good used-car 
showroom with facilities for dis- 
playing your entire stock to the 
public. 

Get every used car out of stor- 
age and on display. Advertise 
wisely, using classified ads and 
handbills featuring individual 
buys. Also, parade and especially 
display used passenger cars and 
trucks of outstanding appearance 
and value. Employ enough used- 
car salesmen to maintain a 10-day 
turnover of your stock. 

Pay a high enough commission to 
keep salesmen on the job. Have a 
used-car manager supervise them 
each day or take the job yourself. 
Install and use a used-car prospect 
follow-up system because used-car 
buyers do not always buy on the 
first look. See to it that every sales- 
man works according to a standard 
plan of operation developed along 
the lines of your used-car prospect 
follow-up system. Supervise each 
used-car salesman’s work on the 
outside as well as on the showroom 


| floor. 


* o * 


= THAT regular follow-up calls 
are speedily made on every used- 
car prospect developed on the floor 
or on the lot. Have every used-car 
salesman carry a pocket list of a 
complete description of used cars 
in stock and prices, maintain a 10- 
day turnover of your entire stock. 
Sacrifice slow movers quickly after 
10 days in stock and save money. 


When a used car does not sell 
within 10 days, there is something 
radically wrong with it and in all 
probability it is not properly recon- 
ditioned or it is not priced right or 
it is not well displayed. Naturally, 
there are used cars that are excep- 
tions, but nine out of 10 used cars 
that do not sell in the first 10 days 
do not sell in the next 30 days un- 
less you correct one or more of 
these four wrong conditions: ap- 
pearance and reconditioning; price; 
lack of display, and lack of sales 
effort. 

Eprror’s Note: Any questions 
on business management will be 
gladly answered by J. B. Van 
Tassel, care of AUTOMOTIVE NEws. 


Petroleum Group 


Meets Oct. 21 


WASHINGTON. — The National 
Petroleum Council’s quarterly meet- 
ing has been called by Chairman 
Walter Hallanan for Oct. 21, to be 
held in the conference room of the 
South Interior building, Washing- 


| ton. 


Hallanan said he is urging all 


|}members of the council to attend 


so that full representation may par- 
ticipate in the discussions of the 
problems to be considered at that 
time, “which are of far-reaching 
importance in the public interest 
and to the petroleum industry.” 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry ... an esti 
mate of more than 100,000 readers weekly! 





EASY TO INSTALL—Velvac, Inc., of Mil- 
waukee announces a new third axle vacuum 
hydraulic booster assembly to provide sup- 
plemental braking for trucks up to 2!/2 or 3- 
tons capacity. The assembly includes a 6é- 
inch vacuum power cylinder, a I'/-inch hy- 
draulic master cylinder, a mounting bracket 
and leverage to deliver a line pressure of 
800, 900 or 1,000 pounds. The complete as- 
sembly can be installed simply and inexpen- 
sively on the trailing axle without the neces- 
sity of removing the vacuum hydraulic power 
system already in use on the truck, the com- 
pany states. 
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CONCORD, N. H.—Pointing out 
that final determination of the 
questions involved will be of far- 
reaching significance in the field of 
labor legislation, State Atty.-Gen. 
Ernest R. D’Amours has petitioned 
for U. S. Supreme court review of 
certain sections of New Hamp- 
shire’s labor union regulatory act. 

In a test case brought by the 
New Hampshire unit of the AFL 
International Brotherhood of Team- 
sters, the New Hampshire Supreme 
court ruled in June that the New 
Hampshire statute, known as the 
Willey act, does not apply to firms 
engaged in interstate commerce in 
instances where it conflicts with 
federal law. 

The New Hampshire act includes 
provisions permitting a closed or 
union shop if two-thirds of the 
bargaining employes favor either 
form of compulsory unionism. The 
federal Taft-Hartley act bans the 
closed shop but permits the more 
common union shop when a ma- 
jority of the workers vote for it. 

Section 14-B of the federal act, 
however, stipulates in part that 
“any agreement prohibited by 
state law is not to be deemed 
valid by any provisions” of the 
Taft-Hartley act. 

Use of the word “prohibited” in 
the Taft-Hartley act was _ inter- 
preted by the New Hampshire Su- 
preme court majority to mean “for- 
bidden, not merely frowned upon 
although permitted under certain 
conditions, which is the net effect | 
of the Willey act.” 

On the basis of this interpretation, | 
the New Hampshire court held that 
state law is in force only when it | 
“prohibits” rather than regulates 
forms of compulsory union mem- | 
bership. | 

Asserting that the Taft-Hartley 
act “gives recognition to existing | 
laws of the 13 states which pro-| 
hibit or outlaw all forms of com- 
pulsory unionism,” the New Hamp- 
shire court said: 

“Local prohibition of agree- 
ments requiring membership in 

a labor organization as a condi- 
tion of employment shall be given 
effect. It does not say that local 
regulations of such contracts shall 
take precedence over the Taft- 
Hartley act. 

“It is, therefore, our conclusion 
that there is nothing in section 14-B 
of the Taft-Hartley act which abro- 
gates the rule that ‘Congress, having | 
entered this field of regulation, it 
follows from the paramount charac- | 
ter of its authority that state regu- | 
lation of the subject matter is ex- 
cluded’.” 

In his brief to the U. S. Supreme | 
court, D’Amours said that “the pre- | 
cise federal question of stance pre- | 
sented in this case may thus be| 
stated: | 

“Does section 14-B of the Taft- | 
Hartley act purport to limit the} 
state of New Hampshire to only the | 
enactment of prohibitory legislation 
as applied to commerce on union | 
security as a condition of employ- | 
ment, or did Congress intended by | 
section 14-B to recognize and give | 
precedence not only to flat prohibi- | 
tory state laws, but also to such| 
regulatory state laws which impose | 
more stringent conditions and lim- | 
itations than the Taft-Hartley act | 
itself on union security as a con-| 
dition of employment?” | 

“In brief, ”D’ Amours added, “the 


Buyer’s Market 
Seen Unlikely 
Before 1950 


DETROIT.—It will be 1950 before 
new-car customers can be assured 
of prompt deliveries, in the opinion 
of 62 percent of the students at the 
Chevrolet Post-Graduate School of 
Modern Merchandising and Man- | 
agement. 

A poll taken at the school dis- 
closed that 16 percent believe the 
present market will last for another 
year at most, while another 16 per- 
cent anticipate a three-year period 
before immediate deliveries are 
available. Two voters foresaw four 
more years of a seller’s market. 

More than half of those queried 
Stated that reputation, rather than 
availability, has been the greatest 
Single factor in the placement of 
Postwar automobile orders. 








Line of Demarkation 


Petition to U. S. High Court Seeks Clarification 
Of Federal, State Labor Laws 








question appears one of real sub- 
stance and a decision by this 
court is essential in the light of 
the fact that the decision will 
chart the course of the 48 states 
and of the government as well. It 
is submitted that it is peculiarly 
within the special competence of 
this court to exercise its jurisdic- 
tion when a question so vitally af- 
fecting the balance of power be- 
tween the state and national 
government is presented with re- 
spect to one of the main pillars of 
our social structure—economic 
security of not only labor, but 
also of management itself.” 

The New Hampshire court’s 4-to- 
1 opinion last June was handed 
down in a case involving a contract 
between J. E. Faltin Motor Trans- 
portation Co. of Manchester and 
Local 633, International Brother- 
hood of Teamsters. 

The dissenting opinion was by 
Justice Amos N. Blandin jr., who 
contended Congress did not intend 









































to supersede all state laws which 
did not completely outlaw all forms 
of compulsory unionism. 


“There is no conflict between the 
Willey act and the Taft-Hartley 
law in the narrow issue before us,” 
Justice Blandin asserted. “Any in- 
dulgence in construction should be 
in favor of the states because Con- 
gress can speak with drastic clarity 
whenever it chooses to assume full 
federal authority completely dis- 
placing the state.” 

Beside New Hampshire, five 
other states have laws regulating 


under special clrcumstances, They 
are Colorado, Delaware, Kansas, 
Massachusetts and Wisconsin. 

The 13 states which ban all 
forms of compulsory unionism 
are Arizona, Arkansas, Florida, 
Georgia, Iowa, Maine, Nebraska, 
North Carolina, North Dakota, 
South Dakota, Tennessee, Texas 
and Virginia. 


Laws outlawing all forms of com- 
pulsory unionism have been upheld 
by the highest tribunals of several 
states, including Arizona, Nebraska, 
North Carolina and Tennessee, with 
final determination as to the valid- 
| ity of such measures already placed 
|before the U. S. Supreme court, 
from which a ruling is awaited. 





the union shop and forbidding it | 





Hand-operated priming pump 
starters were used before 1910, 
but were not too successful. 


Wilkerson Builds New Home 


For K-F Dealership 


A new $40,000 building to house 
the Kaiser-Frazer automobile and 
Gibson tracter dealership is under 
construction on S. Thompson §&t., 
Springdale, Ark., by H. G. Wilker- 
son & Son, of Fayetteville, Ark. 


Service . 
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New Carburetor 


In Production 
At Russell Firm 


SHAWNEE, Okla.—The reputedly 
revolutionary Russell carburetor is 
now in production and 2,000 units 


| are scheduled for distribution to the 


company’s 14 distributors, accord- 
ing to Mark Crawford, president of 
the company. 

Tested extensively by the Army 
in the past few years, the new car- 
buretor was subjected to other tests 
and refinements before the green 
light for full production was given, 
Crawford said. 

First units are adaptable to KB6 
and KB7 International trucks, with 
KB8 and KB10 models to follow 
soon, according to Crawford. They 
are also adaptable to taxicab mo- 
tors and several cab organizations 
are said to be using the new models. 

Plans for expanding and increas- 
ing production facilities are con- 
templated, Crawford said. 

“The demand for our first models 
has been so overwhelming,” he said, 
“that it will be several months be- 
fore we can supply our distributors 
with enough units to fill orders.” 


a Representatives 


Guarantee You Prompt 


« « Anywhere 


in the United States 


The largest Field Organization 
of its kind in the world guarantees you 
prompt, efficient service, anywhere in the 
United States. sUN Representatives are 
always ready to train new mechanics in 
the proper operation of SUN Equipment. 
They will see that your SUN Equipment is 
always maintained in perfect operating 
condition. A complete stock of new parts 
and service units is carried at all SUN Branch 
Offices to minimize out-of-service time. 


Your sun Representative will 
show you how to obtain the highest profit 
and customer good will from your 
equipment. He is always ready to supply 
you with new business-getting ideas, tried 
and tested in the field. Get in touch with 
your SUN Representative today, let him 
completely explain all the advantages of 
SUN’S MATCHLESS SERVICE. 


The suN Master Motor Tester and SUN 
Distributor Tester enable you to make a complete 
diagnosis of all motor ills. Write for your free 
“copy of the fully illustrated sun Catalog TODAY! 
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Ne FREE 


I tific Automotive Service Equipment. 
! Mail This Coupon Today! 


SUN ELECTRIC CORPORATION 
6327 Avondale Ave., Chicago 31, Ill. 
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Fully illustrated, 40 
page catalog con- 
taining a complete 
listing of SUN Scien- 











16 


Survey of Nation’s Capital Finds... 
State Tax Tenacles Being Sharpened 


NEW YORK.—New and increased 
taxes of direct and indirect concern 
to the automotive industry will be 
proposed on a wide scale in regular 
legislative sessions scheduled to 
convene next year in 44 states, a 
survey of state capitals throughout 
the country indicates. 

Taxes were increased last year by 
more than half the states. During 
the current year, although compara- 
tively few legislatures convened, 
new or increased levies were en- 
acted in four states—Kentucky, 
Louisiana, New Jersey and Virginia 
—with the prospect of more result- 
ing from proposals appearing on the 
November ballot in some states. 

While there were also some tax 
reductions enacted this year, the 
total revenue involved was small in 
comparison with the increases and 
not significant to the overall trend. 


Although collections from pres- 
ent state taxes continue to pour 
into state treasuries at a high 
level—in many instances setting 
new records — expenditures also 
are soaring to new peaks, Com- 
plete statistics as to the present 


ratio between state government 
income and expenditures are un- 
available, but indications point to 
extension of the trend of the 1947 
fiscal year which, according to the 
Census bureau, an increase of 
more than 25 percent in expendi- 
tures outdistanced a rise of 17.8 
percent in revenue collections. 


In addition to reflecting inflation- 
ary pressures, the mounting cost of 
state government is resulting from 
the broadening of state services. 
State legislators are confronted 
with mounting demands for higher 
appropriations for highway and 
other public works, more state aid 
for education, housing subsidies, 
bonuses and other aids for veterans, 
liberalized welfare programs, in- 
stitutional construction, increased 
state financial aid to political sub- 
divisions, and other purposes. 

Sales taxes will figure prominent- 
ly in this continuing search for new 
state revenue, despite the fact that 
existing sales taxes were modified 
this year by three states—Connecti- 
cut, Ohio and Rhode Island. Pur- 
chases below 41 cents were exempt- 


ed from Ohio’s sales tax. Connec- 
ticut’s sales and use tax rate was 
cut from 3 percent to 1 percent, and 
exemptions broadened. Rhode Island 
exempted food and medicines from 
its sales levy. Future action to 
exempt food from sales taxes is 
proposed in Kansas and Michigan. 

In contrast with the sales tax 
modifications, Louisiana increased 
its retail sales tax from 1 to 2 per- 
cent and extended it to a number 
of previously exempt services. Mis- 
souri’s legislature approved for sub- 
mission to the electorate in Novem- 
ber a state constitutional amend- 
ment to increase the state sales tax 
from 2 to 3 percent to finance a 
veterans’ bonus program, Wiscon- 
sin voters in November will advise 
the legislature on whether a 3 per- 
cent sales tax should be enacted for 
a soldier bonus program, 

States in which proposals for 
new or increased sales taxes may 
be raised in the early future also 
include Indiana, Georgia, Ken- 
tucky, Maine, Massachusetts, 
Minnesota, Nevada, New Hamp- 
shire, Pennsylvania, South Da- 
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HONORING THE BABE—A memorial float to Babe Ruth that the Metropolitan Chicago 
Ford Dealers Assn. sponsored in an American Legion parade in the Windy city. 





kota and Virginia. Twenty-seven 
states now have sales taxes, four 
joining the list last year. 

Gasoline and direct automotive 
tax increases are certain to be 
among the major 1949 legislative 
issues in the states. Two states in- 
creased gasoline taxes this year. 
Kentucky boosted its rate from five 
to seven cents a gallon, while Lou- 
isiana’s jumped from seven to nine 
cents—top for the country. Last 





*Source: Automotive News 


Louisiana Population ......2,364,000 
CARS IN OPERATION ..... 
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No other newspaper, no list of magazines, no network of radio stations, no outdoor showing, — 
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can approach the coverage you get in this expanding market from the dominant Times-Picayune- ' 
States combination...as many papers (181,046*) sold in New Orleans daily as there are homes 
(181,100*), plus 78,000 trade territory readers! 
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year higher gasoline tax rates were 
enacted by eight states. 


Added Pressure Seen 


Pressure for additional revenues 
to finance expanded highway con- 
struction and modernization may 
give rise to future proposals for 
gasoline and other automotive tax 
boosts in many other states, includ- 
ing Alabama, Arizona, Indiana, 
Iowa, Kansas, Michigan, Minnesota, 
Mississippi, Missouri, Nebraska, 
North Dakota, Oregon, Pennsyl- 
vania, South Dakota, Texas and 
Washington. 

Corporate and personal income 
taxes were raised in Virginia this 
year in extension of a trend which 
saw similar steps in a number of 
other states last year. New and 
higher income taxes are certain to 
be widely proposed next year, in 
many instances as counter propos- 
als to sales tax bills. While hope 
for state income tax reduction is 
seen in a few states, the overall 
trend for this form of taxation is 
upward. 

Chain store taxes, originating 
from demands of independent mer- 
chants for protection from chain 
store competition rather than to 
produce revenue, were raised as a 
major legislative issue this year 
only in Louisiana. A proposal to 
increase the Louisiana chain store 
tax rate was rejected after pro- 
tracted debate. To what extent the 
chain store tax issue will be raised 
next year depends largely on the 
amount of price competition in the 
merchandising picture at that time. 


A trend away from real prop- 
erty taxes by state governments, 
which has progressed steadily for 
more than three decades, is con- 
tinuing. The many states which 
have gotten out of the real prop- 
erty tax field entirely, leaving it; 
to local governments, will be 
joined by Arkansas if its elector- 
ate approves an amendment on 
the November ballot. Similar 
action has been proposed in In- 
diana, 

In another indication of the di- 
minishing importance of real prop- 
erty taxes as a source of state 
revenue, Arizona’s state property 
tax rate for 1948 was set at zero. 
While the extension of this trend 
is welcome, the relative significance 

of property taxes in the overall 
state tax picture is slight and such 
further reductions as now take 
place are, of course, more than off- 
set by higher municipal levies. 


Four States Act 

Legislation providing for lower 
unemployment compensation tax 
contributions by employers was en- 
acted this year by four states— 
Kentucky, Misissippi, New York 
and Virginia—in extension of a 
trend which saw similar action last 
year in at least 15 states. Wnless 
the high level of employment 
changes, this trend will continue. 

Not available for unrelated pur- 
poses, unemployment compensation 
tax collections have no relation to 
the general search for added state 
revenues and provide about the only 
major hope of business for any 
sizeable tax savings from state gov- 
ernments in the immediate future. 





Harold H. Wright, Inc. 


Harold H. Wright, Inc., has been 
formed in Milwaukee to deal in 
cars, trucks, ambulances, hearses, 
etc. A capital stock of 500 shares 
at no par value has been author- 
ized, minimum capital to be $5,000. 
Incorporators are Arthur Magid- 
son, Fred G. Hersh and Evelyn 
Pikula. 


Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 


— 
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AUTOMOTIVE WASHINGTON 


Efficiency Experts Eye 


Federal Government 


By William Ullman 


Washington Correspondent 
fp rm THE 81st Congress convenes in Washington next 
January, one of the major items on the heavy legisla- 
tive calendar will be the long-awaited proposals of the 
Hoover commission for reforming the unwieldly character 
of the executive branch of the federal government. In dis- 


cussing the problems con-® 


fronting the group, the for-|ments made for the care of aged 


mer President, who is chair- 
man of the commission, recently 
named some of the difficulties any 
incumbent of the White House 
faces in giving any degree of super- 
vision to his vast domain of respon- 
sibility. He pointed out, for exam- 
ple, that, in addition to the 10 
executive departments of the gov- 
ernment, the heads of which attend 
cabinet sessions, there are some 60 
independent agencies and boards 
in the executive branch. 

Obviously, he said, the President 
does not have the time to confer 
regularly with more than a few of 
these, and often 
he has only the 
vaguest knowl- 
edge of their du- 
ties. He indicated 
that perhaps the 
best method of 
providing the 
chief executive 
with closer 
knowledge of 
these agencies 
would be to cre- 
ate “operating 
vice - presidents” 
to exercise general supervision over 
their affairs and report to him. 

The former President thinks that 
unless federal spending is sharply 
curtailed to make possible a reduc- 
tion in taxes and provide new ven- 
ture capital the government will be- 
come the only source of industrial 
capital. In line with his views it is 
regarded as certain that the com- 
mission will recommend to Con- 
gress substantial cuts in govern- 
ment spending. 

The former President also be- 
lieves that in the face of the 
heavy military and foreign aid 
expenditures now facing the gov- 
ernment, it must (1) economize 
elsewhere and (2) postpone many 
useful projects until their cost 
can be absorbed readily. The 
commission is expected to use 
both of these considerations as a 
yardstick in the recommendations 
which it will make to Congress. 

There are 22 task forces at work 
on various phases of the projected 
reorganization problem. They com- 
prise some 250 experts. Their re- 
ports will begin to accumulate in 
November and December, after 
which the commission will get down 
to the job of preparing its report 
to Congress. 

It is too early yet to predict what 
the commission will recommend be- 
cause the picture has not yet 
emerged in its entirety. It is fairly 
certain, however, that the group 
will recommend the expansion of 
the President’s cabinet. 

Chairman Hoover indicated that 
the commission probably will pro- 
pose the consolidation of govern- 
ment lending agencies. There are 
now 26 agencies at which money 
may be borrowed from the govern- 
ment. 





William Uliman 


* + * 


Social Security 


\ EANWHILE, the special advis- | 


ory council which the Senate 
Finance committee set up last year 
to recommend improvements in the 
social security law has proposed a 
Sweeping revision of the federal 
public assistance program. An en- 
largement of public assistance to 
cost an additional $270,000,000 to 


$340,000,000 annually was offered as 


follows: 

1. Increased contributions for de- 
pendent children, similar to present 
old-age assistance. 

2. Federal grants in aid to states 


for general assistance payments to | 


persons not now eligible for assist- 
ance under the state-federal pro- 
gram. 

3. Payment by the federal gov- 
ernment of part of the medical 
care for persons receiving assist- 
ance. 


| 
| 





44, Federal participation in pay- | 





persons living in public medical in- 
stitutions other than mental hos- 
pitals. 

5. Denial of federal public assist- 
ance funds to any state which im- 
poses residence requirements as a 
condition of eligibility, except that 
a one-year residence may be a re- 
quirement for old-age assistance. 

The existing law on federal public 
assistance for the aged, the blind 
and needy children, which was 
launched by Congress with the pas- 
sage of the Social Security act and 








| which the council’s proposals would 
broaden, follows: 

Since Oct. 1, 1946, federal funds 
have been paid under a matching 
formula which set the federal share 
of assistance payments at two- 
thirds of the first $15 of the aver- 
age monthly payments per recip- 


At 





ient, plus one-half of the remainder | ~ 


up to a top of $45 for old-age assist- 
ance and aid to the blind; in aid to 
dependent children the federal 
share has been two-thirds of the 
first $9 of the average payment per 
child plus one-half of the remainder 
up to a top of $24 a month for the 
first child and $15 for each addi- 
tional child aided. 

In October of this year the fed- 
eral aid participation for these three 
programs will again rise under an 
act passed by the last session. The 
federal government will put up 
three-fourths of the first $20 plus 
one-half of the remainder up to a 
maximum of $50 for old-age assist- 
ance and aid to the blind; for de- 
pendent children the federal aid 
will be three-fourths of the first $12 
plus one-half of the remainder up 
to a top of $27 for the first child 
and $18 for each additional child. 

+ 


* * 


From Coal to Oil 


T BRUCETON, PA., the U. S. 
Bureau of Mines has some pilot 





IN NEW CALIFORNIA DEALERSHIP—King 
Jenkins, left, general manager of Santa Mon- 
ica Ford, and Roy Pierce, president of the 
firm, talk over plans for the future. Pierce 
left his position with Ford's Long Beach 
headquarters to take over the dealership. 
More than $50,000 has been spent to modern- 
ize the Coatership. 


plants in operation converting coal 
to oil. One of the conversion proc- 
esses being used calls for high pres- 
sures. In effect, hydrogen is added 
to the carbon in the coal under 
pressures up to 10,000 psi and at 
temperatures as high as 900 degrees 





HOW TO REDUCE INVENTORIES 
—while selling a complete line 


specify 





F. This method, according to fed- 
eral scientists, can be used to pro- 
duce either a bunker type fuel oil 
at a cost of approximately $4.50 a 
barrel or gasoline at a cost some- 
what higher than present petro- 
leum gasoline costs. 

In the Fischer-Tropsch process, 
they explain, a mixture of carbon 
monoxide and hydrogen is passed 
over a catalyst to obtain principally 
a mixture of gasoline and Diesel 
fuel. Small quantities of wax and 
alcohols are obtained as by-prod- 
ucts. 

The chief engineering problem 
in this process involves removal 
and recovery of the heat of the 
catalytic reaction. In the process 
being developed by the Bureau of 
Mines, this is accomplished by 
circulating cooling oil over the 
catalyst. With this system cata- 
lyst life of about one year can be 
anticipated. 

In any of the methods now being 
studied at Bruceton the problem of 
feeding the coal at the high pres- 
sures is difficult. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 








AMERICAN AIRLINES SHirfreight 


Retailers, distributors and manufacturers of automotive 
parts and accessories all benefit when shipments are 
made by American’s Airfreight. 

With overnight replacement of fast-moving items by 
Airfreight, outlets no longer need be loaded down with 
expensive inventories in order to sell a complete line of 
merchandise. Turnover is speeded, capital is freed. Man- 
ufacturers can eliminate re gional inventories and cut 


distribution costs through savings on 
Airfreight shipping reduces packing 


portation costs.” 


costs, cuts losses in transit. 


ASK ABOUT AMERICAN’S 


“hidden trans- 


Manufacturers can erter 


You can’t afford an earthbound business! 


Ship by Air 


Get merchandise to market 
when it’s wanted .. . in hours 
instead of days. Quicken cap- 
ital turnover. Step up distri- 
bution tempo .. . cut costs. 


AMERICAN AIRLINES 


AMERICAN AIRLINES, 


INC. 


Travel by Air 


Save valuable man-hours and 
increase productiveness of all 
traveling personnel. Multiply 
personal 
personalized service. 


contacts, improve 


e AMERICAN OVERSZAS AIRLINES, INC. 


Mail by Air 


I 
Shorten order-to-delivery-to- | 
payment period. Get field in- | 
structions out faster. Stream- | 
line bookkeeping and ac- | 
counting procedures. | 

| 
| 
l 


new markets at minimum risk 


... and expand present 


markets with time-saving Airfreight. 

American’s Airfreight moves merchandise at top speed 
on a volume basis. It’s available to and from 69 airports 
serving thousands of communities—and American’s 
cargo-carrying capacity is the world’s largest. You get 


quick, specialized attention from American 


larly-scheduled flights. 

For details see your nearest 
or write to American 
100 East 42nd Street, 


AIRCONO 


on regu- 


American Airlines office 


Airlines, Inc., Cargo Division, 


New York 17, N. Y. 


MY PLAN 






100 East 42nd Street, 
bility of cutting costs and 
NAME OF FIRM 


NAME OF INDIVIDUAL 


ADDRESS. 


——-------—-—— eee 


TYPE OF BUSINESS_____ 


American Airlines, Inc., Department P , 
New York 17, N. ¥ 


GENTLEMEN: We are interested in your AInCONOMY PLAN and the possi- 


raising profits. We would like to talk with 


your sales engineers and find out how your plan applies to our business. 


| 
| 
| 
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Bowe Heads Up | 
Boston Region | 
For Chrysler | 


DETROIT.—Stewart W. Munroe, 
general sales manager of Chrysler 
division, announces the appoint- 
ment of Lewis N. 
Bowe as regional 
manager in the 
Boston region. He 
succeeds John C. 
Quinn, who has 
resigned to en- 
gage in private 
business in Cali- 
fornia. 

Bowe has had a 
long experience in 
the automobile 
business, includ- 
ing six years as district manager in 
the Boston region. His acquaintance 
among dealers in the New England 
territory is about as extensive as 
that of any field man in the indus- 
try, Munroe said. 

Bowe joined Chrysler about three 
years before the war and was as- 
signed to the Boston region as dis- 
trict manager, with headquarters in 
Portland, Me. When the war began, 









Lewis M. Bowe 
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Here Are More Reports 
On Car Markets 


a 





SHOWING THE ‘STEP-DOWN’ CAR—More than 1,000,000 people saw this Hudson exhibit 


at the Michigan state fair, according to company officials. Main feature of the exhibit was 
the new convertible brougham mounted on a turntable in the center of the building. This 
was Michigan's first public showing of the convertible. The exhibit was built and manned 
by the Metropolitan Hudson Dealers Assn. of Detroit and all dealers in the Detroit zone 


area. Girl attendants gave away thousands of feathers bearing the slogan, 


Hudson, the car you step down into." 





he joined the Army signal corps as 
a civilian. 

Severing his connection with the 
Army, he joined Saco-Lowell, Bidde- 
ford, Me., a concern engaged in the 
production of war materials, as a 
coordinator, with a staff of three 
expediters under his direction. 
When the war ended, he returned 
to the Chrysler field force and was 


reassigned to the Boston region as 
district manager. 


For the last several months, he 
has been acting as conference lead- 
er in the series of parts merchan- 
dising conferences being conducted 
by Chrysler. 


Want ads in AUTOMOTIVE NEWS cost 
little—get results. 


@ It seems evident that the cars of tomorrow will have at least one 
feature in common: larger windshields and windows. Motorists have 
demanded better visibility.* They know what larger vision panels 
mean—in added safety, greater driving pleasure, smarter car app ar- 
ance. And those manufacturers who have already adopted these im- 
provements have won very favorable public reaction. 

In choosing Safety Glasses for your cars, your best bet is “Pitts- 
burgh.” There are many good reasons for this: 


manufacturers and car buyers alike. 





"The new | 





a. following is an addition to 
last week’s roundup story of 
dealer opinions regarding the ef- 
fects of Regulation W and what it 
will mean to those in the automo- 
tive trade. The roundup continues 
as follows: 
* * * 

HARRISBURG, Pa. — Business 
will be more stable, healthier and 
less speculative with credit con- 
trols in effect. Dealers expect fur- 
ther price drops within the next 
60 days. Auction sales already show 
drop in prices. New-car dealers re- 
port no drop in backlog of orders 
and public demand still brisk. How- 
ever, Paul Barmont, co-owner of 
Barmont-Jones Motor Co. (Ford), 
declared that four or five custom- 
ers have cancelled orders on new 
cars. 

* . cs 

SEATTLE.—Sales slowups and 
price cuts in the higher price 
ranges of cars are anticipated, 


| but new credit controls will have 


very slight effect on dealer op- 


| erations. Only moderate buying 





The quality and dependability of Pittsburgh Safety Glasses have 
been proved through many years of satisfactory service in the 
automobile and aviation fields. 

The name “Pittsburgh” has earned the respect and confidence of 


Pittsburgh Safety Glasses are backed by resources—in scientific 


research, technical skill, manufacturing knowledge—unsurpassed 
in the industry. 


as well as flat panels. 


Pittsburgh Safety Glasses can now be mass-produced in curved 


You are invited to consult with our Safety Glass specialists when- 
ever you have a problem of glass application in the design and con- 
struction of your cars. There’s no obligation. Pittsburgh Plate Glass 
Company, 2384-8 Grant Building, Pittsburgh 19, Pa. 


ASS - 


GLASS - 


URGH Pp 


CHEMICALS - 


LATE 


answered: 
“Better visibility.” 


DUOLITE SAFETY WINDOW GLASS 


ce oe Ye 


*In the Crowell-Collier “Eleventh Annual Automobile 
Survey” one of the questions asked was: 

“What changes would you like to see in your next car?”’ 
The greatest combined percentage (men and women) 


PLASTICS 
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to beat the control date was re- 
ported. T. Dayton Davies, Davies 
Chevrolet Co., reported prices and 
stocks unchanged. 

+ * = 
DENVER. — Colorado new-car 
dealers foresee little effect rising 
out of credit controls since few new 
cars are sold here for less than 
one-third down. However, they be- 
lieve that when ready-cash custom- 
ers have been supplied with new 
cars, some difficulty may be experi- 
enced in finding buyers who can 
put one-third down on purchases. 
That time is far ahead, they add. 

+ * * 


ALLAS.—A nominal decrease in 

business for a short time fol- 
lowing credit controls, followed by 
an upswing within 30 days, was 
predicted here. Financing in this 
area has nearly always approached 
the requirements of Regulation W, 
it was pointed out, and dealers 
don’t anticipate much change in 
volume or price levels. New-car 
backlogs are unaffected to date. 

* * * 

DETROIT. — Pre-regulation ad- 
vertising brought a spurt of retail 
business to Detroit used car lots 
but dealers expect a decline to 
follow during the next 30 days. 
Prices have slipped steadily since 
mid-August, it was indicated, but 
will readjust at new lower levels 
during the weeks following, it was 
anticipated. Dealers are already 
buying at much reduced levels. 

New-car dealers report no indica- 
tion of backlog cancellations be- 
cause of the new regulations, since 
nearly all their finance agreements 
involved one-third down or more. 
Little effect is expected to be felt 
from the regulations. 

. * 


RICHMOND, Va.—Big dealers 
are not cutting stocks on light 
cars but are being conservative 
on heavy units, H. Michael 
Ryan, Automobile Auction of 
Virginia, reported. No immediate 
anticipation of dealers leaving 
the business because of credit 
control restrictions, he added. 

* * * 

CINCINNATI.—Price drops of as 
much as $200 on late model stocks 
were noted here recently. Further 
declines are expected to result in 
the next few weeks, according to 
R. M. Johnson, president, Cincin- 
nati Used Car Dealers Assn. 
Johnson added that dealers have 
trimmed stocks “as a precautionary 
measure.” 

* * . 

MILWAUKEE. — No change is 
anticipated by new-car dealers as 
the result of credit controls. Used- 
car dealers express little concern 
over the shortened credits, accord- 
ing to a check of Milwaukee oper- 
ations. Used-car operators believe 
that the public will come up with 
the extra amount required for one- 
third-down payments. None are 
anticipating being pressured out of 


business. 
+. * 7 


Finance Men 3 to 1 


Against Credit Curbs 

CHICAGO. — Finance company 
executives are three to one against 
a return of credit controls as pro- 
vided in Senate joint resolution 157. 
They are also opposed to govern- 
mental credit restrictions, either in 
temporary or permanent form, ac- 
cording to findings of the American 
Finance Conference, which made a 
spot check of sales finance execu- 
tives after passage of the Senate 
resolution. 

According to returns from the 
survey, the finance industry leaders 
feel that the present restoration of 
controls will have almost no effect 
in stemming the inflationary tide, 
but think it will discriminate 
against lower income groups, who 
will be unable to purchase the 
goods they need, while those with 
better finances will be able to buy. 

Referring to the automobile situ- 
ation, the AFC states: 

“The demand for new cars is 
currently so heavy that buying is 
expected to continue strong, partly 
because of the high level of spend- 
ing power in relation to available 
goods. It is estimated that financed 
sales of automobiles currently ac- 
count for 28 percent of the total 
sales of new cars, compared with 
as much as 48 or 49 percent of the 
total new-car sales in 1941.” 
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Speilishns Receuinnd Participation .. . 
Businessmen Discuss Urban Problems 


By George Deery 
Associate Editor 

ROADER AND more intensive 
¥ participation by business men 
in community affairs, especially in 
taxation and civic expansion, was 
urged to 250 city planning delegates 
to the Businessmen’s Conference 
on Urban Problems in Detroit last 
week by Carl H. Chatters, executive 
director of the American Municipal 
Assn., Chicago. 

The conference was sponsored 
by the U.S. Chamber of Com- 
merce in cooperation with the De- 
troit Board of Commerce. 

Dealers and other business lead- 
ers were given this direct funda- 
mental on the importance of more 
than a passive interest in civic af- 
fairs: “Both the financial and long- 
term political interests of the peo- 
ple will be best served when activi- 
ties are administered and financed 
at the lowest possible level of gov- 
ernment,” Chatters said. 

State and federal monies should 
be used only to equalize some op- 
portunities and services, or to pro- 

vide some minimum standards of 
service when they are desirable but 
are attainable only through state or 
federal fiscal assistance, he added. 
2 * 2 


E SAW NO relief from the rash 

of local taxes that has appeared 
in the last five years, such as in- 
come and various forms of sales 
levies, but predicted that they are 
likely to become more widespread. 
Chatters chided a national publica- 
tion whose recent editorial adverse- 
ly criticized such levies by pointing 
out that in the past few years the 
newsstand price of this magazine 
had tripled. He stressed the fact) 
that municipal expenses have gone 
up, too. 

“The federal government should 
consider abandonment of the auto 
excise tax, admissions, utility ex- 
cise, the tax on local phone calls 
and excise taxes whose yields are 
low compared with collection 
costs and which can be adminis- 
tered well at the local level. 

Pointing out that arterial high- 
ways through cities require special 
financing provisions, Chatters de- 
clared that federal funds are avail- 
able and that state-collected motor | 
user revenues should supply an- 
other substantial portion. 

. ” - 

I E SAID that “To the extent that | 

highways through cities are | 
primarily arterial highways as part 
of the state system, then motor- 
user revenues whether collected by 
the federal, state or local govern- 
ments should finance their con- 
struction and maintenance. There 
is no reason for local property own- 
ers to finance arterial highways | 
from the local property tax,” he 
said. | 

Carl J. Rutland, chairman of the | 
Citizens’ Traffic Commission, Dallas | 
County, Tex., told the group: “The 
downtown physical pattern has| 
changed very little, but more and | 
more we continue to pour vehicles | 
and people into the area. It is al- 
ready taxed far beyond its street 
capacity. It bulges like a Tooner- 
ville trolley. 


“As it nears the bursting stage, 
it becomes too irritating to blast | 
one’s way through, too exasperat- | 
ing to find a place to park, and 
sometimes too inconvenient to 
visit it by some uncomfortable 
mass transportation units. Then 
what would you do? You wouldn’t 
go downtown. 
“A competent traffic engineering | 
department, on a level with public | 
works, water, and health, is essen- 
tial in any city over 75,000 popula- 

tion. Admittedly there is a scarcity | 
of traffic engineers, but why should | 
not a city pick one of its best engi- 





OVER HERE—An English Ford Thames truck | 
which is working for Ralph Horgan, Inc. 
{Ford), lew York. 





neers and send him off toa national 
training school for a period? 

“Such an engineer can then do a 
good job, prepare good plans, and 
prevent recurring wasteful expendi- 
tures previously made by theorizing 
and guessing at what should be 


done in traffic,” Rutland asserted. 
* + * 





tinct sections of a city I think 
all will agree that the central busi- 
ness district is most important,” 
Willis H. Hall, chairman of the City 
Plan Commission, Detroit, said. 
“Here is the greatest concentration 
of assessed values. It is the num- 
ber one point of origin and destina- 
tion for mass transit riders and pri- 
vate vehicle users. 

“More business is transacted here 
than in almost all local shopping 
centers combined. And finally, by 
its appearance, convenience and 
general effect a city is more often 
rated by the visitor than by any 
other single area of that com- 
munity.” 


of relying on governmental offi- 
cials for the initiative of leader- 
ship and the pitfalls of partial 
panaceas were stressed as weak- 
nesses in city improvements by 

Walter W. Finke, executive vice- 
president of the Minneapolis 
Chamber of Commerce and for- 
mer president of the U.S. Junior 
Chamber of Commerce. 

Discussing “Organizing for Ac- 
tion,” he said that “we trade dy- 
namic advancement for a stilted 
status quo. The kind of unanimity 
that we need is the willingness on 
the part of the members of the 
business community—after a proj- 
ect has been carefully explored and 
a decision has been reached on 
open, fair and logical grounds—to 
support that decision, even though 
it represents a position previously 
opposed by some. 

- * * 
pees, he said, will always 
tend to fall back on the status 
quo as the “safest ground on which 
to avoid political criticism.” 
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/ 
“My new title. Rising costs forced 
it on me.” 


that one project reasonably articu- 
lated with the general direction of 
an over-all plan should not be sty- 
mied because of pressure that no 
action be taken until acceptance of 
every specification for the future is 
secured. 

Finke was introduced by Earl 
Shreve, president of the U.S. 





The fruitless pursuit of unanim- 


“OF ALL the separable and dis 
ity of approval of plans, the risk 





Big Mileage 


In the city... the woman phones and her order 
is delivered... walks to local stores or supermarket, 
rides downtown for a dime... And the man finds 
transportation on the principal streets, a taxicab 
always within hail or call... While parcel services 
and commercial truckers handle the haulage .. . 

Use the car? Traffic’s thick and slow, parking 
a problem or expensive... The city family’s chariot 
gets its only workout on the weekends. 


On the farm . . 
away. Farm folks go a mile for every block 


. everything’s farther 


covered by city people... bring in what they 
buy, bring out what they sell... With more 
work to do, more places to go, farmers’ cars 
double in brass—and in number. 

The Mrs. must get the kids to school, 
stop at the grocer’s, call for a dry-cleaned 
dress, leave a book at the library, not be late 
to Ladies Aid... The Mr. has to go to the 
express office, for a new grinder shaft, pick 
up some paint, deposit milk checks at the 
bank, look at a second-hand lathe, be on 
hand at the Ag. Extension meeting... The 
two schedules call for two cars, or farm and 
home business will slow up! 

Evena small farm finds use for a pick-up, 
and a big one may have a fleet of trucks or 
tankers...Tractors work the land, power 


SUCCESSFUL 


Elaborating on his 
against panaceas, Finke stressed 


customers... 


warning} Chamber of Commerce, 


stationary machines...Country roads and 
field work are tough on tires, chassis, engines 
—run up replacements and part sales... 
boost gas and lubricant bills. 


The market plus of the farmer over 
the city owner is sur-plussed by the best 
farmers vs. the other kinds... Because go" ,, 
of U.S. farm income goes to 50°, of the 
farmers—the top-half where Successru. 
FarMinG finds 4 out of 5 subscribers! 

The SF subscribers average 2.3 cars, 
trucks, and tractors per family...68°,, above 
the US farm average, and 131% above the 
average of the 33 other states...are by all 
odds today’s best automotive prospects and 
customers, and best insurance for better 
sales tomorrow. 

With 1,200,000 circulation concentrated 
among the farmers with the best soil, best 
brains, best techniques, largest investments 
in farm property—and largest incomes 
47 average $9,890 without government 
payments—$4,000 above US farm average, 
SUCCESSFUL FARMING merits the prime place 
on ‘every national automotive schedule... 
Data and detail, any office... Des Moines, 
New York, Chicago, Detroit, Cleveland, 
Atlanta, San Francisco, Los Angeles. 


> 





FARMING 


Detroit Office: 1701 FISHER BLDG., DETROIT 


warned that “progress depends 


19 


| on adequate, aggressive leader- 
| ship.” 

A like thought was the statement 
| of Finke that “it is the task of busi- 
ness—through its business \ organ- 
izations—to resolve as far as pos- 
sible divergences of viewpoint and 
to assume the responsibility for de- 
veloping those community tech- 
niques for understanding . which 
| produce action. 

Nathan Cherniak, economist for 
|the Port of New York Authority, 
warned that to continue to experi- 
ment with different forms of ob- 
viously short and constantly dimin- 
ishing supply of curb space is futile. 

“Such experiments should be 
abandoned for more positive 

measures and business would be 
wise in assuming responsibility 

for providing space on private 
property for parking autos and 
loading and unloading trucks.” 

He opposed waiting for cities to 
provide terminal space because they 
have more pressing social needs 
that make demands on budgets, 
with the result that the economic 
need for terminal facilities is usu- 
ally far down the list of municipal 
priorities. 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry .. . an esti- 
mate of more than 100,000 readers weekly! 











Kopf Resigns, Rhuberry Gets | Cadillac Appoints Criss 


Job at Ford-Mexico 

Benjamin Kopf, long-time presi- 
dent, treasurer and general man- 
ager of Ford Motor Co. S. A, 
Mexico, has resigned, it is an- 
nounced by Graeme K. Howard, 
vice-president of Ford Motor Co. 
and director of the International 
division. Kopf has been in Ford’s 
International division for 31 years. 
He will become associated with a 
distributorship handling Ford trac- 
tors and the farm implement line 


of Dearborn Motors, Inc.,_ in 
Mexico. 
Fraine B. Rhuberry, formerly 


with General Motors in Mexico, 
will replace Kopf as head of the 
Ford organization. Rhuberry has 
been in the automobile business in 
Mexico for the last 13 years. Early 


in the body trim department of 
Ford 
Prior to his service in Mexico he 
was in South America for many 


years. 


Chief Business Manager 


Appointment of Charles W. Criss 
as business management manager 
of Cadillac Motor Car division has 
been announced 
by D. E. Ahrens, 
general sales 
manager. Criss 
succeeds Fred H. 
Murray, who has 
been transferred 
to California. 

Criss has been 
with General Mo- 
tors since 1936 
and with Cadillac 
since January, 
1947, when he left 





Chas. W. Criss 
the Motors Holding division of the 
corporation to become a field rep- 
resentative of Cadillac’s Business 


in his career he served as foreman | Management a nies “uae 


in Highland Park, Mich.| L-M Names Carl Schultz 


As Engineering Assistant 
Carl F. Schultz, of the Ford 
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South Wind 


HOT HEAT FOR COLD CARS 





SECONDS FLAT 
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FORD MEN MEET—Service absorption was the chief subject discussed by J. C. (Larry) 
Doyle, Ford Motor Co. central regional sales manager, before the above group of district 
officials who met in Detroit. Doyle (wearing bow tie) is seated at the head of the table. 
At his left is W. C. Lobdeli, business management manager, central region. 





Motor Co. central engineering 
staff, has been appointed engi- 
neering assistant to T. W. Skin- 
ner, general manager of Lincoln- 
Mercury division. He was for- 
merly resident engineer at the 
Lincoln plant. 

Schultz joined the Ford engi- 
neering division in October, 1946, 
after a number of years with 
Oldsmobile as a production en- 
gineer and as national assistant 
manager of parts and acces- 
sories. 


ee 


Diedrich Named to Head 
Chrysler Sales at Houston 


Stewart W. Munroe, general sales 
manager of Chrysler division, an- 
nounces appointment of Harold V. 
Diedrich as district manager in the 
Houston region, with headquarters 
in Corpus Christi, Tex. 


Diedrich joined Chrysler early in 
1942 as a member of the staff of the 
specifications division. When the 
war ended, he was assigned to the 
termination department of Chrysler 
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FIRST IN, PREFERENCE! 


erica’s most / 


wanted car heater— 
almost 3 million 
in use today 


FIRST IN VALUE! 
Pefced within the 
* reach of 
everyone's budget 
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FIRST IN “PERFORMANCE! 
Only South Wind 
gives Hot Heat 

in 90 seconds 


High Customer Preference insures volume 


year-’round sales for every South Wind dealer. 
Your generous South Wind profits are guar- 
anteed by rigid enforcement of the Fair Trade 
Laws and prompt prosecution of any violator. 
That’s why dealers, too, prefer South Wind, 
the proved profit champion that fits any make 


or model car. 


Get Set Now for Peak-Season Profits with the 
only type car heater that gives HOT HEAT almost 
instantly, heats cold cars on even the shortest 
trips. You'll need an ample stock to keep 

pace with autumn sales—faster, even, than 


throughout the rest of the year. 


Call Your Jobber Today! While increasing your 
order to meet the Fall demand, make sure 

you get the advertising order form that entitles 
you to displays, sales helps and the South Wind 


Selling Story for 1948. 


South Wind Division, Stewart-Warner Corporation, Indianapolis 7, Indiana 


division and from there was trans- 
ferred to the car distribution de- 
partment, where he became a desk 
head. j 
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Strecker Named Works Chief 


At E. W. Bliss Division 


Paul S. Strecker, assistant to the 
president, has been appointed 
works manager of the Toledo Ma- 
chine & Tool division of the E. W. 
Bliss Co., Detroit, it is announced. 

R. E. Hinde, formerly works 
manager at Toledo, is continuing 
at the Toledo plant as assistant to 
the works manager handling spe- 


cial assignments. 
. * 2 


Ford Appoints Sullivan 


To Rouge Operations Post 

Appointment of Ray H. Sullivan 
as assistant general manager of 
Rouge automotive operations under 
Logan C. Miller is announced by 
M. L. Bricker, Ford Motor Co. vice- 
president and director of general 
production. 

Sullivan has been active in De- 
troit for the past two years as vice- 
president in charge of manufactur- 
ing at the E. W. Bliss Co. Sullivan 
will assist Miller in over-all manu- 
facturing operations at the Rouge. 


Foy Resigns Jahco Posts; 
|'Donald New President 


| Resignation of Byron C. Foy, 
|former Chrysler Corp. executive, 
as chairman and 
president of Jack 
& Heintz Preci- 
sion Industries, 
Inc., has been 
announced. 

Kenneth G. 
Donald, general 
manager, was 
elected president 
to succeed Foy at 
a meeting of the 
byron U. Foy board of direc- 
tors. The office of chairman of the 
board was abolished. Foy will re- 
main as a company director. 

- o . 





3 Appointments Made 


In Gillette Tires 


C. E. Gotshall has been appoint- 
ed merchandise manager of the 
Gillette tires division of United 
States Rubber Co., according to A. 
G. Westlund, Gillette sales man- 





ager. 

Gotshall joined the Gillette or- 
ganization in 1940 as sales repre- 
sentative for the Eau Claire (Wis.) 
territory, where the company’s Gil- 
lette tire plant is located. 

It was also announced that L. E. 
Luse is the new manager of sales 
operations for Gillette. He joined 
U. S. Rubber Co. in 1923 at New 
York. Leo Sklarz jr. was appointed 
advertising and sales promotion 
manager for the Gillette division. 
He joined U. S. Rubber in 1945. 

* ¢ @ 


McGill Gets Packard Post 


As Trade Research Head 


Everett G. McGill has been ap- 
pointed manager of the organiza- 
tion and analysis department of 
Packard Motor 
Car Co., it is an- 
nounced by Karl 
M. Greiner, vice- 
president and 
general sales 
manager. 

McGill was pre- 
viously with Ford 
Motor Co., head- 
ing up advertis- 
ing and sales pro- : 
motion research 
activities in the &. G. MeGm 
marketing research department. 
From 1945 to January, 1947, he 
was assistant to the director of 
research at Maxon, Inc., national 
advertising agency. He took this 
post after work with the U. S. De- 
partment of Commerce, both in 
Washington, D. C., and Detroit, as 
a specialist in marketing and dis- 
tribution. 





* * * 


Poulson Gets Sales Post 


R. D. Wasserman, president of 
the Eutectic Welding Alloys Corp., 
announces appointment of John H. 


| Poulson to the board of regional 
| sales supervisors. 
> 


* * 


U. S. Tires Hikes Collingwood 


William N. Collingwood has been 
appointed Cleveland district man- 
ager of U. S. Tires, according to 
J. C. Ray, sales manager, U. S. 
Tires division, U. S. Rubber Co. 
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and Repair, N. 


NEW YORK.—Receipt of com- 
plaints from owners that postwar 
American automobiles are difficult 
to drive and park, and costly to 
garage and repair, has been re- 
vealed by the Automobile Club of 
New York. 

“Many drivers have found the 
hoods too long and the seats too 
low,” Harry Marienhoff, manager of 
the club’s service department said. 

“This involves a safety factor, 
as oftentimes it is impossible to 
see enough of the road directly in 
front of the car for the operator’s 
protection. His restricted vision 
hampers proper parking of ve- 
hicles and in thousands of cases 
is responsible for scratching and 
denting the wide fenders against 
high curbstones,” Marienhoff de- 
clared. 


Reporting further that unwieldy : 


contours and curves of current 
models are also a subject of wide 
complaint, Marienhoff said: 

“Among the leading protests are 
those over the length and width of 
cars which are too large to be 
stored in the average home garage. 
This has led to extensive rebuild- 
ing, which in some _ instances 
amounted to at least half the cost 
of the vehicle.” 

Marienhoff said that complaints 
of expensive maintenance indicate 


Du Pont Begins 
Production of 
Titanium Metal 


WILMINGTON, Del.—Du Pont | 
Co, announced here that it had be- 
gun small-scale manufacture of 
titanium metal, a new basic raw 
material for industrial development. 


A pilot unit of 100 pounds daily 
capacity has been successfully 
placed in operation at the Newport, 
Del., plant of the pigments depart- 
ment. This, according to Du Pont, 
is the first time ductile titanium 
metal has been produced for com- 
mercial exploration. The U.S. Bu- 
reau of Mines has been producing 
the metal for research purposes. 

The silver-white metal is light 

and strong. It is highly resistant to 
corrosion and has a higher melt- 
ing point than the commonly used 
metals. 
_ It is comparable to stainless steel 
in strength and corrosion resist- 
ance, but weighs only a little more 
than half as much per unit of vol- 
ume. It is less than twice as heavy 
as aluminum, but several times as 
strong, in bars of comparable di- 
mensions. 


SKF to Raise 


Bearings Prices 


PHILADELPHIA. — SKF Indus- | 
tries, Inc., supplier of anti-friction | 
bearings, has announced price in- | 
creases averaging about 10 percent, | 
effective Oct. 1. 

The price rises “barely cover” the | 
steady increases in costs confront- 
ing the company, according to R. 
R. Zisette, general sales manager. | 


Snake Snafu 


Hill Country Cultists Create 


Bus Travel Terror 

LOUISVILLE, Ky.—Snake - wor- | 

shipping cultists from the mountain 
districts of southeastern Kentucky, | 
Virginia, West Virginia and Ten- 
nessee have become a problem to 
bus companies serving communities 
in those areas, it was reported here 
last week. 
Cultists have been traveling the 
bus lines with rattlesnakes, copper- | 
heads and other poisonous reptiles 
in spite of drivers’ protests and 
refusals to allow reptiles aboard. 

However, many cultists are able 
to sneak their pets aboard in card- 
board boxes and other containers 
or hidden in their clothes. 

At a recent meeting near Harlan, 
Ky., more than 150 members of the 
snake cult attended with their pets. 
Many admitted that they had ar- 
rived on buses, carrying their} 
Snakes in a cardboard box. One 
fanatic admitted he carried his 
four-foot-long rattlesnake inside 
the lining of his coat. 

















Complaints on New Cars 
Postwar Models Hard to Drive, Park 


Y. Buyers Say 


that a fender repair that cost $5 be- 
fore the war now costs $25, and 
that tail-light garnish replacement, 
listed at $20 in 1940, now costs $70. 
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tion in even slight collisions, and 
that curved windshields are more 
expensive to replace than the sec- 
tional type. 

Marienhoff revealed that another 
group of complaints deals with the 
difficulty of changing tires because 
of apron guards over the wheels. 


Stock Increased 
Richmond Buick Co., Inc., Rich- 


“Where fenders are built into 
the body in one piece and repairs 
are required a part of the body 
has to be cut away,” he said. 


mond, Va., of which Walker F. 
Martin is president, has increaséd 
its maximum authorized capital 
stock from $97,500 to $200,000 and 

Among other complaints cited|increased its minimum authorized 
were that in some automobiles the | capital stock from $1,000 to $25,000, 
engine must be taken out of the car | according to an amendment to its 
for even minor reconditioning, that| charter filed with the Virginia) NEW HOME FOR NEW DEALERSHIP—The one-story steel and concrete building of 
bumpers of other models are too| Corporation Commission by J. Kent | Nichols-Schoening, Inc. (Dodge-Plymouth), North Minneapolis, has a floor area of 13,000 
close to the bodies to offer protec- | Rawley, Travelers’ Bldg., Richmond. | square feet and was built at a cost of about $135,000, according to President Mal Nichols. 


Ee hhh 
ON THE ROHD/ 


' KRW BUILDS IT FOR LONG LIFE 


I § 50 
STARTS LOW.,.35/e” | KRW SELLS IT FOR ONLY "45 


LIFTS HIGH...20'/2” 
ROLLS EASILY 


REAR CASTERS—2” SINGLE ' 
BALL SWIVEL...FRONT 
CASTERS—4” STRAIGHT AXLE t 


THE KRW 2-TON HYDRAULIC JACK 








@ This improved KRW 2-Ton Hydraulic Jack will easily 
handle any car on the road today with a minimum amount 
of pumping effort. It pumps through a handle motion of 
45 degrees with only a quarter left turn of the handle 
necessary to operate the release valve. Handle can be 
quickly removed with a half right turn...a real space sav- 
ing feature. Read these specifications and you'll see why, 
KRW is the leader in Garage Jack 

Sales. Here they are: 










“A Jack is no Better than its 
POWER PLANT”... KRW 


+ 
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SPECIFICATIONS KRW 2-Ton Jack 


RELEASE ARM 
a 


@ Lifting capacity 2 tons (4000 lbs.). Weight 110 Ibs. 
4 Length overall, including handle, 6’ 1“. Length of chassis 
a Nig aia areal 29'4". Length of detached handle only 49”. Floor to top 
of rest pad when down 3%". Floor to top of rest pad when 
up 20%". Floor to top of handle when upright 54". 
Floor to highest point of jack body 6%". Width of jack 
body 10%". Rear casters 2” diameter, single ball swivel. 


@ From the pumping plunger to the raising piston the 
oil in a KRW Jack travels in a single casting. It just can’t 
get out or leak. All connecting passageways are drilled. 
There are no particles of loosened core sand to lodge 
under valves and score cylinders. Pump is of displace- 
ment type therefore no troublesome cup washer is 
required on end of plunger. Packing around plunger 
after 260,000 test lifts showed no trace of leakage. 
Release valve is held closed by the oil pressure. Dirt 
between valve and seat can be flushed away by opening 
the release valve. There is no release valve failure in a 


. KRW Jack. 


Oo eR! 


WORLD'S LARGEST MANUFACTURER OF GARAGE TOOLS AND EQUIPMENT 


215 MAIN ST.- BUFFALO 3, N.Y. 





Front casters 4” diameter, straight axle type. Swivel pad 
4 x 514", curved to fit modern cars. Oil capacity 9/16 


pint. 


SAVE MONEY * ORDER TODAY ° USE THE COUPON 


o K. R. Wilson, 215 Main Street, Buffalo 3, N. Y. 


Enclosed find check ( of SS coh in 


payment for KRW 2-Ton Jacks @ $45.50 each. 


OO i casstie 


Address .. 


City and Zone 


Peter ewer 





22 





Current Prices 


The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling chargcs and federal taxes. 
They do NOT include transportation 
charges, state sales taxes, or optional 
equipment, 


BUICK—Special ‘‘40""—4-dr. sed., $1,809; 
2-dr. sed., $1,735; Super ‘‘60’’—4-dr x 
$2,087; 2-dr. sed., $1,987; conv., $2,518; 
stat. wag., $3,124; Roadmaster ‘*70’’—4-dr. 


sed., $2,418; 2-dr. sed., $2,297; conv., 
$2,837; stat. wag., $3,433. 
CADILLAC—Sertes 61—4-dr. sed., §2,- 


833; sed. cpe., $2,728; Series 62—4-dr. sed., 
$2.996; sed. cpe., $2.912; conv., $3,442; 
Series 60—4-dr. sed., $3,820; Series 75—5- 
$4,779; 7-pass. sed., 


pass, touring sed.. 

$4.999; 7-pass. Imperial sed., $5,199; 9- 

pass. bus. sed., $4,679; 9-pass. Imperial 
bus. cpe., $4,848, 
CHEVROLET—Stytemaster — 4-dr. sed., 


$1,371; 2-dr. sed., $1,313; spt. cpe., $1,323; 
bus. cpe., $1,214; Fleetmaster—4-dr. sed., 
$1,439: 2-dr. sed., $1,381; spt. cpe., $1,402; 
conv., $1.750; stat. wag., $2,013; Fleetline 
—4-dr. sed., $1,429; sed. cpe., $1,434. 


CHRYSLER—Royal ‘6’’—4-dr. sed., $1,- 
980.2%: 2-dr. sed., $1,932.75; 7-pass. sed., 
$2,404.50: lim., $2,530.75; club cpe., $1,- 
958.25; bus. cpe., $1,843.50; Windsor ‘6"’— 
4-dr. sed., $2,045.50; 2-dr. sed., $2,014; 
7-pass. sed., $2,459; lim., $2,585.50; club 
cpe., $2.024.50; conv., $2,439.25; bus. cpe.. 
$1,908.75; Traveler 4-dr. sed., $2,187.75: 
Saratoga ‘*8’'—4-dr. sed., $2,321.25; 2-dr. 
sed., $2.284.25; club cpe., $2,294.75; bus. 
cpe., $2,194.75; New Yorker ‘8'’—4-dr. 
sed., $2,446.25; 2-dr. sed., $2.409.25; club 
cpe., $2,419.75; conv., $2,850.25; bus. cpe., 

319.75: Town & Country conv., $3,430.25: 
Crown Imperial ‘8’ — 7-pass. sed., $4,- 
711.75; lim., $4,816.75. 


CROSLEY—2-dr. sed., $927; conv., $959; 
stat. wag., $991; spt. utility, $852. 


—_Deluxe—4-dr. sed., $1,845; 2- 
dr. sed., $1.808.25; club cpe., $1,834.50; 
bus. cne., $1,718.75; Custom—4-dr. sed., 
$1,911.50; 2-dr, sed., $1,879.75; 7-pass. 
sed., $2,335; lim., $2,461.50; club cpe., 
$1.293.50; conv., $2,315.75; Suburban, 
$2,651. 

DODGE—Deluxe—4-dr. sed., $1,738.25; 
2-dr. sed., $1,696; bus. cpe., $1,606.50; 
Custom—4-dr. sed., $1,807.75; town sed., 


$1,892; 7-pass. sed., $2,199; club cpe., $1,- 
794; conv., $2,209. 


FORD—Six—4-dr. sed., $1,473.50 (V-8, 
$1,560); 2-dr. sed., $1,410 (V-8, $1,496.50); 
club cpe., $1.431.50 (V-8, $1.539); bus. 
epe., $1.252 (V-8, $1.433.50); Custom Six— 
4-dr, sed., $1,591.50 (V-8, $1,665.50); 2-dr. 
sed., $1,523 (V-8, $1,602); club cpe., $1,544 
(V-8, $1,628.50); conv., $1,886 (V-8, $1,- 
965.50); stat. wag., $2,119.50 (V-8, $2,- 
264.50). 


HUDSON—Super °‘6’"—4-dr. sed., $2.- 
222.25 (8-cyl., $2,343); 2-dr. sed., $2.- 
171.75; club cpe., $2,219 (8-cyl., $2,339.75); 
bus. cpe., $2,069; conv., $2,835; Commo- 
dore “6’—4-dr. sed., $2,398.50 (8-cyl. 
$2,514); club cpe., $2,374.25 (8-cyl., $2,- 
489.75; conv., $3.056.75 (8-cyl., $3,137.75). 


KAISER—Special—4-dr. sed., $2,244.37; 


Deluxe—4-dr. sed., $2,407.11. 


LINCOLN — 4-dr. sed., $2.680.50; sm 
cpe., $2.633; conv.. $3,117; Cosmopolitan-— 
4-dr. spt. sed., $3,344; 4-dr. town sed., $3.- 
344; spt. cpe., $3,291.50; conv., $4,054. 


MERCURY—4-dr. sed., $2,116; spt. cpe., 
$2,084.50; conv., $2,536.50; stat. wag., 
$2,820.50. 


NASH — ‘600" Slipstream — 4-dr. sed., 
$1,543.05; deluxe bus. cpe.. $1,478.05; 
*g00"’ Super—4-dr. sed., $1,587.05; spt. 
cpe., $1,538.05; Ambassador Slipstream— 
4-dr. sed., $1,873.95; Ambassador (trunk) 
—4-dr. sed., $1.915.95; spt. cpe., $1,857.95; 
conv., $2.345. 


OLDSMOBILE — Dynamic “66” — 4-dr. 
sed., $1,677 (deluxe, $1,818); 2-dr. sed., 
$1,634 (deluxe, $1,776); club cpe., $1,609 
(deluxe, $1,749); conv., $2,003; stat. wag., 


2,614 (deluxe, $2,739); D, *68""— 
tan sed., $1,735 (deluxe, $1,876); 2-dr. 
sed., $1,693 (deluxe, $1,834); club cpe., 


$1,667 (deluxe, $1,808); conv., $2,061; stat. 
waeg., $2,672 (deluxe, $2,797); Dynamic 
«96"°—4-dr, sed., $1,801 (deluxe, $1,947); 
2-dr. sed., $1,726 (deluxe, $1,873); Dynamic 
“79"*—4-dr. sed., $1,859 (deluxe, $2,005); 
2-dr. sed., $1,785 (deluxe, $1,931); Fu- 
turamie ‘‘98’°—4-dr. sed., $2,151 (deluxe, 
$2,256); 2-dr. sed., $2,078 (deluxe, $2,182); 
conv., $2,624. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2.543); 2-dr. sed.. $2,250 (deluxe, 
$2,517); stat. wag., $3,425; Super Eight— 
4-dr. sed., $2,827; 2-dr. sed., $2.802; conv. 
$3,250; 7-pass. sed., $3,500 .deluxe, $3,- 
850); 7-pass. lim., $3,650 (deiuxe, $4,000); 
Custom Elght—4-dr. sed., $3,750; 2-dr. 
sed., $3,700; conv., $4,295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868. 


PLYMOUTH — Deluxe — 4-dr. sed., $1,- 
455.50; 2-dr. sed., $1,397.50; club cpe., 
$1,424; bus. cpe., $1,360.75; Special Deluxe 
—4-dr. sed., $1,544.25; 2-dr. sed., $1,- 
486.25; club cpe., $1,518; conv., $1,872: 
bus. cpe., $1,454.75; stat. wag., $2,082.75. 


PONTIAC—Torpedo ‘*6"’—-4-dr. sed., $1,- 
641 (deluxe, $1,731); 2-dr. sed., $1,583; 
sed, cpe., $1,614 (deluxe, $1,704); spt. cpe.. 
$1,552 (deluxe, $1,641); bus. cpe., $1,500; 
conv., $2,025; Torpedo ‘8’’ — 4-dr. sed., 
$1,689 (deluxe, $1,778); 2-dr. sed., $1,630; 
sed. cpe., $1,661 (deluxe, $1,751); spt. cpe.. 
$1,599 (deluxe, $1,689); bus. cpe., $1,558; 
conv., $2,072; Streamliner **6’’—4-dr. sed., 
$1,727; (deluxe, $1,817); sed. cpe., $1,677 
(deluxe, $1,766); stat. wag., $2,374 (de- 
luxe, $2,442); Streamliner ‘*8’’—4-dr. sed.. 
$1,775; (deluxe, $1,864); sed. cpe., $1.724 
(deluxe, $1,814); stat. wag., $2,412 (de- 
luxe, $2,490). 


STUDEBAKER— Champion Deluxe—-dr. 
sed., $1,635.50; 2-dr. sed., $1,605.75: spt. 
epe., $1,630; bus. cpe., $1,535.25; Champion 
Regal Deluxe—4-dr. sed., $1,709; 2-dr. sed., 
$1,677.50; spt. cpe., $1,703.75; bus. cpe., 
$1.609; conv., $2,059.50; Commander De- 
luxe—4-dr. sed., $1,956.25; 2-dr. sed., $1,- 
924.75; spt. cpe., $1,951; bus. cpe., $1.- 
856.25; Commander Regal Deluxe—4-dr 
sed., $2.077.50; 2-dr. sed., $2,045.75: spt. 
cpe., $2,072; bus. cpe., $1,977.50; cunv., 
$2.430.75: land cruiser, $2,264.75. 


WILLYS-OVERLAND — Stat. wag., $1.- 
841.71; stat. sed., $1,991.72; Jeepster conv., 
$1,885.77. 








Connecticut Court Says 


HARTFORD, Conn.—Holding 
that Connecticut municipalities do 
not have the power to interfere 
with the normal flow of motor 
truck traffic, the State Supreme 
Court of Errors put an end to a 
fight between neighboring Stam- 
ford and Darien over the use of 
their streets by westbound 
“through trucks.” 


Passenger Car Registrations, 20 States for Aug., °48-'47 










Car Registrations by states are 
released here weekly, as com- 


Judge Rules Against Cities 


With Normal Flow of Truck Traffic 
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Towns Can’t Interfere 





In an opinion by Chief Justice 
William M. Maltbie, the high state 
court invalidated a Stamford reg- 
ulation designed to prevent trucks 
from using certain streets in that 
city. In 1939 the court invalidated 
a similar rule adopted by Darien. 

The controversy was brought 
about by the existence of a rail- 
road underpass in the center of 











Darien. The Boston Post Road 
passes under the railroad there 
but the clearance is only 11 feet, 
11 inches and large trucks cannot 
use it. 


Prior to Stamford’s adoption of 
its regulations, westbound trucks 
turned off just before reaching the 
underpass and followed West Ave. 
to the Stamford boundary and then 
followed other streets to return to 
the Post Road. 


The Stamford regulation closed 
the streets between West Ave. and 
the Post Road to the through 
trucks and they were thus diverted 
to streets in Darien, particularly 
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Noroton Ave., which, west of the 
underpass, connects West Ave 
with the Post Road. 

Chief Justice Maltbie’s opinion 
pointed out that there is no rea- 
sonably available route by which 
through trucks proceeding wester- 
ly, and which leave the Post Road 
because they are unable to use the 
underpass, can return to that road 
other than by the use of Noroton 
Ave., or some of the streets closed 
to them by the Stamford regula- 
tion. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 
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Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 
READER writes as follows: 
“We are being sued by an auto- 
mobile owner whose car we took 
for repairs and left outside our 
garage. During the night it was 
damaged by fire. The owner con- 
tends we should have kept his 
1utomobile inside our garage but 
we had no room there for it. Can 
we win the suit?” The answer is no. 

For illustration, in Grove v. 
Borchers, 80 N. E. (2d) 208, it was 
shown that the owner of an auto- 
mobile repair garage carried on 
part of his business on the out- 
side of the building, and many 
automobiles were parked in the 
open. One day the owner of an 
automobile delivered it to the ga- 
rage for repairs. During a cold 
snap the radiator and motor block 
froze. The higher court held the 
garage owner liable for damages 
to the automobile, saying: 

“There is no showing that the 
plaintiff (automobile owner) 
knew or had reason to believe 
that his automobile would be | 
left out in the open while with 
the defendant company for re- 
pair.” 

This court also explained the 
duty of a garage owner to safe- 
guard automobiles left for repairs, | 
as follows: 

“It was the obligation of the de- 
fendant (garage owner) under thc | 
law to exercise such care in the 
handling and attention to the auto- 
mobile as an ordinarily prudent | 
man would observe in caring for 
his own property under like cir- 
cumstances.” 

Another important point of law 
stated by this higher court is that 
the garage owner could have avoia- 
ed losing this suit if he had proved | 
(1) that the automobile owner | 
knew it was customary to leave | 
some cars outside the garage duc | 
to lack of adequate space; and (2) | 
the cold snap was not anticipated | 
in the official weather report for 
that night. 


* * + 


Innocent Purchaser Loser 


ALL HIGHER courts agree that 
*“*% an innocent purchaser of an 
automobile may lose the money 
he pays for the car if he fails to 
conform with ordinary laws per- 
taining to mortgage and titles. Ac- 


Start Checking 
On Antifreeze, 


Nash Urges 


DETROIT. — American motorists 
will do well to make early prepara- 
tions for winter driving before 
shortages of anti-freeze again 
reach the critical stage, according 
to a bulletin to all Nash dealers 
from H. A. Lotz, Nash parts and 
service director. 

Lotz reminded dealers: “Your 
service customers should know that 
again this winter the best types of | 
anti-freeze solutions will be in se- 
verely short supply, and you will 
be rendering them a distinct serv- 
ice if you caution them to buy a 
winter’s supply now rather than 
await the first flurries of snow.” 

Other winterizing steps on all 
makes of cars should be taken | 
early, Lotz said, before dealer serv- 
ice departments are crowded with | 
customers who neglected engine | 
tune-up, check of electrical systems, | 
or in some areas forgot to see that 
skid chains were unbroken and ac- | 
cessible, and other small but impor- | 
tant details. 

Lotz warned that only a limited 
number of the best anti-freeze com- 
pounds are completely safe. Types 
known to be harmful, he said, are 
those with bases of inorganic salts 
and those of a petroleum base. 


Wakley Modernizes 


Francis (Fuzzy) Wakley has in- 
stalled new fluorescent lighting in | 
the main floor shop and basement | 
of Wakley Pontiac Co., Butte, | 
Mont. New work benches—steel | 
top—a new body shop and polish- 
ing rack with new neon lights have | 
been added. 












William Ullman, Washington correspon- | 
dent, keeps AUTOMOTIVE NEWS readers | 
up to date on political and economic trends | 


in the nation’s capital every week. 





cording to a recent higher court it 
is a legal duty of the purchaser of 
an automobile to compel the seller 
to comply with the state certificate 
of title law. His failure to do so 
will result in loss cf the money 
paid to the seller, in event the 
seller is not the true and legal 
owner of the automobile. 

For instance, in Gregory v. Laird, 
212 S. W. (2d) 193, the Security 
Motors sued one Gregory for re- 
covery of title and possession of 
a Cadillac automobile then in the 
possession of Gregory. 

During the trial the testimony 
proved these facts: In 1947 Secur- 
ity Motors, a dealer in used cars, 
entered into a conditional contract 
for the sale of the Cadillac auto- 
mobile to one Stratton for the 
sum of $5,556. 

Under the terms of the con- 
tract the automobile was turned 
over to Stratton, who delivered 
to the dealer his draft drawn on 
a Wisconsin bank for the pur- 
chase price of the car with the 
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Motors (Cadillac-Pontiac) is owned by Ww. R. 


AT NIGHT IN MISSOULA, MONT.—Olney 


Olney. 


understanding, however, that the 
dealer would retain possession of 
the title papers and license re- 
ceipt for the automobile and that 
the sale would not be complete 
and the title to the automobile 
would not pass until said draft 
was paid. 

In the event the draft was not 
paid, Stratton agreed to return the 
automobile to the dealer. Further 
testimony showed that prior to pur- 
chasing the car and giving the 
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The New Upholstery Fabric 
that’s Miles Ahead ! 


Durability ranks overwhelmingly first in a national customer 
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fabric that’s the fruit of over a hundred years of craftsman- 
ship, and it’s miles ahead of the upholstery fabrics you've 
known. It will last the life of the car. 


That means a heavy additional selling point for new cars. 
It means more customer satisfaction and customer pride 
in your car. And it means higher resale prices for 

dealers when the cars come back. 


Durability is only the beginning of SEAWEAVE’S 


superiority. It’s the best-looking fabric you’ve 


seen in a blue moon! 


COLLINS & AIKMAN 


Corporation 


200 Madison Avenue, New York 16, N. Y. 








draft to the dealer for $5,556, Strat- 
ton had made a contract with 
Gregory to obtain for him a Cadil- 
lac of this same model for $3,540. 
After Stratton took delivery of the 
Cadillac from the dealer he deliv- 
ered it to Gregory who paid Strat- 
ton $3,540. 


* * * 


Title Delivery Promised 


At THIS time Gregory was ad- 
vised by Stratton that the cer- 
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tificate of title to the car would 
be delivered to him after it was 
registered to show Gregory as its 
owner. The Wisconsin bank on 
which the Stratton draft had been 
drawn advised the dealer that the 
draft would not be paid. Then the 
dealer filed suit for the possession 
of the Cadillac automobile from 
Gregory. 

The higher court awarded the 
Cadillac to the dealer whereby 
Gregory lost the $3,540 paid to 
Stratton. This court said: 

“It is the plain duty of one who 
either purchases or lends money 
on a motor vehicle .. . to see to 
it that the seller or mortgagor 
has complied with the . . . Certifi- 
cate of Title Law, and this the 
appellants (Gregory) did not do. 
Being derelict in that duty he act- 
ed at his peril.” 

The court explained that if the 
dealer had given Stratton the cer- 
tificate of title to the Cadillac auto- 
mobile then, under these circum- 
stances, Stratton could have made 
a valid sale to Gregory and the 
dealer could not have repossessed 
the car from Gregory. 
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DETROIT. — Special motor ve- 
hicle taxes levied on American 
motorists in 1947 exceeded three 
billion dollars for the first time in 
history, -according to the 28th edi- 
tion of Automobile Facts and Fig- 
ures issued last week by the Auto- 
mobile Manufacturers Assn. 


The record tax collections were 
one of 12 all-time high marks that 
the automotive industry registered 
during the past year, Oscar P. 
Pearson, chief AMA statistician, 
reports. 

Other records cited in the new 
statistical yearbook include 
truck, bus and replacement parts 
production, employment and pay- 
rolls, dollar value of exports, ve- 
hicle mileage driven, registra- 
tions of cars, trucks and buses 
and wholesale value of the in- 
dustry’s products. 

While all state and local special 
taxes—registration fees, gasoline 
levies, city and county taxes and 
road tolls—reached new highs in 


Motor Tax Record Set 


Levies Hit $3 Billion in’47, AMA Says 
In Reporting 12 Industry Marks 


| 


lection jump of 32 percent over 
1946 represented the largest in- 
crease. The latter includes the spe- 
cial levy made against new vehicle 
purchasers. 


A total of 4,797,820 vehicles was 
produced in 1947, Automobile Facts 
and Figures shows. While the third 
highest peacetime year in total 
output, the industry’s production 
of 1,239,642 trucks and buses was 
the highest on record. Replacement 
parts output continued upward, 
establishing a new high for the 
fourth year in a row. 

The number of production em- 
ployes in the industry increased 
to 757,000 in 1947, a 19 percent 
increase over 1946. Including 
185,000 salaried personnel, the in- 
dustry’s total payroll was just 
short of the million mark. 

While unit shipment of cars and 
trucks to export markets fell well 
below previous high levels, the 
value of exports exceeded $765,000,- 
000, or nearly double 1946. 





1947, the federal excise tax col- Total registrations of privately- 
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SERVICE GETS PREFERENCE—Making extensive use of modern service equipment, Scham- 


berger Motor Co. (Nash), Cedar Rapids, 
floor space to service operations. 





owned vehicles climbed to 37,402,- 
230 units by the end of 1947, the 
yearbook shows, or 8 percent over 
the previous registration high of 
1941. These vehicles rolled to the 
record total of 369,000,000,000 miles 
during the year, the AMA publi- 
cation shows. 


Wholesale value of the vehicles 
produced in 1947 reached $5.7 bil- 
lion, nearly double that of the pre- 
vious year and 56 percent above 
1941, the previous record year. 

Other highlights of the 1948 


la., devotes more than two-thirds of 


its total 





Facts and Figures include a study 
that shows that four-door sedans 
are the industry’s largest produc- 
tion models. Convertibles and sta- 
tion wagons today account for 7.2 
percent of total production, as 
against 3.5 percent before the war, 
it is disclosed. 


During the past year, production 
of revenue buses increased 73 per- 
cent, school buses 54 percent. 

The average age of cars and 
trucks declined slightly from the 

1946 peak, but was still far above 
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New TINTOMETER saves time, boosts turnover 


Base colors furnished with the R-M system are uniform 
in mass tone, undertone and tinting strength. 


Pints, quarts, half-gallons or gallons may be quickly 
made without mathematical calculations. 


Ask your R-M jobber or write today! 


JOBBERS AND REFINISHERS can now streamline 
automotive paint operations with the help of the amaz- 
ing new R-M Tintometer. Now you can prepare the 
color you want... when you want it... in a matter 
of minutes! Costly delay is eliminated. You can boost 
your turnover, increase your profits and control the 
size of your inventory. 


There is no limit to the nuinber of colors you can pre- 
pare accurately on the R-M Tintometer, employing 
imexperienced help, 

All formulas have been compiled in our laboratories 
on a one-thousandths-part basis of measurement, and 
any color prepared on the Tintometer is guaranteed 
to be of the same high quality as the identical R-M 


factory-packaged color. 


5935-71 MILFORD AVE. * 


DETROIT 10, MICH. 





Manufacturers of passenger and commercial car lacquers ¢ enamels ¢ primers 
sertacers + tinting colors © reducers © removers « rubbing compounds, etc. 


prewar. The average car on the 
road today is 8.9 years old, as 
compared with nine years in 1946 
and 5.5 years in 1941. The aver- 
age truck in 1947 was 8.1 years 
old, as against 8.6 years in 1946 
and 5.6 years before the war. 


Florida, Virginia, California and 
Texas showed the largest gains in 
passenger-car registrations, while 
California and Pennsylvania led in 
truck registration gains. 


The statistical yearbook pub- 
lishes the results of a recent sur- 
vey which shows that 2,140 cities 
and towns are entirely dependent 
upon private motor vehicles for lo- 
cal mass transportation. 


World registrations of motor ve- 
hicles have jumped to 53,288,000, 
more than 8,000,000 units above 
1940, Facts and Figures shows. Of 
the total, U. S. registrations ac- 
count for 73 percent of the pas- 
senger cars and 52 percent of 
motor trucks. 


Highway transportation indus- 
tries now account for a grand to- 
tal of 8,900,000 jobs, or one out of 
every seven persons gainfully em- 
ployed today in America. Truck 
drivers alone number more than 
5,000,000, representing an employ- 
ment group second only to agricul- 
ture in the U. 8. 


The 28th edition of Facts and 
| Figures gives prominence to the 
fact that 1948 is the year of the 
one hundred millionth vehicle 
milestone. 


Since its beginning, the automo- 
tive industry has produced an av- 
erage of 2,000,000 vehicles a year, 
according to a special tabulation 
which also shows that in the same 
| Period the rest of the world was 
producing only 24,000,000 vehicles. 


Of America’s total production of 
100,000,000 vehicles, 39,500,000 are 
still in use, 50,000,000 have been 
scrapped in the U. S. and 10,500,000 
were sold abroad. 


Bad Anti-Freezes 
Under Assault 


In Minneapolis 


MINNEAPOLIS.—Six Twin Cities 
groups, including the Minneapolis 
Automobile Dealers Assn., Twin 
City Garage Assn. and Northwest- 
ern Automotive Wholesalers Assn., 
have joined the Minneapolis Better 
Business Bureau to halt the sale of 
“salt-type” anti-freeze solutions 
which damaged hundreds of auto- 
mobiles last winter, and which 
NADA has condemned. 


Aroused by reports that the same 
type of anti-freeze which brought 
more than 300 complaints from Min- 
neapolis and St. Paul motorists last 
year was still in storage and being 
sold, officials of the groups will seek 
to have either the state agricultural 
department or department of busi- 
ness research label them as “safe” 
or “unsafe” after tests. 


The action was deemed necessary 
because neither Minnesota nor the 
federal government has laws re- 
quiring labels on anti-freeze solu- 
tions to show the ingredients. 
| Enabling legislation may be nec- 
essary, according to H. F. Horning, 
executive secretary of the North- 
| west Petroleum Assn., in order to 
| bring about the tests or permit sys- 
|} tem of sale. Such a law has been 
|prepared for presentation to the 
1949 legislature. 


Woman Files Suit 


To Get New Car 


| SPRINGFIELD, Ill.—Olga Groth 
has filed suit here against Capital 
City Motors, Inc., Fourth and Jack- 
son Sts., in an effort to compel the 
|company to sell her a new car 
| which she says she ordered March 
| 18, 1946. 


The plaintiff contends that the 
company’s “excuse” that it could 
not obtain a car for her is not valid 

| because records show the defendant 
| has delivered cars since the time of 
| her order. 














Usher Concentrates on Cars 


| Art Usher, Seneca, Kans., who 
|has been in partnership with El- 
mer Anderson of Marysville, Kans., 
jin a Ford garage at Seneca, has 
| sold his interest in the implement 
| business which was in connection 
with the garage, and will devote 
his time to the Ford dealership and 
garage enterprise. 
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LONDON. — (UTPS) — No a 
crease in the steel ration to the 
car industry can be expected, in 
spite of the valuable contribution 
the industry is making in the ex- 
port markets, said Minister of 
Supply G. R. Strauss after he had 
toured the Standard Motor works 
at Coventry. 

The minister said he was de- 
lighted with the industry’s ex- 
port drive and was well satisfied 


with the progress made _ to 
achieve the government’s export 
target. 


Commenting on this disappoint- 
ing news, R. Gresham Cooke, di- 
rector of the Society of Motor 
Manufacturers and Traders, said 
the industry had looked forward 
to an early increase in their steel 
allocations as a result of their 
export work. It was still below the 
prewar percentage, yet the indus- 
try had achieved wonders in ex- 
ports. 





* > > 


Sales Rise 


NUFFIELD EXPORTS, LTD.,| 
report sales abroad of Morris, , 
Riley, M. G. and Wolseley cars at 
the rate of 1,000 a week this year. 
In the first eight months of this 
year they shipped more autos than 


during the whole of last year. 
+ * * 


Tire Prices Up 


RISES IN THE prices of auto 
tires of from 7% to 10 percent is 
reported by manufacturers in the 
U. K., who blame the rising cost 
of Egyptian cotton as the main 


cause. 
* * * 


Morris Plan 


A SCHEME TO kcep aged Mor- 
ris cars on the road until more 
can be sold on the home market | 
has been devised by Morris Motors. | 

To enable the half million Mor- | 
ris cars up to 10 years old now) 
on the roads to remain in running | 
order, the Coventry plant will re- 
condition these old engines at the | 
rate of 500 a week. | 

Engines will be completely strip- | 
ped and rebuilt with new parts, 
and the finished job will carry a | 


guarantee. 
s . > 


Bristol Car 


TURNING TO auto production, | 
the Bristol Aeroplane Co. has | 


Retail Sales Up 
Nearly 12 Pct. 
Over Last Year 


NBW YORK.—Increasing almost 
12 percent over last year, the an- 
nual rate of retail sales reached 
$127,000,000,000 for the first six | 
months of 1948, according to a sur- 
vey (by the National Industrial Con- 
ference Board. This indicates that 
1948 will set another record in dol- 
lar volume, the board said. 

In 1929, the prewar peak, only 
$48,500,000,000 moved at retail. Sales 
in the current year are more than 
2% times the 1929 total, while con- 
sumers’ prices are 40 percent higher. 

Sales increases currently are pri- 
marily concentrated in the durable 
goods categories, the analysis found. 
While nondurable sales in the open- 
ing half of the year were 10 percent 
higher than a year ago, durable 
sales increased 21 percent and total 
sales rose 13 percent. The rise in 
rural retail sales has been 11 per- 
cent. 
Durable sales are now 25 percent 
of total retail sales as opposed to 
the wartime low of 14 percent in | 
1944. The prewar peak for durable 
goods was 29 percent in 1929. In 
1933, it fell as low as 20 percent. 


Hoffman Purchases Lots; 


Gets Permit to Build 


Ed Hoffman Motor Co., 3211 N. | 
Water St., Corpus Christi, Tex., has 
purchased four lots at 802 N. Water 
St. as site for a new salesroom. The 
price paid was reported to be 
$90,000. 

At the same time, a permit has 
been issued the company for con- | 
Struction of a $48,850 building on | 
that site. 


| 





Auto News From Britain 


No Increase in Steel Ration for Auto Makers; 


Leyland Motors Reveals Canadian Plans 


AUTOMOTIVE NEWS, SEPTEMBER 


turned out a new car, called the 
Bristol. It is a two-litre job, six- 
cylinder with two doors. 

Steering is on the rack-and-pin- 
ion system. The engine develops 
80 b.h.p., and the whole car weighs 
only 2,300 pounds. It is capable of 
90 m.p.h., the company said. 

* 


* * 


Ferguson Reports 

SAILING FOR the U. S., Harry 
Ferguson said that exports of Fer- 
guson tractors to the U. S. were 
at the rate of almost $50,000 worth 
a day, and the figure would be 
$75,000 next month. 

Outstanding orders for delivery 
in 1949 to the U. S. are already 
greater than the shipments this 
year, which were worth $10,000,000 
in the first eight months. 

* * * 


Leyland’s Canada Plans 


A LEAP IN exports of Leyland 
Diesel-engined trucks is expected 
to follow the formation of the new 












for 


Leyland Motors Canada, Ltd.; 
Shares and assets of the new com- 
pany are held equally by Leylands, 
of England, and A. V. Roe, Can- 
ada, Ltd. The new plant is at Mal- 
ton, near Toronto. 

Interviewed on the new scheme, 
H. Spurrier, general manager of 
Leyland Motors, Ltd, England, 
said: “Object of the company is to 
promote the sale of British-built 
products of Leyland Motors, Ltd., 
utilizing the existing mechanized 
plant of A. V. Roe, Canada, Ltd., 
for the assembly of vehicles ship- 
ped to Canada in the “knocked- 
down” condition. | 

“Emphasis will be placed on 
the sale and distribution in the 
Canadian market of the new 
Leyland Diesel-engined Comet 
truck range which was specific- 
ally designed for export. Variants 
to meet local conditions will be 
developed from this range, while 
@ passenger range of chassis, 
probably with bus body building 
included, will follow later. 

“Major units such as engines, 
gearboxes and axles, will be ship- 
ped direct from the Leyland Lan- 
eashire factories, but bulky parts 
such as frame _ crossmembers, 
wings, and certain cast brackets, 
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FUN IN MARYLAND—About 350 dealers and friends attended the crab feast sponsored 
at Towson by Automobile Trade Assn. of Maryland. Left to right: J. C. Darrell, association 


manager; H. 


Register of Titles; W. A. Famular, Chevrolet regional manager; L. W. 
and Frank Marsden, a director of the association. 


be most readily manufactured in | 


A. Weil, W. Lee Elgin, Commissioner of Motor Vehicles; M. 


A. Noppinger. 
Kiefer, president, 


local conditions and requirements,” 


the Dominion, will be undertaken | Spurrier concluded. 


by the new company. 

“This will provide a high Cana- 
dian labor and material content in 
the completed vehicle. Final design 
and the tailoring of completed ve- 


as well as those parts which can|hicles will also be modified to suit 
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' Diesel-engined units. 


American trucks with gas en- 
gines have predominated in the 
Canadian market, but Leylands be- 
lieve they can swing this market 
over to the economies of their 








Model AV-20 


for under hood mounting 


aN QUEEF Ty 
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Trico’s twin vacuum trumpets for ALL cars, trucks and buses 











Wipers. 


ax cae 


including new double 
capacity Reservac, sup- 
plying reserve power for 
Claireon AND Windshield 









@ The Trico Claireon directionally beams its distinctive penetrating 
tone straight forward — at least a full half mile. Its courteous but 
commanding warning “gets through” to the cab-protected drivers of 
trucks, the glass-enclosed drivers of passenger cars, up ahead. 

Models for outside or under hood mounting. Easily installed. No 
wiring or changing of the present horns is necessary. Operates by an 
ivory-tipped chromium-plated finger tip control on the steering column. 
Equipment includes complete pre-assembled control system and new 
double capacity reserve vacuum tank with all necessary installation 


fittings. Order NOW from your jobber. 


Trico Products Corporation, Buffale 3, N. Y. 


Vacuum-operated...no drain on battery 
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ON IN THAT 
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having acquired the Ford outlet 
at Russellville, Ky. 

He was succeeded as sheriff by 
Morton Estes, who had been chief 
deputy. 





LZ i 


Harrison Resigns as Sheriff 


To Open Ford Dealership 


Carl Harrison has resigned as 
sheriff of Daviess county, Ky., 


LUGGAGE 


THAT COMBINES BEAUTY 
AND DURABILITY 















Finest Quality 
Alligator-Grain 
COWHIDE 


14” Train 
Case... Re- 
movable tray, 
water - proof 
lined, full 
sized mirror 
in lid. 


26” Pullmon Case. 






21” Overnight Case. 
*Note: Contempo offers a full line of quality luggage for the lady and gentieman. 


The VASSAR . . . Beautiful’ Matched det 
of Luggege. Available..in Brown Alli- 
gator Grain Cowhide . . . Smooth 
Suntan Cowhide ... Smooth Ginger 
Cowhide . . . Each fine-fashioned case 
has rich Rayon lining, spacious shirred 
pockets, solid brass hardware. Two Men's 
pieces have Tan Twill Linings. 


CONTEMPO Luggage is fashioned from 
the finest quality Leothers. All materials 
and workmanship are fully guaranteed. 
Leading automobile dealers everywhere 
hove found this luxurious, long-lasting 
luggage means extra added profit in 
every car sale. 


List Price 
Style No. Item Dealer’s Cost Incl. Fed. Tax 

750 14” Train Case $26.50 $49.50 

751 18” Overnight 25.00 47.40 

752 21” Weekend 27.50 51.00 

753 26” Pullman 37.50 69.00 

‘ 754 18” Hat & Shoe 38.50 75.00 
755 21” Wardrobe 39.50 75.00 

756 Men's 24” 2-Suiter 44.50 85.00 

757 Men's 29” Fortnighter 59.50 105.00 

YALE Locks Available at $3.00 Extra Per Case 
------ -----------Send Order Form Today--------------. 
CONTEMPO Luggage Co., 170 Fifth Ave., New York, N. Y. 


Gentlemen: Please ship the following numbers. 


[] (am enclosing check) [[] Ship C.O.D. 
[_] (Ship Open Account. Bank and credit references attached) 
Dealer's Cost 


Color Quantity 


Style 





FIRM NAME 


Address City State.... 


—a- ee eee 5 


Signature 


CONTEMPO uccace co 


170 FIFTH AVE., NEW YORK, N.Y. 
















WONDER How 
SOON THEY'LL 






Assembly Lines 
Of a New Type 


Gain Favor 


DETROIT.—There are a number 
of auto assembly lines around the 
country that could fool you, at 
least photographically. 

More of them are cropping up 
all the time, some with goodwill 
and novelty angles and others with 
a downright selling slant. 

They are the miniature 


els. Hudson is the latest to be built 
in miniature, and at considerable 
cost, for the small jobs are used 
to show the features of the real 
thing. Thus they are built with 
engineering exactness. 


Other makes that have been| 





DOWN THE LINE—These miniature Hud- 
| eons rolling on the line look like you could | 
drive ‘em away. | 


| built in miniature include the '49 
| Ford, the postwar Studebaker, the 
| Buick and Willys Jeep and Jeep- 
ster. | 
The auto folks take these minia- | 
tures seriously. For instance, dies 
for the manufacture of the scale- 
model Hudsons were built under | 
supervision of Hudson engineers, 
who, cooperating with plastics 
technicians, turned out scaled- 
down blueprints for the miniatures | 
from the blueprints of dies used in 
building the full-size Hudson. The 
dies cost $35,000, and make-ready | 
took four months. | 
Hudson wasn’t just fooling) 
around. The scale-models will be 
used by salesmen of Hudson deal- 
ers to illustrate the features of 
the car. This may be done readily, 
for half the body is of clear plas- | 
| tics. 














| ASSEMBLY BANKS—Just like the real thing | 
| are these banks of parts for the scale-model | 
| Hudsons. 
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(Cartoonist Kempf,a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 
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Motor-Minded 
University Women Hear 


Studebaker Aide 


LOS ANGELES.—Members of the | 
Los Angeles chapter of the Junior | 
Women’s University club have al-| 
ways stuck to art, literature or} 
world politics heretofore in choos- | 
ing their guest speakers. 

But, opening the 1948-49 season | 
of dinners, the young women de- 
cided that motorcars were now 
their principle interest—and asked 


W. L. HUGHSON LYNN S. 


ye /, 
\“SIGN UP WOW! GET ON OUR“ 


By Fred Kempf 
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LIST FOR AERMANEW] ANTI,AEEZ: 
To PUT IN THAT NEW CAR YOU 
HAVENT GOT YET AFTER OMLY 
THREE YEAKS WAITING «rr 
DON'] JAKE A GANCE OF 
FALEZ/NG YGF THAT NEW 
CAR SEFSORE /7/5 
MANU SACTOKEP 
COME IN NOW — GET ON TH LIST 








was C. K. Whittaker, vice-president 
|of Studebaker Cofp. and president 
|of Studebaker Pacific Corp. (West 
'Coast assembly plant) in Vernon, 


| Calif., near Los Angeles. 


Whittaker’s subject, in humorous 
reference to the Studebaker’s much- 
joked-of lines, and referring to his 
corporation’s nearly century-old 
history, was “Looking Backward— 
and Forward.” 


Kissinger Chevrolet 


O. M. Kissinger of Whitewright, 
Tex., has opened Kissinger Chev- 


7 cars|/an auto manufacturer to be their| rolet Co. in the Kiser Motor Co. 
that are fashioned after real mod-| first speaker. Chosen for the honor! building at Wolfe City, Tex. 
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Universal 


Underwriters is 


the only nationwide insur- 


ance carrier 
with a Board 


that 


operates 
of Trustees 


composed of authorized au- 
tomobile dealers and policy- 


holders. 
In their exper 
ment, Univer 


JAMES A. DAVIS 


W. B. SWANEY 


‘ienced judg- 
sal Under- 


writers provides the maxi- 
mum security, generous 
savings, and broad protec- 
tion necessary to assure fine 


insurance serv 
thorized autom 
*Inquiries to 

are wel 


rice for au- 
obile dealers! 
these men 
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FIRE - WINDSTORM - ALLIED LINES 
1000 R. A. LONG BUILDING 


KANSAS CITY 6, MO. 


A. B. SMITH 


E. M. MACKEMER 


RUDY FICK DAVID G 


STANLEY HORNER 


CHIP BARWICK 
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FRED R. BEASLEY 
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Have Rubber Stocks 
Dropped Too Far? 


By George Deery { 
Associate Editor | 


— in the tire market, 
4with considerably less rubber 
going into the replacement market, 
caused some concern about tire is- 
sues a few months back. 

At times it seemed that the pic- 
ture was colored with a dark hue 
as observers saw production mount 
in supplying the after-market in 
the postwar period. 

Discussing the industry and 
its current condition, with an eye 
on the future also, Argus Re- 
search Corp., New York, says 
that it does not yet seem pos- 
sible to determine just what effect 
a reduction in business will have 
on rubber companies’ profit mar- 
gins. 

“However,” it adds, “considering 
the fact that the first major adjust- 
ment has been taken in stride as 
well as the longer term factors af- 
fecting the earnings potentials, it 
would seem that market for these 
stocks had gone a little too far in 
discounting the adjustment of 
earnings to lower levels. 

. * . 

“4A CCORDINGLY, it would seem | 

to us that a somewhat more | 
favorable attitude toward these) 
stocks can be taken at the present | 
time, both on the basis that earn- | 
ings should continue very high as | 
long as general business conditions | 
are favorable and also that when | 
earnings do decline they will still | 
be quite favorable as compared | 
with prewar levels.” 

Most of the companies had a 
decline in business the first half of 
this year compared with the cor- 
responding period a year ago. 

This reduction has been occa- 
sioned by the drop in sales of both 
passenger car and truck and bus 
tires for replacement. 

The research firm points out 
that the replacement market has 
returned to a more normal basis 
at a level about 21 percent be- 
low last year for passenger car 
tires and 23 percent for truck 
and buses. 

Returning to the profit outlook, 
Argus states that “the market for | 
original equipment on passenger | 
cars is expected to show a very 


Dayton Rubber Co. 
Cited for 1947 | 
Annual Report 


In the final ratings of an indepen- 
dent board of judges for the Finen- 
cial World annual report survey, 
Dayton Rubber Co, was judged as 
having the best 1947 annual report 
of the rubber and tire industry. 

The bronze “Oscar of Industry” 
trophy will be presented to A. L. 
Freedlander, president of the com- 
pany, at the annual awards banquet 
in the grand ballroom of the Hotel 
Pennsylvania in New York on 
Oct. 21. 

More than 4,000 corporation an- 
nual reports were submitted in this 
national survey, eighth in the series, 
and these were judged in 100 indus- 
trial classifications for “Best of In- 
dustry” awards. 

In the “rubber and tire industry” 
category, Goodyear was runner-up 
for top honors, while Seiberling 
took third place. 

The jury who made the final se- 
lections was under the chairman- 
ship of Dr. Lewis Haney, professor 
of economics at New York univer- 
sity. He was assisted by Dr. Glenn 
Griswold, publisher of Public Relu- 
tions News; Sylvia F. Porter, finan- 
cial editor of the New York Post: 
Elmer Walzer, United Press finan- 
cial editor, and Lester Tichy, indus- 
trial designer, who served as art 
director. Reports are rated on the 
basis of content, format and typog- 
raphy. 

Weston Smith, vice-president of | 
Financial World and originator of | 
the annual report. surveys, will pre- | 
sent the trophies at the annual | 
awards banquet, which will be at- 
tended by more than 1,000 business 
leaders. 


Whether you need a man or a hard-to- | 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! . 





| 


sharp improvement in the fourth 


quarter of this year. 
* * * 
“ALSO, it is to be noted that 


while the first half figures show | 


a decline in the important replace- 
ment business of more than 20 per- 
cent as compared with a year ago, 
nevertheless, all the tire companies 
have shown favorable earnings as 
compared with a year ago, and for 
one, Goodyear, earnings showed an 
increase over last year’s very favor- 
able first half.” 


Other factors noted in this re- 
view of the industry include those 
of a seasonal nature that may 
reduce earnings in the fourth 
quarter of this year. There might 
be some price cutting on tires.” 


“Moreover, some of the sales of 


the rubber companies are depend- | 


ent on the high level of business 
activity; hence profits from these 
lines might be subject to some re- 











Auto Stocks 
Sept. 20 Sept. 13 
Chrysler .. 56% 58% 
ROGET. -sevoewers. 814 9 
General Motors .. 60% 62 
ere 16% 16% 
| Kaisér-Frazer .... 10% 10% 
Nash-Kelvinator . 17 17% 
DOE 2k 60 seeders 4% 5 
Studebaker ...... 238% 23% 
| Willys-Overland 8% 9% 
Average for —-- 
Nine Stocks . 22.96 23.54 





duction when general business falls 
off.” 


* + * 


Sales, Profit Drop Reported 


By Monroe Auto Equipment 
Total net sales of Monroe Auto 


ended June 30 were $13,330,782, it 
is reported by B. D. McIntyre, 
president. This compares with sales 
of $15,599,929 for the previous fiscal 
year, and $9,822,895 for the year 
ended June 30, 1946. 

Net earnings of the company for 
the 1948 fiscal year amounted to 
$539,891 after provision for $440,000 
in federal income taxes, and were 
equivalent to $1.18 per share on the 
outstanding common stock after 
allowance for preferred stock divi- 





Equipment Co. for the fiscal year |! 
Continental Motors Nets 


27 





CANADIAN BUILDING—Erected on a corner site measuring 66 by 132 feet, th 
building of Pacific Motors, Ltd. (Studebaker-Austin), New Westminster, 8. c. ts hee 
story fireproof construction. A. F. James is president of the dealership, which is managed 


by his son, G. H. James. 





dends. In the fiscal year ended 


June 30, 1947, net earnings were 


$621,361 after federal income taxes. 
* + * 


$2,536,129 in 9 Months 


Report of Continental Motors 
Corp. and subsidiaries for the nine 
months ended July 31, subject to 
audit and year-end adjustment, 
shows net profit of $2,536,129 after 
provision for federal income taxes 
and income applicable to minority 
stockholders of Wisconsin Motor 
Corp. This is equal to 77 cents per 
share on the 3,300,000 shares of $1 





par common stock outstanding. 
Sales for the nine months were 
$85,592,860. 

Due to consolidation of financial 
results of Wisconsin Motor Corp. 
for the first time this year, com- 
parative sales and earnings for 1947 
are not available. 


McCullough Joins Bell 
Bell Motor Co. (Studebaker;, Sa- 
lina, Kans., announces that Fred 
McCullough is now its new service 
manager. McCullough had been 


with Studebaker in Salina several 
years. 





SLIDE RULE ARTIST DRAWS CROWDS 


From pressroom and darkroom, from city 


desk and front office, the boys have gathered 


round to hear and cheer the hero of the day 


— The Boston Globe’s statistician. His facts 


and figures 


rule — show 


—uncompromising as his slide 
that The Boston Globe (Daily and 


Sunday) in the first six months of 1948, car- 


ried 450,544 more lines of department store 


advertising 


than in the same period in 1947, 


Here’s the six months’ score in Boston: 
The Globe gained 450,544 lines 


Paper 
Paper 


Paper 


B gained 216,681 lines 
C gained 100,996 lines 
D gained 25,188 lines 


You don’t have to be a slide rule artist to 


discover that The Boston Globe made more 


The Boston Globe 


MORNING EVENING .- 


than twice the gain made by Paper B; over 


four times the gain of Paper C; and over 17 


times the gain of Paper D! 


Globe Advertisers Draw Crowds. Too! This 


linage increase shows that smart department 


store advertisers rely on Boston's best read 


and Boston’s best buy 
to produce results. 
National advertisers 
who want to collect a 
this two 


crowd from 


billion dollar Greater 
Boston market would 


do The 


Boston Globe — Boston’s 


well to use 


best drawing-card. 


SUNDAY 


National Representatives: Cresmer & Woodward, Inc.. New York. San Francisco, Los Angeles Oshorn, Scolaro, Mecker & Cx 





»., Chicago, Detroit 
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Commereial Car News 


{ Regular Monthly section for the men who make, sell and service 


Trucks, 


Buses 


{merica SY 


and Commercial Vehicles. 


5,000,000 





Harry-Joe 
Us Too 


AAA Boner 


Jack Weed 





VER SINCE I went down tc 
Akron to be on hand when 
Harry DeWitt and Joe Burns, his 
executive assistant, formally open- 
ed up those five acres of new truck 
service facilities, I have been get- 
ting clippings from the Akron 
papers. Guess my good friend, Joe 
who once was Akron’s topflight 
Ford dealer—has been getting a 
little anxious as to when I was 
going to say something about the 
visit. 

T'll leave it to you readers—I 
couldn’t talk about truck stuff in 
my service column, could I? 

The last missive should have 
given me my “kickoff” on this col- 
umn—how a former used car lot 
boy (Harry DeWitt) came to real- 
ize his dreams and finally after 
years of hard work and painstak- 
ing effort blossomed out with a 
five-acre deal on Main St. with 
separate truck sales, separate truck 
service and separate passenger car 
buildings—and a _ half-mile test 
track. 

I used to like Horatio Alger 
when I was a lad, but am getting 
a little leary of using too much 
of this “poor-boy-makes-good” stuff 
as far as franchised car dealers 
are concerned. 

» - * 

HERE’S no doubt in my mind 

that Harry and Joe are out 
after the truck business of Akron 
and environs—Harry at least went 
out and captured the biggest truck 
sales manager in the state to head 
up his truck sales department. I 
don’t know how much “Tiny” 
Green weighs, but even I don’t 
look oversize when stacked up 
alongside of him. 

One of the things I like about 
Harry DeWitt’s setup is the six- 
bay wing to his truck service de- 
partment where he has his lubri- 
cation and engine analysis depart- 
ments. Here, where it is easy and 
quick to get into, he is able to give 
quick service on trucks that need 
only an adjustment or some small 
job—and the layout of this bay 
enables the truck to get in and 
out in a hurry. 

They had me on the air when I 
was down there at the opening. 
They reported the place was pack- 
ed with truckers, drivers and their 
families all during the three days 
and that on the last evening Harry 
was host to political Ohio. Geo. 

(See TRUCKIN’, Page 35, Col. 1) 





SAN FRANCISCO.—Initial steps 
toward easing of truck insurance 
problems in the 11 Western states 
were taken here last week when 
plans were completed for establish- 
ment of a Western Trucking Indus- 
try Insurance Advisory committee, 
under the banner of American 
Trucking Assns., Inc. 

The committee will be composed 
of leading representatives in the 
West of the trucking industry, the 
insurance business, truck labor, in- | 
surance agents and insurance brok- 
ers. Its job will be to plan and | 





Insurance Setup in West 


Organization Plans Laid for Advisory Committee 
To Represent I1 States 





the war. 
Due to their lack of coo 
ment distributors across 


to work. 


sales policy. 


ment. 
* 


— DEALERS are slowly but surely killing the 
goose that has been laying hundreds of thousands of 
dollars extra profits for them steadily since the end of 


ration with the truck equip- 


e nation, truck dealers them- 


selves are beginning to force a new alignment of the 
discount structure under which the majority of truck 
body and truck equipment wholesalers has been proud 


And they are forcing this re-arrangement of dis- 
counts just at a time when more and more “doubting 
Thomases” among the distributors were finally com- 
ing out in print with a “sell-only-through-dealer” 


Distributors would like to give a full discount to every 
truck dealer on the bodies and equipment that is sold on 
every truck-—and many distributors are still doing that 
despite the fact that they are getting but feeble aid from 
the dealers and their salesmen in the sale of the equip- 


UT EVEN the manufacturers of these bodies, and the 
distributors who represent them in the field, realize 
that it will not be possible to continue this practice much 
longer if the distributor and his field force must dig up 


Rise in Auto Transports 
Shows Truck Trend 


UST ONE branch of the over- 

road haulers, the automobile 
transporters, is now hauling more 
than 60 percent of all the motor 
vehicles being produced, R. F. 
Besier, general manager, National 
Automobile Transportation Assn., 
reports. Last year auto haulers 
moved 3,000,000 vehicles and did a 
business of around $13,000,000. 


This year the industry expects 
to do as well or better, depend- 
ing upon how many vehicles the 
manufacturers are able to turn 
out. 


According to Besier, the main 
switch to truck transportation 
from other methods of hauling is 
the speed and efficiency develop- 
ed by the transporters. Not only 
are the extra car unloadings costs 
eliminated, but in many cases au- 
tomobiles are being delivered from 
the factory to the dealer before 
invoices reach the retailer. 

Cars within a 300-mile radius of 
the assembly lines are being de- 
livered the morning of the day 
following the day they are built. 


*~ * * 


HE TREND toward decentral- 
ization of the industry—the 
building of assembly plants in va- 
rious parts of the country by the 
mass producers—is favoring the 
transporters by reducing the num- 


carry through a long-range pro- 
gram designed to alleviate the in- 
surance difficulties and related 
safety problems currently confront- 
ing motor truck owners in the 11- 
state area. A similar committee 
embracing the East and Midwest 
already is functioning, and close 
liaison will be maintained between 
the two groups. 

Final arrangements for estab- 
lishment of the Western commit- 
tee, and preliminary plans for its 
activities, were made at a meeting 


of Western motor carrier and in- 
(Continued on Page 31, Col. 1) 






ber of cars and trucks shipped 
long distances. 

This is but one small part of the 
trucking industry that has expand- 
ed by leaps and bounds since 1942. 

According to a recent article 
in the Chicago Daily Tribune by 
Thomas Morrow, there are now 
8,806,375 persons working for 
truckers as against 1,498,627 
working for the railroads. Ac- 
cording to his figures there are 
now 187,000 for-hire trucks in 
Illinois alone, most of them 
touching Chicago, with 211,323 
truck drivers drawing down 
$879,000,000 in wages each year. 

Illinois has 1,181 communities 
not located on railroads and are 
dependent on trucks for their exis- 
tence. The same report states that 
242 of the 373 coal mines of the 
state are served exclusively by 
trucks since they have no rail con- 
nections. Many of these are strip 
mines where coal’s first step in its 
travel from ground to ultimate 
consumer is taken in a truck when 

(Continued on Page 32, Col. 1) 


Top Trucks 


New truck registrations for 
seven months, plus 24 states for 


August: 
1948 Pos. Make 1947 Pos. 
1—188,263 Chev. 124,489— 1 
2—148,269 Ford 126,353— 2 
8— 85,735 Inter’l 67,605— 4 
4— 69,670 Dodge 79,464— 3 
5— 48,420 Willys 27,279— 6 
6— 42,661 GMC $1,741— 5 
J— 30,221 Stude. 25,120— 7 
8— 17,618 Reo 8,434— 8 
9— 17,584 White 7,968— 9 
10— 7,083 Diam. T 6,316—10 
li— 6,572 Mack 6,181—11 
12— 3,841 Diveco 2,911—138 
18— 3,084 Federal 3,471—12 
14— 1,919 Brockway 2,638—15 
15— 1,741 Autocar 2,905—14 
16— 1,675 Crosley 
17— 599 FWD 759—17 
18— 300 Sterling 394—18 
19-— 224 W.L’France 348—19 
2) 112 Hudson 2,051—16 
Total All Makes 
657,326 528,631 


For further details, see page 
22, today’s issue. 













| from the association’s newest major 


| sible for the safe operation of 
| establishment of a state safety 
| advisory council in each of the 


|the work of the safety committee, 
| made up in large part by top man- 


Extra Truck Profits Imperiled 


the prospects, sell them without aid of the dealer on the 
value of the products, take the deal into the dealer and 
let him or his truck sales manager say, “You go ahead 
and sell the equipment, we’ll take care of the chassis 


and cab.” 


Under these conditions no one could censure the dis- 
tributor for cutting the truck dealer entirely out of any 
participation in the ultimate profit in the deal. 

But only a very few body and truck equipment 
distributors want this condition to be forced upon 


them. 


They realize that the truck dealer is going to need 
rofits that the sale of bodies and equip- 
ring to every truck dealer. 

Nor do the sales executives of the truck factories 


the extra 
ment can 


want this condition to be 
equipment men. 


All realize that such a condition would soon make the 


retail truck business revert 


petitive status it had prewar, when it was nearly impos- 
sible for dealers in many metropolitan areas to make a 
clean sale of a completely equipped truck. 


oo SINCE civilian truck production resumed fol- 


lowing war’s end, truck factory executives and 
(Continued on Page 33, Col. 1) 
















forced on the body and 








to the “dog-eat-dog” com- 



















LOAD OF ‘GOLD'—This new truck location 
Long Beach, Calif., to display the 1949 truck 


on Wheels,” one of the 1949 pickups was loaded with 
“black gold" (oil). Both were brilliantly lighted and parade 


was established by Ed James (Studebaker), 


models. Using the theme, "Your Gold Mine 
"“gold"' while another contained 
through streets of Long Beach 





Tax, Safety Issues to Get 
Spotlight at ATA Parley 


WASHINGTON.—The Executive 
committee of the American Truck- 
ing Assns., Inc., scheduled to hold 
a two-day meeting during the 15th 
annual convention of the associa- 
tion here next month, will tackle 
more than a score of problems, The 
solution of many is expected to re- 
sult directly in improved service by | 
the nation’s trucking industry to 
the public, according to ATA. 

Foremost among the issues will 
be the question of street and high- | 
way safety. In this field, the com- | 
mittee will have before it a report | 


group—the National Committee on 
Street and Highway Safety. 
Among other things, the safety | 
group’s report will propose crea- | 
tion of a Council of Safety Super- | 
visors, composed of trucking 
company officials who are respon- 





their companies’ vehicles, and 


48 states. 
The new council would augment | 


agement officials, and would work 
on matters requiring the experience 
and training of men who are ex- 
perts in the technical aspects of 
safety. The councils would be com- 
posed of top management men and 
would be the policy-framing, plan- 
ning and general guiding agency 
for safety programs of each of the 
state associations affiliated with 
ATA. 

The 





association’s Safety and 


| Operations section would continue | 


| practices, 


to function only until the new 
council could begin its work. 


The Executive committee, which 
will meet Oct. 11-12, also will con- 
sider a report on truck leasing 
now being developed 
from material gathered by ATA’s 
Truck Leasing committee at more 
than a dozen meetings in all parts 


|of the country. A good deal of 


information on _ current leasing 
practices also was obtained by the 
committee through replies to a 
questionaire it sent out to truck 
lines early this summer. 

In the field of taxation, the 
committee will consider a report 
recommending flat opposition to 
toll road construction, repeal of 
federal automotive exise taxes 
and action by the state legisla- 
tures to prevent diversion of high- 
way-user tax revenues to non- 
highway purposes. 

The Committee on Taxation also 
will recommend creation of a high- 
way study committee in each state, 


| composed of state legislators, rep- 


resentatives of organized highway 
user groups and others directly 
concerned with highway planning. 
The state committees, undef the 
proposal, would set up sound, long- 
range highway programs, with pri- 
ority schedules for all highway 
developments and improvements. 


The perennial problem presented 
(Continued on Page 40, Col. 1) 
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Haulaze Up 10% 
Wis. Sifts Overloads. . 
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A ‘New Look’ Needed 


Roads Have Outgrown Length, Load Limits, 
Says Trailerman Fruehauf 


DETROIT. — Private roads built 
by loggers in the Northwest are 
successfully carrying loads many 
times as great as those permitted 
on the state highways serving the 
, same area although the former are 
structurally inferior to the state 
highways, according to Harvey C. 
Fruehauf, president of Fruehauf 
Trailer Co., Detroit. 


Fruehauf points out that a sur- 
vey of the Northwest logging road 
situation by John S. Worley, pro- 
fessor of engineering, University of 
Michigan, has indicated that a 
“new look” is required in the high- 
way situation. 


In a nutshell, Prof. Worley sug- 
gests that the economic, engineer- 
ing and public interest aspects of 
any section should be similar to 
the viewpoint that if the North- 
west is a logging country, then 
roads should be adequate for log- 
ging needs, 

Furthermore, if the logging in- 
dustry can build itself adequate 
private highways into the timber- 
lands, the states should have no/| 
difficulty in doing the same thing, | 
it is asserted. 


Fruehauf points out that restric- | 
tive legislation prohibiting the use | 
of state highways by heavy indus- 
trial units also acts as an increased | 
cost-to-the-consumer factor. As in | 
the case of lumber, where logging 
firms must absorb the cost of build- 
ing roads into the timberlands, 
other consumer products must | 
necessarily absorb such additional | 
costs eventually. 

By the same token, engineers de- | 
clare that roads carrying heavier | 
units are not damaged any more | 
than state highways carrying lesser | 
weights, Fruehauf declares. 


“Unfortunately, when it comes | 
to laws governing motor trans- | 
port, we have been for 35 years | 
or more basing our laws on | 
guesses and estimates. There has | 
been a complete lack of funda- 


Firestone Talk 
Scheduled for 
ATA Convention | 


AKRON. — Harvey S. Firestone | 
jr. will be the principle speaker at | 
the American Trucking Assn’s. con- | 
vention meeting | 
on Sunday after- | 
noon, Oct. 10, in| 
Washington, it} 
was announced 
last week. 
Firestone’s| 
father was the) 
originator of the | 
“Ship by Truck” | 
campaign that}! 
swept the country | 
after World War} 
H.S8. Firestone jr. 1 and contributed 
greatly to the rapid increase in the 
use of the motor cargo service. 
Firestone jr. is chairman and 
chief executive of Firestone Tire & | 
Rubber Co. “Truck Transportation | 
and the American Way” will be the | 
subject of his ATA talk. 


Wis. Truckers 
Elect Martell 


MILWAUKEE. — The Wisconsin | 
Motor Carriers’ Assn. held its an- 
nual convention at Delavan, in| 
southern Wisconsin, during the 
week ended Sept. 18. 

The following officers were elect- 
ed: president, V. H. Martell, Mil- 
waukee; vice-president, W. A. Ar- 
thur, Janesville, secretary, A. A. 
Zebrowski, Milwaukee; treasurer, 
Pat Torhorst, Burlington. 


Increases Stock 


RICHMOND, Va.—Highway 
Trailer Co., a Delaware corpora- | 
tion domesticated in Virginia, has | 
increased its maximum authorized 
capital stock from $600,000 com- 
mon and 75,000 shares of preferred | 
to $700,000 common and_ 75,000; 
shares of preferred, according to/| 
an amendment to its certificate of | 
authority filed with the Virginia 
corporation commission by the 
United States Corp. Co., New York. | 


mental examination of the prem- 
ises on which our laws are based,” 
Fruehauf says. 

“Instead of replacing old laws 
based of necessity on estimate, we 
have simply piled more and more 
laws upon our statute books. We 
have repealed few if any which 
have been passed either through 
expediency or under the influence 
of groups not too friendly to the 
new form of transportation. 

“Looking at the matter from a 
straight public interest standpoint, 
let us ask ourselves whether John 
Q. Public, private citizen or busi- 
nessman, miner or manufacturer, is 
getting what he has paid for with 
his highway funds. 

“Let us get around to the point 
of how we can make motor trans- 
port serve the public and not how 
we can restrict the public. It is 
more than evident that we are not 
getting out of our present roads 
the service that they can render 
because of the approach we have 
made to the problem.” 


- TWu 


AT FAMOUS RESORT—Dodge dealers and truck fleet customers from throughout the 
Cincinnati and Greensboro regions visited White Sulphur Springs, W. Va., to view the 
truck and special equipment show staged for the Railway Tie Assn.'s national convention 
by Tag Galyean, Inc. Charleston. Left to right: W. R. Duncan, Duncan-Catron Motor Co., 
Beckley, W. Va.; W. F. Fishback, truck manager, Greensboro region; J. E. Conley, truck 
manager, Cincinnati region; T. G. Daley, regicnal manager, Cincinnati region; William 
Lawton, Lawton-Jasper Motors, Inc., Oak Hill, W. Va., and T. A. Galyean, president of 
Tag Galyean, Inc., Charleston, W. Va. 


Because of Efficient 


CLAM LEC 


Trucks Getting 
More Business, 


U.S. Report Says 


WASHINGTON.—A steadily 
mounting share of the nation’s 
commerce is being handled by mo- 
tor truck, according to the quar- 
terly issue of the Industry Report 
on Domestic Transportation, re- 
leased last week by the Depart- 
ment of Commerce. 


The study represents the most 

comprehensive appraisal of the 
motor trucking industry made in 
recent years, officials said. Accord- 
ing to the report, motor trucks 
are handling an expanding propor- 
tion of many types of traffic which 
formerly were hauled almost ex- 
clusively by other forms of trans- 
port. 
The report contains extensive in- 
formation on the organization and 
character of trucking operations, 
and indicates the nature and ex- 
tent of increases in motor carrier 
rates during the past few years. 
Data showing the relative profit- 
ability of the trucking business 
are included. 


The exclusive planetary system of the Eaton Axle is so designed that the 


planetary gears turn over in low ratio only. When the axle is in the high-speed 


range, the planetary pinions are held stationary and the axle operates as a 


etl etl: cea se ee ee 
minimized and the life of the planetary gears is measurably increased. See 


your truck dealer for complete information about Eaton 2-Speed Truck Axles. 


POWER WHEN YOU NEED 


1T— SPEED WHEN 


YOU WANT IF 


EATON MANUFACTURING COMPANY 
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“CLEVELAND, OHIO 
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DETROIT.—The first pilot model 
of the Packette Jr., a house-to- 
house package delivery body unit 
suitable for mounting on flat-face 
cowl chassis in the %-1-ton brack- 


Twin Coach Business, 


Employment on Rise 


BUFFALO.—Employment at the 
Twin Coach Co.’s plant here has in- 
creased nearly 200 in the last few 
weeks to more than 550, and at 
least 200 more workers will be re- 
called in the next two months, a 
company executive reported. 

All of a $1,700,000 order for 90 
trolley coaches for San Francisco 
will be produced at the local plant, 
the spokesman added. 

Current production is 1% buses 
daily, which will be stepped up as 
workers are added to the payroll. 
The new parts and service depart- 
ment, now being placed in opera- 
tion, will do an annual business of 
more than $1,000,000, the executive 
said. 








New Packette Jr. 


House-to-House Package Delivery Body Designed 
For Three-Quarter to One Ton Chassis 


ette Jr. are 64 inches from floor 
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ets, has been produced here by 
Oitman-O’Neill. 

The company revealed that it 
developed the new unit to satisfy 
a growing demand for a smaller 
house-to-house delivery unit than 
its Packette, which 
heavier service. 

The Packette Jr. is designed 
for mounting on a Chevrolet %- 
ton chassis; Dodge 1i-ton, 116- 
inch wheelbase chassis, and Ford 
%-ton, 122-inch wheelbase chas- 
sis. 

Oltman-O’Neill said the Packette 
Jr. contains numerous innovations, 







is used for | 





| to roof, 65% inches wide and floor | 


|length from driver’s seat to rear 


is 213 cubic feet. 

The company said the new unit 
| with an all-steel, all-welded body 

may be ordered with or without 
insulated top and gun-sprayed 
sides. 

Packette Jr. is modeled after the 
Packette, the company said, and 
is made of high tensile steel 
throughout, completely welded 
from sills to rcof to form a solid 
| steel body of exceptional strength. 

Other construction details 
|leased by Oltman-O’Neill include: 
| steel slats (three inches wide) are 
welded to the upright members in 
|the cargo compartment; specially 
|formed steel risers and top bows 
are sheathed with sheet steel; ex- 
tra large windows and full width 





V-type windshield; safety tread or | 


among them being new folding| smooth steel floors. 


doors on the curb side which open 
inward and are operated by a bus- 
type control. 

Step wells of safety steel plate 
are deeply recessed and the driv- 
er’s seat has a four-inch adjust- 
ment. Rear doors open to 33 inches. 

Interior dimensions of the Pack- 
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STANDARD TRUCK CUSHIONS — Poor 
take-up of shock followed by rough 
rebounds. Drivers take up to 50,000 
shocks like this a day. 


t 
t 


| BOSTROM HYDRAULIC SEAT—Soaks up 
the initial shock and levels out—like 
a passenger car ride. 


HESE ENGINEERING RIDE-GRAPHS 


tell you better than words why . . . Safety slips! Schedules lag! 


Equipment and cargoes take abuse! 


Yes... Bostrom hydraulic seats more than pay f 


themselves by reducing driver fatigue. You get 


additional savings by cutting seat repair bills. Ask your 


dealer for a demonstration. For free folder, 


“12 Eye Openers Concerning Truck Seats” write: 


BOSTROM MFG. COMPANY 


133 West Oregon Street © Milwaukee 4, Wisconsin 


Moor Soloes 


| door, 96 inches. Usable cargo space | 


re- | 


| quarter and one-ton flat-faced cowl trucks, announced b 





Clarence Moor of Moor Motor 
Sales, Laconia, N.‘H., made his first 
solo flight at Skyhaven airport in 
nearby Gilford, where he has been 
receiving instructions in aviation to 
qualify for a private pilot’s license. 









or 


trucks: GMC, Diamond T, 


Walter, Ward La France, FWD, Dart, Oshkosh, and Cole- 
man, Specify Bostrom Model 47 Seats on your new trucks, 


now stendard or optional equipment on the following 
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NEW PACKETTE JR.—A new house-to-house delivery body suitable for mounting on three 
Oltman-O'Neill, has a height of 
64 inches from floor to roof, width of 65!/, inches and floor length of 96 inches, giving a 
useable cargo space of 213 cubic feet. Rear doors open to 33 inches. Packette Jr. is also 
an all-steel, all-welded body and comes with or without insulated top. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what | 
you have or have what you want! See the | 
back pages of this issue. 





DOORS OPEN IN—Bus-ftype door on the 
right side of the body opens in and is con- 
trolled from driver's seat in new Packette Jr. 
Steel slats three inches wide are welded to 

| upright members in cargo compartment. Ex- 


tra large windows and full width V-type 


windshield provide full vision. 


Hines Succeeds 


Isherwood as AC 


Sales Manager 


| FLINT.—At a birthday dinner 
| honoring Wilson S. Isherwood, gen- 
| eral sales manager of AC Spark 
| Plug division of GM, George Mann 
general 


| jr., manager, announced 





W S. Isherwood John C. Hines 


| that John C. Hines would succeed 
Isherwood when he retires Sept. 30. 

Isherwood has been AC’s first and 
| only general sales manager to date, 
having joined the company in 1914, 
six years after its founding. 

Hines is also a veteran with the 
company, with 33 years of service 
He has been in charge of AC's 
Philadelphia region since 1937. 

The new general sales manager 
is a native of Boston. He left a 
Buick dealership in Fitchburg, 
Mass., in which he had an interest, 
in order to join AC as a representa- 
| tive in the New England states in 
1915. 

Isherwood was born in Petoskey, 
Mich., but spent his early youth in 
Toledo. When he joined AC, the 
company’s production was limited 
to spark plugs. Today, AC pro 
duces 38 major automotive products 
| as well’as several lesser items. 


Bostrom Hydraulic Seats 


Federal, Hendrickson, Peterbuilt 
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Organization Plans Laid 


To Represent I1 States 


(Continued f 


surance spokesmen at the offies of 
the Truck Owners Assn. of Cali- 
fornia. 

The session was presided over by 
Ted V. Rodgers of Scranton, Pa., 
chairman of the ATA board, who is 
chairman of the overall National 
Insurance Advisory committee. 
Rodgers was assisted by R. C. Cole- 


man, American Safety Tank Co.,| 


Kansas City, national vice-chair- 
man, and W. A, Bresnahan, Ameri- 
ean Trucking Assns., Inc., Wash- 
ington, national secretary. 


Pending selection of permanent 
officers for the Western committee, 
R. H. Wenzel of Truck Insurance 
Exchange, Los Angeles, was named 
acting chairman, and Larry M. 
Fites of Truck Owners Assn. of 
California, San Francisco, was made 
acting secretary. 


The broad objectives of the com- | 


mittee were outlined as follows: 


1. To bring about close coopera- 
tion between insurance carriers of 
all types and the trucking industry, 
with its various classes of opera- 
tion, both large and small. 

2. To acquaint the trucking in- 
dustry with operational 
ments and practices of the insur- 


ance business so that truck opera- | 
tors may better understand what | 


they must do to obtain maximum 
insurance protection and service at 
minimum costs. 


3. To better acquaint insurance 
carriers with operational practices 
and insurance coverage require- 
ments of truck operators, both 
large and small, 


4. To improve and seek basic 
uniformity in existing standards of 
loss prevention in truck operations 
generally by outlining basically uni- 
form methods of securing and hold- 
ing management’s interest in the 
program; 
form methods of employe selection 
and training; outlining basically 
uniform minimum standards for 
mechanical loss prevention equip- 
ment, and outlining basically uni- 


form methods of continuing loss | 


prevention practices. 


As a major step toward accom- 
plishment of such objectives, the 
committee agreed to a plan of as- 
signing to technically qualified in- 


surance men and truck safety and | 


personnel specialists, the task of 
developing concrete recommenda- 
tions for basic minimum standazds 
for safe and efficient operations. 

Following a pattern laid down 
in the East, several consulting com- | 
mittees composed of specialists rep- 
resenting the various parties in in- 
terest will be appointed to carry 
out this work. 

Among these consulting commit- | 
tees will be one which will concen- 
trate on the human factor in safe- 
ty. Its members, when appointed, 
will study the question and prepare 
recommendations dealing with 
proper employe selection, adequate | 


Some Truckmen 
Expected to Hike 


Rates in Canada 


OTTAWA, Ont.—As a result of | 
the “competitive” freight rates on | 
the Canadian railways advancing 15 
percent in the middle of this month, | 
it is believed likely that their prin- 
cipal competitors, the Canadian 
truckers, will also increase their | 
charges shortly, especially in view | 
of the higher wage agreements in| 
some areas of Canada, 

It is pointed out that truckers’ 
wages have advanced considerably | 
in the past several years and agree- 
ments made or being negotiated for | 
further wage increases in various 
areas across Canada will take away 
a good part of the truckers’ reve- 
nues, with one estimate claiming 
that in some parts of the country 
such wage costs take away about | 
half of the revenues at present. 

It is evident, therefore, that ad- 
vancing costs in lines competitive 
with the railroads are almost cer- 
tain to bring higher charges by | 
truckers, 

Such increases in truckers’ rates | 
may vary in different regions but it 
is forecast that these will be ap- 
proximately 15 percent, 





Insurance Setup in West 


require- | 


outlining basically uni- | 
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for Advisory Committee 


rom Page 28) 


initial instruction and a continued 
program of employe education in 
| safety. A second consulting group 


cal safety. 

Other consulting committees will 
include fire prevention and cargo 
| protection. 

In addition, the Western com- 
mittee will select from among its 
ranks members to serve on the 
national subcommittee on inter- 
industry information. This sub- 
committee will be the focal point 
for making available to one in- 
dustry whatever factors or infor- 
mation might be needed with 
respect to the other industry, and 
also will provide the machinery 
whereby each industry may make 
clear to the other its own prac- 
tices, needs and problems. 


Others attending the meeting 























| will give its attention in a similar | 
manner to the problem of mechani- | 


| 
| 





HEADED FOR ARGENTINA—A. Torres, inspector for the Argentine Aeronautical Purchas- 


ing Commission, New York, 





| were: Owen Collett, Collett Tank | Central Manufacturers Mutual In- 


| Lines, Salt Lake City; O. R. Craven, 


| Francisco, both of Transport In- 
|surance Exchange; Joseph P. 
Dougherty, Insurance Co. of North 
| America, San Francisco; W. A. Pe- 
|ters, Aetna Casualty and Surety 
LCo., San Francisco; H. L. Petrey, 











is shown here checking a new Superior-Cadillac ambulance 
| purchased by the commission for service in the Argentina air force. The ambulance shown 
is one of an order recently shipped to Buenos Aires by the Superior Coach Corp., Lima, O. 


Orange Transportation Co., Poca-|O. Johnson and E, E. Hayden, both 
| tello, Ida.; Sam Simpson of Los of San Francisco and representing 
| Angeles and William White of San | 
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surance Co., San Francisco; George 


the National Assn. of Insurance 
Agents; K. I. Tobey, San Francisco, 
representing Markel Service, Inc.; 
Robert Flournoy, of Mund, Mc- 
Laurin & Co., San Francisco, and 
J. M. Evans, Johnsons Motor Lines, 
Billings, Mont. 








jobs. 


these bodies for 
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Federal Agency : 
Issues School 


Bus Pamphlet 


WASHINGTON.—Issuance of 
“School Bus Maintenance,” a guide 
to assist school administrators in 
planning and improving bus main- 
tenance programs, was announced 
here by the office of education, Fed- 
eral Security Agency. 

Based on experience in pupil 
transportation, the guide outlines 
procedures and standards and fur- 
nishes recommendations on person- 
nel, garage facilities, and garage 
equipment. 

According to the bulletin, main- 
taining the country’s 92,000 school 
buses costs approximately $20,000,- 
000 a ‘year. The importance of good 
maintenance in providing for health 
and safety, efficient service, and 
lowered costs is emphasized. 


Practical recommendations reflect 
the combined experience of mem- 
bers of the advisory committee on 
school bus maintenance and of 175 
operators of school bus garages in 
15 states. 


















| remap all-steel Truck Bodies offer 
you hundreds of panel combinations 
with door designs to fit your customers’ 


Here are a few examples of the differ- 
ent door designs available. Your nearest 
Branch or authorized Distributor stocks 
these bodies. All sections are precision- 
built to close tolerances and insure top- 
quality bodies at production-line prices. 

Fruehauf Factory Branches and Dis- 
tributors are well equipped to mount 


you——even manufacture 


special doors, insulate your bodies or 
make additions you need. The designs are 
practically limitless. Get full information. 


BODY DIVISION 


FRUEHAUF TRAILER COMPANY 
DETROIT 32 


TRUCK BODIES 





Hear Harrison Wood, Interpreter of World Events, Every Sunday 3:00 P.M., E.S.T. over ABC. Consult Your Local Paper! 





ee 
Switch to ‘On Rubber’... 





Rise in Auto Transports 


Shows Truck Trend 


(Continued from Page 28) 


the shovel drops its load into the 
box of a giant off-road truck. 
> * * 


= REPORT goes on to state 
that trucks carry 85 percent of 
the fluid milk, 80 percent of the 
live poultry, 63 percent of the fresh 
eggs, 62 percent of the butter, 51 
percent of the livestock, 33 percent 
of the cheese, 25 percent of the 
dressed poultry and 18 percent of 
the vegetables coming into the 
Chicago market. 

Morrow goes to some length to 
recall the uphill fight the trucks 
have had to get needed recogni- 
tion from highway officials and the 
public, and he gives great credit 
to the truck roadeos held around 
the country for much of the 
change in sentiment. 


There is no doubt in the minds 
of truck makers and truck oper- 
ators that the roadeos have been 
very instrumental in helping 
mold public opinion in favor of 
or in tolerance of—truck opera- 
tion on the highway. But this 
yearly event, as good as it is, is 
not the whole answer. 

If it had not been for the fore- 
sightedness of hundreds of leading 

operators across the country, in 
their courses of training for driv- 


ers in which not only safety regu- |, 


lations but courtesy were empha- 
sized, even the roadeo would not 
have helped. The main reason for 
the change in attitude, according 
to many students of truck opera- 
tion, is the changed Attitude of the 
drivers themselves toward the pub- 
lic and toward passenger car 
drivers. 
> * * 

NATIONAL advertising of the 

importance that truck trans- 
portation plays in the transport of 
the food and other daily needs of 
the average citizen has also had 
its effect on bringing home the 
economic value of the truck. 


And last—but far from least—is 
the great improvement made in 
truck design and engineering dur- 
ing the past few years. 

Greater power in the lighter 
trucks has practically erased one 
of the great annoyances that in 
former years brought condemna- 
tion from the driving public. In- 
stead of being held down to what 
is considered a “snail's pace” by 


Ford Truck Show | 


Stirs Wis. Interest 


MILWAUKEE. — The Milwaukee 
county Ford dealers held a special | 
truck and equipment show during 
the week ending Sept. 18. 


A mobile display unit, said to be 
valued at about $250,000, has been 
touring Wisconsin, and local deal. | 
ers say the show is attracting con- 
siderable attention. 





. 
Ingram Pontiac Corp. 

Ingram Pontiac Corp., Pearis- | 
burg, Va., with maximum capital- 
ization of $50,000, has been formed | 
to deal in automobiles and do a 
garage and repair business. ©. L. 
Ingram, of Pearisburg, is president. | 
J. Livingstone Dillow, of Pearis- 
burg, procured the charter. 


eens Cree 





“They're just dummies but 


we've never been hijacked.” 


the average driver, today trucks 
move along now at passenger car 
speeds—in most cases without re- 
gard for the size of the load or 
the road. 


Possibly it wouldn’t hurt the 
sale of trucks or their more gen- 
eral acceptance by the driving 
public if more attention was paid 
by the makers, in their national 
advertising, to the ad- 
vances made in truck design and 
how these engineering improve- 
ments have made the truck less 
of a hazard on our two-lane 
highways. 

Such advertising might even 
have some effect on the attitude 
of the AAA, which recently came 
out in print to the effect that they 
are withdrawing their support for 
increased truck sizes and weights 
until the roads are widened and 
modernized to handle them. 











Notarized Proof! A larger percentage of Reo trucks have 
been in active service for over ten years than any other 
medium or heavy-duty trucks, This means Reo trucks last 
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HOW THE RODEO GETS AROUND—The rodeo, the last surviving remnant of the once 
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PEGA LAOS BS 


wild west, is rr) Sou motorized. Typical of this is Heligate Rodeo Co., operated 
b 


by Bud Lake and 
Mo 


Rooker out of Missoula, Mont. This outfit covers cities in Idaho, 


ntana and Wyoming, traveling a 30,000-mile itinerary during the summer season. Lake 


reports that his operation uses two Fruehauf 
stock over this route. 


Montana Truckers 


Name ATA Reps 


MISSOULA, Mont.—Wayne Ha- 
geman, of Laurel, was elected state 
vice-president of the American 
Trucking Assns. and seven mem- 
bers were named to serve on the 
ATA board, it was announced here 
by President J. J. McLaughlin of 
the Montana Motor Transport 
Assn. 

Directors chosen were G. Evan 
Reely, Missoula; John Rice, Great 


longest of any trucks in their class. 





Deluxe aerovan gravity tandems to move the 


Falls; Hugo Arnson, Cut Bank; 
Joe McIntosh and Claire Robinson, 


| Moritz, Lewistown. 

The board also discussed plans 
for the state convention of the 
Montana Motor Transport Assn., to 
be held at Billings, Dec. 9-11. 


Poteau Wins Award 


Poteau Motor Co., Inc, (Ford), 
Poteau, Okla., has received the 
four-letter award from Ford Mo- 
tor Co. Riley Smith is head of the 
firm. 
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TRUCK SECTION 


Stettler, Amos 


 < |Retain Posts 


\In W.Va. Assn. 


CHARLESTON, W. Va.—Kenneth 
Stettler of Huntington was re- 
elected president of the West Vir- 
ginia Motor Truck Assn. at the or- 
ganization’s convention here. 

John E. Amos of Charleston was 
retained as the West Virginia vice- 
president of the American Trucking 
Assns., Inc. Amos is speaker of the 
West Virginia House of Delegates. 


Named. vice-presidents of the 
state association were Guido Sessi 
of Weirton, Paul Keenan of Park- 
ersburg, George M. Brase of 
Clarksburg, and G. F. Groff of 


Billings; Joe Fry, Laurel, and Earl} Charleston. H. R. Abbot of Charles- 


ton was named secretary-treasurer. 

Members of the board of direc- 
tors, who were elected for two- 
year terms, are: J. M. Myers and 
H. L. Grubb of Huntington, H. H. 
Perdue of Beckley, Edward C. Mil- 
ler of Wheeling, Raymond F. Con- 
dee of Charleston, and Homer Jen- 
kins of Fairmont. 


Fred M. Case jr., Charleston, is 
managing director of the organiza- 
tion. 
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Notarized Proof! Nineteen round trips from Detroit to 
Los Angeles without mechanical trouble is the record this 
Reo Tractor set for its owner. Gas, oil, and routine service 
were only costs on trips. 


Les see 


Te 


HEAVY BUTY TRUCKS 


Notarized Proof! Reo 
More-Load design trucks 
carry a full payload in 
a more compact unit— 
with a wheelbase up to 
15 inches shorter than 
comparable models of 
other trucks, 
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Extra Truck Profits Imperiled 


ON TRUCK SECTION Re 
Discount Cut Considered . . 
- (Continued from Page 28) 
eth far-seeing truck body and equip- 
re- ment manufacturers and distribu- 
Vir- tors have been earnestly working to 
or- pring the body and equipment busi- 
ness into a uniform code of selling, 
was where the truck dealer would get a 
ice- full profit on any body or equipment 
‘ing sold on the trucks he merchandised. 
the These foresighted executives have 
tes. been constantly working toward 
the that end, despite the dire predictions 
essi of a few builders and wholesalers 
ric. that it would not work and that the 
of dealer would not cooperate suffi- 
of ciently to make it possible for the 
les- wholesalers to give them the profits 
rer which all realize the dealer needs so 
eC. badly—and which he is entitled to 
woe . a will “hold up his end of the 
eal.” 
= At the start of the program the 
os Surface Motor Sales 
on- Surface Motor Sales (Chevrolet), 
en- Chelyan, W. Va., has formally 
opened its new facilities. Harry 
is Surface is president and David 
- Smith is secretary-treasurer and 
: general manager. 
| 
| 
i 
! 4 





said it yourself— 


smartest way to buy. 





Notarized Proof! Hundreds of Reo dealers throughout the 
US. are ready to serve you with skillfully trained mechan- 
ics using genuine Reo parts, as are the many Reo Fac- 
tory Branches and distributors shown on the map above. 


OU’VE HEARD top trucking men say it. You’ve probably 
“T can’t run my truck line on talk, I’ve got to know exactly 
the kind of performance I'll get before I buy any truck 
Any trucking man worth his salt will agree this is the 


That’s why Reo offers you signed, sealed and sworn 


majority of truck dealers did co- 
operate—they made recommenda- 
tions as to bodies and equipment 
on practically every truck deal 
they got into—and called the 
equipment and body men in not 
only for recommendations but for 
aid in the sale. 

But as competition came into the 
picture, more and more dealers and 
their truck salesmen became willing 
to only sell the truck cab and chas- 
sis, and not even try to sell the 
bodies and equipment that must go 
with it to make the truck a work- 
able hauling unit. 


Whether this indicates a dire 
weakness in the retail truck selling 
forces in the field—a feeling that 
both the dealer and his salesmen 
are able to make money so easy by 
just selling the bare truck that they 
don’t feel it necessary to put forth 
the extra effort to sell the customer 
the things he needs and will have 
to buy anyway from some source; 
a lack of desire to protect their fu- 
ture welfare; a thinking that the 
distributors could go on indefinitely 


handing them unearned profits on a 
silver platter, or is a clear indica- 
tion of too many untrained “green” 
men in both the retail and whole- 
sale truck outlets—is not clearly 
defined. a eae 1 


C IS JUST possible that it is a 
combination of all these together, 
with an indication that factory 
wholesale truck men in the field 
have had their hands so full trying 
to appease dealers on deliveries and 
in getting dealers set, from a physi- 
cal standpoint, to weather the storm 
of competitive truck selling, they 
have not had the opportunity to 
check retail sales activities. It is 
unthinkable that factory truck men 
would not make every endeavor to 
get their retail outlets to sell cus- 
tomers complete jobs—trucks so 
equipped that they would go out 
and deliver an efficient job of work 
for the task they were bought for. 


Factory men know that the 
truck dealers are going to need 
the extra profits that the sale of 
bodies and equipment bring. They 
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also know that, if the dealer 
works with the majority of the 
body and equipment distributors, 
the proper units will be recom- 
mended for each model and size 
of truck in the line. They know 
that the good distributor is just as 
fearful of making a wrong instal- 
lation as is the dealer himself— 
the “comeback” and loss of pres- 
tige is just as disastrous. 

The “golden egg” of extra truck 
profits is now well on its way to be- 
ing broken up if this condition does 
not change fast. 

Even the best champions among 
the body and truck equipment men, 





Notarized Proof! A Reo service garage serviced major 
Reo units in 20% less average time than required on 
competing trucks. (Copies of complete affidavits available 
on request.) 


the poroor!” 


Down-to-earth facts for trucking men who know 
what they want... and how they want it! 


with standard size truck bodies in a more compact unit. 


No other truck matches Reo More-Load design. 


had 


Reo gives you NOTARIZED PROOF that Reo engines 
are readily accessible for fast, easy service and maintenance. 
Exclusive Reo cowl-hinged hood lifts from front bumper 
line, allows mechanics extra room, speeds their work. 


Reo gives you NOTARIZED PROOF that Reo trucks come 


THROUGH THE NIGHT—Night view of five-acre facilities opened by DeWitt Motor Co. 
(Dodge-Piymouth), 479 N. Main St., Akron. New truck salesroom at extreme right has 8,000 
square feet of space and will accommodate 20 new Dodge trucks without crowding. 








































— 





who came out irrevocably for a full 
discount being given to every truck 
dealer on the “outside” products 
that were sold on every truck, are 
now figuring their costs and begin- 
ning to indicate that they will have 
to make a realignment of their dis- 
count structure. 


Instead of the present open- 
handed full cooperation, as far as 
discounts are concerned, truck deal- 
ers’ failure to work with them may 
force a definite partition of these 
discounts. 

. * * 

Mo°Sst of the present lack of co- 

operation on the part of truck 
dealers is based on dwindling 
equipment sales—due in great part, 
it is felt, to the increased price of 
much truck equipment, bringing 
the total cost of a completely 
equipped medium-sized truck up to 
near that of the heavy duty jobs. 


It is thought that dealers, real- 
izing that present day buyers are 
getting much more price con- 
scious, are afraid to “get out 
and sell” on the merits of their 
vehicle plus the added equip- 
ment units. * 


Body manufacturers, except in 
cases of highly specialized bodies, 
are not feeling the lack of truck 
dealer cooperation to the same ex- 
tent as are the manufacturers of 
auxiliary power or load-increasing 
assemblies. They, however, view 
the dealers lack of sales aggres- 
siveness with alarm, as they real- 
ize that body sales could also be 
materially affected by the same 
dealer attitude. 


i LINE with the old adage of 
“Nothing for nothing and damn 
little for a dollar,” equipment 
and body wholesalers are beginning 
to feel that perhaps the time has 
been forced on them when it will be 
necessary to give “nothing for noth- 
ing” and a graduated cut for differ- 
ent stages of cooperation extended. 


That a comparatively few “lone 
wolves” in the body and equipment 
field will hail such a move and will 
immediately step in with price-cut- 
ting sales tactics that will tend to 
throw the entire body and equip- 
ent business, as well as the truck 
business itself, into a price war tur- 
moil, is recognized by everyone who 
has had any experience in prewar 
truck selling. 

Such a move will force factories 
to come out with many standard 
bodies and increase the number of 
models they will have to build in 
order to give their dealers vehicles 
that can be controlled pricewise. 
This, of course, will add many 
complications to a manufacturing 
program that already is far too 
complicated, with “short” steel 
and labor trouble in key plants 
that can throw any line of dealers 
into an “arid” condition for weeks 
on end. 













Such a move will also bring far 





equipped with extra features such as Tocco (electric) hard- 


ened crankshafts, 7 main bearings, chrome-molybdenum greater competition on bodies and 
| equipment than the industry ever 


iron block, extra-gauge steel frame. | knew prewar, due to the expansion 

Reo gives you NOTARIZED PROOF that the Reo line of the manufacturing and sales fa- 

of trucks provides you with a wide choice of ready-to-roll a Se See o Ueey am 
: : : woe equipment builders. 

truck and tractor chassis . . with a variety of engines, This condition need not come into 

wheelbases, and cab-to-axle dimensions. 


the truck business. 
REO MOTORS, INC., LANSING 20, MICH. 





Notarized Proof of Reo performance. 
Reo gives you NOTARIZED PROOF that Reo trucks, 
with up to 15 inches less wheelbase than comparable model 
trucks, are more maneuverable. They turn in a close, tight 
radius. Reo trucks are easier to handle when backing, park- 
ing, steering, driving. 


Reo gives you NOTARIZED PROOF that Reo More-Load 
design cuts inches off the wheelbase, allows a full payload 


See 


your REO dealer 
betore you order 


any truck 












The truck business can be kept a 
sound, profitable business with the 
proper cooperation, of the truck 
| dealers themselves—and with the 
| intelligent aid of the truck factory 
| road men. 











. . + 


O DISTRIBUTOR or manufac- 
turer of equipment or bodies 
wants to see a resumption of throat- 
cutting price competition. No dealer, 
who has expanded his truck sales 
and servicing facilities, can afford 
to have such a condition come back. 
No buyer of trucks will leave any 
dealer because of a price angle 
alone if he knows that he is getting 
the same price—no better nor worse 
—than HIS competition. 
And perhaps what is more vital, 
(See PROFITS, Page 40, Col. 5) 






























TRUCKS AND BUSES 
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Dealer 


Doings 





Hollywood L-M Dealer 


Donates Car to Charity 


Hollywood (Calif.) Lincoln-Mer- 
cury, of which Eph Andrews is 
president, has a real star in its 
crown of good deeds. The dealer- 
ship presented a new 1949 Mercury 
sport sedan to the League for Crip- 
pled Children. 

The car launched a campaign to 
raise $25,000 in $1 donations to the 
league’s fund, and will be given 
away at an annual Jack O’ Lantern 


ball Oct. 29. 
* a 


Sudsy Antidote 
Dealer Averts Heat Strike 


With Case of Beer 


While thousands of factory work- 
ers were leaving their jobs last 
month because of the hot weather, 
Joe Scudiere, owner of Harper- 
Berkshire Sales & Service (K-F), 
Detroit, was faced with a similar 
problem in his service department. 

Scudiere’s service manager in- 
formed him one morning: “Joe, it’s 


nearly 100 in the shade. The me- 
chanics say it’s too hot to continue 
working. All the factories are 
walking out and they want to go 
home, too. I guess we'll have to 
let them go.” 

“Listen,” advised Scudiere, “those 
factory men are walking off the 
job, but they’re not going home. 
They are really going to some bar 
for a cold glass of beer. 


utes. 


the bargain.” 


Labor time lost: none. 
* + 


* 


Plan Addition to Home 


Of Everett-Noble Motors 


The Coddington building, 500 
W. Trade St., occupied by the 
Everett-Noble Motor Co. (DeSoto- 
Plymouth), Charlotte, N. C., will 
have a quarter-million dollar ad- 
dition completed by Jan. 1, it 
was announced. 

The addition will contain ele- 
vators reaching the five floors of 


You tell | 
our fellows that I’ll have a case of | 
beer out there for them in 10 min- | 
Tell them it’s too hot to sit | 
in a bar and lose a day’s work in| 


the large structure, which beside 
being headquarters for Everett- 
Noble Co., is also occupied by 
Eagle Stores Co., Inc. 

* 


* + 


White Names Anthony Motor 
As Sherman (Tex.) Outlet 


Announcement of the appoint- 
ment of Tony Anthony Motor Co., 
122 N. Crockett St., Sherman, Tex., 
as dealer for White trucks was 
made by J. E. Daniel jr., manager 
of the firm. 


Ford Awards 
Five Florida Dealers 


Honored 


Five South Florida dealers were 
awarded plaques by the Ford Motor 
Co., during a luncheon in Miami, 
Fla. 

James M. Moore jr., assistant dis- 
trict manager, Jacksonville, pre- 
sented the awards to: Hugh Lara- 
more, representing Sam Murray, 
Inc.; C, P. Holland, All-Miami Mo- 





tors, Inc.; J. R. Halifax, Huskamp | 


Motor Co., Coral Gables; George 
Elliwood, Hollywood Ford Co., Hol- 
| lywood, and Jack Daves, Barco 
| Sales & Service, Inc., West Palm 
| Beach. 





A PIONEER DEALERSH!IP—Western Slope 


SECTION 





Auto Co., Grand Junction, Colo., was organized 


by R. G. Miller in 1912. The firm recently remodeled its parts department, according to Reed 


| ©, Miller, manager and son of the founder. 


Jolley Motors’ Opening 
Draws 6,000 Visitors 


Approximately 6,000 people vis- 
ited the spacious new home of 
Jolley Motors (Chrysler-Plym- 
outh), 122 E. Broad St., Savan- 
nah, Ga., at the formal opening, 
company officials reported. 

A large, airy lounge, with com- 
fortable seats for visitors, and 
offices on either side divide the 
display room from the shop 
proper, the area of the main 
floor being 20,750 square feet. W. 





SHEALY’S, 


@ James H. Shealy, president and general manager of 
Shealy’s, Inc.,is doing a bang-up job selling and servicing 


Mack trucks down in Columbia, S. C. 


Back in 1939 when Mr. Shealy started out as a Mack 
dealer his first year’s business amounted to $18,000. Today 








Upper left: James H. Shealy, president and general man- 
ager. Upper right: Clayton J. Meetze, vice president and 


service manager. Lower left: James H. Shealy, Jr., vice 


Shealy’s Inc. does an annual volume of well over a quarter 
million dollars. From a one-man outfit it has grown until 
it now comprises a hustling and enthusiastic group of sales 
and service personnel. 


Says Mr. Shealy: “We were able to make a good profit 
all through the war years because of our service and parts 
business, even though we didn’t have many trucks to sell. 
We have increased our parts sales from an average of 
$3,000. per month in 1947 to a monthly average of $5,000. 


in 1948.” 


& 


Like Mr. Shealy, Mack dealers in all parts of the country 


find that the Mack franchise means profitable repeat busi- 
ness on both service and sales. Mack dealers sell a prestige 
product — trucks, buses and fire apparatus that are acknowl- 
edged leaders in their field. They make more fleet sales — 
more diversified sales, too, because they sell a comprehen- 
sive line that meets the needs of practically every line of 


business. 
6971 


LANGUAGE, 


president and parts manager. Lower right: Carl D. Shealy, 
secretary and retail sales manager. 


For further information on the many 
advantages of the Mack franchise, write 


to Wholesale Dept., Mack Trucks, Inc., Empire 
State Building, New York 1, N.Y. 








W. Jolley is president and gen- 


eral manager. 
* & * 


Barker Holds Open House 


In New Colby (Kans.) Home 


Open house was held by Barker 
Motor Co. (Ford), Colby, Kan., to 
allow the public to inspect its new 
home. 

More than 200 prizes were given 
during the event. The building on 
which work started in November, 
1947, has just been completed. It 
is 65x110 feet, of brick and tile, 
surmounted by a roof of tar and 


gravel laid over steel. 
* e * 


Driver Training 
Five Chevrolet Dealers 


Present Cars 


Five new Chevrolet sedans have 
been presented to Rochester, N. Y., 
and vicinity, high schools for use in 
driver education classes, by local 
Chevrolet dealers. 

Loaned to the board of education 
were cars from Brown Chevrolet, 
Inc., Cool Chevrolet Corp., Heinrich 
Motors, Inc., and Siebert Motors, 
Inc. Loaned to Brighton high 
school was a car from Central 
Chevrolet Co., Inc. 

The gray cars, all equipped with 
dual controls, will take part in the 
driver training programs of eight 
high schools which call for two 
hours of classroom and one hour of 


road instruction per week per pupil 
* * ° 


New Pontiac Dealership 
At Oconto Falls, Wis. 


| The Pontiac dealer at Oconto 

| Falls, Wis., Norman Kurtz, plans 
to build a new salesroom and 
garage after organization of the 
firm as the Kurtz Motor Service 
Co., a partnership composed of 
Norman and Jack Kurtz and 
Steve Classon. 

The new building is to be 40 
by 74 feet, of brick and cement 
blocks and thoroughly fireproof. 

* * ‘ 


25th Year 
Griffiths Also Opens 


New Home 


Silver-colored invitations were 
distributed by Griffiths Oldsmobile 
Co. (Cadillac-Oldsmobile), Detroit, 
inviting recipients to attend the pre- 
view of the grand opening of the 
company’s new sales and service 
building. 

The occasion was cause for a 
double celebration since the Grif- 
|fiths company was also observing 
its silver anniversary as a Cadillac- 


Oldsmobile dealer. 
* * 7 


Big Party Celebrates 


Bailey’s 17th Year 


A party held on the lawn of the 
|home of Ernest L. Bailey to cele- 
| brate the 17th anniversary of Bailey 
Chevrolet Co., Cabot, Ark., attracted 
some 3,000 visitors, according to 
| Bailey, who is also mayor of the 
| town. 

Bailey used the occasion to pre- 
|sent six dual-control-equipped se- 
| dans to Central Arkansas high 
schools for use in driver training 


| programs. 
| + 7 * 


|Va. Chevrolet Dealers 


|Form Association 


The state corporation commission 
announces that a charter has been 
granted to the Virginia Chevrolet 
Dealers Assn., with headquarters in 
Richmond, Va. 

Officers heading the group in- 
clude: Pretlow Darden, Norfolk, 
president; L. M. Cary, Lynchburg, 

| vice-president; J. J. Maume, Hamp- 
ton, secretary, and C. B. Robertson 
jr., Richmond, treasurer. 
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TRUCK SECTION 





| Truckin’... 


(Continued 


Malcomson, who seems to be do- 
ing the “ambassador of goodwill” 
job for the Dodge factory truck 
department these days, was down 
to give them the factory blessing, 
but I'll bet he didn’t promise any 
more pickups or cars. 

We in Automotive News treated 
Joe Burns a little rough in our 
issue of a couple weeks ago—espe- 
cially for a guy who was a top 
dealer in his own right and later 
the sales manager for the DeWitt 
hotel chain—and who _ incidently 
used to get me rooms when there 
weren’t any. You guys who travel 
know what I am talking about. 
Well, we ran a story about De- 
Witt’s test track, or proving 
grounds, and one of the “pics” 
showed portly Joe up on a long 
ladder painting in more red on 





Joe’s on the ladder. 


the safety meter to show that an- 
other 500 cars had gone over the 
safety course. And we didn’t men- 
tion who the guy on the ladder 
was. Of course, we can’t go back 
and correct the error, but in the 
picture herewith you'll see that 
was Joe Burns, bald pate, smiling 
phiz and all on that ladder. That 
was “going all out for dear old 
Rutgers” for such a well fed, port- 
ly gentleman and should have got- 
ten mention. 


* v * 
OT A LETTER from Gordon 
Thorpe, sales manager for 


Voltz Bros., Chicago, the other day 
saying “it is with interest that we 
of Voltz Bros. have been follow- 
ing the various letters sent to 
Automotive News in the past few 
weeks regarding the sale of truck 
equipment through the truck deal- 
er organization. 

“. . We, at that time (1945) de- 
cided to be distributors of various 
motor truck equipment and set up 
a definite sales policy that truck 
equipment would only be sold to 
authorized truck dealers. We have 
followed that plan 100 percent and 
have found 100 percent cooperation 
with the various truck dealers. 

“|. . There is certainly nothing 
unusual about this sales plan. 
There is certainly no half-way 
method to sell truck equipment but 
through the truck dealer organ- 
izations.” 

We agree with Gordon 100 per- 
cent too about his sales policy, but 
we can also see that the deal can- 
not be all one-sided—and that the 
distributor can’t go on indefinitely 
doing all the sales work and foot- 


ing the cost of missionary and 





Unanimously Endorsed 


For Highway Safety 
SIGNAL-STAT 
DIRECTIONAL SIGNALS 


with the 
Burn-Out-Proof SWITCH 


ASIGNAL-STAT 
AY dma 2 V0 


1430 Herkimer Street é ‘ 
‘y~ Brooklyn 33, N.Y : 







By 
Jack Weed 


from Page 28) 


sales work, and still give “do- 
nothing” dealers a full profit. We 
are sorry to have to report in to- 
day’s issue the grave question that 
is perplexing a number of big 
truck equipment distributors to- 
day. 

We, like the truck sales man- 
agers and most of the truck equip- 
ment makers, had hoped that the 
truck dealer would step up to his 
part in this deal and so definitely 
set it, that by the time keen com- 
petition came back the chislers 
would be on the run, and would 
either have to play the game fair 


or be marked by the trade for| s, 


huge doses of their own medicine, 
when and if they again started to 
upset the business. 
* *~ * 

T STILL isn’t too late—letters 

like that of Gordon Thorpe 
show that in many cities the ma- 
jority of the truck dealers are 
playing ball with the distributors 
who play ball with them. We sin- 
cerely hope that it continues and 
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25,000 SQUARE FEET OF SERVICE SPACE—The new Dodge truck facilities opened by 


L. Savidge, 
dealership. 


Inc., 1030 Airport Way, Seattle. A large display room is a feature of the 





that many dealers who are a little 
weak in their sales efforts right 
now will see the light and strength- 
en their selling forces so that to- 
day’s profitable trends can be con- 
tinued indefinitely. 

There is no question but that the 


majority of the trouble today, as 
expressed by the distributors who 





are getting worried over the lack 
of cooperation on the part of the 
dealer, is due to either terrifically 
weak sales forces or rank inex- 
perience. 

I can remember back in the 
twenties, when I was a branch 
manager for a large equipment 
builder, that there were only about 


15 so-called truck salesmen work- 
ing for Ford, Chevrolet, Dodge and 
Reo outlets in the city of Detroit 
—and we in the trade felt that out 
of these there were only four real 
salesmen. The rest never stayed 
with one dealership very long— 
they drifted around from dealer to 
dealer; sometimes it took as much 
as three years for them to get back 
to the original dealer. 

They were the discount boys— 
the boys who spent more time in 
selling the dealer on taking in 
some iron at a fancy price than 
they did in selling the trucks the 
dealer represented. Few were the 
clean deals among the volume out- 
lets and few were the profitable 
months for the truck dealers. 

One of two things would inevit- 
ably happen—either the dealer’s 
iron yard would get so full that 
he would have to call a halt on 
the sale of new vehicles, and the 
so-called truck man would look 
for a new job because he knew 
he couldn’t get half of what they 
had taken the iron in at, or the 
dealer would get wise to the so- 

(See TRUCKIN’, Page 39, Col. 1) 





Tre Federal Reserve Bank of Chicago, in a 


survey of Milwaukee county economic conditions, 


reports “personal income at a current annual rate 


of 1.8 billion dollars, or more than three times the 


1939 level. This rate of increase was well above 


the national average 


and relatively 


(1887 ) 


greater than in any area of comparable size in the 


midwest.” 


The same survey reveals a “60% in- 


crease in total employment in Milwaukee county 


since 1939, compared with 43% for the nation 


as a whole.” 


Retail sales indices also show Milwaukee as a 


prize market of the nation in buying action—and 


it has a prize medium, a newspaper read daily 


in 95%* of all homes in the metropolian area. 


*Based on occupied dwelling untts as of July 1, 1948 


The Milwaukee Journal 
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But July Trails June... 





Truck Haulage 10 Pet. 
Above Mark Year Ago 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in July decreased 6 percent 
below June but increased 10.6 per- 
cent over July, 1947, according to 
statistics compiled by the depart- 
ment of research, American Truck- 
ing Assns., Inc. 

Comparable reports received by 
ATA from 307 carriers in 43 states 
showed these carriers transported 
an aggregate of 2,765,313 tons in 
July, as against 2,941,834 tons in 
June and 2,501,288 tons in July, 
1947. 

The ATA index figure, com- 
puted on the basis of the aver- 
age monthly tonnage of the re- 
porting carriers for the three- 
year period of 1938-1940 as repre- 
senting 100, was 222. 


Approximately 81 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 7.9 percent below 


Hail Power Brake 
For Light Trucks 


SOUTH BEND. —T. A. Kreuser, 
service sales manager, Bendix Prod- 
ucts division, Bendix Aviation Corp. 
here, has issued a statement in 
which he said that while the idea of 
fitting the power brake to the light 
truck of % to 2-ton capacity has 
only been recently publicized, Ben- 
dix dealers all over the country 
have swamped the factory with or- 
ders for “Tonner Hydrovac” kits. 


Kreuser pointed out that most 
light trucks are equipped with safe 
and entirely adequate wheel brakes 
but that the operator has depended 
on leg power alone to produce the 
hundreds of quick stops necessary 
under today’s abnormal traffic con- 
ditions. This produces considerable 
fatigue and uses energy that might 
well be turned to better advantage, 
he said. 


Plans Revised 


Plans for a showroom at Bis- 
cayne Blvd. and N. E. 2ist St., 
Miami, Fla., for Hudson-Estaver 
Motors, Inc., have been revised, it 
is announced. Alfred B. Parker is 
the architect. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—avaiiable 
te his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down” and 
real competition arrives. 


THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing."’ $3.75 postpaid. 


KNUDSEN, A BIOGRAPHY. By Nérman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 


AUZOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. 


DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Two books—Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 

DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous moter 
ear business. $3.75 postpaid. 

FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 

FLOYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
Deluxe cloth- 


paper cover, $1.50 each. 
$2 or 


bound, $2.50. Steam-car edition, 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1i909 
TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 

MOTOR MEMORIES. A saga of whirling 


gears by Eugene W. Lewis. $3.50 post- 
paid. 


FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, §2.50 each. Paper-bound, 
$1.50 postpaid. 

BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 
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June but increased 9.3 percent over 
July, 1947. 

Transportation of petroleum pro- 
ducts, accounting for about 11 per- 
cent of the total tonnage, showed 
increases of 5.3 percent over June 
and 13.4 percent over July, 1947, 

Carriers of iron and steel hauled 
about 3 pereent of the total ton- 
nage. Their traffic volume increased 
2 pereent over Jurie and 40.7 per- 
cent over July, 1947. 

About 5 percent of the total 
tonnage reported consisted of mis- 
cellaneous commodities, including 
household goods, textiles, gro- 
ceries, chemicals, meat, coal, ex- 
plosives, paper, heavy machinery, 

agricultural, tobacco, wood, motor 
vehicles and motor vehicle parts. 
Tonnage in this class decreased 
16 percent below June but in- 
creased 8.0 percent over July, 
1947. 

The July tonnage of carriers re- 








TRUCK SECTION 


Truck Trek 


Special Equipment Exhibit 
Rolls on Fords 


= WARREN, Minn.—A motor cara- 
van of 12 different Ford truck 
units ended a 53-day trek here at 
Nelson Motor Co. (Ford), after vis- 
iting 26 key towns to exhibit Ford’s 
1948 truck models. 

Stops were made at Ford deal- 
erships enroute to demonstrate 
various special equipment features. 
Units included the Howe fire en- 
gine, a Reynolds aluminum body, 
Holmes Traffic King wrecker, Ran- 
some concrete mixer, St. Paul 
hoist, a Highway semi-trailer and 
REA rural electrification unit plus 
a Truzmore tandem and axle dis- 
play mounted on a Ford Six. 


Art Hanson, Fargo (N. D.) branch 


homa City to Kansas City to view the new models. Left to right: Ray Newman, Bill Pearson, truck and fleet sales manager, and 
Frank Clark, Marshall Smith, Guy Cole, all of Chas. Smith Nash Co.; Dr. L. M. Doss, brother| EX. L. Overland, of Smith, Inc., 
of H. C. Doss, Nash vice-president: H. O. Mcintosh, Chas. Smith Nash Co.; Clayton Johnson, | Fargo, headed the travel show. 


Nash dealer, Brownsville, Tex., pilot of one plane; Chas. Smith, pilot of another plane. 
The third plane was piloted by Betty Jean Clark, daughter of Frank Clark. 
Myre-Lackey Motors 
Myre-Lackey Motors, Inc., Padu- 


cah, Ky., has been organized with 
capital stock of $40,000. Principals 
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NASH DEALERS FLY FOR FIRST VIEW OF AIRFLYTE—The above dealers flew from Okla- 


porting from the Eastern district| below June but increased 16 per- 

represented a decrease of 8.1 per-/| cent over July, 1947. 

cent below June but increased 9| Tonnage reported from the West- 

percent over July of 1947. ern district revealed a decrease of | are R. L. and Verda E. Myre, W. 
Carriers in the Southern region | 3.4 percent below June but increased | Prewitt Lackey and Ethelyn D. 

reported a decrease of 4.1 percent| 11.2 percent over July of last year. | Lackey. 
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CUT COST, TIME AND WASTE 


the deep, precision undercut. Allows easy, positive 


of ball-tip. Insures tight seal regardless of angle 


Case-Hardened Body of high-tensile plated 
steel gives proved longer life. Resists the wear, 2? 

corrosion and nicks that cause leaks, loss of 

lubricant and require frequent replacement 


seal against entrance of dirt or grit. Prevents back- 


mu 





Wide-Angle Seal up to 35° is provided by 


lubrication of hard-to-reach fittings. 


Precision Contour on lower half 
at which coupling is applied. 
Flat Top with sharp edge bites through 


dirt and old grease instantly. Prevents sealing 
off grease passage at wide angle “shots.” 


High Pressure Ball Check provides perfect °° 
leakage of grease from bearing. 
High-Tensile Steel Spring of finest ed 


sic wire. Holds ball check securely yet 
does not restrict lubricant flow. 





Full Lip Spring Lock holds spring ° 
securely in complete curled lip. Insures against 
spring blow-out. Protects bearings. 


There is no substitute for a Genuine 
ALEMITE Hydraulic Fitting, the perfect answer 
for automotive, farm and industrial 

high pressure lubrication. 
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Affecting Factories & Dealers .. . 





Auto Advertising 


By Jim White 
Associate Editor 

Over two-and-a-half million 
school children and college students 
have viewed the General Motors 
Previews of Progress road shows 
across the country in addition to 
members of luncheon clubs, hospi- 
tal wards, civic groups and other 
special gatherings, according to the 
public relations department of the 
corporation, sponsor of the show, 

GM has seven units on the road 
throughout the year. Teams consist 
of two men, usually under 25 years 
of age, who operate throughout an 
area surrounding a principal city. 
Their equipment consists of a sta- 
tion wagon, portable show equip- 
ment and sound devices. Usually 
teams try to stage the showings in 
an assembly hall or indoors when- 
ever available, but have shown the 
films in tents, churches, cellars, in 
the open and in specially equipped 
trucks and trailers. 

The shows are non-commercial. 
The only identifying features con- 
sist of GM monograms on stage 


equipment and sponsorship an- 
nouncements. 


* > * 


All-Time Tops 

National newspaper advertising 
this year will exceed by 14.7 percent 
the totals for 1947, according to 
ANPA researchers, who predict a 
$423,984,000 business this year. This 
will mark a new all-time high, ac- 
cording to the report. 

* + + 

Kaiser’s Opening Gun 

The first of a series of an- 
nouncement ads of the new 1949 
Kaiser were released to the na- 
tion’s newspapers last week as the 
Kaiser-Frazer Corp. fired opening 
guns in its new “prestige” cam- 
paign which will include separate 
promotion for both cars and an 
intensified used car promotion 
program which is scheduled to 
break Oct. 15. 

According to the corporation, 
Kaiser copy will emphasize such 
features as dependability and “the 





most copied cars in America.” 
Frazer copy will concentrate on 
the luxury theme and the advan- 
tages of “trading up” to a Frazer. 

In Milwaukee last Monday (Sept. 
20), Kaiser made advertising his- 
tory when the Milwaukee Journal 
published for the first time in a 
daily newspaper the first full page 
four-color new car announcement. 


At the same time, it was an- 
nounced by the American Broad- 
casting Co. that two complete ABC 
television networks, one in the East 
and the other in the Midwest, will 
cover the presidential election re- 
turns Nov. 2 over 12 major metro- 
politan class television stations. 
Kaiser-Frazer Corp. will sponsor 
the show through its agency, Mor- 
ris Swaney Co., Inc. 

* * * 


Tops in Reports 
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NEW REO REPRESENTATIVE—George R. Forster (left) gets a 


position as sales representative for 


ucts, Inc., at the annual awards 


“briefing” on his new 
eo Motors, Inc., in the Virginia-Maryland territory. 
| His new duties are being outlined to him by R. D. Hilty, assistant general sales manager. 


“Best of Industry” awards. In the 


In the final ratings of an inde-| banquet at the Hotel Pennsylvania] auto equipment industry category, 


pendent board of judges for the 
Financial World Annual Report 
Survey, Thompson Products, Inc., 
Cleveland, was judged as having 
the best 1948 annual report of the 
auto equipment industry. The 
bronze “Oscar of Industry” trophy 
will be presented to Fred Craw- 
ford, president of Thompson Prod- 


Only Genuine Alemite Hydraulic Fittings 
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PERFECTED BY ALEMITE 


for all lubrication needs, offer all these exclusive 


engineering features to— 
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PAL D LO BOI 


Counter 
Display 


All-steel construction. Dark blue 


baked enamel finish. Yellow 
and red lettering. Holds 108 
boxes. 18” high by 714” wide. 





Counter, 

Shelf or 

Wall Display 
Compact, 

all-metal display. 
Bright yellow 
finish, red trim, 
blue lettering. 
Displays 6 boxes of 
the 5 most popular 
fittings. 101%” 
high by 214” wide. 
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Convenient 
Packages 

in quantities of 
6, 12, 25, 50, 100 
fittings. Alemite 
Fitting Packages 
speed order filling, 
cut inventory 
headaches. 97 
fitting models 
now packaged 
this practical, 
time-saving way. 


ALEMIT 


COSHH HHOHE CEES OHHOOHHEEEEHOHOSH HEE SESE SEOOESEESOSESEOEOSE 


LUBRICATING EQUIPMENT |“ 


ttt =—S|—CéPoint-Of -Sale 


and Packages 


Wall Display. All-steel 
construction. Dark blue baked 
enamel finish. Yellow and red 
lettering. Holds 108 boxes. 
13” high by 22” wide. 









in New York Oct. 21, 1948. The 
32-page Thompson report was 
planned by Fred Witt, advertising 
director of the company. 

More than 4,000 corporation an- 
nual reports were submitted in this 
national survey, the eighth in the 
series, and these were judged in 
100 industrial classifications for 
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To Help You 


These practical, 
merchandising aids put your 


Alemite fittings 





yourwant them. 
and out front where your 
customers can see them. On 
the counter, wall or shelf, they 
hold an adequate stock of 
your own selection... 
effectively displayed for even 
faster sales. Contact your 
nearest distributor or service 
jobber for complete details. 
Or write direct to Alemite, 
1878 Diversey Parkway, 
Chicago 14, Illinois. 


_ Alemite Fittings 


powerful 


right where 
.- handy 


Murray Corp. of America (Detroit) 
was runner-up for top honors, 
while Briggs Mfg. Co. (Detroit) 
took third place. 

+ + 


* 
Motorola Expansion 


Motorola, Inc., which for 20 years 
has sold automobile radios under 
its own name to consumers only, 
will now supply automotive original 
equipment markets as the result of 
the purchase of the inventory and 
certain assets of the car radio divi- 
sion of International Detrola Corp., 
Detroit. 

Detrola, which formerly produced 
radios for automotive companies 
under several separate names, will 
abandon its entire car radio lines, 
according to a Detrola spokesman. 

* 


Powell-Grant Appointed 


Charles M. Bauervic, president 
of Arlington Motors (Dodge- 
Plymouth), Detroit, has an- 
nounced appointment of Powell- 
Grant Advertising, Inc., to han- 
dle advertising for Arlington 
Motors and Bauervic’s allied in- 


terests. 
+ +* = 


High Public Interest 


Southeastern Ford dealers in the 
Atlanta area are maintaining local 
public interest in the 1949 Ford 
and at the same time increasing 
their volume of service business 
by the use of two newspaper sig- 
nature ads. 

Four columns wide and 154 lines 
deep, the ads are reprints of the 
“knocked my hat off” and “'’till 
the real thing comes along” themes 
used in Ford national copy many 
months ago. In addition to lauding 
the merits of the '49 Ford, the copy 
calls Ford owners in for service. 
J. Walter Thompson Co. prepared 
the copy. 

= + 


Davis Car Air Show 


The Davis Motorcar Co., builder 
of the three-wheeled car, now 
sponsors Clete Roberts, nationally 
known radio commentator, on the 
Mutual network each Saturday 
morning over a 66 station Pacific 
Coast and Inter-Mountain hookup. 

Account is handled by Tellamer-, 
ica, Inc., with Williams Hall an- 


nouncing. 
* > * 


Promote Polish Line 


The Plastic Finish Co., Inc., Buf- 
falo, N. Y., has appointed Baldwin, 
Bowers & Strachan, Inc., as its 
advertising agency. 

In addition to its Plastic Gloss 
car polish, the company soon will 
introduce a new car wash which 
deposits a polish-like finish, and 
will extend distribution of its other 
automotive products including Pep, 
|a combination fuel line anti-freeze 
and upper lubricant, Lustre Gloss 
chrome polish, and Kleen-up wa- 


terless dirt remover. 
j + + ” 


Slide Films for Dealers 


Distribution of a sales training 
sound slide film series to 4,200 
Kaiser and Frazer distributors and 
dealers has been undertaken by the 
corporation. The series stresses ba- 
sic sales lessons and is built around 
the experience of a legendary sales- 
man. 

Another series on service selling 
also is included in the set. Vogue- 
Wright Studios, Chicago, produced 
the series. 


| 





a + . 
Names 
Kenneth Mason, former Brooklyn 
Eagle director of promotion, has 


been named research manager of 
the New York World-Telegram. 
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Wisconsin Sifts Overloads 


Damage to Roads Feared as State Agencies 
Row Over Solution to Problem 





CAPACITIES RANGE FROM 3! TO 6! PERSONS—Oneida safety school bus body with 


Universal V-type windshield design which now is available on an 
to the manufacturer, Oneida 
neida body was on the first complete school bus to meet 


of school bus chassis, accordin 
N. Y. Introduced in 1946, the 


of the 10 leading makes 
roducts Corp., Canastota, 


or exceed, in every detail, the new national school bus standards, it adds. 


Montreal Authorizes 


Purchase of 50 Cars 


MONTREAL.—The Montreal 
executive committee has-given or- 
ders for the purchase of 50 new 
automobiles. Of these, 48 are 
coaches to be bought from Cler- 
mont Motors, Ltd., for a total price 
of $82,464. They will become radio 
cars for the police department. 


From Chevrolet Motors Sales, 


Ltd., a two-door coach is to be pur- 





NATION-WIDE SALES AND SERVICE 
THROUGH TRUCKSTELL DISTRIBUTORS 


for 


FOUR REAR WHEEL DRIVES 


TRAILING THIRD AXLES 


AUXILIARY TRANSMISSIONS 


chased at $1,767.40 less $75 allowed 
for the tradein of a 1939 sedan, 
leaving a net price of $1,692.40, 
also a sedan for which $1,864.40 
will be paid. 


Smith Chevrolet Sales 


Smith Chevrolet Sales Co., Inc., 
Lake City, S. C., has been organ- 
ized with capital stock of $30,000 to 
operate a general sales and service 
franchise for Chevrolet cars and 
trucks. R. L. Smith is president. 


ELECTRIC TACHOMETERS 


FIVE-SPEED TRANSMISSIONS 
QUICK CHANGE TIRE CARRIERS 
FIFTH WHEELS - GRILL GUARDS 
SERVICE TRUCK DERRICKS 


SAFETY GAS TANKS 


and Other Special Equipment for 


All Trucks 


Tr yidaaa 


ano 


DISTRIBUTED 


wr vaMsSkSsveSab4 


SPECIALIZED EQUIPMENT FOR PLUS 


THE TRUCKSTELL COMPANY 
TRUCKSTELL MANUFACTURING CO. 


Union Commerce Building 
CLEVELAND 14, OHIO 
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THE: KEY 


ADISON, Wis.—Are some 

truckers endangering Wiscon- 
sin public roads by carrying ex- 
cessive loads in their vehicles? 

The question is destined to re- 
ceive plenty of official discussion 
and study in the Wisconsin state 
capitol during succeeding months, 
according to abundant signs in the 
statehouse. 

Several months ago a report 
from the Wisconsin highway 
planning survey complained 
about overloading of commercial 
vehicles, and the resultant dam- 
ages to the roads. 

Not long ago Martin W. Torkel- 
son, director of regional planning, 
emphasized the problem of truck 
loading in highway planning in a 
special report to the legislature. 

Now a special legislative com- 
mittee has announced its resolve 
to investigate the problem, and 
Chairman James R. Law of the 
state highway commission made a 
formal warning about excessive 
loading to the Wisconsin Motor 


TO MAXIMUM PROFIT ON 


Carriers Assn. at its annual con- 


vention. 
+ a * 


LAY SAID that reports about 
overloading are virtually cer- 
tain to figure in legislative delib- 
erations next winter. He said he 
would not recommend any changes 
in present load limit laws, but 
that he is insisting that the pres- 
ent laws be observed and enforced. 

(The state motor vehicle depart- 
ment, annoyed about the commis- 
sion’s charges about frequent over- 
loading practices, has said that it 
needs more traffic officers to patrol 

the highways.) 

Wisconsin law now allows 19,- 
000 pounds on a single axle, 26,- 
000 on two or more axles plus 
1,000 pounds per foot of distance 
between the axles. The limits for 
class B highways are lower. 
Torkelson recently examined 

highway problems, planning and 
administration for a subcommittee 
of the legislative council. The oc- 
casion was a review of the findings 





TO MAXIMUM PROFIT 
ON THE TRUCKS YOU SELL ? 


It’s selling the right truck with the right special equip- 
ment to make it do the job the operator wants it to do 
..and to make it do that job at lowest cost per ton-mile! 


You have a range of truck chassis, designed and engineered to 
meet the general requirements of these basic needs. 


Your Truckstell distributor has the right special equipment... 
the expert knowledge to recommend and select it correctly . . . 
and the organization to install, service and maintain that equip- 
ment properly. In short, through Truckstell, you can expand 
the range and adaptability. of your standard chassis models to 


meet the truck operator's specific needs. 


Have you utilized the assistance your Truckstell distributor 
offers in expanding the market and increasing the profits from 
the trucks you sell? If you have, you know that he’s there when 
you want him, with help that’s constructive and concrete. 


If you have not yet made use of his specialized organization, why 
not call your Truckstell distributor today. It’s the key to maxi- 


mum profit on the trucks you sell! 


EVERY TRUCK SALE 





More than 40 Distributors in Principal Cities of the U. S. A. 
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last year of Griffenhagen and As- 
sociates, who wrote a report on 
highway department shortcomings. 

The planning engineer’s report 
on the problems of trucks on the 
highways was blunt: 

“It is the considered opinion of 
those who are in the best position 
to have knowledge of the subject,” 
he wrote, that “such deterioration 
is in rapid progress on a consider- 
able scale, that it is the prevailing 
practice to overload trucks, and 
that very little, if any, effort is 
being made to enforce load limi- 
tations.” 

Torkelson also related that high- 
way engineers informed him that 
when penalties are imposed by 
courts, they are too light to dis- 
courage overloading. 

He advised the legislature that 
“the entire question of permissible 
loading of trucks is worthy of the 
most serious consideration. 


“If the state highway system, 
which includes not only the pri- 
mary and secondary systems but 
the local roads as well, is to be 
substantially improved, it must 
be maintained as well as con- 
structed. 


“Traffic must continue uninter- 
ruptedly to the greatest extent 
reasonably possible, but practices 
which destroy capital investment 
in highways on an extensive scale 
cannot be permitted if progress in 
the necessary development of the 
state’s highways is to be made,” 
he reported. 

Chairman Law noted that some 
municipal leaders are also becom- 
ing concerned about the truck load 
problem as it relates to city streets. 
The matter has been discussed in 
the meetings of the Fox River va}- 
ley mayor’s conference, he said. 


Bantam Launches 
Output of Newgren 


Farm Tool Line 


BU T LER, Pa.—Production of 
farm implements and materials 
handling equipment has begun at 
American Bantam Car Co. here, in 
addition to continued manufacture 
of Supercargo trailers, Brouwer D. 
McIntyre, company president, re- 
ported to Bantam stockholders. 

He advised stockholders that 
Bantam’s newly-acquired subsid- 
iary, Newgren Co.. has been moved 
from Toledo to Butler, and that 
some of Newgren’s line of over 40 
types of farm tools were being pro- 
duced in the Bantam plant. 

McIntyre pointed out that New- 
gren implements, which are de- 
signed specifically for use on farm 
Jeeps equipped with the Monroe 
hydraulic lift, “offer American 
farmers a wonderful opportunity 
for mechanization through full util- 
ization of the Jeep 365 days of the 
year.” 

He disclosed that the company’s 
unfilled orders have risen from $30,- 
780 on July 21, when the present 
management assumed control, to 
$1,003,361 on Sept. 9. 

The net loss reported for the fis- 
cal year ending June 30, 1948, was 
$1,015,003, of which $840,003 was at- 
tributed to operations. Amortiza- 


.| tion of tools and depreciation of 


machinery and equipment totaled 
$166,680. 

McIntyre is also president and 
|general manager of Monroe Auto 
Equipment Co., which sold New- 
gren Co. to Bantam on July 20, 1948. 





Prize Pup 
Mack to Give Dog 


At ATA Parley 


NEW YORK.—Another pedigreed 
| bull pup will be given away as a 
| door prize by Mack Trucks at the 
}15th annual American Trucking 
|Assns. convention to be held in 
| Washington Oct. 8-13. 

Every person registering for the 
convention, either at the Hotel 
Statler or the Hotel Mayflower, will 
receive a numbered entry blank to 
|be filled out and deposited in a 
| ballot box on the registration desk. 
| Drawing to determine who will 
| take “Mack” home with him will be 
| held at 7:45 p.m. Oct. 10, at the 
| Armory, official convention meeting 
| place. 


| Ford Cites Dreyer Motor 
Dreyer Motor Co. (Ford), Tex- 
| arkana, Ark.-Tex., has been awarded 
| the four-letter award by Ford Motor 
Co. 
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(Continued from Page 35) 


called salesman and fire him—and 
get another just as bad. 
* a * 


T= TRUCK business has long 
since passed that stage, but if 
the dealers let down, or get care- 

less, it can come back. That, I 
never want to see, even if I never 
expect to make my living selling 
transportation at retail again. It 
breeds cut-throating, price-cutting 
and all of the ills the industry is 
fairly free of today. 

We sold through truck dealers 
ourselves then—in fact I guess I 
was one of the pioneers in this 
area to give it a whirl. I had ex- 
cellent factory and dealer coopera- 
tion, but being a lone wolf in play- 
ing ball with the dealers, I ran 
into some pretty dirty competi- 
tion. Only about one-half of our 
deals were clean and the others— 
with the dealer’s permission—we 
would have to get in personally 
and slug it out with the competi- 
tion and try to save as much of 
the dealer’s commission as we 
could. I was often surprised to find 
how much of the dealer’s end I 
could come out with, by really sell- 
ing my products and not talking 
price. 

In fact, as I look back now, that 
experience has followed me all of 
my business life since. It is really 
surprising how much one can sell 
without mentioning price until it 
comes time to fill out the order. | 
When the buyer mentioned price, | 
I would mention advantages. When | 
he again talked price I would talk | 
service or delivery or something 
else. When the buyer would insist 
on talking price, I had a set re- 
ply: “My firm can manufacture 
just as efficiently, buys just as/| 
close, has just as small an over- 
head and can build a quality prod- 
uct just as cheaply as any or our 
competitors. If you want to buy 
price, you don’t want to talk to| 
the maker of a quality product. 
We might as well come to an un-| 
derstanding right mow—are you) 
buying transportation or dis- 
counts I seldom folded up my 
sales kit after a barrage like that. 

* + + | 
(= A NOTE from my old 
friend, Ben Asch, secretary of 
the Automotive Affiliated Repre- 
sentatives, eulogizing M. H. (Bob) 
Swanson, who, when in line for 
the vice-presidency of the AAR, 
passed up the opportunity to be 
elected as he wanted to complete 
the job of revamping the working 
routine of the treasurer’s office. | 
While we agree with Ben, that a 
guy who will pass up a chance to 
step up the official ladder in an} 
organization should be commended 
for his attitude, we are also glad 
to know guys like Ben Asch, who 
would think about seeing to it that 
the other guy gets that commen- 
dation. 

Bob Perry, of Sales Counselors, | 
Detroit, who has been doing some 
publicity work for a dealer in a 
small suburban town on the banks | 
of a summer resort lake, sent a) 
“help wanted” advertisement over | 
to the Detroit News recently with | 
instructions to insert it in the 
“houses for rent section.” The 





| 








heading of the advertisement read: 
“Outside a Bomb Area—Homes for | 
Rent and Steady Jobs Waiting for 
Auto 


Topflight Mechanics and 


PA ida 


Me Lt ea ees Bali 


FOR TRUCKERS—Useful information gained 
through 30 years' experience in building axles 
for six-wheel motor vehicles is presented in 
a booklet newly published by Timken-Detroit | 
Axle Co., Detroit 32. Copies may be ob- | 
tained without charge by writing the com- 
pany. 





Skilled Metal Bumpers,” feeling 
that in this day of scarce living 
quarters, the dealer would get some 
“bites” from good men. But the 
News turned the advertisement 
down, until Bob went to the head 
of the classified advertisement de- 
partment and sold the idea to him. 
Even then they accepted very re- 
luctantly. 

I don’t know if the lure of homes 
with good fishing, swimming, and 
near good schools drew the needed 
men or not—but it sounded like 
a good idea. 

* * * 

RECENT advertisement in a 

Detroit motoring publication 
reads, “We are holding the line 
against further increases in the 
sizes and weights of commercial 
vehicles until there has been a sub- 
stantial widening and moderniza- 
tion of the nation’s highways. 
Overloaded trucks and speeding 
buses constitute a traffic hazard 
of serious proportions.” 

It was signed by the AAA. 

With the experience that the 






28% 


INCHES 
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CHECK THESE SHEPPARD 


EASY TO OPERATE; Push-button starting in any 
weather on safe Diesel fuel. Only ONE moving 
part in fuel injector. Interchangeable parts. 
Results in easier operation, service; longer 


operating life. 


DELIVERED COMPLETE: Ready to operate. No 
Accessories are 


extras to buy. 
equipment. 


SMALL: Brings Diesel economy, dependability 
to small engine field. Operates 3 to 5 times 
longer than gasoline engines, without over- 


hauls. 


FAST PARTS AND SERVICE FACILITIES: Backed by 
coast-to-coast organization of dealers, dis- 


DIESEL ADVANTAGES 
YOU CAN OFFER ALL SMALL ENGINE USERS 








FOR INTER-CITY OPERATIONS—Coca-Cola Bottling Works Co. of Cincinnati uses this 
new specially constructed Trailmobile platform trailer which practically doubles the pay- 
load of the van trailers they previously used. The new unit can haul 924 cases, loaded on 
22 skids on pallets containing 42 cases each. By comparison to their van trailers which 
handled 600 cases, the new platform unit can be loaded or unloaded by one man using a 
forked-lift truck in one-half the time it formerly took two men on the smaller unit, the 
company states. 


AAA has had during the past two 
or three decades trying to get 
modernization of the highways, 
widening or the elimination of one- 
way bridges, etc., what the AAA 
really means is that they have 
joined the railroad lobbyists and 
are holding the line against prog- 
ress in truck transportation indefi- 
nitely. 


The staid old AAA knows better 





COMPLETE your line ‘ 
with Sheppard—the amazing small Diesel with big Dealer profit-making 


than anyone else that county 
boards of supervisors, and even 
state highway authorities, cannot 
be moved to improve roads already 
built, until there is a public clamor 
for relief for some cause. 


If industry and the needs of the 
nation emphasize the need for 
more economical and faster truck 
transportation, and the truckers 
supply it, eventually—and not un- 





broaden your market 


Opportunities. 


engine can do. . 
than one fourth the operating cost. 


. with less maintenance . 


Sell Dependable 
Diesel Power 
To All Small 
Engine Users 
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til then—will we get roads ade- 
quate to carry the traffic that the 
needs of a fast-growing nation 
demands. 

We are still practically in the 
horse-and-buggy stage on 90 per- 
cent of our roads. There is hardly 
a state secondary, or county road, 
in this great nation that is not 
“bottlenecked” by one-way bridges 
and culverts, or bridges that are 
hardly safe for passenger cars to 
say nothing of trucks—and the 
dear old smug AAA will stop prog- 
ress until we get four-lane high- 
ways with banked turns, limited 
ingress and exit, excess grade 
elimination, limitation of S and 
sharp curves and adequate warn- 
ing signals. 

What was it the barge fathers 
said about the railroads? 





Addition Completed 


Auto Sales Co. (Dodge-Plymouth), 
Picayune, Miss., has completed an 
addition to its plant which increases 
the length of the building to 200 
feet, with more than 16,000 feet of 
floor space in the entire building. 
W. B. Vaughn jr. is the owner; M. 
W. Foust, parts manager; W. H. 
Charlan, general manager, and J. 
P. Walker, service manager. 







. . « 00st your sales 


WHAT A SALES STORY! For instance, this 5.4 H.P. Sheppard Air-Cooled Diesel 
is a natural. It’s available either as a power unit (as shown), or a 2000-watt 
generating set, or a marine engine. It can do any job any comparable gasoline 
. with longer life... 


at less 


WHAT A MARKET! Look atyour own customers—small plant operators, farmers, 


contractors, sawmill operators, fishermen, dozens of others—any and all who 


standard 


Model 6D.. 


tributors and Sheppard factory men. 


Use nationally-known parts: Finest engineering, 
best equipment, go into all Sheppard Power 


Units, Generating Sets, Marine Propulsion and 
Marine Auxiliary Engines. Included are Federal 
Mogul Bearings, Perfect Circle Rings, Fram 
Filters, Electric Auto Lite, other nationally- 


known parts. 


For Complete Sheppard 






Dealer Proposition and ‘ 


Information, Mail This 


Coupon Today... 


Model 6A... 


want plenty of dependable, trouble-free power (3.5 to 100 H.P.) at lower 
operating cost. 


AND LOOK AT THIS LINE OF AMAZING SHEPPARD ENGINES 


Model 12D.. 
Model 12... 


Sawentwees 100 Gross H.P. Model 13D.............33 Gross H.P. 

evVisewens 90 Gross H.P. Model 13..............30 Gross H.P. 

ssbaeenesese 50 Gross H.P Model 7D..............15 Gross M.P. 

sceedeocooe 45 Gross H.P. Model 7 ..............-183 Gross HP. 
BED Osc ca cecéecere 5.4 Gross H.P. 


All these models are available as power units, generating 
sets, marine propulsion units and marine auxiliary units. 


TAKE A LOOK at Sheppard Diesel advantages—then fill out and send in the 
coupon below for a look at Sheppard’s Dealer Proposition. There’s real 
»money in it for you. Sheppard Dealers are backed by powerful national adver- 


tising in Satevepost and Collier’s. Cash in and grab your franchise now. 


DIESEL’S THE POWER BY kc fa) td a 


R. H. SHEPPARD CO., INC., 812 PHILA. ST., HANOVER, PA. ' 
i wot to know more shout Sheppard's Dealer Proposition. Send details, including i 


K describing complete Sheppard line. I handle following equipment: 


Be ccewabtaieen shaebasthis tS Hales st cesehe cit lnake oThavedleo te wie aan: ive a 
' A Sats sce W sab adbeast b0k 6 ve sd¥n as Co ckan seen bile shaanedeunde oaes dn ede ddecbedcces ce e 
: PE < cock ahsSaamn fads deat ee Cceackea cute <<bakwekhasacds teas camenueants cance : 
a ETS cas caw katie devanachattetvacséssdaseses MOOG cc ¢vsee SesNOR sn cceaceeese 

oe om om ae cee ee nee ene 
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More Parley Speakers Set... 


ATA Chiefs 
Safety, Tax 


(Continued 


by the states’ size and weight laws, 
long a major obstacle to efficient 
operation of trucks in interstate 
commeree, will come in for its 
share of discussion, as will the 
status of efforts by American truck 
lines to operate over Canadian 
highways while serving points in 
the U. S. Best example of the latter 
type of service is that between De- 
troit and Buffalo. 


The Executive committee also 
will consider a proposal favoring 
congressional action to tighten 
existing laws so that transporta- 
tion of stolen trailers in inter- 
state or foreign commerce would 
be a federal offense. The present 
law applies to motor vehicles but 
not to trailers or other non-self- 


semi-trailer, a federal district at- 
terney refused to prosecute on the 


to Study 
Issues 


from Page 28) 

ground the act was not in viola- 
tion of federal law. 

The role of the trucking indus- 
try in the nation’s military pre- 
paredness plans will be discussed 
by two of the principle speakers 
at the convention. They are Rus- 
sell J. Hopley, director of the 
Office of Civil Défense Planning, 
and Maj.-Gen. Lewis B. Hershey, 
director of the Office of Selective 
Service. 

Hopley will speak at a luncheon 
at the Statler Hotel Oct. 9— second 
day of the convention, which is 
scheduled for Oct. 8-13 at the 
Statler and Mayflower hotels. 

General Hershey will discuss the 
application of the Selective act 
to the trucking industry during a 
two-day meeting of the associa- 
tion’s Industrial Relations section 
at the Mayflower. Other speakers 





Brake/Actio 


on ALEAxtes- 


MIDLAND’S 
News 





Synchronized 
air brake ap- 
plication and 
release on all 


axles. 


yNCHR 





SPECIALIZED EQUIPMENT—Chevrolet dealers and fleet operators (left) examine a Trux- 


more trailing third axle mount 


Truckstell 


ed on a Chevrolet conventional unit at the Washington 
Sales, Inc., exhibit in the Seattle Chevrolet truck and equipment show.  & 


Gassaway (second from om, general manager of Washington Truckstell Sales, explains 


the operation of a hydrau 
in Portiand, Ore. 


scheduled to address the section’s 
meeting Oct. 11-12 include: 


William A. Barton, labor re- 
lations director of the U. S. 
Chamber of Commerce, who will 
discuss the Taft-Hartley labor- 
management relations act; Peter 
Seitz, general counsel for the 
Federal Mediation and Concilia- 
tion service, who will talk on the 
mediation facilities now available 


ic tailgate unit to Tom Arnold, 


hevrolet zone truck manager 





in the government, and Harry 
Weiss, director of the Wage 
Adjustment and Exemption 
branch of the Wage-Hour divi- 
sion, Labor department, who will 
speak on the functions of his 
branch as they affect motor 
carriers. 

The military also will be repre- 
sented at a meeting of the National 
Tank Truck Carriers, Inc., an ATA 


y fa 
( 

% 
y 


SSAA 


OFFERS THESE IMPROVED BRAKE FEATURES: 


Selective front axle 
brake control auto- 
matically and pro- 
portionately grad- 
uated between 


Stations. valve. 


Integral option to 
apply and release a 
pre-determined pro- 
portion of tractor 
rear axle brakes si- 
multaneously 
through hand brake 


High capacity 
trailer emer- 
gency relay 


valve. 


Write to us for complete information 





‘ 







on-AIR 
BRAKE SYSTEM 


Single unit 
trailer tank 
and emer- 
gency relay 


valve. 


THE MIDLAND STEEL PRODUCTS CO. * 6660 MT. ELLIOTT AVE., DETROIT 11, MICH. 


Export Department: 38 Pearl Street, New York, N. Y. 
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conference, which will hear Brig.- 
Gen. William E. Farthing, chief 


of the Transportation division of 


the U. S. Air Force. Other speakers 
scheduled by the conference in- 
clude Max W. Ball, director of the 
Oil and Gas division of the In- 
terior department, and A. G. An- 
derson, general traffic manager of 
Socony-Vacuum Oil Co. The men 
will speak at the Mayflower, Oct. 
8 


Also scheduled for Oct. 11-12 is 
a meeting of the association's 
National Committee on Accounting, 
at which Dr. Ford K. Edwards, 
director of the Bureau of Accounts 
and Cost Finding, Interstate Com- 
merce Commission, and C. W. Em- 
ken, also of the bureau, will dis- 
cuss the use of motor carrier costs 
in rate making and the problems 
encountered in classifying accounts. 

Other speakers at the account- 
ing committee’s sessions will be J. 
C. McWilliams, cost consultant for 
the association; J. H. Files, vice- 
president of Associated Truck 
Lines, Grand Rapids, Mich.; W. H. 
Seymour, vice-president of Liberty 
Mutual Insurance Co., Boston; Wil- 
liam E. Helm, noted Washington 
journalist and author, and E. H. 
Gatewood of the National Office 
Management Assn. 

The accountants also will hear 
talks by O. Doud of Southern 
Express, Inc., Dallas, Tex., vice- 
chairman of the committee; 
Charles J. Norona, Western Truck 
Lines, Los Angeles; A. P. Scott, 
Associated Transport, New York 
City; Walter Denkmann, Dohrn 
Transfer Company, Rock Island, 
IL; J. A. Poer, Mid-States 
Freight Lines, Inc., Chicago; 
Grant Reynolds, ATA cost con- 
sultant, and Ellis W. Goode, certi- 
fied public accountant of New 
York City. Evans Nash, president 
of Yellow Transit Co., Okla- 
hema City, is the committee’s 
chairman. 

George Wellington, chief of the 
Section of Safety, Bureau of Motor 
Carriers, ICC, will discuss the com- 
mission’s safety regulations and the 
proposed revision of some of them 
at an Oct. 11 meeting of the Safety 
and Operations section. 

W. A. Rellaford, of Asbury Trans- 
portation Systems, Los Angeles, and 
chairman of the safety section, 
announced the group will go over 
the national truck safety contest 
with a view to revising the rules 
and general procedure, if found 
necessary. 


Profits | 


(Continued from Page 33) 
no truck dealer will make more 
money or clear profit selling truck 
cabs and chassis alone than he will 
in selling complete trucks. 

Back of today’s perilous condi- 
tion, according to many distribu- 
tors and other experienced truck 
men, is lazy truck selling. Far too 
many truck salesmen — either 
through lack of experience in the 
business, a lack of desire to con- 
tinue in the truck selling end of 
the business when they have to 
get out and look for buyers and 
are content to take easy profits 
now, or because they are of the 
oldtime “sell the dealer” school— 
are loaded down with inertia and 
lack the competitive spirit that 
makes a good salesman or busi- 
nessman. 

Far too many dealers have been 
content to put on a couple of “fig- 
ure head” salesmen and feel content 
in that he has a truck sales force— 
or even haven’t gone to the trouble 
to go this far. 

Both this type of salesman and 
this type of dealer have been far too 
willing to take the business that is 
offered without question, or without 
trying to serve their buyers. As one 
truck manufacturers alert road 
man said recently, in talking about 
some dealers under his supervision: 
“They're just to damn lazy and 
money saturated to turn a finger to 
protect their own business or look 
beyond their nose—they’re living for 
today only.” 

Truck dealers with the invest- 
ment that most of them now have 
in the business should be good 
enough businessmen to protect a 
source of profit that can be—and 
many times is—as large as their 
profit in the sale of trucks them- 
selves. 

But to do that, they will have to 
change their selling habits to pre- 
vent it becoming necessary for their 
good friends and associates, the 
body and equipment wholesalers, 
from having to change their present 
discount structures. 
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Sloan Safety Plaques 
Challenge for Radio 


AJEXT APRIL five commercial 
+‘ and five sustaining radie pro- 
grams will be honored by the Al- 
fred P. Sloan Foundation for their 
efforts in promoting highway safe- 
ty, it was an- 
nounced last 
week. 

The Alfred P. 
Sloan radio 
awards will be 
given for “out- 
standing service 
in the cause of 
highway safety in 
1948,” and “to pay 
tribute to the na- 
tion’s broadcast- 
ers and artists 
for their important contribution to 
the highway safety movement, and 
to stimulate intensified effort in 
this vital field of public welfare.” 


Automotive Safety Foundation 
will administer the award plan. 
Included on the jury for the se- 
lection of the 10 best programs 
are Ned H. Dearborn, president, 
National Safety Council; Harold 
P. Jackson, chairman, National 
Committee for Traffic Safety, and 
Mrs. J. L. Blair Buck, president, 
General Federation of Women’s 
Clubs. 


Others are Lee C. Richardson, 
former president, American Assn. 
of Motor Vehicle Administrators, 
and Kenneth G. Bartlett, dean, 
University College, and director, 
a Workshop, Syracuse Univer- 
sity. 





Alfred P. Sloan 


* * * 


[/2eCRIBING radio as the great- 


est means of mass communica- 
tion, the Sloan Foundation stresses 
that broadcasting can help “to 
keep motorists and pedestrians 
alerted to traffic hazards” and pro- 
mote “courtesy and sportsmanship 
in traffic by inculcating a personal 
sense of responsibility behind the 
wheel and on foot.” 


Its educational value is acknowl- 
edged in the generating of a “wid- 
er understanding of the need for 
fundamental improvements such as 
uniform and sensible traffic laws, 
sound licensing procedures, mod- 
ern methods of enforcement, roads 
and streets engineered for maxi- 


N.Y. Fatalities _ 


Show Decline 


A marked decline in motor vehi- 
cle accidents and deaths in New 
York during the first half of the 
current year, compared with the 
corresponding 1947 period, has been 
reported by State Motor Vehicle 
Commissioner Clifford J. Fletcher. 


Also revealing that 95 percent of 
the drivers reporting accidents were 
covered by insurance, Fletcher said 
this was a “substantial gain” over 
last year, when a similar check 
showed more than 12 percent with- 
out insurance. 

Accidents during the first half of 
1948 numbered 38,843, as against 
40,048 in the same period last year. 
The number of persons killed 
dropped from 807 to 781, and the 
number injured from _ 653,031 to 
51,426. 





50% Fail Driver Exams 


For Minn. Licenses 


More than one-half of the 1,060 
applicants for Minnesota driver’s 
licenses undergoing examinations 
at the Duluth driver testing sta- 
tion during its first six months 
of operation failed either their 
first written test or road test. 

Results of the first half-year 
under the new Minnesota law re- 
quiring driver license applicants 
to pass a series of tests were 
supplied to George Nothhelfer, 
Duluth Chamber of Commerce 
safety director, by the Minnesota 
highway department, Nothhelfer, 
in commenting on the results, 
said the initial reports “certainly 
are an indication of the necessity 
for driver examinations.” Out of 
the 1,060 applicants, 487 success- 
fully completed the tests while 
578 failed. 








mum safety, and expanded pro- 
grams of driver training and safe- 
ty education.” 


The foundation’s announcement 
of the presentation of plaques 
sparks a friendly challenge to the 
radio industry. It refers to last 
year’s “Progress Report” of the 
President’s Highway Safety Con- 
ference, which cited “broadcast- 
ing’s generous contribution to the 
safety campaign.” 

* . * 
“NJOT THE least of the benefits 
anticipated by the Alfred P. 


Sloan Radio Awards will be to} 


focus national attention on this ex- 
cellent work of public service. 


“But it is apparent that radio 
can accomplish even more than 
at present. Its participation in 
safety can be materially broad- 
ened and invigorated. There is 
urgent need for more and better 





This is Hypoid gearing. \” 
As you see, the pinion ; 
is offset from the center 
line of the gear— 
Hypoid's fundamental 
difference from conven- 
tional axle gearing. 





A LITTLE DIFFERENCE HERE... 


programs to tell the people how 
accidents can be prevented and 
what is being done about the 


| problem. 


“In particular, there is need for 
more safety programs and features 
which, from the standpoint of pre- 
fessional quality and popular ap- 
peal, measure up to the standards 
of the better commercial produc- 
tions on the air. 

“The highway safety movement 
requires a stronger and more pene- 
trating voice to disseminate its 
message throughout America. Ra- 
dio is ideally fitted to be that 


voice.” 
. * * 


Smith of Ford Appointed 
To Safety Committee 


William S. Smith, safety director 
of Ford, will be a member of the 
steering committee of President 


Safety in Washington Sept. 27-29. | 


He will also serve on the committee 
on accident records analysis and 
use. 


reporting and analysis and attempt 
to develop procedures for inter- 
pretation and use 
statistics. 


Hypoid makes the difference that really 


counts—the difference between a truck 
that’s rolling and one that’s in the shop. 
Heavy-duty Hypoid—the high performance, 
low maintenance gearing—cuts axle “dead- 
line” time to an absolute minimum, 


Hypoid gives you bigger, stronger pinions, 


Only TIMKEN-DETROIT 
offers all three types of final drives— 
single-reduction, double-reduction, 
and two-speed double-reduction 
—each featuring Hypoid 
in @ complete range of capacities. 


The Timken-Detroit two-speed hypoid-helical double-reduction drive gives 
you instant choice of two gear ratios —fast ratio for maximum speed— 
slow ratie for maximum pulling power. It's another of the three types 


of final drives interchangeable in Timken “3 for 1" Axies. 


and its distributors have allocated their entire September advertisin 
than a quarter million dollars) in cooperating with the National 
nationwide campaign, which _—— the importance of the Schoolboy patrol. 

O'Neil, president of General, d 
| Penoff, Frankie LaRocca and Eddie Butler, as Sgt. 
The committee will review both | patrol idea, looks on. ‘ 
private and governmental accident | office of the Parent-Teachers Assn. have commended the campaign. 
| . ; 













’ “GIVE THE KIDS A BRAKE!"'—More than 30,000,000 motorists are being confronted with 
Truman’s Conference on Industrial | pj, challenge in every direction they drive during September. General Tire & Rubber Co. 


appropriation (more 
fety uncil in this 
William 
scusses the osnetae with a Schoolboy patrol trio, Jimmy 

liam Fouts, originator of the Schoolboy 


Both the National Assn. of Police Chiefs of America and the national 


AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 


of accident) method of reaching the men who want what you have or have what you want! See 
the back pages of this issue. 





MAKES THE BIG DIFFERENCE HERE! 


















HEAVY-OUTY GEARING 


Makes 
The Big Difference 





in 
) TIMKEN-DETROIT 


Heavy Duly 


TRUCK AXLES 


bigger bearings, more teeth in contact. 
Tooth loading is reduced per unit of con- 
tact area. Torque-transmitting capacity is 
greater, and slower gear ratios are also 
practical without loss of strength. 


Add up these factors. For better, more depend- 
able truck axles—specify Timken-Detroit! 


TIM 
a 





A PRODUCT OF THE TWAKEN-DETROIT AXLE COMPANY 
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Opens Radio Department the opening of its radio depart- 
Gillespie Buick Co., 401 S. Water, | ment, to service car radios, speedo- 


Corpus Christi, Tex., has announced | meters and clocks. 


Qnrenaa! 
PRODUCTION 


<j 


GREY IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
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NEW ACCESSORY—The Caravan folding 
tailgate step, developed by C. K. Turk Corp., 
South Bend and Chicago. When the tailgate 
is up, the step automatically folds out of 
the way, clear of the cargo; when the tail- 
gate is dropped, the step lowers for im- 
mediate use. ft is easily adjusted to operate 
either with the tailgate in a vertical position 
or resting on the bumper. Constructed of 
heavy gauge steel stamping, with heavy sup- 
porting brackets, it is equipped with a non- 
skid tread. The step is quickly attached with 
only six bolts. 


Auto Old Timers 
To Cite Kettering 
At Annual Parley 


NEW YORK.—Charles F. Ketter- 
ing will be presented a _ distin- 
guished service citation by the Au- 
tomobile Old Timers Nov. 9, when 
the group celebrates its ninth anni- 
versary at an annual luncheon 
meeting here in the Roosevelt hotel. 

Kettering, director and research 
consultant of General Motors Corp., 
also will be the principal speaker 
at the event. 

Distinguished service citations 
also are slated to be awarded to 
Alvan Macauley, former president 
and chairman of Packard Motor 
Car Co.; H. O. Koller, automobile 
dealer for more than 50 years; Leon 
J. Pinkson, veteran automobile edi- 
tor for the Sun Francisco Chronicle, 
and Joseph Tracy, pioneer racing 
driver and designer and builder of 
steam motor vehicles before 1900. 

At the meeting, the Old Timers 
will also file the names of 36 direc- 
tors to serve for the next year. 


| 


VIADUCTS * ARTERIAL HIGHWAYS 
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Language of the Road 


Bantam Aide Proposes Uniform Signal System 
Between Truckers and Motorists 


PEORIA, Ill.—Adoption of a uni- 
form set of signals to be used on the 
nation’s highways between truck 
drivers and motorists to promote 
better safety was proposed here at 
the annual Illinois motor truck 
safety roadeo. 

Details of the plan were explained 
to truck fleet operators, truck driv- 
ers and equipment manufacturers 
attending the roadeo, by Walter R. 
Cartwright, assistant sales manager 
of American Bantam Car Co., But- 
ler, Pa., truck-trailer manufacturing 
firm. The two-day roadeo was spon- 
sored by the Central Motor Freight 
Assn., Inc., Chicago. 

“One of the biggest complaints 
motorists have about trucks on 
the highways is that it is difficult 
to pass them safely. If motorists 
were familiar with the uniform 
signals, this trouble would be 
avoided,” Cartwright explained. 

He said truck drivers should act 
as lookouts or navigators for motor- 
ists and keep them advised of road 
conditions and situations. 

“Most of the 4,750,000 truck driv- 
ers in this country are schooled in 
safety and courtesy. They are more 
than willing to do their share in 
promoting better highway safety. 
Once the uniform signal plan is 
placed in operation, there will be 
closer relationship between truck 
drivers and motorists.” 


Cartwright stated that several 
groups will have to cooperate in es- 
tablishing the standard signal pro- 
gram and getting it in operation. 
These include national and state 
trucking associations and auto 
clubs, state and municipal police, 
safety councils, auto and _ truck 
manufacturers, retail gasoline com- 
panies, insurance companies and 
others. 

The uniform signals, now used 
by many truck drivers and pro- 


HYDRAULIC- DUMP: BODIES 


kinds 


OVERPASSES and BUILDINGS. 


Every truck dealercan profit from these projects 


THE GALION ALLSTEEL BODY CO., GALION, OHIO 
Distributors in all principal cities 


posed for adoption as standard 
throughout the country are: 

1. When a motorist wants to pass 
a truck, during the day, he honks 
his horn twice. If the way is clear, 
the truck driver will motion him 
on; if it is unsafe to pass, the truck 
driver waves him back. At night, 
the motorist who wants to pass a 
truck, honks his horn twice and 
flicks his headlight beams up and 
down. If the way is clear, the truck 
driver flashes his amber truck or 
trailer “outline” lights off and on, 
or flicks his headlight beams up and 
down. If it is unsafe, he flashes his 
stop light or tail light. 

2. If something is wrong on the 
road, such as icy pavement or a 
wreck, a truck driver will flash his 
headlights on and off repeatedly to 
warn the approaching motorist. At 
night, he also flashes the truck’s 
amber “outline” lights. Truck driv- 
ers do not do this for fun—it is a 
warning and motorists should pull 
over and stop or slow down until 
they discover what is wrong. 

3. If a motorist is going too fast 
for road conditions, the truck driver 
will flash his headlights on and off 
three times when a motorist is ap- 
proaching from the opposite direc- 
tion, or flick his headlight beams up 
and down three times after the mo- 
torist has overtaken the truck. 

Cartwright offered to send details 
of the complete plan to any group 
or organization interested in co- 
operating to make it a success. 


Eastons Adds 
4 More Whites 
To Big Fleet 


CLEVELAND.—White Motor Co. 
reported last week that it had de- 
livered four heavy-duty models to 
one of the oldest and largest com- 
mon carriers in the Cleveland area 
—Thos. W. Eastons Sons, Inc. 

The maker said that half of this 
79-year-old hauler’s fleet are now 
Whites, three of which are 1920 
and 1921 units that are still in 
operation. 

In 1870, only one year after he 
came from England to the U. S. 
and settled in Cleveland, Thomas 
W. Easton began hauling coal with 
a horse and wagon. 

In 1887 his son, Charles B. Eas- 
ton, began working with him, and 
the name of the organization was 
changed to Thos. W. Easton and 
Son. By 1895, another son, William 
J. Easton, who is today president 
of the organization, started work 
with his father and brother. 

In December, 1909, at the death 
of the founder of the business, 
Thomas W. Easton, the company 
had a total of 36 horses. A few 
years later the number had been 
increased to 125. In the early part 
of 1910 the two brothers, Charles 
and William Easton, formed a 
partnership and the name of 
Thomas W. Easton’s Sons was 
adopted. 

In 1937 the company began oper- 
ations in Akron and Massillon as 
well as Cleveland. Service was ex- 
tended into Pennsylvania and 
Michigan. Today the company fleet 
is comprised of 57 truck and trac- 


tor units and 18 carryalls. 
* + * 


PIONEER FIRM—Thos. W. Eastons Sons, 
Inc., Cleveland carrier, started in business 
79 years ago hauling coal with a horse and 
wagon. It recently purchased four White 
trucks, bringing its facilities to 57 truck and 
tractor units and 18 carryalis. 
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— | . Wisconsin Dealers Elect Hall... 
} | At K-F Demonstration . . . | 
j | * * * S 
: | Still Higher Auto Prices Seen 
, ; | 
> (Continued from Page 3) surance Guide” by Rieselbach., Weber, Inc., Milwaukee; Stewart 
the field, while Gimbel Brothers| Milan stated in the preface: Warner products and Gabriel 
lard and Wanamaker’s are preparing to. “A careful survey as to what Snubbers; Topp Oil & Chemical 
enter, he said. constituted the greatest dealer |Co., Milwaukee; Alemite Co.; Lin- 
pass Other speakers included Robert need in the way of practical |coln Equipment Co., Milwaukee; 
onks Kneebone, new managing direc- | business information revealed the | Crawford Door Sales of Wis., Mil- 
lear tor of NADA, talking in place of | fact that the rank and file of | Waukee; Steel-Bilt Structures, Mil- 
him Ben T. Wright, NADA presi- | older dealers, and certainly the | Waukee, storage bins; Galvin Pe- 
ruck dent; L. J. Buckland, automotive | newer dealers, were forgetful or |troleum & Equipment Co., Milwau- 
‘ight, analyst, and Lee L. Rieselbach, | unaware of basic laws governing | kee; Tire Sales & Supply Co., 
SS a WATA counsel, who spoke on | their business as well as its his- | Milwaukee; Monarch Supply Co., 
and “Automobile Laws Every Dealer | tory of sales experience.” Milwaukee; Lake States Distrib- 
= Should Know.” Several hundred members and — ae cc. tee. Firman 
eo Rieselbach warned dealers that | guests were present. The first day Sani Mite. Co Sateeemeees -, , 
1 on the abandonment of the more | was given over to golf, “Family ba A . Ret “ t C A 
ome formal orders and contracts in | Mixers,” cards, movies at the ho-| "© SO Auto Hepiacement Vo. 
s his A LESSON IN APPEARANCE CONDITIONING—Some of the 167 Kaiser-Frazer field| favor of short commercial forms | tel, and the inspection of exhibits ‘ a 
travelers, who sat through the entire demonstration of the company's new, used and cus-| had resulted in having incom- |in the banquet room and foyer of GM Aussie Car 
itis tomer order appearance conditioning program held recently in Detroit. pleted and frequently unenforce- | the hotel, with an open house in 
able contracts. the evening. 6 9 
his He noted that many supposedly ; Sek oo Named Holden 
y to > “as-is” agreements also carried HE EXHIBITS were visited by} SYDNEY, Australia (UTPS).- 
At warranties of good condition di- all : cage 4 = guests|The new Australian car being 
~ A ° . 4 present. Suppliers exhibiting were: | manufactured by General Motors 
— rectly in connect with the Purpose | Charles Lubotsky Tire Co., Mil-| Holdens, Ltd, has been named “The 
iso of the agresment. waukee; Goodyear Rubber; S. & S.| Holden” after the late E. Holden, 
pull The convention year book fea-|Supply Co., Milwaukee; Andrae/|M.L.C., chairman of the directors of 
until tured a “Dealers’ Legal and In-! Auto Supply Co., Milwaukee; P. E.| the company since its formation. 
fast — a mene 
river 
1 off C 
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irec- 
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tails 
roup if 
co- APPLYING NEW LUSTUR POLISH—Ed Hall, of Lustur Seal, demonstrates to Howard J. 
Hudson, K-F merchandising manager-parts and accessories; J. W. Alexander, assistant | 
service manager; Clark Silcott, general sales manager, and Frank Detwiler, service man- | 
ager, how easy it is to apply the new polish. 
Co. : 
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om- i 
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q 
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1920 
in 
MODEL USED-CAR LOT—This mockup retail lot was shown to Kaiser-Frazer distributors 
he and roadmen on the occasion of the recent showing of new models at the Willow Run 
plant. The exhibit was located so that all who attended the preview were able to inspect 
m ° the setup. 
“ith ad 
vith The new, fully equipped P, 
: truck headquarters here is bt 
1as- Tacoma White Trucks, ~ 
and i Inc. Key personnel, left to 
ae ' right: Jack Siegle, sales- 
ane : man; Mildred Larson, “a 
lent . office manager, “Tommy” 
ork Thompson, parts manager; 
Frank Buchanan, president 
ath and general manager; and 
ess, “Al”? McCoy, shop foreman. |‘ 
any 
few 
een 
art 
les f 
a INSPECTING A PLASTIC PATCH—Jack Ack . KF handisi ; Bob | 
of Howard, Howard Paint Co.; Frank Detwiler, KF ‘seevies manager; Clark Silcott, K. “General | Another : 
vas service manager, and Mike Farrell, K-F used-car manager (front row), inspect a newly | 
applied and finished patch over rust holes in the bottom of a door panel. bid + 
= Nis | market, making accurate tax calcu- | k H d rte GRO 
as ) Mich. Dealers | lations difficult. ruc ea qua rs eee 
ex- | A revenue bureau official in Lan- 
ind Study New sing said the dealers’ objections ; i a 
pet were under consideration with a TRUCK HEADQUARTERS in Tacoma, Buchanan reports. “The boys driving 
a Sales Tax Plan ee ee ee basis for Washington, provide another indication Whites in the logging business here say 
DETROIT. —The new tax rules| Paul T. Secon <iiniiine Sian. of leadership in action... for White they do not know of so much truck on 
affecting tradeins and proposed | president of DADA, reported that Super Power Trucks. Here is another the road anywhere—and their perform- 
a eS caret - was doubtful whether the State White Distributor—Tacoma White ance backs up White quality every day. 
or discussion today (sept. at a| Supreme court’s decision upholdin eactieel te : Thi 
scheduled joint meeting here of the | tradein taxes would be appealed ~4 Trucks, Inc.—with completely modern ; Our customers are sold on White 
directors of the Michigan Automo-|the federal courts. A wholly new facilities, making the most of what Frank Preventive Maintenance and the Person- 
bile Dealers Assn. and the Detroit | procedure of legal approach would Buchanan, president of Tacoma White, alized Service program—they keep cus- 
Auto Dealers Assn. | be entailed in such an appeal, he calls “the finest truck representation tomers coming back,’’Mr. Buchanan says. 
Spokesmen for the two associa- | said. in America’”’. This report from Tacoma is being 
of the Bie eae a eee iT di “The complete line of White Trucks heard from coast-to-coast for truck 
} nue in an effort to speed up the de- ndiana Termed -° we have to sell today plus the high stand- operators everxereee eoow shes an 
} partment’s work on a new formula ards of White quality are the greatest investment in White extra quality pays 
| for determining tradein values. Truck Sore Spot selling combination intheindustry,” Mr. _— extra dividends. 
The department has already is-| INDIANAPOLIS. — Man-made| 
; sued broad regulations for figuring | truck barriers impede the commerce | 4 
: Po ae 3 percent sales tax on the/of a nation, said William H. Mc- | 
| difference between the tradein al-|Gauhey, of the Automobile Manu- | HE WHITE MOTOR COMPANY « Cleveland 
4 lowance and the traded vehicle’s|facturers Assn., in addressing the | v 
market value. Indiana Motor Truck Assn. Builders of the complete line of White Super Power Trucks, city and 
_ Local dealers, however, have ob- McGaughey pointed out that In- | intercity coaches, Safety School Busses and the famous White Horse ' 
jected to the use of guidebook | diana is a bottleneck state despite | ‘ 
“wholesale values” in computing the | the fact that last year Indiana real- | 
a amount of tax on future deals. They | ized more than $14,870,000 in license} ° ® aR Ra ee a ae eS r tat tee 
and pointed out that the guidebook quo-|fees and gasoline taxes from the For more than 45 years the greatest name in trucks 
rite tations were constantly being re-|truck, truck-tractor and _ semi- Xl 
ind vised because of the fluctuating | trailer. 








Used Car Auction Prices 


(Eprror’s Norge: While we try to eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 


INDIANAPOLIS FRAZER—'47 sedan, $1,785, $1,545. 


HUDSON—'48 sedan, $2,495. 
(Ken Schaefer’s Auction. Sale every KAISER—’47 sedan, $1,350. 





Thursday. Prices are for rtial listin 
for aale of Sept. 9.) on . MERCURY—’49 sedan, $2,850. ‘47 conv., 
BUICK—'48 Special sedan, $2,660. '47| $1,925. "41 sedan, $860. 
Super sedan, $2,445; conv., $2,230. °41 | NASH—'47 (600) sedan, $1,380. 
Special sedan, $1,150, $900. OLDSMOBILE 50's (98) sedan, $3,280; 
, (66) sedan, , 380. "46 (76) sedan, 
CADILLAC—’'46 (61) sedan, $2,525. $1,775. 


CHEVROLET—'48 FL aerosedan, $2,360; 
SM sedan, $2,190, $2,080; FM conv., $2,- 
150; half-ton pickup, $1,530. ‘47 FL 


PACKARD—'48 conv., $2,840. 
PLYMOUTH—’'48 SD sedan, $2,195, $2,110. 
’47 sedan, $1,670. ‘'46 club coupe, $1,620, 


aerosedan, $1,960; sedan, $1,750; FM se- $1,410. ‘41 sedan, $830, $600. ‘39 se- 

dan, $1,900, $1,880, $1,740; SM _ sedan, dan, $600. ‘'37 sedan, $240. 

$1,500. °46 FL sedan, $1,735; SM sedan, | PONTIAC—'48 (8) sedan, $2,800. ‘47 se- 

$1,485; half-ton pickup, $900. °42 se-| dan, $2,085. ‘46 sedan, $1,780, $1,650. 

dan, $925. ‘41 sedan, $930, $770; club/ ‘42 sedan, $1,095, $710. °41 sedan, $905, 

coupe, $1,060. ‘40 sedan, $905. ‘39 se- $900. 

dan, $365. ‘38 sedan, $400. ‘37 sedan, | sTUDEBAKER—’ 48 Champion sedan, $2,- 
0. 360. °'47 Commander sedan, $1,820; 


Champion sedan, $1,775, $1,645. "46 
half-ton pickup, $1,025. 

WILLYS—’'48 Jeepster, $2,050, $2,045; sta- 
tion sedan, $1,890; half-ton pickup, $1,- 
445. 


CHRYSLER—'48 New Yorker club coupe, 
$3,200. °46 T & C conv., $2,030. 

CROSLEY—’47 sedan, $375. 

DODGE—’48 Deluxe sedan, $2,380. ‘46 se- 
dan, $1,440. ‘'41 sedan, $870, $730. ‘39 


sedan, $575. 

FORD—’'49 sedan, $2,415; club coupe, $2,- 
375; (6) club coupe, $2,360. °'48 sedan, 
$1,910; (taxi), $1,325; half-ton pickup, 
$1,665. °47 sedan, $1,700, $1,695, $1,595; 


ALBANY 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 


(6) sedan, $1,415. ‘46 sedan. $1,545, | Sept. 13.) 
$1,510, $1,425. ‘42 sedan, $910. ‘41 (Market very active. Prices leveled. 
station wagon, $610; sedan, $500. ‘38 Sold 50 cars out of 71 offerings.) 


sedan, $500. ‘37 sedan, $210, $140. BUICK — ‘48 Super sedan, $2,875. '46 


SPEED SERVICE SALES! 


van ia 


CARBON INTERLEAVED 
REPAIR ORDERS 


Convenient Carbon Interleaved Repair Orders 
speed the handling of service sales and put an end 
to fumbling with carbon paper. 


Each set of Repair Orders is an individual unit, 
complete with fresh, one-time carbons that insure 
legible, easy-to-read copies. No carbons to insert! 
No cumbersome machine to handicap free use of 
both hands! No carbon jams! And carbons remain 
in the set until Cashier makes the final entry! 
During rush periods your Service Salesman can jot 
down the essential information, keep the sets in- 
tact, and hurry to the next waiting customer. Rou- 
tine information such as make, model, mileage, 
etc., can be filled in later. 

For greater efficiency, fewer errors, and quicker 
service during rush periods, change to modern Car- 
bon Interleaved Repair Orders. They pay for them- 
selves in actual time saved! 


at 
?, 




























SERVICE SALESMAN 

The Service Salesman carries only 8 or 
10 sets, ready for instant use, in the 
convenient, compact Write-Up Cover 
. . + fo clumsy machines to carry... 
no fumbling with carbon paper. 


PARTS DEPARTMENT 

The Invoice and Office Copies are re- 
ceived by the Parts Department intact, 
complete with carbon, ready for imme- 
diate parts listing . . . no carbon to in- 
sert or copies to align. 


CASHIER 

Copies are received by the Cashier with 
carbon intact. Labor costs are entered 
and the entire Invoice footed with the 
assurance of clear, legible copies in ac- 
curate register. 

WRITE TODAY FOR FREE LITERATURE AND SAMPLES 
ASK FOR FOLDER RR-337 


The REYNOLDS & REYNOLDS 


*FIL JQ La med 
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Wednesday. Prices are for Sept. 8.) 





Super sedan, $2,080. 

CADILLAC—’41 (62) sedan, $1,230. 

CHEVROLET—'48 FL aerosedan, $2,275, 
$2,200; SM sedan, $2,150, $2,100; FM se- 
dan, $2,185, $2,190; %-ton pickup, $1,- 
860. °'47 FL aerosedan, $2,200, $2,000; 
FM conv., $1,880, $1,730. ‘46 SM sedan, 
$1,440. °41 MD sedan, $925; conv., $780. 


DeSOTO—’'47 Deluxe sedan, $2,100. 


DODGE—’48 Deluxe sedan, $2,500; half- 
ton pickup, $1,350. 


FORD-~'49 Custom sedan, $2,360. ‘48 SD 
sedan, $1,935; half-ton pickup, $1,450, 
$1,620, $1,480; (F3) pickup, $1,800; 
panel, $1,720. ‘47 Deluxe sedan, 2 at 
$1,700. ‘46 SD sedan, $1,380, $1,280, 
$1,275. 

KAISER—’'48 sedan, $1,675. 

NASH—’48 (600) sedan, $2,070. ‘47 (600) 
sedan, $1,485. 

OLDSMOBILE—'46 (76) sedan, $1,650. 


"39 (70) sedan, $660. 

PACKARD—’'48 Deluxe sedan, $2,530. 

PLYMOUTH—'48 SD sedan, $2,125. ‘47 
Deluxe sedan, $1,720. °46 Deluxe sedan, 
$1,375. ‘42 Deluxe sedan, $760. ‘41 SD 
convertible, $650. 

PONTIAC—'48 (8) conv., $2,620, sedan, 
ase’ (6) sedan, $2,590. °47 (8) sedan, 


STUDEBAKER—’49 half-ton pickup, $1,- 


625, $1,600. ‘48 Commander sedan, 
$2,440. 

CONCORD 
(Concord (Mass.) Auto Auction, Inc. 


Sales every Friday and Monday. Prices are 

for sale of Sept. 10-13.) 

(Market shows 98 units sold out of 238 
offerings.) 

BUICK—’47 RM sedan, $2,075; Super se- 
danette, $2,050; conv., $2,325. °46 Super 
sedan, $1,850. ‘'41 Super sedan, $850; 
conv., $975. 

CADILLAC—'40 limousine, $1,100. 

CHEVROLET—'48 FM sedan, $2,125, $2,- 
075; SM _ club coupe, $2,025; half-ton 
pickup, $1,690, $1,725; station wagon, 
$2,300. °'47 FM club coupe, $1,790, $1,- 
730; FL aerosedan, $1,800, $1,905. °46 
FM sedan, $1,515; FL aerosedan, $1,575. 
‘42 SD station wagon, $1,050. °41 SD 
sedan, $965, $980, $1,075, $910. 

DeSOTO—’38 sedan, $365. 

DODGE—’48 Deluxe sedan, $2,275; Custom 
sedan, $2,425. ‘47 half-ton cargo body, 


$925. '46 Deluxe sedan, $1,650. 
FORD—’49 Custom (8) sedan, $2,300. °48 

(8) half-ton panel, $1,525; SD conv., 

$2,350. ‘47 Deluxe sedan, $1,530. ‘46 


SD sedan, $1,400; station wagon, $1,765. 
"45 (8) half-ton pickup, $710. ‘41 sedan, 
$725, $855, $875. ‘39 business coupe, 
$450; sedan. $580; conv., $600. 
— Commodore (8) sedan, $2,- 


LINCOLN—'38 Zephyr sedan, $315, $375. 
MERCURY—’49 sedan, $2,650. °42 sedan, 


$660. 

OLDSMOBILE—’48 (66) club coupe, $2,450. 
"47 (66) sedanette, $2,000. ‘41 (78) se- 
dan, $810; (66) conv., $880. 

PACKARD—’41 sedan, $615. 

PLYMOUTH—'48 SD club coupe, $2,100; 
sedan, $1,950. '47 SD sedan, $1,850. $1.- 
800. °46 Deluxe sedan, $1,425. ‘42 SD 
sedan, $750. ‘'40 sedan, $700, $710. 

PONTIAC—’47 Streamliner (8) sedan, $2,- 
050. °'46 Streamliner (8) sedanette, $1,- 
850. °41 (8) sedan, 2 at $750. 

STUDEBAKER—'47 Champion sedan, $1,- 
725. ‘41 Champion sedan, $810; Com- 
mander sedan, $685. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Auc- 
tion every Friday. Prices are for sale of 
Sept. 10.) 

(Market is good. Sold 122 units out of 


257 offerings.) 
BUICK—'47 Super conv., $2,350; sedan, 
$2.100. °39 Special sedan, $855. 
CADILLAC—'48 (62) sedanette, $4,850. 
CHEVROLET—’48 half-ton pickup, $1,825. 
$1,760, $1,610; FL aerosedan. $2,300. 


"47 
FM conv., $1,780; FM sedan, $2,050. 
pe aerosedan, $1,760. ‘41 coupe, 


CHRYSLER—'48 New Yorker sedan. $3,- 
006. ‘47 club coupe, $1,600; Windsor 
sedan, $2.275. 

DeSOTO—'48 Custom (6) $2,600, 
$2,425; club coupe, $2,600. 

DODGE—’48 half-ton pickup. $1.500. 

FORD—’'49 Custom (8) sedan. $2.450. $2,- 
435, $2,400. $2,350; club coupe, $2,400, 
$2.350. ‘48 English Prefect sedan, $1,- 
300; SD club couve, $2,040. °47 SD se- 


dan, $1,700, $1,580, $1,550, $1,540. °41 
sedan. $1,250. 


sedan, 


HUDSON—'48 club coune, $2,450. °47 se- 
dan, $1,415. "46 (6) sedan, $1,187, 
$1.050. 

MERCURY—’49 conv., $3,025; sedan, $2,- 
850. $2.775. 


PLYMOUTH—'47 SD sedan. £1.537: Deluxe 
club coune, $1,800. ‘46 SD club coupe, 
$1.550, $1,385. 

PONTIAC—’48 (8) sedan coune, $2,700. 


ee Commander sedan, 
$2.60. 
WILLYS—’'48 Jeepster conv., $2,150, $2,- 


119, ‘47 station wagon. $1,460. 

MISCELLANEOUS—'48 GMC half-ton (6) 
pickup, $1,675. °448 THC (KD1) half- 
ton pickup, $1,550. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 


(Market shows good retail trading. 
Prices steady. Sold 97 out of 146 
offerings.) 


BUICK—’'48 Special sedanette, $2,675; RM 
sedan, $3,000. ‘47 Super conv., $2,275; 
sedanette, $2,420. 

CADILLAC—’46 (62) sedan, $2,805. 

CHEVROLET—'48 FL aerosedan, 

$2,460, $2,410. 

FM eedan, 


$2,505, 
‘47 FL aerosedan, $2,065; 
$1,615; SM sedan, $1,950. 





OPEN-AIR SHOWROOM—The new home of Waco Motors, Miami, 
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se8 sedan, $1,485. ‘40 SD sedan, 

CHRYSLER—’'48 Windsor conv., $2,880. 

DeSOTO—’'47 club coupe, $2,915. 

DODGE—'48 Custom sedan, $2,680. 
half-ton panel, $1,085. 

FORD—’49 Custom club coupe, $2,500, $2,- 
490, $2,450, $2,490, $2,415. °48 SD conv., 
$2,165. SD sedan, $1,635; club coupe, 
$1,565, $1,410. °41 sedan, $900, $830. 

FRAZER—’48 sedan, $2,270. 

HUDSON—’'48 Commodore sedan, $2,805. 
'46 Super sedan, $1,630. 

KAISER—’48 sedan, $1,730. 

LINCOLN—’39 Zephyr sedan, $220. 

MERCURY—’49 sedan, $2,965, $2,950, $2,- 


985. 

OLDSMOBILE — '48 (98) sedan, $3,310; 
(78) sedan, $2,805. ‘47 (76) sedan, 
$2,290. 

PLYMOUTH—'48 SD sedan, $2,195; club 
coupe, $2,290. °47 SD sedan, $1,830, $1,- 
675, $1,460; Deluxe sedan, $1,590. ‘41 
sedan, $870, $705. 

PONTIAC—’48 (8) sedanette, $3.005, $2,- 
820, $2,745. ‘47 (6) sedanette, $2,110. 
'42 sedanette, $1,025. 

STUDEBAKER — '48 Commander club 
‘coupe, $2,540. ‘'46 half-ton pickup, $1,- 


175. 
WILLYS—’'48 Jeepster, $2,000. 


TOLEDO 


(Doc Greiner Sale. Auction every Thurs- 
day. Prices are for Sept. 9.) 

(Market shows 51 items sold out of 

126 offerings.) 


"46 


BUICK—’46 Super sedan, $2,000, $1,975, 
$2,150, $2,300. 

CADILLAC—’47 sedan, $3,100. °46 (62) 
sedan, $2,700. 

CHEVROLET—'45 FL aerosedan, $2,325. 
SM sedan, $1,700, $1,895. °42 half-ton 
pickup, $735. ‘41 club coupe, $1,175, 
$875. °40 sedan, $575, $950, $675. ‘39 
coupe, $475. 

CHRYSLER — ’°47 Windsor sedan, $2,375, 
$2,225. ‘46 Windsor conv., $1,905. 

DeSOTO—’40 sedan, $795. 

DODGE—’48 half-ton panel, $1,500. ‘41 
club coupe, $700. 

FORD—'48 sedan, $1,825. ‘47 sedan, $1,- 


790. °41 sedan, $830. ‘37 sedan, $135. 
HUDSON—’42 Super (6) conv., $860. 
LINCOLN—’41 sedan, $510. ‘40 sedan, 


$895. 
MERCURY—’46 sedan, $1,525. 
OLDSMOBILE—’46 (78) sedan, $1,900. 
PACKARD—’42 Clipper sedan, $950. 
PLYMOUTH—’'46 sedan, $1,535, $1,575. 
PONTIAC—’48 (6) conv., $2,700. °47 (8) 

sedan, $2,075, $2,025, $2,215. 
STUDEBAKER—’41 Champion sedan, $725. 


JACKSON, TENN. 


(Roy Simmon’s Auto Auction. Sale every 

Thursday. Prices are for Sept. 16.) 
(Market shows decline in new and late 
model stocks. Buyers reluctant to bid 
previous high prices. Prewars active 
and showing price rise.) 


— RM sedan, $2,375. °'39 sedan, 


$650. 

CHEVROLET—’'46 2-ton truck, $900. ‘42 
FL aerosedan, $1,040. °41 sedan, $500. 
"40 sedan, $845. ‘39 coupe, $545. 

CHRYSLER—'48 Town & Country conv., 
$2,800. °46 sedan, $1,650. 

DODGE—’47 sedan, $1,750. "46 sedan, 
—— '42 sedan, $750. ‘'39 sedan, 


FORD—’49 Custom (6) sedan, $2,425, $2,- 


350. °48 truck, $1,850. ‘46 Deluxe se- 
dan, $1,350. ‘41 sedan, $720, $695. ‘40 
sedan, $950. °39 sedan, $750, $930. ‘37 


sedan, $400, $125. 
MERCURY—’47 sedan, $1,700. 

$1,550. °41 sedan, $800. 
NASH—'47 sedan, $1,550. 
PLYMOUTH—’'46 SD sedan, $1,265, $1,250. 

"41 sedan, $750. ‘40 sedan, $650. 
— Regal Deluxe sedan, 


LUBBOCK, TEX. 


(Lubbock Auto Auction (McLaughlin 
Motor Co.). Sale every Thursday. Prices 
are for sale of Sept. 16.) 


BUICK—’47 RM sedan, $2,455. 
conv., $1,380. 

CHEVROLET—'48 FL aerosedan, $2,450, 
$2,500, $2,495; SM sedan, $2,225; club 
coupe, $1,875; half-ton pickup, $1,700. 
‘47 FL aerosedan, $2,000, $1,930; SM 
club coupe, $1,715. °46 FL aerosedan, 
$1,740; SM club coupe, $1,605; half-ton 
pickup, $1,355. °41 sedan, $920, $1,075; 
club coupe, $975, $830. °'40 %-ton pick- 


up, $600. 
CHRYSLER—’47 Windsor sedan, $1,925. 
DODGE—'46 one-ton pickup, $1,280. 
FORD—’49 Custom (8) sedan, $2,560, $2,- 


"46 sedan, 


"41 Super 


545, $2,520. °48 SD sedan, $1,950; club 
coupe, $2,035. ‘47 SD club coupe, $1,745. 
"46 SD sedan, $1,620; half-ton pickup, 


$1,010. °42 club coupe, $960. ‘41 sedan, 
$940, $905, $840, $875. °'40 Deluxe se- 
dan, $1,000; sedan, $780, $455, 605. 

KAISER—'47 sedan, $1,385, $1,315. 

MERCURY — "49 club coupe (overdrive), 
$2,955. °46 sedan, $1,655, $1,570. 

NASH—’42 sedan, $760. 

PLYMOUTH —'’'47 Deluxe sedan, $1,655. 
‘46 SD sedan, $1,380; club coupe, $1,520. 

PONTIAC—'46 (8) sedan, $1,660. °42 (8) 
sedan, $900. 

STUDEBAKER—'48 Champion sedan, §2,- 
465. ‘47 Champion sedan, $1,695. 


OKLAHOMA CITY 


(Oklahoma City Auto Auction. Sale 
every Wednesday. Prices are for sale of 
Sept. 15.) 

(Market shows all cars down. Sold 81 

cars out of 170 offerings.) 

BUICK—’48 RM sedan, $3,030; Super se- 
dan, 800. '39 sedan, $215. 
CADL C—'47 (61) sedan, $2,900. 
CHEVROLET—'48 FL aerosedan, 
$2,490, $2,450 


$2,480, 
‘47 SM sedan, $1,990; FL 








Fia., was built at a 


$55. according to owner Frankie Watts, who is also president of the Miami 
utomobile Dealers Assn. A service department and paint 
in connection with the new building. as ee et ee oe 


TRUCK SECTION 


sedan, $1,990, $2,020. ‘46 FL aerosedan, 


$1,835. °42 sedan, $1.290, $1,135, $840. 
’41 sedan, $955. 

DODGE—’48 Custom sedan, $2,690. "41 
sedan, $850. 


(Continued on Page 45) 
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ois represented by 
the fact that this 
city, the country’s 
14th largest, is the 
9th largest indus- 
trial center. 


YOU REACH IT BEST IN THE 


(purer OF 


Western New York's Only 
Morning and Sunday Newspaper 


Representatives: 
OSBORN, SCOLARO, MEEKER & CO. 


TUB AND SHOWER 
IN EVERY ROOM 


tebe i LOCATED 


HOTEL oerroir 


CADILLAC SQUARE 


FAST OF WOODWARD 


CONVENIENTLY 


ONE BLOCK 


G. PARKER Telephone 
Yak ule Ad odward 2-59 












BUYING 


Burrrlap? 


Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis! 










*Each year Bemis de- 
iteerintcet BIEMIS 
of burlap from Indian 
jute mills. Bemis’ aw 
ing is accepte y 
oondeeets and users Detroit ¢ Chicago » St. Louis 
alike as the standard Clevelande indianapolp 
or burlap quality and other principal cities. 
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Auctions 


(Continued from Page 44) 


o-— 49 Custom (8) sedan, $2,590, $2,- 
48 SD sedan, $2,070. ‘47 1%-ton 

aa $1,690; SD sedan, $1,650, $1,590; 
lub coupe, $1,535. °46 SD sedan, $1,- 


450. gris. sedan, $1,020, $440. "40 se- 
jan, 
MERCURY—’47 club coupe, $1,820. °46 


sedan coupe, $1,675; sedan, $1,700. °'40 

sedan, $805. 
OLDSMOBILE—’39 sedan, $290. 
PONTIAC—’'47 SD sedan, $1,625. 

dan, $830; club coupe, $1,010. 
STUDEBAKER—’47 sedan, $1, 905, $1,710. 
WILLYS—'47 Jeep, $1,000. 


AKRON 


(Akron (O.) Auto Auction. Sale every 
Thursday. Prices are for sale of Sept. 16.) 


"41 se- 


BUICK—’48 RM sedan, $2,675. °47 RM 
sedan, $2,325. °46 RM sedan, $2,100; 
Super sedan, $2,090, $2,000. °40 conv., 


$735. °39 sedan, $600. 
CADILLAC—’46 (60) sedan, $2,850. 
CHEVROLET—'48 FL sedan, $2,300, $2,- 
275. °47 FM sedan, $1, 750. "46 SM se- 
dan, $1,550. °42 FL sedan, $950. ‘40 
club coupe, $675; conv., $600. 
CHRYSLER—’41 New Yorker sedan, $850. 
DeSOTO—’41 Deluxe sedan, $835. 
DODGE—’47 %-ton pickup, $1,250. °46 
sedan, $1, 
FORD — ‘49 sedan, $2,480. 
960. ‘'47 SD sedan, $1,700, 
"46 sedan, $1,550, $1,525; Deluxe 
sedan, $1,325. 
HUDSON—’'4i sedan, $600. 
KAISER—’47 sedan, $1,450. 
MERCURY—’49 sedan, $2,725. 


NASH—'46 (600) sedan, $1,410. 

OLDSMOBILE—’46 (98) sedanette, $2,150; 
(76) sedanette, $1,725. '42 sedan, $825. 

PONTIAC—'46 SL sedan, $1,710. °'40 se- 
dan, $735. 

ty 47 Champion sedan, $1,- 


"48 station 


"48 sedan, 


700, $1 
—" 48 Express (4-wheel drive), $1,- 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of Sept. 10.) 
(Market shows prices leveled off and 


steady. Appears low level has been 
BUICK—’46 a sedan, $1,990. °42 Spe 
cial sedan, $1,125. 


"40 Special sedi, 
. $700. 


VROLET—'47 SM sedan, “$1, 665, $1,- 
700, ‘46 SM sedan, $1,385, $1,595. °42 
SD club coupe, = 090, $1,095. °41 club 
coupe, $950, $1,1 


DeSOTO—'47 colon. $1,850. °41 sedan, 


$42¢. 

DODGE—’ 48 club coupe, $2,305. ‘37 busi- 
ness coupe, $270. 

FORD—’ 13 Custom sedan, $2,325, $2,370. 


*48 SD sedan, $1,800. °47 SD club coupe, 
$1,680. °46 8D ‘club coupe, $1,4425; se- 
= $1,445; conv., $1,500. °41 sedan, 


$810. 
HUDSON—'47 Commander sedan, $1,010. 


YMOUTH—’48 SD sedan, $2,020, $2,130. 
‘47 SD club coupe, $1, 745. |'46 SD se- 
dan, $1,400, $1,460, $1,600. ‘41 sedan, 
$655, $905.' °35 conv., $215. 

STUDEBAKER—'47 Champion sedan, $1,- 
710. °37 sedan, $65. 


DANVILLE, VA. 
(Danville Auto Auction. Sale every Fri- 
day. Prices are for Sept. 10.) 
(Market stocks not available to 
meet demand. No demand on big 


trucks.) 

BUICK —'48 Super sedan, $3,050. °47 
Super conv., $2,300; RM sedan, $2,200. 
‘41 Special sedan, $665; Super conv., 
$960. °39 Special conv., $525. 

CHEVROLET—'48 FM sedan, $2,225; SM 

47 SM e. coupe, $1,800, 


$1,750; FM ‘sedan, $1, $1,550. | "42 
SD conv., $915. °41 SD sedan, $1,090. 
40 MD sedan, $785, 


SD sedan, $1,925; (6) $1,425. 
"46 SD sedan, $1,440, ads “5, i 470, °41 
Deluxe sedan, $800, $920 
FRAZER—’47 sedan, "3 $50, 
HUDSON—’46 (6) sedan, $1,420. 
Y—'49 sedan (over-drive), #' 800. 
"46 sedan, $1,700. ‘°'41 sedan, $1,060. | 
NASH—’40 sedan, $480. | 
OLDSMOB$ILE—’47 (66) club coupe, $1,- | 
oa '39 (6) sedan, $510. | 
ACKARD—’37 (140) sedan, $100. | 
sedan, $2,250; Deluxe | 
$1,050. "38 De- | 
‘36 sedan, $205. | 


PLYMOUTH..-48 sD 
sedan, $2,200. °46 taxi, 
luxe sedan, $530. 


PONTIAC—'46 SL (6) sedan, $1,600. °39 | 
(6) sedan, $580. | 
STUDEBAKER — °'47 Commander club | 
coupe, $1,950. | 
KANSAS CITY 


(Kansas City (Mo.) Automobile Auction. | 
Sale every Wednesday. Prices are for sale | 
of Sept. 9.) 

(Market shows shortace of cars. Re- 

tail trade very good. Sold 179 cars out 

of 280 offerings.) 

BUICK —’'48 RM sedan, $3,300; Super) 
conv., . °47 Super sedanette, $2,- 
497. |'42 RM sedan, $1,105. °41 RM se- | 
dan, $1,152, $945. "39 Special sedan, 


$735. 

CHEVROLET—’48 FL aerosedan, $2,340, 
$2,502. '47 FL aerosedan, $2,202, $1,840; 
FM sedan, $2,015, $1,492. ‘46 FL aero- 
sedan, $1,662, $1,510. = sedan, $1,167, 
$1,150. ‘41 sedan, $1,0 

CHRYSLER—'48 sedan, $2, '700, $2,680. 

DeSOTO—'47 sedan, $2,105. ‘41 sedan, 

‘39 sedan, $535. | 

DODGE—'47 setae, ss" 412, $1,910. ‘46 
sedan, $1,717, $1, | 

FORD—'49 ZUR aay aaa, $2,562, $2,515. | 
*48 sedan, $2,100, $1,960. *47 conv., $1,- | 
815, $1,727. °46 sedan, $1,625, $1,400. | 

| 


, $935. 
FRAZER—’47 sedan, $1,770. 
MERCURY—'49 sedan, $3,035, 

conv., $2,247. 

NASH—'42 (600) sedan, $865. 

OLDSMOBILE—’48 (76) sedan, $2,612, $2,- 
577. ‘47 (98) sedan, $2,105; (76) sedan, 
$1,960. ‘°41 coupe, $1,077, $1,000. "40 
coupe, $942. 

PLYMOUTH—’48 SD sedan, $2,205, $2,032. 
‘47 SD sedan, $1,630, $1,610. 42 coupe, 
$972. °40 sedan, $910. 

PONTIAC—'48 SL (8) sedan, $2,882; (6) 
sedan, $2,932, $2,732. ‘41 (8) sedan, 
$1,102; (6) coupe, $1,185. ‘°'40 coupe, 


$775. 
STUDEBAKER—’48 sedan, $2,690, $2,190. 
°46 seclan, $1,297. 
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Averag 


e Used Car Prices 


(Compiled by Automotive News) 





$1,461 $1,490 


LUI 


Sept. (todate) Aug. 





Sept., 1948 
(to date) 








Model 1948 1948 
eer $2,504 $2,588 $2,512 
Ms avawees 1,941 1,992 2,040 
Be ivseeee 1,659 1,677 1,716 
rr 977 1,082 1,027 
Midwedss« 922 930 941 
ie 766 774 795 

Overall oommamnane 

Average... $1,461 $1,490 $1,505 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





17 Brake-Lining Concerns 
Draw $152,000 in Fines 


NEW YORK.—Fines totaling 
$152,000 were imposed by Federal 
Judge E. A. Conger against the 
Brake Lining Manufacturers Assn., 
Inc., of New York, 17 corporate 
members and nine individual offi- 
cials after the defendants pleaded 
“no contest” to three criminal anti- 
trust indictments. 

The indictments charged the de- 
fendants with entering into three 
separate conspiracies to fix prices, 
discounts, classifications of cus- 


Three Objectives 
Cited for L-M 
By Benson Ford 


ST. LOUIS.—Three long-term 
objectives for Lincoln - Mercury 
were pointed up by the division’s 
director, Benson Ford, at the dedi- 
cation Sept. 21 of the new L-M 
plant here. 

Ford identified these goals as 
lower costs, sounder labor-manage- 
ment relationships and “unques- 
tioned leadership in the style and 
quality field.” 

Lincoln-Mercury has “already 
made real progress” toward reduc- 
ing costs and raising living stand- 
ards, Ford said, “in spite of all the 
odds.” 


“We will always be striving here, 
as elsewhere, for the combination 
of managerial and manufacturing 
efficiency which spells low costs,” 
he declared. 

On the subject of 
peace, Ford said: 

“There is no question in our 
minds that management will be 
most successful when it has the 
advantage of good relations with 
its employes. We are equally cer- 
tain that employes will be most 
secure and prosperous when they 
have good management relations.” 


industrial 


tomers and terms and conditions 
of sales on replacement brake lin- 
ings and clutch facings. 

The association was ordered dis- 
solved and the defendants, who 
are said to do $45,000,000 worth of 
business annually, agreed to aban- 
don the alleged illegal practices. 


Included among the defendants 
and their fines were: 

Brake Lining Manufacturers 
Assn., $15,000; American Brake 
Shoe Co., $5,000; Johns-Manville 
Corp. and subsidiary, Johns-Man- 
ville International Corp., $15,000; 
Raybestos-Manhattan, Inc., $15,000; 
Thermoid Co., $15,000; World Bes- 
tos Corp., wholly-owned subsidiary 
of Firestone Tire & Rubber Co., 
$4,500; Bendix Aviation Corp., $6,- 
000, and General Motors Corp., 
$1,000. 


3 Ford Executives 


Off to Europe 


DETROIT.— Three Ford Motor 
Co. executives left last week for 
Europe, where they will inspect 
manufacturing and assembly oper- 
ations. They are Ernest R. Breech, 
executive vice-president; William 
T. Gossett, vice-president and gen- 
eral counsel, and Graeme K. How- 
ard, vice-president and director of 
the International division. With 
them is Gordon Rice, Breech’s sec- 
retary. 

The party will visit Ford opera- 
tions at Poissy, France; Cologne, 
Germany, and Dagenham, England, 
and assembly plants at Antwerp, 
Belgium, and Amsterdam, The 
Netherlands. Breech, who is a 
member of the Anglo-American 
Council on Productivity of the 
ECA, will attend meetings of the 
group in England. 


Dodge Launches 
Dealer Parleys 
On Merchandising 


DETROIT.—E. C. Quinn, general 
sales manager of Dodge, announces 
that the Dodge-Plymouth service 
and parts program will be pre- 
sented by members of the Dodge 
home office sales staff to the more 
than 4,000 Dodge dealers in a series 
of 66 merchandising meetings to be 
held in principal cities from Sept. 27 
to Oct. 29. 

According to Quinn, the Dodge- 
Plymouth dealers’ program is de- 


45 


signed to aid dealers in providing 
the most efficient and courteeus 
service and parts supply that can 
be attained for owners of Dodge 
and Plymouth cars and Dodge 
trucks. 

The program stresses the impor- 
tance to dealers of exerting every 
possible effort to make certain that 
Dodge and Plymouth vehicles are 
maintained in excellent mechanical 
condition to assure the safety of 
these vehicles and owner goodwill, 
Quinn said. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mate of more than 100,000 readers weekly! 


NOT A FRILL OR ORNAMENT 


BUT A PRACTICAL ANSWER 


STUR-DEE 


WORLD'S MOST WIDELY USED 


MULL 


The 
STUR-DEE 


is an engineered 
grill guard with an 


exclusive method 





of mounting that provides maximum protec- 


tion of costly front-end parts . . . No vibration 


... no rattling . . . no excess weight to 


affect front-end balance . . . and no frills to 


“compete” with the carefully planned lines 


of the truck. Write for prices and details. 


Pa aha lee 


2520 South Indiana Ave 
CHICAGO 16, ILLINOIS 














PROVED - | 
PRODUCT! a 


Over 10.000 “LIFT-GATES” in Use! 


_ BD we 
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THERE IS A CONSTANT 


or EIEN 
BIG MARKET /” (IFT GATE 





HYDRAULIC 


Great Sales Features 
To Talk About! 


Keep Your Sales Force Busy 


Your men can sell LIFT GATES in 
important numbers by going after the 
business. The market is big and it is 
increasing as time passes and addi- 
tional thousands of “LIFT 

themselves in operation. 

Anthony LIFT GATES are long past 
the experimental stage. They enable 
truck owners to load and unload trucks 
faster at less cost. They save work; 
they make extra profits for truck own- 
ers. Immediate delivery. New sales 
helps dramatically show LIFT GATE 
benefits. Write for them today. 


ANTHONY CO. 


GATES prove 


Dept. 8128 
Streator, lilinois 
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Exposition Rivals Best in U. S.... 


Advance Styling Marks Turin Auto Show 


(Continued from Page 1) 


new model in 20 years—a _ rear- 
engine model. 
* J * 

a= INTERESTING point is that, 

while all of the Italian cars 
would attract favorable attention in 
America, it is in bus design that I 
believe the Italians excel. 


They are really outstanding, both 
in design and passenger comfort. 
For instance, there were two buses 
in tandem with a capacity of 130 
persons. Another so-called pullman 
bus had a toilet, bar, refrigerator 
and individually controlled radio, 
lighting and ventilation at each 
seat. 

All of the European countries 
are good markets for buses. 

Other international and national 
meetings are attracting interest 
here. The second international 
Congress of Automotive Engineers 
opened here Sept. 21, with 10 na- 


tions represented, including 
American SAE. 

The Italian NADA, known as the 
General Assembly of Motor Trad- 
ers, also met here with 500 dele- 
gates, all looking happy and pros- 
perous, but, in view of the limited 
number of cars manufactured, I 
have yet to learn the reason why. 

o * o 


STILL MARVEL at the show it- 

self, which would do credit to 
the best ever held in the U.S., and 
the exposition building, which is 
unmatched by anything in New 
York, Detroit or Chicago. 

It was financed entirely by pub- 
lic-spirited individuals and corpora- 
tions, including banks in Turin. 

This modern building was com- 
pleted in 11 months. No govern- 
ment funds were solicited or 
available for its construction. 

It is a truly remarkable accom- 
plishment for a _ war-devastated 








Auto-Truck Equipment Co. 


Builders of Modern Streamlined 


WRECKERS 


For Any Make or Capacity of Chassis 


A Wrecker You'll Be Proud to Own 





For Any 1% or 2 Ton Chassis 


QUICK DELIVERY 


Write, wire or phone for prices and 


catalogue. Sold only through author- 
ized Distributors and Truck Dealers. 


* 
AUTO-TRUCK EQUIPMENT CO. 


HOgarth 9040 - 9041 - 8268 - 1933 


8300 LYNDON 











AUTOMOTIVE NEW 


BINDER for 
Automotive News 


A NSWERING many requests from our 
+ readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 













BOOK 
DEPT. 





DETROIT 26 





|to California and 
DETROIT 2, MICH. | 


the | country, and demonstrates ability 


for recovery under great handicaps. 

Exhibitors crowded every square 
foot of the 130,000 available. Tem- 
porary spaces were erected for the 
overflow. 

Eighteen car manufacturers, 10 
truck and bus builders, 45 body 
builders, 18 trailer manufacturers 
and 275 tire, accessory and oil com- 
panies exhibited. 

In my next dispatch, I plan to tell 
you more about the show. 

* * . 


Slocum’s Diary 


TOORENG FRANCE, Sept. 16.— 
(Second Letter)—Your first sight 
of a war-bombed city is bound to 
be disconcerting to an American. 
As we entered the French port of 
LaHavre, the skeletons of ship 
hulks rusting on the bottom in 
shallow water were apparent on 
every side. On the hills which line 
the harbor were once fine apart- 
ment buildings, with only the walls 
still standing guard over the gut- 
ted interiors. The modern dock 
buildings and facilities, as I last 
saw them in 1931, were all gone 
and in their place temporary ware- 
houses, with many an American 
quonset to relieve the otherwise 
drab perspective. 

On the oil tanks were signs in 
English, “U. S. Army,” as me- 
mentos of our occupation, and a 
cheerful “Goodbye France, God 
Bless America!” painted high up 
where our departing soldiers 
could read and grin over the 
prospect of home. 

The utter confusion and turmoil 
of landing in France and going 
through customs was exactly as 
we remembered it before the war, 

only 10 times worse! A mountain 
of baggage was unloaded down a 
steep incline from the ship, piece 
by piece. Where once aged porters 
fought to carry all of your bag- 
gage in a staggering load that 
would require no less than three 
American redcaps, now under the 
influence of the Communistic 
teachings which have infiltrated 
this harassed country, a bag or 
parcel in each hand seemed to be 
the limit. 

It is worth noting that the pres- 
ent system abolishes the old in- 
centive of “tipping” which, of | 





course, accounts completely for the 
lack of interest and obvious slow- | 
down. What a pity! 


| 


” * * | 
WE WERE cheerfully relieved, | 
however, when Mr. Martin, 


representative of the AAA Inter-| 
national which maintains an office 
at each important port of entrance 
to Europe, introduced himself and 
advised that “our car was waiting 
outside and he would help us 
through customs!” This he did effi- 
ciently, and we waved to our 
friends as we passed the boat- 
train which was to take them to 
Paris. It was then four in the 
afternoon and, if that train got 
away before seven that night, it 





will surprise me. 

Thanks to Henry Ford II and 
Mr. Roberge of Ford’s Internation- 
al department, we are provided 
with a French-built Ford sedan 
and an “English-speaking chauf- 
feur” for our long trek to the 
European shows. Andrea Daniels, 
our driver, turns out to be a 40- 
year-old Frenchman who has lived 
in America, driven across country 
is much more 
conversant with Hollywood gossip 
than Louella Parsons. He has driv- | 
en for Clark Gable, Orsen Welles | 


j}and Carmen Miranda, besides a/| 


host of American notables. Rome is 


as familiar to him as Copenhagen, 


and he keeps us entertained with a 
running monologue in pure Ameri- 
can without an accent, or for that 
matter, without a pause. 

We spent the first night at 
Deauville, a combination Atlantic 
City and Newport resort, about 
a hundred kilometers (60 miles | 
to you) from LeHavre. Dinner 
was our first, but far from our 


best, experience with French 
food and its availability. We 
were served everything “from 


soup to nuts, washed down with 
fine wine and the cost was less 
than $3 for two of us in a 
swanky resort hotel that would 
compare with the Breakers in | 
Palm Beach. Rad 
Next morning, we left to visit | 





TRUCK SECTION 


LUMINOUS AUTO—This night photo shows how a station wagon covered with reflective 
sheeting is made visible after dark. Demonstration of the new sheeting, which is said to 
reflect light without glare, was made before members of the American Assn. of Motor 
Vehicle Administrators in Detroit. Sheeting is impregnated with particles of reflective 
materials. 


the Normandy beachheads, where 
American, British and Canadian 
boys, in a one-day assault, cracked 
the hard shell of Hitler’s impreg- 
nable defense on June 6, 1944, and 
opened the door which led to Ber- 
lin three months later. Perhaps, 
because I am an old Navy man, 
it is the most spectacular battle- 
field I have ever seen. To any 
American, it is worth a trip to 
France and will repay his expense 
in time and money to see it, before 
the actual relics of the invasion 
are obliterated by time. 


Anyone with a grain of imagina- 
tion can picture that moment in 
history when, for upwards of a 
hundred mills, the greatest flotilla) 
of men and machines ever organ- 
ized came out of the haze and 
stormed ashore against stubborn 
German resistance. At Arroman- 
ches, the harbor that was built 
in a matter of hours by sinking 
hundreds of steel ships and great 
concrete caissons, four times the 
size of an American boxcar, is 
practically intact. That it was a) 
stupendous project which only} 
dreamers like Roosevelt and 
Churchill would have had the au- 











ALL STEEL 


© SELL MORE ACCESSORIES 
© PROVIDE EXTRA STORAGE 
SPACE @ DRESS UP THE 
PARTS DEPARTMENT 


@ Display and sell more 
packaged items, accesso- 
ries, etc. with this steel 
Hope Bin End Display. 
Bolts on any make parts 
bin. Size: 7-1/2" deep, 
84" high, 24” wide. Eight 
shelves furnished per bin. 
Shelves adjustable on 
1-1/2" centers. Dust-proof 
closed-in base. Available 
in combination of any of 
following colors: gray, 
green, buff, (white backs 


if desired). 


$33.33 


FREIGHT PREPAID 
(Built up and crated) 


IMMEDIATE 
DELIVERY 


OPS 


METAL PRODUCTS, INC. 


1507 ROCKWELL AVE. 
CLEVELAND 14, OHIO 





dacity to attempt, is only too ap- 
parent. 

* * * 
WE DROVE along the Liberation 

Road which France has built 
to immortalize this successful 
landing. To use an all too trite 
phrase, it is indeed a “sight out 
of this world!” Perhaps, fortu- 
nately for us, the great American 
cemetery at St. Laurent was 
closed, while the project of return- 
ing the thousands of our boys who 
were buried there is being carried 
on. It might well have been too 
much for any American to con- 
template. What gains in national 
pride or world power could be 
worth the sacrifice of so many 
American boys from every section 
of a land two thousand miles 
away? 

To make good our promise to 
our own employe, Dick Webber, 
who was wearing the bars of a 
second lieutenant at the time of 
the invasion, we drove out of 
our way to visit Saint Lo, which 
he reported was one of the most 
devastated cities he had seen in 
France. He was right. Practic- 


(See GMS, Page 48, Col. 5) 
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Trade Repeats Charges .. . 


Parts ‘Coercion’ Flayed 
In Minneapolis 


(Continued from Page 1) 


and hard-to-move accessories on 
small car and parts dealers. 

Tire manufacturers discrimi- 
nate against independent tire 
dealers, especially through quan- 
tity discounts. 

Franchised automobile dealers 
advertise their parts as “gen- 
uine” when actually they’re no 
different than parts sold by in- 
dependent parts dealers. 

Filling stations franchised by 
gasoline refineries are forced to 
carry certain lines of spare auto- 


mobile parts. 
Automobile manufacturers buy 
up used auto in order to 


block the sale of reconditioned 
rather than new parts. 

Tire and automobile parts 
manufacturers discriminate 
against small dealers by setting 
up discounts on quantities so 
large that only big dealers can 
handle them. 


; Chain stores discriminate 


Electric Assn. 


Draws 300 to 
Outing in N.H. 


BRETON WOODS, N. H. (UTPS). 
—Approximately 300 manufacturers 
and distributors of automotive elec- 
trical parts attended the 31st an- 
nual fall meeting of the Automotive 


Electric Assn. here. 


The program included general 
business sessions conducted by 
W. N. Potter, president of the asso- 
ciation and general manager of the 







against products by charging ex- 
horbitant rates for advertising. 

Chains compete with small re- 
tailers by selling below cost. 

Norman A. White, secretary- 
treasurer of Automotive Service 
Industries, the first witness called, 
told the committee that practices 
of large automobile and accessories 
manufacturers are causing critical 
material shortages. 

a * os 

Lint complained that some of 

these practices force distribu- 
tors of rebuildable automotive units 
to turn in used units before they 
can buy new ones. After used parts 
are turned in, White charged, the 
manufacturers destroy them to 
keep them off the market as “re- 
builts.” 

Aime Pouliot, National Bushing 
& Parts Co., Minneapolis, testified 
that the practice of oil companies 
to insist their franchisees buy from 
them exclusively to the exclusion 
of other wholesalers worked hard- 
ships on gasoline dealers. Asked 
for specific examples, Pouliot de- 
clined to name any firms. 

+ * + 

Wars SCHUTZ, president 

of Wallace Supply Co., Minne- 
apolis, backed White’s and Pou- 
liot’s testimony and added that 
some battery manufacturers ap- 
parently were selling to mail order 
firms at prices lower than to job- 
bers, resulting in the inability of 
competing dealers to come any- 
where near the mail order prices. 

Neal Swant, Edina (Minn.) ga- 
rage dealer and former Phillips 





eg “ 


FORD DEALERS RECEIVE AWARDS—Henry M. Strout, district manager, presented 17 
Ford dealers with the company's Four-Letter Award certificates at a luncheon in Boston 
recently. Seated clockwise: Theodore W. Reed, Lowell Motor Sales, — Lewis K. Marshall, 


Champion Motors, Inc.; Maurice S$. Leonard, Leonard Motor Co., Inc.; 


ugene MacSweency, 


Boston Post; Richard A. Godfrey, Ford sales office menener, Larry Greene, Hearst Adver- 


tising Service; Edward H. Baker, Baker Corp.; 
Rowan, 


Newton Motor Sales Co.; John Corcoran, Corcoran Motor Sales Co., 


Stanton, Boston Globe; Clarence W. 
Russell Burnett, Inc. 


Strout; Fred Drew, Boston Herald; Harry 
assistant district manager; John J. Cahill, 
Inc.; Albert Oliva, 


Standing, left to right: Edgar V. Cook, Clark and Cook, Inc.; Francis C. Winters, business 
management manager; Ross L. Spencer, Spencer Brothers; Harry |. Cutler, are |. Cutler, 
e 


Inc.; Rodney S. Crerie, Russell Burnett, Inc.; Humphrey Turner, Coombs & Mc 


ath, Inc.; 


Edward Corcoran, Lalime & Partridge, Inc.; Arthur F. Brady, Stilphen Motor Co.; Francis 


C. Elbery, Elbery Motor Co., 


Beath, Coombs 


Inc.; Howard Schramm, Hoover Motors, Inc.; John R. Mc- 
McBeath, Inc., and John B. Nelson, Nel-Nick Motors, Inc. 





Petroleum station operator, cited 
what he termed harmful practices 
among the oil firms against the 
filling station operator. He said 
tactics, such as threats to cut off 
franchises or limiting supplies to 
dealers, were used by large oil 
companies if dealers were found 
selling products other than theirs. 


* * * 


A “BIG THREE” auto dealer pre- 
sented testimony to the effect 
that he was prevented from selling 
any other items other than his car 
factory’s merchandise. 

Other witnesses included repre- 
sentatives of the National Congress 
of Petroleum Retailers, including 
Harry Franklin, who _ discussed 
tactics of oil companies’ operations 


contracts; Dr. Derso Shybekay, 
spokesman for Independent Re- 
search Council of America; R. G. 
Cargill, speaking for grain inter- 
ests, and Stanley Kane, for thea- 
ter exhibitors, and Clifford Mork, 
Duluth, president of Minnesota 
Food Retailers Assn., and repre- 
sentatives of National Assn. of In- 
dependent Tire Dealers. 


Asked why he didn’t call NAM 
President Sayre to testify as 
long as they were both in the 
same hotel, Foristel, executive 
director of the committee, said 
he “couldn’t see where they had 
anything in common.” 


Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 
















United Motors service division of 
General Motors in Detroit; the an- 
nual association golf tournament, 
outdoor wiener roast, shore dinner 
party and tours to nearby scenic 
spots. 

Besides Potter, other officers of 
the association include C. K. Allen 
of West Springfield, Mass., vice- 
president and manufacturing divi- 
sion chairman; C. M. Montz of Mil- 
waukee, vice-president and central 
distributor division chairman; Cecil 
Morris of Greenville, S. C., vice- 
president and service distributor 
chairman, and B. M. Leece of Cleve- 


Over 2,500 Due 
For Tri-State 
Parley Friday 


HARRISBURG, Pa. (UTPS).—Ad- 
vance reservations for the tri-state 
convention of automobile dealers 
from Pennsylvania, Maryland and 
Delaware, to be held Oct. 1-2 at the 
Hotel Traymore in Atlantic City, in- 
dicates that attendance at the two- 
day session this year will even ex- 
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land, secretary-treasurer. 





That's why Heil Bodies and Hoists 
deliver more payloads — give you a 
bigger return on your investment 


Look underneath a Heil Body. 
Note how both long members 
and cross members are used for 
body support. This design elimi- 
nates sagging body floors. And, 

ause the metal doesn’t have a 
chance to stretch, it doesn’t tear. 

Thanks to “no sag,” the bene- 
fits you get from using Heil 
Bodies are: (1) fast,clean dump- 
ing; (2) long life; (3) more 
trips on more jobs—more pay- 
loads and larger profits. 

Heil Bodies and Hoists fit any 
truck chassis. They are easy to 
install, because they are mounted 
above the truck frame and don’t 
interfere with other parts of 
the truck. Let your Heil distrib- 
utor show you this and many 
other advantages of Heil Bodies 
and Hoists. Write for bulletins. 


vux HEIL co. 


GENERAL OFFICES o MILWAUKEE 1 Wis 


ceed the 2,500 who attended the con- 
vention last year, it was announced 
last week by Claude S. Klugh, man- 
ager of the Pennsylvania Automo- 
tive Assn. 

Among the highlights of the ses- 
sion this year will be two panel dis- 
cussions of vital interest to dealers 
in which dealers themselves will 
participate. 

Speakers at the opening session 
will be Karl Richards, of Detroit, 
manager of the Field Services de- 
partment, Automobile Manufactur- 
ers Assn., and E. A. Sahli, of Beaver 
Falls, president of PAA, who will 
speak on “High Cost of Operation 
and Diminishing Dealer Profits.” 

Neil Carothers, Bethlehem, Pa., 
economist from Lehigh university, 
will talk during the afternoon on 
the subject, “Where Are We Now.” 
“Red” Motley, New York City, edi- 
tor of Parade magazine, will also 
address the session. 

“Business Is People” will be the 
subject of a talk at the closing ses- 
sion by Tom Reid, McCormick & 
Co., Baltimore. 


Obituaries 


Kellogg, Chevrolet Dealer, 


Dies in Niagara Falls 
NIAGARA FALLS, N. Y.—Harry 
Wilson Kellogg, 78, president and 
owner of Kellogg Motor Sales Corp. 
and one of this city’s foremost busi- 
ness and civic figures, died here 
Sept. 21 after a week’s illness. 
Known as one of the oldest Chev- 
rolet dealers in the country, Mr. 
Kellogg had been president and 
owner of the Kellogg Corp. since 
1922. In addition, he had been 
treasurer of Niagara Steel Finish- 
ing Co. since 1920. 


. . 
Guy W. Shoemaker 

BINGHAMTON, N. Y.—Guy W. Shoe- 
maker, 82, pioneer in the automotive in- 
dustry, died here Sept. 18 after a long 
illness. In 1906, Mr. Shoemaker organized 
the Southern Tier Motor Co. in Elmira. 
As head of this firm, he was one of the 
largest distributors and retailers of Willys- 
Knight and Overland cars in the East. He 
was also a stockholder in Willys-Overland. 


Or perhaps you already saw it— in the 
current SATURDAY EVENING POST on 


page 146. 


* * 


A lot of your good customers and 


prospects have read it! 


* * 


Today, this practical new accessory is 
bringing additional legitimate profits to 


2,000 car dealers. 


Os 





LIGHT FILTER 


SEND YOUR ORDER NOW. USE THIS COUPON: 


VISILITE CORP. 


* 


* 





your Visilite. 
$1 2. 50) Plus 


P. 
W, MICH’ 
» year, and 


your “ey 
also. dealer’s pn 


DEALERs: 
has wid 








Visilite 


! 

Saginaw 7, Michigan 

| ia as Dealer's Name 
| eoveseee Visilite sets, make Of CaAP...--..----0 Year 

| a one Address.... 
| pelea Visilite sets, make Of Caf... Year 

| at $9.75 list less 40%, or $5.85. 

| EXCEPTIONS: Cadillac, Olds ‘98, ‘49 Lincoln,  City..... 

| ‘49 Mercury, ‘49 Ford, Packard, ‘48 Hudson $12.50 

j tist less 40% or $7.50. TERMS: Open account, 

j 10th net prox. By.. 


» introdu 
© acceptance, Send 


at 


Los Alamos 


(Continued from Page 2) 
loting as many cars per month as 
the project requests.” 

Chevrolet has had a long-stand- 
ing policy of allocating an esti- 
mated 15 percent of its passenger 
car production to “hardship cases” 
and to special requests from gov- 
ernment and private businesses. 
A spokesman said that under the 
present shortage, the 15 percent 
falls far short of meeting requests, 
but that the Los Alamos case 
would probably be given consid- 
eration under this plan. 

Packard has “not heard of any 
request along that line.” However, 
it was said it would be a local prob- 
lem” to be dealt with by the Dallas 
distributor. 

Studebaker believes the Los Ala- 
mos problem to be a local dealer 
problem since, as a corporation, it 
does not take care of any special 
group. 

To date, Nash has not received 
a formal request from the Los 
Alamos council, according to a 
company spokesman. It was point- 
ed out, however, that Nash treats 
such matters on a local basis by 
supplying its dealers with cars and 
giving them a free hand in the 
distribution. 


Wilson, GM Host 
To Detroit SAE 


DETROIT.—General Motors’ 
proving ground will be host to 
1,000 members of the Society of 
Automotive Engineers, Detroit sec- 
tion, Oct. 1, when SAE members 
hold the season’s first meeting at 
Milford, Mich. 

Cc. E. Wilson, GM president, will 
speak on “Engineers As I Know 
Them” at an evening session. O. E. 
Hunt, GM executive vice-president, 
will serve as toastmaster. 
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Your name, address, etc. a ttt eeeeeeees ry cass _— Son smnaas ame beets . ee 3 —_s Seatins o as 
Gold stamped in this... Plymouth .......... ..-. 8,126 1,889 9,556 266,024 255,841] arisen Phoonix-tike from the — 
. Cas eti'en deny 21,632 15,519 21,307 71,776 + 526,746 468,027| rubble you saw! . 
NEW Redi-Record NE  ostivdn due Ws 16,137 11,442 16,081 58,910 428,972 $87,052! 1 doubt though, if its inhabitants i 
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© Organizes the glove compartment. HUDSON 1,705 sees 1,638 = rr on trend of too much government in | = 
© Has three roomy pockets. ried pews sess ss oes 201 2,086 204 om rae at his affairs, which although he is Ex 
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© Binding of extra fine simulated less than one hundred, Total Cars, U. S. . s } ae a 2 65,641 223,883 2,554,523 2,715,596 | siences driving across France.) . Sal 
Morocco leather. imprint charge $2.50 net. +Station wagons and Jeepsters. vised. B the Week o 
® Genuine 24K gold tooled. oner oO ee. t 
® Available in seven colors to match Send one dollar for a sample of this at- COMMERCIAL CARS How do these things happen? : 
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LICENSE PLATE CLIP 


@ WILL NOT ROTATE NOR BE DETACHED 
@ BRIGHT CADMIUM RUSTPROOF FINISH 
@ STRONG TENSION SPRING, DOUBLE LOOP 
@ LIMITED SUPPLY, ORDER NOW 
Guaranteed by Manufacturer 
Not te Break or Bend 


Jobbers—Write for Details 
DEALER AUTO ACCESSORIES 


32310 Avenue H BROOKLYN 16, N. Y. Dept. A.N. 8 





on how manw new workers will 


5,571 18,910 185,522 


U. S. and Canada .. 96,507 107,327 
Brockway, Four-Wheel Drive, Sterling, Nash, etc. 


Chrysler, Packard Reopen; 
Week’s Output at 90,728 


(Continued from Page 1) 





already done a great deal to offset 
a decline in the industry on the 
part of other makers. 

Without body supplies during the 
majority of the week, Chrysler 
plants could contribute only 1,681 
cars and 3,117 Dodge trucks to the 
past week’s production total. But 
the corporation’s passenger - car 
plants spent the rest of the period 
replenishing camshaft and exhaust 
manifold supplies that were de- 
pleted by supplier strikes in August. 

+ 


ACCORDINGLY, Chrysler divi- 
sions should be well equipped to 
get into volume car production 
soon, However, much will depend 


927,305 trucks. 
During the last quarter of 1947, 

U. S. plants added another 986,148 
cars and 310,669 trucks to the 
year’s total. Auto observers be- 
lieve they can’t help but record 
an even better fourth-quarter 
production total in 1948. 

They predict that production in 
the last three months of 1948 will 
include at least 1,024,000 cars and 
332,000 trucks. This would be an 
average of about 340,000 cars and 
110,000 trucks during October, No- 
vember and December, and doesn’t 
appear too remote a possibility in 
view of earlier 1948 monthly pro- 
duction totals. For the year, it is 
somewhat better than average on 


have to be recruited to replace 
those who tired of waiting for a 


call back to work. cars but less than average on 
Production soothsayers took a | trucks. 
look into the future last week and > Yen 


discovered that when September 
ends there will be only 64 days of F PREDICTIONS are realized, 
final 1948 output in U. S. plants 


production left in 1948, 

Most of them have consistently| would include 3,790,000 cars and 
predicted that 5,300,000 cars and | 1,384,000 trucks for a total of 5,174,- 
000 vehicles. 


trucks would be produced in U.S. 
Opinion in automotive circles is 


plants this year. Last week, ae 
admitted, that recent supplier 
strikes and the current Briggs tieup | ‘ht settlement of the Briggs strike 
might justify some downward re-| Will clear the way for volume pro- 
vision. duction during the balance of 1948, 
Automotive News’ preliminary | unless, it is cautioned, a majority of 
tabulations show that U.S. plants|/the model changeover programs 
will likely end the first nine months | stij) pending are crowded into the 
of 1948 with a production account- | jast part of this year 
ing of approximately 2,766,000 cars : 
and 1,052,000 trucks for a total of| Reports on GM indicate that the 
changeovers planned in its divisions, 
although extensive, will be com- 
pleted in the shortest time in the 


3,817,000 vehicles. 
7 * * 
HAT WILL BE about 320,000 
corporation’s history. 
—Bernim THOMAS 


more units than were built dur- 
ing the same period of 1947, when 






182,152 


98,191 328,447 3,657,773 3,928,552 
*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 


U.S. plants built 2,569,517 cars and 





INSURANCE 
CONTRACTS 
AVAILABLE 


for 


Finance Companies 
and 


Automobile Dealers 
* 


A profitable insurance con- 
tract is available to you with 
a Stock Insurance Company 
operating nationally, and 
writing fire, theft and colli- 
sion on financed automo- 
biles. It will pay you to 
wire, write or call. 


* 


Finance Insurance Co. 
219 So. Broadway 


Phones 22816 and 20572 
WICHITA, KANSAS 























BEFORE. .’. 

FENDERS BUMPED - HUB CAPS SCRATCHED 

WHITEWALLS SMUDGED - TIRES BRUISED 
WHEELS MISALIGNED 










RETAILS The Patented 
ee CURB-SIGNAL 


. . . takes 2 minutes to install to curbside 
fenders. Sings out when car gets within few 
inches of curb! Big demand! 


WARMING: Curb-Signals made under original 
Patent No. 2,141,844. Mfg., wholesale, or retail 
infringers are subject to prosecution. 


CURB-SIGNAL CO. @ 


$425 


Per Pr. 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A po:t-card 
will do and your courtesy will help 
vs maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


SERVICE MANAGER for Southern Michi- 
gan Nash dealership; five thousand dol- 
lars per year guaranteed and bonus to 
qualified man. Write complete details. 
Box 2548, c/o Automotive News, De- 
troit 26. 


NATIONALLY KNOWN MANUFACTURER 
of automotive parts and accessories mate- 
rially expanding the breadth of its line. 
Has opening for several automotive engi- 
neers. Apply in writing to Box 2518, c/o 
Automotive News, Detroit 26, giving age, 
training, experience and salary desired. 


Assistant Service Manager 








for large Chrysler Corporation dealer in 
large West Virginia city. Must be thor- 
oughly experienced and know Chrysler Cor- 

vehicles. handling 
men. Age between 35 and 45. Good pay. 


pay roup 
surance, Apply in writing to Box 2560, c/o 
Automotive News, Detroit 26, giving com- 
plete information. 


SALES MANAGER—Good executive, able 
to handle men and get results in growing 
operation, Eastern Virginia. Good oppor- 
tunity for aggressive, personable, sober 
man, Please send details and non- 
returnable photo to Box 2553, c/o Auto- 
motive News, Detroit 26. 


PARTS MANAGER—Able to handle large 
volume parts operation for Eastern Vir- 
ginia dealer. Must be able to establish 
and keep perpetual inventory. Please 
send non-returnable snapshot and details 
oa 2554, c/o Automotive News, De- 


EXPERIENCED SALESMAN for large 
electrical manufacturer to contact auto- 
motive industry. Previous experience 
with automotive manufacturers essential. 
In replying give previous experience, age, 
salary expected and willingness to travel. 
i. 2555, c/o Automotive News, Detroit 


SERVICE MANAGER for aggressive Ford 
dealer with 230-car franchise. Located in 
suburban San Diego town. Man must 
have thorough mechanical knowledge, be 
capable of efficiently directing all phases 
of shop and be diplomatically sales- 
minded. Real opportunity for right man. 
Give references, experience, age and sal- 
ary desired in first letter. Aliso enclose 
recent photo. Box 2556, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER — Experienced Ford 
man to assume full control of principal 
city dealership located in the heart of 
the Catskills. Splendid opportunity for 
qualified man. Replies contdential. 
George N. Shivery, Ford Dealer, 300 
Broadway, Kingston, N. Y. 


GENERAL MANAGER for volume Mid- 
west dealership, handling medium and 
higher-priced cars. Must have had con- 
siderable experience, with full responsi- 
bility, managing all departments and be 
capable handling 1,200 new cars, 2,400 
used cars annually. Excellent salary and 
percentage of profits. In first letter give 
full details, experience and education, 
photo, salary expected. Write Box 2557, 
c/o Automotive News, Detroit 26. 


<xnpeestntsansisionieresenstuieensereiemnsnettidensmetcpuinisnsiogententennemmnemetecmgns 
SERVICE MANAGER—Buick-GMC dealer 

has real opportunity offering: security, 

permanence, good salary, and incentive 
If you are currently em- 
ployed, aggressive, steady, energetic, and 
can meet and work with ethers, you are 
the man we want. Reply stating details 
of training, experience and where em- 
ployed. Include names of three business 
and character references and persona: 




















photograph. All information held in 
strict confidence. GRIFFEN BUICK, 
INC., Yuma, 





GENERAL MANAGER for 150-car poten- 
a Ford dealership in Virginia. Capable 


taking full charge and be result- 
getter. Recent photograph, complete 
d, salary expected in first let- 


5 confidential. Virginian 
preferred. Box 2532, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER — Experienced for 
Chevrolet dealership; good salary and in- 
centive bonus. Excellent opportunity for 
@ man who is a producer and has the 
ability to direct personnel. Give full de- 
tails about yourself in first letter. Box 
2562, c/o Automotive News, Detroit 26. 


LARGE AUTOMOBILE MANUFACTURER 
has openings for experienced chassis lay- 
out men. May necessitate relocation. 
Give details of experience and personai 
qualifications. Write Box 2563, c/o Au- 
tomotive News, Detroit 26. 











WANTED: General managers and control- 
lers with corporation business experience 
and actual dealership automobile experi- 
ence, Applicants should be between 30 
and 40 years of age and have a success- 
$ub,000 ne background of $10,000 to 


year. These positions will 


per b 
pay from $10,000 to $20,000 per year on 
@ sa'ary and bonus basis. 
answering this 


Applicants 





say about Automotive News 
Want Ads. We sell everything 


FOR YOU. 


AUTOMOTIVE NEWS, SEPTEMBER 27, 1948 
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CLASSIFIED WANT AD DEPARTMENT 








HELP WANTED 





POSITION WANTED 





ASSISTANT PARTS MANAGER — Man, | MANAGER, GENERAL OR SALES—Pref- 


familiar with all phases of parts opera- 
tion, needed by distributor of Chrysler 
Motor Parts Corporation products located 
in best city in Uhio. Salary plus per- 
centage of net profits of department. 
Reply Box 2527, c/o Automotive News, 
Detrit 26. 





GMC TRUCK SALESMAN — Franchise 
dealer located in the fastest growing 
town in middle west. Possibility of 
$15,000 a year for man who can produce. 
Must have experience. Sauder GMC 
Trucks, Inc., 301 S. Water, Wichita, 
Kans. 


Outstanding Opportunity 


Outstanding 


Service Manager 

If you are now in full charge of a 
service department, preferably 
Chevrolet, doing from $15,000 to 
$20,000 customer labor per month 
in a city of about 250,000 population 
and recognized as a_ successful 
manager, this ad is for you. You 
should be married, not over 40, and 
willing to settle permanently in 
New England. 

This is a challenging position for 
a top-notch man with leading dealer 
—new building and equipment— 
modern, efficient layout. Must be 
skilled in labor relations and sales 
and product training. Dealership 
policy calls for honest repairs at 
reasonable prices and increase of 
volume through expanding cus- 
tomer lists — overselling not toler- 
ated. 

Please supply complete informa- 
tion regarding age, marital status, 
education, background, present 
position and salary expected, in 
first letter. 

All replies will be treated in 
strictest confidence. 

BOX 2552, 
c/o Automotive News, Detroit 26. 








HELP WANTED—MALE. General Service 
Manager for auto distributorship adja- 
cent to Newark. Must have had expe- 
rience in similar position. Must be able 
to efficiently supervise a distribution 
depot, retail service station and large- 
volume parts department. To such a 
man we offer a steady position with a 
reputable firm at a salary of $8,000 a 
year. In reply, kindly give cornplete 
business background and references. Box 
2525, c/o Automotive News, Detroit 26. 





MAN TO SOLICIT auto car and truck re- 
pairs. 5% commission for duration of 
customer's contact on parts and repairs. 
Landay—Home of Nash, 812-36 8S. Paca 
St., Baltimore 30, Maryland. 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 7% cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 





GENERAL MANAGER—Now successfully 
employed with a Chevrolet dealer, doing 
$600,000 volume. desires a position pre- 
senting greater producing and earning 
potential. If you are a G.M., Ford or 
Chrysler-Line dealer who requires a 
young, ambitious family man, whose 15 
years’ training and experience embraces 
G.M.A.C., Chevrolet, Buick, Chrysler 
wholesale-retail activity, then this is your 
opportunity to employ a go-getter with 
the capacity and willingness to profitably 
supervise each department of your busi- 
ness. Prefer contract on salary and profit 
percentage basis, with opportunity to in- 
vest. Top references. Replies confiden- 
tial. Available reasonable notice. Box 
2528, c/o Automotive News, Detroit 26. 


SALES MANAGER OR MANAGER. Col- 
lege education, age 39 years, former zone 
manager for Ford Motor Co. and Dodge 
Corp. Recently sold used car business. 
Box 2550, c/o Automotive News, De- 
troit 26. 


EXECUTIVE, solid type, with ability to 
get things done. Directing present opera- 
tions since 1939 with volume growth fif- 
teen times. Will gross near two million 
1948. Exceptional background, service, 
sales, human relations. Want new chal- 
lenge with leadership opportunity. Im- 
peccable references, character and abil- 








ity. Replies kept strictly confidential. 
Box 2534, c/o Automotive News, De- 
troit 26. 





SERVICE MANAGER OR BUSINESS 
MANAGER. Ford or Mercury. Wide 
experience in service and management. 
A top merchandiser, one who gets things 
done, while producing profits and customer 
good will, Only interested in volume 
dealerships. Can locate anywhere. What 
have you to offer this man? Address 
Box 2558, c/o Automotive News, Detroit 


erably General Motors, Chrysler Corpora- 
tion or Nash dealership, in city of 50,000 
or over; North Central, North Eastern or 
New England States. Have had 15 years’ 
experience in the automotive retail busi- 
ness, as dealer and sales manager; one 
year as District manager. Would like a 
permanent connection with good, repu- 
table dealer. Have full knowledge of all 
phases of the business. Am married, 46 
years of age; good education and live a 
good, clean aggressive life. Can furnish 
the very best of references and some 
capital if necessary. Ray L. Howard, 
1025 Weiss St., Saginaw. Mich. 


BUSINESS MANAGER. Experienced with 
auto retail, dealer and wholesale man- 
agement, accounting, tax, service parts 
and automobile merchandising. 20 years’ 
experience automotive and public account- 
ing. 2 years college; three dependents. 
a 2559, c/o Automotive News, Detroit 
6. 


SALES MANAGER. College graduate, ex- 
perienced in automotive field, desires 
position with new car dealer as sales 
manager or assistant to owner. Excellent 
references, sober, reliable and aggressive. 
Able to work with and handle men. 








Available immediately. Willing to in- 
vest. Box 2561, c/o Automotive News, 
Detroit 26. 





SERVICE MANAGER with direct expe- 
rience in factory, field, parts and service, 
as well as dealership. Graduate of five- 
year service engineering and management 
course, with degree, from General Motors 
Institute. Age 27, married, good refer- 
ences. Box 2542, c/o Automotive News, 
Detroit 26. 


PARTS WHOLESALE MANAGER, 20 
years’ experience, throughly trained in 
management, training personnel and sales 
promotion, wants job with MoPar whole- 
saler or aggressive Chrysler, Dodge or 
DeSoto dealers. Excellent references. 
Box 2543, c/o Automotive News, De- 
troit 26. 


ACCOUNTANT, General Motors System, 
capable of taking charge of dealership. 
Salary, profit participation. New York 
area preferred. References. Box 2546, 
c/o Automotive News, Detroit 26. 


OFFICE MANAGER, ACCOUNTANT, thor- 
oughly experienced all phases of dealer 
operation, office, sales and service, ca- 
pable of taking charge of any size dealer- 
ship, references, New York area. Box 
2536, c/o Automotive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 


DESIRES TO REPRESENT  well-estab- 
lished firms interested in selling to De- 
troit trade. Thirty years’ experience as 
production and sales executive in auto- 
motive industry. Long-standing personal 
contacts with top executives of Midwest 
automotive manufacturing companies. 
Can furnish best of references. Box 
2551, c/o Automotive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVES. 
Revolutionary new undercoating that car 
owners easily apply with brush. Retails 
$1.50 quart. Guaranteed by old high- 
rated manufacturer. Liberal commission. 
W. C. Briggs Bitumen Company, 3308 
Richmond Street, Philadelphia, Pennsyl- 
vania, 























REPRESENTATIVE wants manufacturers 
lines of automotive parts, supplies or 
accessories for states of Florida, Ala- 
bama, Louisiana. Sales, executive, M.E. 
president own company 20 years, recently 
sold out. Further details address E. D. 
Wilcox, P. O. Box 2168, Sarasota, Fila. 


BUSINESS FOR SALE 


BUSINESS FOR SALE in Sarasota, Fla.— 


garage and motor rebuilding 
shop. Equipment and machinery new 
since January, 1948, includes pickup 
truck and car; downtown location, new 
building, volume approximately $25,000. 
Inventory $12,000. Will take $9,000. Ad- 
dress owner, E. D. Wilcox, Box 2168, 
Sarasota, Florida. 


DEALERSHIP WANTED 


DEALERSHIP WANTED: Qualified for 
BIG THREE, Chev., Ford, Plymouth. 
Desire 200-500 contract for cash. Now is 
the time to sell out and enjoy the money 
you have made and do the things you 
have always planned and dreamed about. 
Why wait for the factory pressure, old 
age, sickness, etc.? Be smart, answer 
this ad before it is too late. Will do 
business with your attorney if you prefer. 
Box 2545, c/o Automotive News, De- 
troit 26. 


DON'T SAY YOU NEVER GAVE IT A 
THOUGHT. Here is an opportunity for 
some smart dealer that would like to 
dispose of his business that he built up 
and retire with the satisfaction he sold 
out to a live-wire organization. We are 
interested in acquiring a good-sized deal- 
ership, well established, with a good 
reputation. One of the big three only. 
All replies will be held in strict confi- 
dence. Box 2544, c/o Automotive News, 
Detroit 26. 


DEALERSHIP FOR SALE 


general 


DEALERSHIP — Richest farming area in 


Iowa County Seat. New and used cars 
and repair sales near $1,000,000 past 12 
months. New garage building, stock 
equipment and supplies. $50,000, no blue 
sky. Buyer must qualify with Hudson 
Motor Company. Owner must be in Cali- 
fornia to care for oil materials. Box 
2540, c/o Automotive News, Detroit 26. 








DEALERSHIP AVAILABLE 








SPORT CAR DEALERSHIPS 
Internationally famous MG Sports Roadster 
dealerships now available in Eastern United 
States. Proven sales records, pre-war and 
post-war. Excellent discount and complete 
parts service. 


J. S. INSKIP, INC. 


304-10 East 64th St. 
NEW YORK 21, N. Y. 





NEW CARS WANTED 


WANTED — 1948 and 1949 model cars. 
Must be new. Anderson Auto, Peoria, IIL. 


USED CARS FOR SALE 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 
MANHEIM AUTO SALES 


& AUCTION, INC. 
Phone 202-W4 


49 


WHEELING, ILL. 
25 Miles North of Chicago 


AUTO AUCTION 
(Wholesale Only) 


Every FRIDAY ... 12 Noon 
RAIN or 


@ BALANCE YOUR STOCK 
@ BRING CARS TO SELL 
e BUY CARS YOU NEED 
© OPEN 24 HOURS 


Inside comfortable sales arena — Large 

outside Pavilion — Unlimited parking 

facilities — Always a fine selection of 

cars — Transport facilities available. 
Drive, fly or take bus to Wheeling, 
25 miles north of Chicago on Route 
45 (Milwaukee Ave.), Palwaukee 
Airport 2 miles. Phone 348 for hotel 
reservations. 


WHEELING 
AUTO AUCTION CO. 


John W. Corrigan, Auctioneer 
‘“‘DEALERS COAST TO COAST ARE 
WHEELING TO WHEELING” 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 

call—we will meet you. Hotel accom- 

modations available, transportation fur- 

nished. Call early for reservations. 

Transports available to move cars. 

Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 
Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 








AUTO AUCTION 


DEALERS ONLY 


Sale Starts at 12 Noon (C.S.T.) 


Every Thursday 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 








AUCTION SALE 
(Dealers only) 


Repossessed and Dealers Cars 
TUESDAY—Sept. 28, 1948 
11:00 A.M., E.S.T. 

Sale on 2nd and 4th Tuesday 
of Each Month. 
Auctioneer—“DOC” MILLER 
237 Vinewood 
DETROIT 


Dealers Bring in Your Cars. 
Associates Discount Corp. 








Always a Good Auction 
At ERIE Every Wednesday 
at 1 P. M. 


Erie Auto Auction| 4! MAKES AND MODELS 


On US. Route 20 
5 Miles West of Erie, Pa. 


Ray Austin, Auctioneer 





For Quick Results 


Try Automotive 


News Want Ads 











AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 


Located 2 miles East of Clarion, Pa., Rt. 
$22. 1 mile from Clarion Airport. 84 miles 
North of Pittsburgh, 93 miles South of Erie. 
Call from the airport if you fly in and we 
will pick you up. 


Evan Metcalf—Auctioneer 


WALT CHAPMAN AUTO 
AUCTION 


Strattaavilie, Pennsylvania Phone 32 











AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1060 East Slst St. Chicago, Ill. 
“Chicago Is the Place to Buy Your Oars’’ 











WHOLESALE 
1948-47-46 AUTOS 
IMMEDIATE DELIVERY 


SPECIAL PRICES TO 
QUANTITY BUYERS 
Also Large Stock of Convertibles 


IRVIN SACHS 
‘‘Philadelphia’s Largest Used Car Dealer’’ 


4539 Chestnut St, Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 





WHOLESALE!!! 
1946 to 1949 Cars 
SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akron), Ohio 


Phone WAlbridge 2145 2 
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USED CARS FOR SALE 


USED CARS FOR SALE 





MORE $$$ FASTER 
EVERY FRIDAY 


(DEALERS ONLY) 
QUINCY AUTO AUCTION 
Held at Broadway Motor Mart 
(Il, R. 104 at 32nd St.) 

3200 Broadway, Quincy, Ill. 
Phone 3200 
“CHARLIE” THALE, Owner, Operator 
@ Cars Galore e¢ 8 Acs. Parking Space 
e@ Plenty of Action @ Top Auctioneers 
@ Modern Building @ Friendly Service 


A Wonderful Sale! 


AUTOS - - - TRUCKS 


Dunkirk Auto Auction, Inc. 
DUNKIRK, N. Y. 
(Dealers Only) 


Every Tuesday ... 1:30 P.M. 
Rain, Shine, or Snow 
Large Heated Building 


* 5,000 CAR ACCOMMODATIONS * 
For Reservations Call 
Dunkirk 2429 


Located on Rt. 60 in Dunkirk Fair Grounds 











Auctioneer: Warren A. Godfrey 
TRAILERS - TRACTORS | We Reserve Numbers - Phone, Wire, Write 
NEWEST and BEST 
AUCTION | AUTO AUCTION in the EAST 
7 vee AUCTION AVERY THURSDAY 
Dealers Only 1 P.M. ... RAIN or SHINE 


FITZPATRICK MOTORS 
1660 East Main Street 
WATERBURY e CONN. 


Telephone Waterbury 4-4841 
TOM WEBSTER BILLIE : FITZPATRICK 
—— 
rT 


Rain or Shine — Under Cover 


TOLEDO CAR AUCTION COMPANY 


3470 Summit Toledo, Ohio 
PO, 7021 





Ken Schaefer’s — 100% Dealer 
AUCTION 
Inside a Comfortable Building, Every 
THURSDAY 


AUTO AUCTION 
TIM ANSPACH 


Rettahto— ate onset Sosteeeee Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 
“The Great Mid-West Market’’ 
915 N. Ilinois St. Phone Lincoln 


Albany, N. Y. 


(For Dealers Only) 


EVERY MONDAY .. . 12 NOON 5383 





USERS OF HEAVY TRUCKS OR 
DEALERS IN HEAVY TRUCKS 


We have three 1946 Model C 70 Auto Car Trucks, one 
‘1947 Model C 50 Auto Car Truck, three Tandem Flat 
Bed Trailers, two Low Boy Trailers. All have Air Brakes. 
All equipped with excellent 1100x20 tires. In excep- 
tionally good condition. 


WILL SELL AT RIDICULOUSLY LOW PRICE 


Phone 


JACK ATKINSON 


Day—3-0486 . ... . Night—6366 
(Or Write, P.O. Box 1110, Baton Rouge, La.) 








Indiana State Fairgrounds 
Manufacturers’ Building (100,000 Sq. Ft.—$500,000 Building) 


BIG AUTO AUCTION EVERY TUESDAY 


Sure! All the cars inside too! Under one roof! 
Your cars will stay clean — Clean cars bring you more money. 


* PAT PATTERSON, Auctioneer 


Hear Pat, See Pat, 
12 Noon Oss Pat Wants to See You! 


@ RESERVE YOUR NUMBERS NOW—Phone Lincoin ha A poe 
apolis, wire or write, Law auction fees $5.00 and $12 










HOTEL RESERVATIONS MADE ON REQUEST. 


o 
@ BRING CARS MONDAY, MONDAY NIGHT or TUESDAY 
MORNING, For Dealers Only. 


INDIANA AUTO AUCTION, INC. 
Indiana State Fairgrounds, 1300 E. 38th St. 
Call Lincoln 2765 Indianapolis, Indiana Wire or Write 






Don’t Forget Your Date With 
THE HAPPY SWEDE 


Columbus’ Only Auto Auction 


DEALERS ONLY 
EVERY FRIDAY... 12 NOON 


Olentangy River Road and Goodale Street 
COLUMBUS, OHIO 


Art Grandi, Auctioneer + - - 
AD-4408 


Joe Knop, Salesmanager 
AD-4403 
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___USED CARS FOR SALE 





Auto Auction 


* 
Bigger and Better 


and Growing 
at 


Montpelier, Ohio 
« 


We are now selling in 
our modern new 


$18,000 Sale Pavilion 
* 


Each and Every 
Monday of 
Every Week 
* 


Western and Southwestern 
Buyers Attend Always 


Consignors bring titles 
and proof of owner- 
ship. Also arrive as 
early as possible. 


Aircraft Auction Sale 


On Saturday, Oct. 2nd, at 1:30 P.M. 
Two Miles East of Town 


(Our consignors and buyers at our 

sale Sept. 4th represented territory 

from Pennsylvania to Oklahoma 
and Michigan to Tennessee.) 


Telephone 9009 


WOODRUFF, JENKINS, 


DRAKE 
CO-PARTNERS 





AUTO BUYERS — Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois. 
Detroit, Mich. UN. 3-7400. 





y BUSES FOR SALE ere 


FOR SALE—One new Mack CBL, 60-pas- 
senger school bus, Superior ‘insulated 
body, 2 heaters, also EH tractor, air 
10:00 rubber, 5-speed transmission. Bar- 
gain. Johnson's Auto Service, Meadville, 
Pennsylvania. 


SCHOOL BUSES 
2—1948 Chevrolet—48-Passenger, 
Superior Bodies 
2—1948 Chevrolet—48-Passenger, 
Hicks Bodies 
COST PRICE — Also... 

1—1942 Ford—48-Passenger, 
Wayne Body 

1—1941 Chevrolet—48-Passenger, 
Superior Body 

1—1946 Chevrolet—48-Passenger, 
Superior Body 

1—1941 G.M.C. 60-Passenger, 
Superior Body 


| Park Chevrolet Company 
Ebensburg, Penna. 











- fRUCKS WANTED 


WILL BUY all types of new 1949 Stude- 
baker trucks. Give full specifications and 
price. Cook Automobile Co., Studebaker 
Dealer, 923 Main St., Ph. 4-4848, Little 
Rock, Ark. 





LATE MODEL _ 
NEW OR USED TRUCKS 


Any type or style 

Any quantity 

Must be in perfect condition 
Will travel anywhere 


Call, Wire or Write 


CHICAGO TRUCK SALES 
4545 W. Madison St. CHICAGO 24, ILL. 


Tel. MANsfield 7772 





TRUCKS FOR SALE 


FOR SALE—New 1948 2-ton GMC truck 
equipped with heavy-duty Holmes wreck- 
ing equipment, body and heavy-duty 
front .end winch—will handle anything 
that rolls on the highway. Will sacrifice 
for immediate sale. Harry Martin, 700 
N.E. 10th St., Fort Lauderdale, Florida. 


- | ONE HEAVY-DUTY HOLMES aaa” 





TRUCKS FOR SALE | PARTS FOR SALE 
complete with all attachments 
ries mounted on 1948 Mack “TH? %- | 

1,200 actual miles. Will sac- 

' Nash, Inc., 601 Capitol 

Bivd., Boise, Idaho. 

FOR SALE—1945 White heavy-duty wreck- 
er, complete with all new equipment. 
New tires and battery—300-foot cable— 
$3,250. Surine Motor Sales, 138 5S. 

Washington, Charlotte, Mich. 


PARTS WANTED 


1946-48 Ford Tudor body or turret top, 
right fender, left door or sedan coupe 
body. Bert Podell, 1009 West Post Road, 
Mamaroneck, N. Y. 


PARTS FOR SALE 


PONTIAC Dealers 
Woody Pontiac 


Sales, Inc. 


Has 11,000 square feet 
stocked with genuine 
Pontiac and Fisher Body 
parts. Available for im- 
mediate shipment. Send 
us your order. Shipped 
saine day received. 








| MARGOLIS 
| AUTO SALES 


« 
CHRYSLER - PLYMOUTH 


6 12140 Jos, Campau 
Largest Chrysler Detroit 12, Michigan 


| P. 2 
= anon Telephone: TWinbrook 1-1600 


= 
WE CARRY A LARGE “s 
STOCK OF FENDERS, 
GRILLES, DOORS, PANELS 
Genuine Mopar 


LARGEST STOCK 


BUICK PARTS 


ca 
Send Us Y 
Be ae veer Wholesalers: We Are Quantity 


We Ship Anywhere 





e Shippers ... Same Day Service 
Oe ta On Mail Orders and Inquiries 
Phone: 





TWinbrook 27500 





All Shipments on C.O.D. Basis 





OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE] OBERTSON BUICK CO. 


“—- I OOP” 
$100,000 INVENTORY oe oo 


1000 S. Wabash 
LIBERAL DISCOUNTS 
CHICAGO 5, TLL, 


Hoods Core Supports 

Grilles Hydramatic Parts Phone WABash 1030 
Hub Caps Shock Absorbers 

Fenders Distributors 

Gas Tanks Carburetors 

Trunk Lids Steering Wheels 

Fuel Pumps Clutch Parts JEEP PARTS 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE "PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadeiphia, Pa. 
Tel. Baldwin 9-0352 and 9- 7295 


Largest Stock of Willys-Overiand and 
Ford Jeep Parts in Northwest 


Wire for our 
Catalogue of Hard-to-Get Parts 


SKAGIT MOTORS OF SEATTLE 
1406 — 10th Ave. 














OLDSMOBILE PARTS 


We Carry the Largest Stock of Slow-Moving 
Parts in the U.S.A. 


UP TO 40% DISCOUNT 


Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail. 


TREVELLYAN OLDSMOBILE, Inc. 


315 South Capitol Phone 2-1127 


LANSING 25, MICHIGAN 





New Dodge Buses 


In Stock for 
aaeeess OsssVERY 


2%-TON DODGE BUS CHASSIS WITH enabled he ili 36 Adults or 
54 Children — 9.00/20-10 Ply Front and Dual Rear Tires. $4. 652 00 
; > . 


PRICE COMPLETE...................::.c0000 
e . °° 
2-TON DODGE BUS CHASSIS WITH CARPENTER BODY—Capacity: 32 Adults 
or 48 Children — 8.25/20-10 Ply Front and Dual Rear Tires. $3 701 00 
s . 


PRICE COMPLETE 

24%4-TON DODGE BUS CHASSIS WITH CARPENTER BODY—Capacity: 36 
Adults or 48 Children—9.00/20-10 Ply Front and Dual Rear Tires. 

PRICE COMPLETE $4. 697.00 


TAG GALYEAN, INC. 


DODGE — PLYMOUTH — DODGE Job-Rated TRUCKS 
3800 BLOCK VIRGINIA ST., E. CHARLESTON, W. VA. 
Phone 39-571 


ATTENTION 
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ON THE SPOT PRICES! 


Yes, every week we mail our weekly used car auction 
prices to every corner of the U.S.A. without charge. 
Our prices are never padded. They are actual sales 
based on our REGULAR WEEKLY AUCTION. 
Keep Informed . . . Write for Yours Today! 
There’s No Charge . . . Don’t Delay! 


+ 
CORRY AUTO AUCTION 


Every Saturday ... 12 Noon (D.S.T.) 


Sponsored by 
Aikens Motor Sales, Inc. 
CORRY, PENNSYLVANIA 
(30 Miles Southeast of Erie, Pa.) Dial Corry 21-345 





AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


11:30 A M Bring your cars or send them Monday, Monday 
e o'’* Nite or Tuesday A.M. Our guarantee: You must 
be satisfied. Call us for Hotel Reservations: 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 





BUY AND SELL 


With “Mac, the Liberal Scotchman” 
(Archie McClelland) 


AUCTION 


EVERY THURSDAY (1 P.M., E.8.T.) 
(DEALERS ONLY) 


CHARLIE “WHEEL AND DEAL” McCARTY 
(PROMOTER) 


H. C. TURNEY AUTO SALES 


156 E. CENTER ST. ... AKRON, OHIO 
Phone BL. 3127 





University 2-8457-8 University 1-9773 


DETROIT AUTO AUCTION 


“The Hub of the Industry” 
EVERY FRIDAY — 12 NOON — RAIN OR SHINE 


COL. CARL E. MARKER 


America’s Ace Auctioneer 


Bring your cars or send them Thursday, Thursday night 
or Friday A.M. OUR Guarantee: You must be satisfied! 
CALL US for reservations and accommodations. 


C&M MOTOR SALES 


DETROIT 14550 LIVERNOIS DETROIT 





EVERY THURSDAY — 12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 


2300 READING ROAD CINCINNATI, OHIO 


Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 


1! REMEMBER !! 
| EVERY WEDNESDAY 
} at 12:00 O'Clock 


‘ DETROIT’S BIG INDOOR AUTO AUCTION 
(Right in the Heart of Downtown Detroit) 





Col. Bill Nagy, Auctioneer - - - Sam Goodman, Mgr. 


Aptco Auto Auction 


124 SPROAT ST. DETROIT, MICH. 


TE, 3-2044 — TE. 3-3129 











PARTS FOR SALE 


GENUINE FORD PARTS—Must sell com- 
plete inventory, 52% off list for quick 
$15,000. Box 


sale. Inventory approx. 
2547, c/o Automotive News, 


FORD PARTS shipped anywhere. 


Detroit 26. 
Call. 


write, phone. Tranter-Williams Motors. 
Inc., 4016 Allston Ave., Cincinnati 9 
Ohio. Melrose 7275-6-7. 


AUTO EQUIPMENT FOR SALE 





AUTOMOTIVE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributors 
100 8S. CLINTON 8ST. 
ANDover 8888 


CHICAGO 64, ILL. 
DORchester 8373 





| 
Premmcece emerson sn es ng nea 
|___TRUCK EQUIPMENT FOR SALE __ 





NEW FORD TRUCK CABS 
1948 and 1949 Models F1-F8 


Complete with Instruments, Wiring 
} and All Accessories 


WHILE THEY LAST! 
$395 
| CHICAGO TRUCK SALES 


4545 W. Madison St. CHICAGO 24, TLL. 
Tel. MANsfield 7772 


. 


| 





SHOP EQUIPMENT FOR SALE | 


FOR SALE—Complete set heavy-duty auto- 
motive alignment and brake’ service 
equipment, slightly used. Manbee 705 
wheel alignment unit. Manbee HAS628 
twisting arms, Manbee HAS 600 heavy- 
duty axle straightener, Manbee 708 wheel 
balancer, Manbee 530 heavy-duty frame 
straightener, extra set Manbee 54K cam- 
ber-caster gauges, 4-ton Walker hydrau- 
lic floor jack, set of eight Kingpin bush- 
irg reamers and electric drive, 5-ton 
hydraulic push-pull body jack assembly, 
35 B Star brake liner machine, Wagner 
brake fluid ball, brake cylinder hone, 
grease guns. Two extra hydraulic jacks, 
etc. Cost new 1946-47, $4,181.50; sale 
price, $3,150, f.o.b. Britts Motor Co., 
Mount Airy, N. C. 


LOOK 


Here Are Some HARD-TO.- 
GETS—and CHEAP 


PRACTICALLY NEW, PAINTED WHITE, 
SOLID GARAGE DOOR with HD Frantz 
lifting equipment installed—$130. 

TWO GENERAL FIREPROOFING PIPE 
BAR AXLE RACKS. Base 3’6’’, height 








| TRADE: 


6’6”. Six racks. Like new — less than 
cost—$50 each. 

PORTABLE FOSTORIA DRYING LAMP, 
MODEL 60. Three-section, 12-lamp size. 
Cost $198.50—sell $75. 

BEAN DL-24 COMPLETE DELUXE 
WHEEL ALIGNER, LESS STRAIGHT- 
ENING PRESS. Used 8 months, Less 
than cost—$595. 

MAHOGANY PLATE GLASS SHOWCASE, 
4’ long, 10’’ wide, 3%’ high, two shelves. 
Price $20. 

ALSO ONE SLIGHTLY USED PRECISION 
DIAMETRIC WHEEL BALANCER. Less 
than cost—§$135. All F.O.B. Fargo. 


KRELL BUICK, INC. 
822—2nd Ave. Fargo, N. Dak. 
Phone 2-2418 





IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches, Parker vises, tool boxes. 
Black & Decker electric tools and grind- 
ers. Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 
‘In Stock’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We 
stock what we sell. Machinery and 
Equipment Exchange, 3400 W. Fort St., 
Pe ey 16, Mich. Telephone TAshmoo 
5-2310. 


AUTOMOBILE FREIGHT CAR UNLOAD- 
ING made easy. Special pulley and shaft 
used with your own one-half-inch heavy- 
duty power drill lifts rack to ceiling of 
freight car in five minutes. Pulley and 
shaft—$15.65. Postpaid. Send check or 
money order or write for descriptive cir- 
cular. D. C. Caufield Company, 1008 
Corbin Avenue, New Britain, Connecticut. 


NEW EXCELLO latest type hydraulic four- 
spindle Ford V-8 cylinder boring machine, 
complete with tools for manufactures 
oversizes. Photographs and details on 
request. Homer Bleckley, 7529 Shore 
Road, Brooklyn, N. Y. 

WILL TRADE 





1914 BUICK TOURING CAR, runs good. 





| Would like to trade in on new Road- 


master Buick. Harley-Davidson Com- 


pany, Box 338, Eau Claire, Wisconsin. 





1946 Luscombe model airplane in 
excellent condition for a late model car. 
Skyways, Box 175, Vandalia’, Ohio. 


ANTIQUE CARS FOR SALE 
1906 INTERNATIONAL, fair condition; 
1908 Brush, excellent condition. 
Ford, good condition. New car, 
make, or best offer. 8S. B. Teu, 
S. 36th St., Arlington, Va. 


MISCELLANEOUS © 


GOLD MEDAL MIMEOGRAPHING — Im- 
proves customer follow-up. Specializing, 
letters, 1c government postcards. High 
quality. Low prices. MACKIE, 81 Dales, 
Jersey City 6, New Jersey. 

ENGINE REBUILDING — Crankshaft 
grinding and  metalizing. John P. 
Hughes Motor Co., Inc., 300 Commerce, 
St. Lynchburg, Virginia. 





4306 
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BUY YOUR STOCK OF USED CARS 


AT OR 
| Horseheads Auto | Danville Auto 
AUCTION | AUCTION 
Phone 274 | Phone 881 
Horseheads, N. Y. Danville, Pa. 
| Every Friday Every Wednesday 
At Noon | | At Noon 





TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 


DEALERS ONLY 





Both of these auctions are conducted by the same management. So 
you know you will receive the best of service and accommodation. 


Horseheads. N. Y.. and Danville. Pa., Auto Auctions 
Ronald D. West — Owner 


Jos. EF. Johnson — Auctioneers — Tex Rickard 


o 
ASK FOR OUR WEEKLY MARKET REPORT 





DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trueks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th Street JOPLIN, MISSOURI 





Phone 4600 








INVENTORY SERVICE! 


We still have a few open dates between October 15 and 
November 30 for Indiana, Southern Michigan and W. 
Ohio, G.M. dealers. Straighten out your parts and ac- 


cessories inventories now with an actual double count 


taken by Professionals. Write Lake Service, Inc., 705 


Gettle Bldg., Fort Wayne, Indiana, for details. 


NEW SUBSCRIPTION ORDER: 


| 

| 

| 

| Send Automotive News to Address Below 
l for One Year $8 [_] or Two Years $14 [_] 
! for which check is attached [_] or send bill [_] 
: 

| 

| 

| 

| 

| 
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TRADE CONNECTION: 1 
| Car Dealer [ Truck Dealer [ Manufacturer fF) | 
| Jobber 2 Insurance [] Financial [) Supplier 1 
! WIE cd SiN savancite sancesiueanpnceonitink ocbeeeiibes thasieacla sane | 
1 9-27-48 ! 





The illustration and headline above recently 


were published in National magazines. Text 


under the headline told how International’s 
own ships transport ore and coal to Inter- 
national’s steel mill in Chicago...““where 
Quality steel, including one of a special type 
developed by International Harvester’s 
technicians, is made to rigid specifications 
for International Trucks and International 
Engines.” 

The text concluded: “Yes, Quality Builds 


Quality. Note with what success: For 16 


years more new heavy-duty International 
Trucks have been bought by American com- 


merce and industry than any other make.” 


In every regard the International Fran- 
chise is the truck industry’s best—in quality 
trucks, completeness of line, specialization 
of trucks to their jobs and sales and service 
support and training. For complete story 


address 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


IN YN 


Chicago 1, Illinois 


Tune in James Melton on “Harvest of Stars.” CBS Wednesday Evenings. 
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